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Want a faster-mo ving line? 
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~— ...try WEBSTER'S 


For 60 years Webster's fast-moving line has been attracting 
new customers and keeping old ones, too. Webster's makes 
a complete line of finest duplicating supplies of all kinds 

supported by national advertising which means fast turnever 















merchandise 






has worked to build dealer profits 
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MULTIKOPY phe ntpadentchocdh RIBBONS. harp, clear impressions ry time. It’s imilar quality. Sold under t t an 
Guaranteed to give except tops in its field. NonTack especially ames: MultiKopy, Web-Star, and Old 
impressions ive non-f g. Greater lesigned not to stick in machine form Oak Tree 

length means less changing a 1 add It is made only in bh SILK STAR RIBBONS. Made fron 
service micROMmETRIC CARBON PAPERS. closely woven fabric of the finest silk 
MULTIKOPY AND NONTACK PENCIL Their numbered sca along the edge Carefully inked to g exceptionally 
CARBONS. MultikKopy guarantees 10 takes the guesswork out of spaeing a clear, lasting impressior 

time minimum use, | nusua tter. Costs oO more than sheets of 
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OFFICE APPLIANCES is 
a news and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office 
machinery, office devices, of- 
fice furniture, office supplies 
and the complete range of 
commercial stationery. Its 
comprehensive news reports 
of the industry and its valu- 
able special articles upon 
subjects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agents for the various office 
machines, devices and sup- 
plies, commercial furniture, 
commercial stationery deal- 
ers and many of the largest 
corporations in the United 
States. It also reaches some 
dealers in forty-eight other 
countries who deal in Amer- 
ican office equipment. 

{No person, firm or corpo- 
ration either directly or in- 
directly connected with the 
industry the journal repre- 
sents has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best in- 
terests of the field it serves. 


It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 


tion concerning the progress 
and development of the of- 
fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions to 
which it will give prompt 
and earnest consideration. 
(COPYRIGHT. Contents 
covered by copyright, 1949, 
by the Office Appliance 
Company 
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{SUBSCRIPTION RATES 
in the United States and its 
possessions—one year, $3.00; 
two years $5.00; three years 
$6.00. Canada and Pan 
American countries — one 
year, $3.50; two years, $6.00; 
three years, $7.50. Other 
countries—one year, $4.00; 
two years, $7.00 ; three years, 
$9.00. Remittances may be 
made by personal checks, 
drafts on New York or Chi- 
cago, post office or express 
money orders, or in Ameri- 
can postage stamps or cur- 
rency, if sent by registered 
mail. Single copies, thirty- 
five cents. 

{CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. Notice re- 
ceived before the fifteenth 
of the month will permit 
delivery of next issue at 
new address. Both old and 
new addresses must be given. 


{ CONTRIBUTIONS are in- 
vited upon any topic of 
interest to this trade. All 
accepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will 
not be returned unless post- 
age is enclosed by the sender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 


{ADVERTISING RATES 
upon application—only ar- 
ticles of office equipment 
or directly related products 
eligible. 

{Entered as second - class 
matter, July 8, 1905, at the 
post office at Chicago, IIL, 
under Act of March 3, 1879. 
{ “Office Appliances” is regis- 
tered in the United States Pat- 
ent Office, Washington, D. C. 





THE ADVERTISE rw is 
KRTISEMENTS 
4 A 4 b A 4a ‘ 





These advertisements present the products of the leading manufacturers in each division of the industry. Because of the ground 
for honest differences of opinion, the publishers obviously cannot undertake to guarantee transactions between advertisers and 


customers. They do, however, offer their services in resolving any disagreements which result from relations established 


through the journal. 









































A E L Pittsburgh Cut Wire Co 254 
Acco Products, Inc. 241 Ehrman, M. E., & Co 199 LaSalle Products Co 243 pean Sitesveters, Inc a 
Ace Fastener Corp. 71 Elbe File & Binder Co 224 Lawson, The F. H., C 198  Protectall Mfg. Corp 245 
Acme Publishing Co......... ..249 Ennis Tag & Salesbook Co.....133 Leopold Company 137 Quality Park Env. lope Co. 158 
Acme Staple Co.. , , E ne, William, Inc 248 Lightning Addg. Mch. Co 240 Queen Ribbon & Carbon Co 161 
Addo Machine Co... _ : rs Lion Steel Equipment Co 218 Quigley Furniture Co 203 
Advanco Prod. Div. Adv. S.B...231 F Litt Ta 929 
Aigner, G. J., Co... 247 Lyon Metal Products. Inx 85 R 
All-Steel Equipment, Inc.....73, 141 Farber, Le H 186 
Allen & Co. euhateatenineus _— 23 } Ferris Products, Ine 23¢ M Rapid Roller Co 123 
Allen, R. C., Bus. Mch., Inc...169 Finke Mfg. C 224 Reval Typewriter Co 236 
Alma Desk Oo....... 177 +Fritz-Cross Co., The 242 Manifold Supplies Co 51 Remington Rand, In 8, 99 
Amberg File & Index Co. 241 Fulton Specialty Co 228 Marble, The B. L., Chair Co...251 tex-O-Graph, “8 168 
American Cancer Society 256 Markilo Co 248 Reyburn Mfg. Co 194 
Amer. Hair & Felt Co. 237 G Markwell Mfg. Co 81 Riteform Chair Co 08 
American Map Co., Inc 240 Martens Type Cleaner Co 249 —s Rite-Rite Mf Co 25 
Amer. Numb. Machine Co eneral Fireproofing Co., The } Masland Duraleather ( 97 Rivet-O Mf Co 163 
Amer. Photo Laboratories 239 Glaro Machine Products Co 136 Maso Steel Product 223 Roberts, Weldon, Rubber Co 52 
American Stencil Mfg. Co. 130 Globe-Wernicke Co., The 8, 59 Master Addresser Co 212 Rockwell-B os 206 
Ames Safety Env. Co As Graff, George B., C 24 Master-Craft Co Div. S-W.. 76 Rose Ribbon & Carbon Co 233 
Ames Supply Co. 124 Grand Rapids Leather Masterco Sales C 251 Roto-Shear Co. Div. N.W.P 172 
Anchor Ruling Div. 232 Furniture Ce 151 Mayfair Co., The 231 Rowles, E. W. A., ¢ 132 
Anderson-Hickey Co. 18 G : de System & Supply McLeod & Co 217 Royal Metal Mfg. Co 158 
Argus Mfg. Co. 249 142, 143 Me ke Systems, Inc 250 Royal Typewriter Co., In¢ “BT 
Arrow Fastener Co., Inc 146 " Ch ~ ope w. a Meilink Steel Safe Co 174 , ty 
Art Metal Construction Co ‘wos eee , 179 Metal Office Fu ( 153 
Art Steel Sales Corp 6 , : sti : aed Metal Specialties M Co 248 8 
Autocopy, Inc. 252 Meyer & Wenthe, In 2% Safe rd Cort 997 
H Midwest —_ | Mfz. Co 228 Schwab Safe Co 224 
B H Welter ( 7 239 - arte ecg e Lo ae Security Steel Equip. Cor 129 
Harding, 77 . eee orp <0 per Company, The 12¢ 
Bainbridge, Kimpton & Haupt..218 rg: : : ‘ = Mittag and Volg In 107 Sengbusch Self-Cl. Inkstand ; 
Bankers Box Co................. 220 Mfe 7 D., Co. ous Monroe Cale. Machine Co 55 Co era 
Barcalo Mfg. Co........ 152 i b rig 100 Moore Push Pin Co 244 Service Prod. D Woodall 
Barkley, C. L., & Co... 176 Haske 7 ee - * arid Mosler Safe (C 166 Shaw-Walker Co.. Th. 16. 77 
Barrett Add. Mach. Div 48 Hoe toerent in ray A : ~ ss Myrtle Desk Co 205 Shelby Desk Co 184 
Bassick Co............... 140 Hervine-Ball-Marvin Gate Co 189 Sheppard, The C. E., C 160 
egg A . aie Heyer Corp., The............. 259 n ee = d Mfg. 253 
e r. Uo. . 7 Sikes Co., Ti The 
Berger Mfg. Div. Republic - seins yh . a : 175 . ; - nk Book Cx 195 Smead Mf x Has ; = 
Berkey Leather Furn. Corp. Hileo Mfe c _ nr Ae we n “ee sen me Lo Ine 211 Smith, L. C., & Corona Tws... 53 
Blaisdell Pencil Co. 232 ay Png ase gale Manifoldin y to 242 Speed Key Corp 248 
Boorum & Pease Co. 135 sdoosier Desk ¢ : 215 eva-Clog Prod. Inc 181 Speed-O-Print Corp 165 
i Atel lg 139 Home-O-Nize Co., The... 242 New England Paper Punch Staedtler, J. S.. Inc 248 
Bright Chair Co......... 214 H int, C. Howard, Pen Co 235 Co 236 Standard Furniture Co 209 
Browne-Morse Co... 173 Hunting-Roberts Co 242 Niemann Ine 246 Stanley Mf Co 145 
Brownville Paper Co. 201 Norta Distributir Co 250 Stationers Loose Leaf Co 290 
Brush-Punnett Co...... 257 rs Northern States Envel. Co. 238 Steel Parts Mfg. Co 225 
Buckstaff Co., The....... 150 , Nu-Craft Products ( ) Stellar Tool & Mfg. Co 241 
Burroughs Addg. Mch. Co. 108,109 Imperial Desk Co 191 nt, BB 2 Co n06, 268 
mperis th : . Ae Storms, H. M., Co re 
Imperial Lth Furn. Co 257 Oo Sevnel a 156 
Cc Imperial Methods Co 162 aoe hmors Co., The 232 
Index Sales Cor] 240 Oakville Co., Div. Scovill 131 oe re 2 Var Le 128 
C-Thru Ruler Co............ 148 Ink Specialties Co., In¢ 244 Off. Furn. Wholesale Distrs... 250 Sw ft B 8 "M per, Cc . a 
Curdinal Sales, Inc. 185 Invincible Metal Furn. C 101 Ohio Chair Co 193 : " _— 164 
Cardinell Corp................ 244 Jasper Chair 126 Old Town Ribbor ' ~~ 
Carter’s Ink Co., The 62, 63 Jasper Desk ¢ 105 = ghia} ' a & Sere Ce OD T 
Cel-U-Dex Corp.... 235 J Office |] t Co 154 Ovi oa Products =40 
Central Can Co. 228 Jasper Seating Co 198 ord Filing Supply C 127 Taylor Chair Co.. Th 04 
Chicago Cash Reg. Parts Co...25( J sper Table Co 247 lechny nh Co The 997 
Clark, R. K., Co. 15 Johnson Chair ¢ 210 PQ Thomas Furniture C 213 
Clarotype Co. 241 Toledo Metal Furniture C 197 
Clary Multiplier Corp. 11 K Park Steel Equipn t Co 299 Trend Clock rH 
Codo Mfg. Corp. 201 Peerless Impe ( Typewriter Distributo Ir 997 
Cole Steel Equip. Co. 121, 122 Knlietros - Inc 112, 113 _ 
Collier-Keyworth Co 216 eee ~ Peerless Steel Eq ment Co...17] 
Colonial Carbon Co. 228 oer hg age Equip. Co <02 Perfect Rub. § Cush. Co...246 UN 
Columbia Ribbon & Carbon Koh-I-Noor Per 1 Co 207 P Pr ( ; Q 
Mfg. Co., Inc. 9 Une I Cove 
Columbia Steel Equipment Co._.111 Union I . & Asbest ( 248 
Commercial Card System Co. 24 : . rT ty Mfg. ¢ 219 
Consolidated Stamp Mfg. Co...200 iB tibbon Mfg. Co...231 
Consolidated Wire Prod. Co._159 4s RVIC rT Unive Desk Co 167 
Cook, The H. C., Co. 134 THE E IcE B REAU Vall Manufacturing C 221 
-Plus Inc. 3 : . P ‘ ‘an D lustrie 24 
ce he 234 of Office Appliances is maintained for the Victor Adding Mac Co. 14 
Corry-Jamestown Mfg. Corp.__115 exclusive use of subscribers and adver- Victor S & Eq ( saa 
Gottorman. 1. D.—. = 250 tisers. It answers by personal letters all 
Crawford Metal Craftsmen 51 quires upon matters germane to the all 
Crofoot, Nielsen & Co. ty field, supplies names of manufacturers of Wansco Paper Products ( 36 
Cushman & Denison Mfg. Co...24 any office article wanted, puts man and job warete w Mfg. C 178 
. together, furnishes lists of desirable agents Weer, FS. “ 
and dealers in nearly every country, aids Weis Mfg. Co... 67, 68, 69, 70 
Daco Card & Index Co ass foreign dealers in securing U.S.A. lines Tote nee o 87 
perenet for? wit... 144 and in many other ways performs useful Western Mfg. Co 243 
Diamond Ink & Adhesive Co..249 services, all without charge. Subscribers . heeldex Mf Co 251 
Biss Chrome Powtucie.- 3. [Hl] in every land have made, and are mak- |||] Wise" jms, Comiany a 
Dolin Metal. Disdecta, — 244 ing, good use of this bureau. Manufactur- Wood Processors. 951 
Doppelt, Charles, & Co., Inc...182 ers in every field have evidence of its Woodst Typewriter | 1, 75 
Doro Mfg. Co. 251 proved value. = right ( The 914 
Downey, Cc L.. & Co 245 V rite, Incorporated 116 
Yawman & Erbe Mfg. ( 125 
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LASSIFICATIONS 





fit of the subscribers the lines advertised are here classified. Many of the requirements of the modern business office 
ire repre ed. Should subscribers be interested in any article of office equipment not listed here, they are cordially invited to 

” with the service bureau, through which the information will be promptly and cheerfully furnished by letter, without 
obligation 


Adding Machine Parts 


Cor 4 
Adding Machine Rolls 
Ad no MM n 
| 
4 M Ine 
D 
ul ( 
I 
< a Twns 
= | i T 
\ | ne Cx 
Adding Machinse Rebuilt & Used 
s | mpany 
I rs. Ir 
Addressing M nes 
‘ 
Adhesives 
Air Ci at & Conditioners 
Albums 
‘ ( 
F Inc 
Arch & pt Files 
Mir ( 
} ( Im 
S W 
if ( 
Ash Trays & Stands 
( 
+ ‘ 
Bank Supplie 
i? { 
I 
Bankers Note ses 
( Co 
T 
3illing Ma 
Binders, Catalog & Periodical 
\ 
\ { 
} I ( Ir 
Ma S-W 
N ( 


( Ine 
‘ s-W 
" 
Vv 
Blackboards 
a’ 4 pany 
Blank book 
Wils 
Blue Print & Pian File Cabinets 
lr 
( Ime 
cr 
Republic 
| , 
( 
{ 
t « 
} : f 4 
Bond Boxes 
Bookcases 
I 
& 
( 
4 
Book E 
Bookkeeping M s 
Box Letter F 
Brief & Zig 
Ime 
I s-W 
Ste Co 
Built te Ord flice | Furniture 
Wats g Company. Inc 
Bulletin Boards 
Rowles, E 4 pany 


Business Forms 
Exline, William, Ine 
Grand Filing Supp. Co 
Calculating Devices 
Lightning Adding Machine ¢ 
Meilicke Systems. Inc 
Shipman-Ward Mfg. C« 
Victor Safe & Equipment Co 
Calculating Machines 
Addo Machine Co., Inc 
Allen. R. C., 
Barrett Add. Mach. Div 
Burroughs Adding Machine ¢ 
Clary Multiplier Corp 
Monroe Cale. Machine Co 
Precisa Distributors, Inc 
Smit L. C.. & Corona Typws 
Swift Business Machines Cort 
Victor Adding Machine Cx 
Caleulating Machines, Used 
Shipman-Ward Mfg. Company 
rypewriter Distributors. Inc 
Carbon Papers 
(See Ribbons & Carbons 


Card Index Boxes & Trays 
Al Steel Equi pment, Ir 





Amt le & Index Co 

Art tal Construction Ce 

B Manufecturing Co.. The 
Berger Mfg. Div. Republi 

Cole Steel Equipment ce 
Columbia Steel Equinment Cx 
Corry-Jamestown Mfg Corp 
Farber. Louis H 

General Fireproofing Co 


Globe-Wernicke €o., The 
Guide System & Supply Co 
Home-O-Nize Company. The 
Imperial Methods Co 
Invincible Metal Fur ~w Ce 
Mayfair Company. Th 

Metal Office Furniture Co 
Parker Steel Products. Inc 
Rockwell-Barnes Co 
Shaw-Walker Co 

Weis Mfe. Company 

Wells Office Furniture Cc 
Yawman and Erbe Mfz. Co 


Card Index Files, Revolving 
Wheeldex Mfg. C« Inc 


Cash Boxes 

Central Can Co 

Cole evl Equipment Co 

General Fireproofing ¢ 
Glohe-Wernicke Cc The 
{ id i 








; System & S Dp ( 
Imperial Methods Co 

I neible Metal Furn. Co 
Mayfair Company, faq 
Metal Offic Fur > 
Peerless Stee tipment ¢ 
Rockwel Barnes Co. 
Shaw-Walker Co 

Wells Office Furniture ¢ 


Yawman and Erbe Mfg. C« 


Cash Register Parts 
( o. Cash Register Parts Cc 


Cash Registers 


Burre hs Adding Machine Ce 
Casters, Caster Bearings, Slides 
Bassick Company 
Darnell Corp., Ltd 
Celluloid Gusetenen, 
See Envelopes, Plasti 


Chair trons 
Bassick Company 
( ler-Keyworth Cc 


Seng ‘ The 


Chair Mats 
of Furniture Wholesale Distr 
e Prod. Div. Woodall 
Cha rs » Folding 
Fa 


I Me Prod., Inc 
Royal Metal Mfg. Co 
W s Office Furniture Co 


Chairs, Ofiee 
Art Steel Sales Corp 
Barcalo Mfg. Company 


Berkey Leather Furn. Cort 
brig ( ir Co 
Cramer Posture Chair ¢ 
Dixie ¢ ome Products 
I ss Company 
(Gener Fireproofing Cc 
Or Rapids Leather Furn. C« 
Gunlocke, W. H., Chair Co 
Harter Corp 
High Point Bending & Chair ¢ 
i Furniture ¢ 
\ Chair Cc 
M ture ¢ 
RK o 
= 4) 
Sikes The 
s Chair ¢ 
cr 





S. Chaircraft Mfg. Cort 
Wells Office Furniture Co 
hairs, Posture 

Steel Sales Cort 
B ht Chair Co 
Cramer Posture Chair Co 
Dixie Chrome Products 
Fritz-Cross Company 
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Bus. Machines, Inc 


General Firep weptng Company 
Gunlocke, W. H., Chair Co. 
Harter Corp 

High Point Bending & Chair Co 
Imperial Leather Furniture Co. 
Jasper Chair Co 

Johnson Chair Co 

Marble. B. L., Chair Co 

Metal Office Furniture Co. 

Ohio Chair Co 

Riteform Chair Co 

Roval Metal Mfg. Co 

Sikes Co.. Inc., The 

Sturgis Posture Chair Company 
Teylor Chair Co 

Wells Office Fuprniture Co 


Chairs, Tablet Arm 
Jasper Chair Co 
Wells Office Furniture Co. 


Checks, Stamped Metal 
Dayton Stencil Works 
Meyer & Wenthe, Ine 


Checkwriters & Signers 
Hall-Welter Company 
Safeguard Corp 

Clipboards 
(See Arch & Clipboard Files 

Clocks 
Trend Clock 

Coat & Hat Racks 
Crawford Metal Craftsmen 

Coin Bags, yr, Wrappers 
Downey, C Co 
Exline, William, Inc 

Copyholders 
Aceo Products. Inc 
Rankers Box Co 
Hall-Welter Co. 

Wells Office Furniture Co 

Correspondence Trays 
Art Metal Construction Co 
Corry-Jamestown Mfg. Corp. 
Dero Mfg. Co 
General Fireproofing Co. 
Gilobe-Wernicke Co.. The 
Imperial Methods Co 
Maso Steel Products 
Mayfair Company. The 
Nu-Craft Products Co. 
Peerless Steel Equipment Co 
Security Steel Equipment Co 
Sengbuseh Self-Cl. Inkstand Co 
Service Prod. Div. Woodall 
Shaw-Walker Co 
Steel-Parts Mfg. Company 
Stellar Tool & Mfg. Co.. Inc 
We's Mfg. Co 
Wells Office Furniture Company 
Yawman and Erbe Mfg. Co 


Costumers 
Glaro Mach. Products 
Globe-Wernicke Co., The 
La Salle Products Co 
McLeod & Company 
Peerless Stee! Equipment Co 
Quigley Furniture Company 
Security Steel Equipment Co 
Wells Office Furniture Co. 
Crayons 
Dixon, Jos.. Crucible Co 
Rowles, E. W. A., Co 
Cushions & Pads, Chair 
Perfect Rubber Seat Cushion Cx 


Cuspidors 
Lawson, The F. H., Company 
Dating Stamps 
American Numebring Mach. Co 
Bates Mfg. Co 
Consolidated Stamp Mfg. Co 
Fulton Specialty Co 
Meyer & Wenthe, Inc 
Rivet-O Mfg. Co 
Stewart, R. A., & Co 
Superior Marking Equipment Co 


Desk Lamps 
Bainbridge, Kimpton & Haupt, In 
Dixie Chrome Products 
Glaro Mach. Products 
Mayfair Company. The 
Midwest Naturlite Co 
Wells Office Furniture Co 


Desk Name Pilates 
Oshkosh Wood Products 


Desk Pads and Vege 
Aigner, G 
Office ALF AB Ww holesale Distr 
Desk Pen & Ink Sets 
Esterbrook Pen Co 
Sengbusch Self-Cl. Inkstand Co 
Desk Side Files 
Amberg File & Index Co 
Cole Steel Equipment Co 
Farber, Louis 
Northwest Metal Prod. Co 
Steel-Parts Mfg. Co 
Desk Trays 
(See Correspondence Trays 
Desk Work Distributors 
Advanco Prod. Div. Ad. 8. B 
Globe-Wernicke Co., The 
Lyon Metal Products, Ine 
Victor Safe & Equipment Co 
Desks 
Alma Desk Co. 
Art Metal Construction Co. 
tentson Manufacturing Co., The 
Browne- Morse Co 
Cardinal Sales, Ine. 
Corry-Jamestown Mfg. Corp. 
Dixie Chrome Products 


Farber, Louis H 

General Fireproofing Co 
Globe-Wernicke Co., The 
Gunn Furniture Co. 

Hooster Desk Co 

Imperial Desk Co 
Invincible Metal Furn. Co 
Jasper Desk Co. 

Jasper Office Furniture Co 
Leopold Co. 

Mayfair Company, The 
McLeod & Company 

Metal Office Furniture Co 
Myrtle Desk Co 

National Desk Co.. Ine 
Peerless Steel Equipment Co 
Quigley Furniture Company 
Royal Metal Mfz. Co 
Security Steel Equipment Corp 
Shaw-Walker Co, 

Shetbyv lle Desk Co 
Standard Furniture Co 
Uinversal Desk Co 

Victor Safe & Equip Co 
Wells Office Furniture Co 
Yawman and Erbe Mfz. Co. 

Diaries 
(See Memo Books) 

Dietating Machines, Used 
Shipman-Ward Mfg. Company 
Typewriter Distributors, Ine 

Drafting Instruments & Equipment 
C-Thru Ruler Co 
Cardinell Corp 

Duplicating Machine Parts 
Rapid Roller Co 

Duplicating Machines & Supplies 
American Stencil Mfg. Co. 
Ames Supply Co 
Anchor Ruling Div, 

Autoropy, Inc 

Bainbridge, Kimpton & Haupt, Inc 
Codo Mfg. Co 

Colonial Carbon Co. 

Columbia Ribbon & Carb. Mfg. Co 
Copy-Pius, Ine 

Harding. Milo, Co. 

Hart Mfg. Co 

Hectographia Corp. 

liever Cornp.. The 

Ink Specialties Co., Inc 
Mantfold Supplies Co. 

Mittag & Volger, Inc, 

Old Town Ribbon & Carb. Co. 
Queen Ribbon & Carbon Co. 
Rex-O-Graph, Ine 

Rose Ribbon & Carbon Mfg. Co. 
Smith, L. C., & Corona Twos 
Speed-O-Print Corp 
Technygraph Co., The 

Victor Safe & Equipment Co 
Wolber Dupl. & Supply Co. 
Wright Co., The 

Envelope Sealers—Envelope Openers 
Roto-Shear Company 

Envelopes 
Ames Safety Envelope Co 
Globe-Wernicke Co., The 
Northern States Envelope Co 
Quality Park Envelope Co 
Smead Mfz. Co. 

Wilson Jones Co. 


Envelopes, Plastic 
Algner,. G. J., Co 
Ames Supply Co. 
Cel-U-Dex Corp 
Markilo Company 

Eradicators, tnk. 
Carter's Ink Co 


Erasers, Blackboard 
Rowles, E. W. A., Company 


Erasers, Rubber 
Ames Supnly Co 
Blaisdell Pencil Co. 
Dixon, Jos., Crucible Co 
Koh-I-Noor Pencil Co 
Roberts, Weldon, Rubber Co 

Eyelets & Eyelet Fasteners 
Bates Mfg. Co 
Rivet-O Mfg. Co. 

File Boxes, Fibre 
Bankers Box Co 
Barkley, C. L., & Co 
Globe-Wernicke Co., The 
Guide System & Supply Co. 
Oxford Filing Supply Co 
Wels Mfg. Co 

File Drawer Dividers 
Cel-U-Dex Corp 


Filing Cabinets, Insulated 
Herring-Hall-Marvin Safe Co 
Meilink Steel Safe Co 
Mosler Safe Co. 

Shaw-Walker Co 
Victor Safe & Equipment Co 

Filing Cabinets, Metal 
Advanco Prod. Div. Ady. 8. B, 
All-Steel Equipment, Inc 
Art Metal Construction Co. 
Bentson Manufacturing Co.. The 
Berger Mfg. Div. Republic 
Browne- Morse Co 
Cardinal Sales, Ine 
Cole Steel Equipment Co 
Columbia Steel Equipment Co. 
Corry-Jamestown Mfg. Corp 
Ehrman, M. E., & Co 
Genera! Fireproofing Co. 
Globe-Wernicke Co.. The 
Invincible Metal Furn. Co. 
Keystone Steel Equipment Co. 
Metal Office Furniture Co. 

(Continued on page 6) 
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(Continued from page 5 
Darker Steel 
Peerless Steel Equipment ¢ 
Remington Rand, In« 
Rockwell-Barnes Co 
Security Steel Equipment ¢ 
Shaw-Walker Co 
Victor Safe & Equipment C« 
Watson Manufacturing Compar 
Weis Mfg. Co 
Western Mfg. Company 
Yawman and Erbe Mfg. Co. 


Filing Cabinets, Wood 
Bainbridge, Kimpton & 
Globe-Wernicke Co., The 
Weis Mfg. Co. 
Yawman and Erbe 


Products, In 


Ha 


Mfg. ¢ 


Filing Supplies 
Acco Products, 
Advanco Prod 
Aigner, G 
Amberg J 
Art Metal Construction 
Art Steel Sales Cor; 


Inc 
Div Ad 5. B 
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Barkley, C 


L., & Co 


Browne-Morse Co 


Corry-Jamestown 
Daco Card & 
Louis H 


Farber, 
Globe-Wern 


Guide System & 8 


Mfg 
Index Co 


icke Co., Ti 


ipply 


Imperial 


Methods 





Index Sales Corp 
Metal Office Furniture ¢ 
Northern States Envelone ( 
Oxford Filing Supply Cx 
Parker Steel Products 
Quality Park Envelope Co 
Rockwell - Barne 
Security Stee! Equipment 
Shaw-Walker Co 
Smead Mfg. Co 
Victor Safe & F 
Weis Mfg. Co 
Yawman and Erbe 





quipment ¢ 
Mfg. ¢ 


Fountain Pens 
Esterbrook Pen Co 

Gummed Cloth Rings 
Reyburn Mfg. Co., Inc 
Warshaw Mfg. Co 


Gummed Tape (Pressure Sensitive 
ppl. Machines 
Ferris Products, In 


Gummed Tape & Sealing Machines 
Metal Specialties Mf«. ¢ 
Reyburn Mfg. Co., Ine 


index Card Signals 
(See Signals, Index Card 


index Tabs 
Aigner, G. J., Co 
Amberg File & Ir 
Renee. Cc. iL., & 
Cel- Dex Corp 
Elbe File & Bin 
Globe-Wernicke Co 
Graff, George B.. Co 
Guide System & Supply Co 
Index Sales Corp 
Markilo Company 


lex Co 
Co 


ler Co.. Ir 
The 


Master-Craft Corp.. Di S.W 
Reyburn Mfg. Co., Inc 
Shaw-Walker Co 

Shepperd, C. E., Co 


Victor Safe & Eauipn ent ¢ 
inks, Adhesive, Ete. 

Carter's Ink Co 

Colonial Carbon Co 


Diamond Ink & Adhesive Co 

Higgins Ink Co., Ine 

Rivet-O Mfg. Co 

Union Rubber & Asbestos ( 
Inkstands 


Cushman & Denison Mfg. ( 
Sengbusch Self-Cl. Inkstand ¢ 

Label Holders 
Masterco Sales Co 

Labels 
Impertal Methods Co 
Oxford Filing Supply Ce 
Reyburn Mfg. Company. Ir 
Warshaw Mfg. Company 
Wels Mfg. Co. 

Ladders, Library, Store & Vault 
Cotterman, I. D 

Leads for Mechanical Pencils 


Dixon, Jos., Crucible ¢ 
Leather Goods 

Doppelt, Charles, & Co 
Letter Sorters 

Wood Processors, Inc 


Letter Trays 
(See Correspondence 


Tray 
Lockers & Storage Cabinets 


All-Steel Equipment, Ine 
Anderson-Hickey Co.. Ine 
Art Metal Construction Co 
Berger Mfg Dis Republic 
Browne- Morse Co 
Cardinal Bales, Inc 
Giobe-Wernicke Co The 


Invincible Metal 
Keystone Steel 
Lion Steel 


Furn. Co. 
Equipment Co 
Equipment Cort 
Lyon Metal Prod., Ine 
Parker Steel Products, Ir 
Security Steel Equipment ( 
Shaw-Walker Co 

Yawman and Erbe Mfg. ( 


Loose Leaf Books & Systems 
Amberg File & Index Cx 
Boorum & Pease Co 
Elbe File & Binder Co.. Ir 
Master-Craft Corp., Div. S-W 
National Blank Book ¢ 
National Manifolding Co. 
Sheppard, C. } Co 
Stationers Loose Leaf Co 
Wilson Jones Co 


Loose Leaf Metals 
Elbe File & Binder Co.. Ir 
National Blank ..7 Co. 
Sheppard, 
Willson Ruse Co. 


Loose Leaf Sheet Covers, Plastic oO Town Ribbon & Carbon Co Rock we Barnes Co 
Alone G ‘ . Imperial ( Ir Se Steel Equip Cor 
U-pD ‘ j s P as ( I s Walker Ce 
[ Q Rr & { t ( WW Mf ( 
{ I ( y Erbe Mfg. ¢ 
Mail Distributor t Store Fixtures & Equipment 
‘ & { ifz | A ~ I l 
4 [ 
’ ~ oh Strong Boxes ‘Fire Protected 
( n~'v ; H H 
Mailing Tube Rubber Stamps M k Steel Sa e ( 
: Mi r&wW P if ( 
Map Tacks S R. A & { vi Safe & Equ 
( rT. ¢ ( Rubber Type Tabies 
‘ ( 4 M ( ‘ 
el 1? - 
~ > ‘ 
Maps. Globe 4 j fr « 
S s I 
Marking Devi ( n Mf ( 
Ml ( Rulers, Transparent D ( Prod 
Matched Office Suites des : boro Mfg. 
. | ‘ Ruler Yardsticks G \' ke ( 
tk | Mr 
Memorandum Books . 
- , Safes, Office . i 
Y p I \ P I 
k ¢ tela uf Pp 
) s.\\ ! - . : . 
( I ( ‘ y rhe 
‘ ( \\ i s at ‘ 
Memorandum Devices : mene ' P saa Pi. 
S Saf \ Safe & Eq ‘ 
. - ; mS 4 raft Mfg. ¢ 
Mending Tape ‘ W on Fur e ( 
. . R t Tabulating & Statistic Machines 
Metal Badges, Checks, Tokens Ss ‘ B ling Ma ( 
, W w-W ( rR Rand, Ir 
ra I r Safe & I ( Tags 
Moisteners Sales Books I Tag & Salesbook ( 
S ; Ml ‘ I & 5S k « it Mfg. Ce Inc 
}. Sard Urns — ne Accessories 
Gla i I bate M i 
, x. ‘ ( 1 FI ‘ any V r fe & Eq 
1 bei ng achines — Scrapbooks Thumb Tacks 
I & I f “ : B., ¢ 
fe ( i & B I Val ay. S 
( W Ticket Holders 
7 Mee ¢ 4 ( ( 
Office Partitions & Railinas \ ( Time ( lock ‘Supplies 
\\ ( Seals, Notary 4 ( 
} 7 " & W Trimming Boards 
Pads, Figurine Shelving \ La 
& ; t Type, Typewriter 
- ‘ ‘—E ( \ S ‘ 
’ 4 Ml ‘ S ) Mr ( 
. ; I M I I Typewriter Cleaning Material 
Paper Sig Is, Index Card \ ( Du 
) ( U-Dex ( B | & 1 
‘ I H ( ( 
, ‘ I x § k ( ( ( Ine I 
. : rT. ¢ ( \ ‘ r ( 
f per Clamps - : . : 
p pare ~ & | \l \ er, I 
| Signs Changeable Lotter . 1) ing ¢ 
Paper Clips t E \ \ ( - rye er ( 
\ I Slide Rules t oO} Co 
; = ; etee 6 s Ward Mfg. ¢ 
\ ' 
I = c.f Smoking Stands, Offic: W Fr. S., ( 
& ‘ r Typewriter Covers 
0 ( ( Ml I Mf 
\ ‘ P S Ward Mf 
4 ; on i Typewriter Cushion Bases & Knobs 
\ Hair I 
Paper Fast rs and Washers Sorting Devices > en Ba 
, , ‘ > : Ss War Mi ( 
Paper Fastening Machines Stamp Pa ds Typewriter Cushion Keys 
/ ( \ s ‘ 
I ( Pee ss | r ! 
7 I : Sp ‘ S n-W 1 Mfg. « 
xX ¥ A Spee Ke { D 
. Typewriter Parts & Tools 
i 4 o Mv ‘ \ ey Cor 
I K i « S \ iwe ‘ 
s | ( M { Typewriter Tables 
Pa | Post & Postal Scales Stamp Rubber for On 
, R r & Typewriters, Mfrs. of 
P Stands for Office Machines R Rand. I 
‘ It I er ( 
Pen Pointers f Draftsmen ~ ‘ = « 
" x ( ‘ t i Dp 
Mi ( y I r ( 
Pencii Ghareenem Typewriters, Rebuilt & Used 
t ‘ rt 
i ( p e Wear ute P 
F Is. Paper Wound Upholstered Furniture 
( ( Ih \ ( 
Per 5, W dad Cased Lead I 
{ ' { rt 
Staple Extractors P 
ty i f 
as G Vv. A. ‘ 
f Ide S ‘ I ri ( 
. Stapies & Stapling Machines - 
f Steel ( 
Mfg. ¢ 
s ( 
I ‘ | . 
( l ( Ml ( 7 
> t M 
, sand Pi ( ” 
¢ niners ‘ ‘ Upholstery Materials 
( 
at Typewriter, ete Stenographers’ Notebook : ‘ 
‘ Visible Systems Equipment 
\ ( ( 
F ntati Covers st ( 
( 
‘ ‘ ( ~ ( 
f & Sian Markers 0 I ( ‘ 
Ss age & Transfer Cases ‘ ( 
. k ‘ 
‘x { t { I 
: k : } ‘ 
( S Lax I 
. f } 
‘ 
( I 
< > I Wardrobe Racks 
{ Vi ‘ 
S ( Waste Baskets 
( S I 
G . 
\\ ( ke ( 
i] : Carb w I r ( 
H ( La . ae 4 
" Tv ‘ , 
‘ i ~ ~ } 
‘ S ‘ 
0 ~ Mfg. ¢ 
I x Supply Co. W ft ni 
S ” ir Wholesale Stationery 
& Volg Steel I ( Kin n & Ha Ine 
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WANTS AND TOR SALE 


The rate for classified advertisements is twelve cents a word, minimum charge $2.40 




























































































SITUATIONS WANTED NATIONALLY KNOWN MANUFACTURER of ible equipment has opening for 
ete is nad a - experienced systems salesman in Cleveland, Columbus, Detroit, Houston, Minneapolis 
St. Leuls Liberal guarantee and commissior Excellent opportunity for a real 
E FURNITURI R Machines & New York worker Write fully. enclose snap-shot for personal interview W. R. Chapel, 122 
‘ alle H experienced, a i large S. Michigan Ave., Chicago 3 
Adare } e Office Appliat ‘ f 
$$$ $____—___—- a — - SALESMAN WANTED to sell nationally know: fice machines and supplies in 
‘ franchis territory covering ten counties in New Mexico Commission basis-——car 
ECHANIC AVAILABLI Sout! r 5S east Ser ecessary. Write DURR-RUSSELL Office Machine and Supply Co., 142% Lincoln 
! t t estat ed and fr ‘ Avenue, Santa Fe, New Mexicc 
I t Of \ € i ' 
— oe ee SALESMEN WANTED—A few territories open for salesmen calling on stationery 
E WHO MADE GoopD ord in f , of lea : Superior line of office stapling machines and stapling pliers as profitable 
— a oe - line Give territory now covering Address Box S-261, care Office Appliances 
- a ae A... ; ) East 42nd Street, New York 17 
‘ t ; Addre I Office —_— 
SALESMEN WANTED BY MANUFACTURERS of an outstanding line of anodized 
ol _ a sieieieleanl mir » furniture Some territories open throughout the country Only men well 
hed in the field of institutional and office furniture will be considered. Please 
LENT RECO . ‘ f letails immediately to 8-262, care Office Appliances, 100 E. 42nd St 
¢ York 17, N. ¥ 
i t - —_——_—_—— — — 
, I ' 4 " ansas oO SALESMEN WANTED to travel in Midwest Man with manufacturer experience 
. ‘ . OF Chicae ' . preferred. Necessary to live in territory. Sanford Ink Company, Bellwood, Tlinois 
conte = mgs a SALESMEN WANTED for non-conflicting item carried by all stationery and office 
Oo TRAVEI Sot VEST f mar acturer f ff hog Exeellent comm Ring Div. Metal Fab. Inst 2888 Archer, Chicago 
Sold vear Later par 8, I 
ners ‘ nd thor é e W be 
tt ff é es potentia A ble J x 
orn \ ( go ¢ RUSINESS MACHINE AND COMMERCIAL STATIONERY SALESMAN-—-Expan 
ni erar as created splendid opening for mar nterested in excellent earnings 
— —-_-—— — I ted in northwest Write 8-26 eare Office Appliances, Chicago 6, stating ex 
SHER MECHANI ence . 
ere i Ad I — i 7 
INCREASE YOUR INCOME—The New Modernistic COATER (combination coat and 
io a fas eller to dealers Liberal Sales Commissions! Write today 
= ~ —- CRAWFORD Metal Craftsmen Inc., Galion, Ohi 
EXECUTIVES AVAILABLE NEW LINE OFFICE TABLES. medium priced, prompt shipments. All territories 
--— - ——— -—-— t Reply Box 64 are Office Appliance Chicago ¢ 
AGER AVAILAI I Sea x 
, ——— = 
. A + nee fa MECHANICS AND REPAIRMEN WANTED 
) ' k — ale is — ls 
| ’ ‘ . 
or 4 ‘ WANTED —Experienced Typewriter and Addir Machine Mechanic. Permanent job 
G 1 salary Leon W White, 607 Abd Bldg I Pa Texas 
, EXPERIENCED TYPEWRITER MECHANIC WANTED--All makes Steady posi 
EXECUTIVES WANTED n for steady mar Will assist in obtaining ng quarters Address 8-265, care 
— — of Ar ances, €) 2 
M epg = ¥ 
WANTED bination Elliott Fisher and ¢ 4 Sundstrand mechanic Top 
i Dorrell Office Machine 3 8 Lit s Minneat 1, Minn 
on YPEWRITER MECHANIC—Capable of kir ' ukes, steady job. Write 
ng ex! ence ry expected M a M Sal ( ur 112 Oth Street Des 
OUR OFFICH \ ES 8 Dis r f Moines 9 lowa 
S ! RK ( I eee Se ee =) Po = ee 
R _& I Ve bs 
MECHANIC WANTED FOR WELL ESTABLISHED STORE in Michigan Must be 
Ss kwe & |] erienced on typewriter r liding machine Send full particulars including 
ence Addre 8-266, care Office Apr nee ‘ ‘ 
- CASH REGISTER AND ADDING MACHINE MECHANI Must be experienced 
SALESMEN WANTED ” ment employment with long estat nec cesn n El Paso, Texas. Write all 
. first letter Good ary B 8.267 are Office Appliances 
RESENTAT j kr 
G ‘ REPRESENTATIVES WANTED 
\ I — — —— aE 
; SALESMEN NOW CALLING ON STATIONERS ar Office Furniture Dealers 
. rortal te ries open live wire en now ng on the trade. Eastern 
: t ee trans Give plete background and lines 
; Oo i SI PPLY Ss RE WW e 8-268 —— tine & . ' ~ 
NI \ ’ a Vi 4 rip ae ee - ST ee a ee a ayer ze ‘ ony ap @ 
e MANUFACTURER OF A WELL KNOWN line of Higt Desks, Tables and 
P I r 1 Leathe I niture wants territory ale en f States Give com 
a P , MI " ered Only « t ed entatives with good fol 
g need \ s Box 8 ; are Off ances, 100 E. 42nd St 
—_ - York 17, N. ¥ 
y OPEN ' eX ‘ — ee aS —EEE 
1 Mice furt Estab SEVERAL TERRITORIES ARE available for r nationally advertised line of 
“ ty s kir ands & ash trays to office equily nt & home furnishings dealers 
, . Write SMOKING” Product 64 Wythe Ave Brooklyn 11, N. ¥ 
2 ae IBBON AND CARBON MEN—We have a very fine typewriter product that you 
! ISTRIBUTORS profit y i ir present ling $2 for you on each sale Write 8.269 
Office A ‘ | ag t 
; ANTED—Factory Representat r Sa er ested in representing SKY 
Write VIS NER Ame i newest f ert r { ‘ esh ind office furniture Fertile 
ble f tl r mer \ es to Mr. Edward D. Hirsch 
0 Me ! ( any S Seventh St St. Louis 4, Me 
~ ; a ia) VEN Se ae a a 
OUR TOP QUALITY LIN} fl ex I R Office Cuhions and other spe 
P per for eners manufacturer re ‘ es Commissions Address 
Office Apt ‘ ~ on Ay unce 100 I i2znd 8 N York 17, N. ¥ 
————_— - tEPRESENTATIVE WANTED—1T nlet the Pacific Northwest. Master 
\CHINES \ ‘ & Ex r Ave Minnear ‘ ‘ Ming 
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WANTS AND FOR SALE, Continues from Page 7 ELLIOTT-FISHER achines alculating ma adding machines—all 
‘ ent, bougt sold Ww. J. Crowley Co : ) 908 N. Water 8t 
— - So  _________— f 2 W 
REPRESENTATIVES AVAILABLE am am E mie 
es —— BURROUGHS [OON HOPKINS, Elliott-Fis R gton A g Machines 
avery? ice achinery line ~ seria ind we will 
NEW YORK METROPOLITAN TERRITORY ar : 0 miles, 2 ea e highes International Office A i Inc 29 East 22d St 
coverage, commercial stationers ta bers i office furniture dealers Il a N York 1 mee 
interested in adding line for this t Addre I e Office Api _ . 
Chicago 6. eee ee eee pg eRe PT EEL <OOr 
- RROUGHS MOON HOPKINS ELLIOTT-FISHER Book ‘ Machines 
f ete al ators bought B keeping & Calculating 
FURNITURE LINES FOR OHIO WA ED M t I S t Minneapolis, M 
I AM NOW AVAILABLE to rey office, scho 4 ——_____ — _ $$$ —___ ——— —_--_—__- 
institutional furniture—wood, stee« t oO ' ' sic as : ; 
Successful background of over fle P f qua RRO une NEW BROWN KEYSTONE . 7 A , Hook keeping 
resentation. Best references fr aler ited ating M Green and y ‘ e} r « Dealer 
well established manufacturers ‘ F j . nl or ‘ ances. ig ries ed. B ghs and Moon Hopi \ s W Export 
l) rn Equipme ( r 605 Sout Deart s o 1g I . 
REPRESENTATION WANTED RROUGHS. MOON HOPKINS, ELLIOTT SHER. W air 
( for é rs 4 wok Ss i 
— G K ( y M j 
LEADING STEEL DESK AND |! NG BINE M f I —EEE a a — 
ings for manufacturers’ represent } ent . ‘ ; 
stationers offering a complet« \ ED TO I . w \ ‘ ‘ - 
west and northwest tox S of ' . tt 
0 I b S Ne y \ ¥ 
RETAIL BUSINESS FOR SALE CALCULATORS AND ADDING ines ptometers J & 
J kh B ugl M Hopk f r ig 
- Sur a. 7 nd D ar I 
FOR SALE—WELL ESTABLISHED FIRM Tset Met b Machines ( Ir St., New ¥ 
supplies Large Metropolitar f p ‘ D ‘ I —_—__—_—_——_ —__——_—_—__—— ——- _ — 
personnel An excellent opm . 2 R A VANTED 4 . 1 ' @ " r 
proximately one hundred thousand , ‘ r nershij Box 8 Liane te ae . a Shares soon on " "7 } “‘- 
care Office Appliances, Chicag . the Yor! yy a , _ 
ACTIVE ESTABLISHED OFFICE } N 5 ss wit! QUANTITY . Ma nt Ca te 
stock and good franchises in Ma g r irie — shes . | Machines 
for an alert business man Addre S Of 5. « ago ¢ ; Ga is N N. ¥ P 
FOR SALE, CLD ESTABLISHED or : . gif BURROUGHS PRODUCTS r specia 5 es f ators 
writers and business mact M $ } pers j " s A. L. Ste . p rn. ¢ I r 3 
Very best franchise lines Grow \ f 
Address S-274, care Office Ar —_— ——___——— — - Ee es 
a tIDEN CALCULATORS— Highe P I ‘ N 4 
| 4 g Mact & T ( 3 W . St New 
RETAIL BUSINESS EQUIPME> ‘ ‘ ‘ D 
almost half million lume } t } ; 
cash. Write S-27 ure Office A — ——_—__———_ ~ —_—_—— 
ILUGHS ¢ Ss A | i ( \ ( ) r 
= —_—— ( g Eq ( W D d 
PARTNERSHIPS ARRANGED = — 7 ——— - ” = 
7 earn YPEWRITERS SO s Rough, Recond t e faces 
FOR PROFITABLY OPERATIN¢ } I Ses g 4 B \ Languag I ( W St New 
Active Partner and Additional ¢ N Area y P ) N. ¥ 
Connections, 321 Broadway, N. \ 
ee CULATORS DDIN M s 
« I B ghs. Moon H 
MAILING LISTS ~ a Ca D> g und 
a ee M M é ( l N s N 
FOR SALE-—-NATION WIDE MA p ~ ealer ( — neues eee ™ " - es 
plled this year with a stances ( ( Sin 5 . ' RS — 
order. TALA Enterprise 1306 O \ xa ; goo ; tke ; : . : + es : 
a " M ‘ N St.. N y q, 
i bA 
ADDRESSING - —— . nw 
— - \ /RESSOGRA 3. CLASS 0 H for C 
ADDRESSING TO ALI t e de oO ; : pm ‘ Ww 
$4.50 m No charge for lists s Ne Y » a - — 
—— x A‘ i ¥ r 
NAME PLATES & SIGNS Get ju ( 5. N 8 
—— N } 
DESK SIGNS, NAME PLATES, D ~ \ s ir Sig ~ —————— a " en 
Dealer inquiries invited. Steady NSO ) ; ‘ VISIBLE EQUI ‘ B ht and " 
Hull Sign Co., West Winfield N Acme mal Visi r 
‘ ee \W \ } S 
— ST Hi n Off } ) OA 8 Ss 
M 
FOUNTAIN PEN REPAIRING 
WELTY'’S REPAIR ALL MAKES FOU? N PE? lesk 1 Pencils, « OLDING CHAIRS (( ment Surplus) WA} ; 
Repaired at standard prices—time i ng \\ SOX S-<il v . New 
especially feature “CONKLIN SWAN VATERMAN VAH PARKER, WEI 
SHEAFFER, MOORE t but WW e { I — — — - 
Points and Repairing Mail a ONI 5 i ASK 
ABOUT NEW WELTY PENS, $ ; LIST. W | Repeir ¢ BOOST BUSINESS your 1 , ‘ 
(Est. 1904), 38 So. State St., ¢ ng Office Ma , é SOL A 
New York La @ 
OFFICE MACHINE REBUILDERS SERVICE \LES BOOKS, ONE-TIME CARBON FORMS B Free 
— I ( ( I 4 N. ¥ 
PRECISION WELDING AND BRA ‘ 4 g —_——— - — —— 
Machine Bases, Cases, Carriages I & Wyr I S TRADI ) M ! ’ 
48 Warren St., New York 7, N. ¥ v egore - . s 
i \ e Ty I S VARS i S e 
—_ . 7 
ADDING MACHINE PARTS, TYPE, ET( ' “ges a - 
- TRA ( KS T I 
. \ W 4 
LARGE STOCKS of new and us¢ 4 r M e Parts ' on A ( 
Quotations furnished on specif 
Ave., Oakland, Calif = m8 aes — ~ 
ISIBLE FILING EQ 
=== S ESTA le 
FOR SALE AND WANTED TO BUY SED EQUIPMENT t ex k ui 
- ( ( . ( Gratr s ‘ yy 
ELLIOTT - FISHER \ 4 \ - _ — ——— -- 
Comptometers, Electromatic T ' VISTI 1 > no 
Chicago Office Appliance Co., 19 Ww . ‘ 8 [AVE ON RARDEX, At MI : : . D 
= I I ~ . s 
WANTED TO BUY—Late vl k Rs 1 
Must be over 240.000 serial ¢ ‘ g 3} S ‘ \ -_ a ee - — 
Washington St., Chicago 6 - 
WANTED 
. r . NA ON } grapt Py aies 
ELLIOTT-FISHER Machir A B ghs W § : 
Monroe Calculators, Typewriters a j Teete 4 sé ha y m 4 H “0 " ; 
Warsh Co., 849 N. 3d St., Milwaul ( De; OA. 4N. 8 St., St. Louis 1. M = - 
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PATENTS 


Copies of patente shown here can be obtained 

from the Commissioner of Patents, Washington, 

D. C. for 25 cents each in cash, postofiee 

money orders or certified check. Stamps and 

personal checks not accepted. Copies of design 
patente are ten cents each. 























2,464,354. Envelope Moistener and Sealer. Joseph H 
4 Pa Application December 27, 
S 00. Granted March 15, 1949 
2,464.4 Glassine Gummed Paper Label Holder 
ms Camden N J Application 
Serial N« 737,39 Granted Marc! 
2,464,4 Artist's Stomp. John T. Cox, Topanga 
( f : October 29, 1946, Serial No 
March 15, 1949 
2,464, 4 Rotatable Disk Two Year Calendar Hav- 
ing a Grilled Mask Charles P. Potter ronto, On 
ation July 14, iv44 Serial No. 
Maret 0, 1943 Granted March 
2,464,49 Pencil Sharpening Device. Jodie Fred 
( " 0 Application June 2 19405, 
S G ed March 15, say 
2,464 Elevating Caster Device for Furniture. 
a ‘ M " sburg 0 Application 
Apr No. 659,7¢ Granted March 
2,464,569. Card Feeding Mechanism for Accounting 
Machines J A. | ndicot N. ¥ ussignor 
s Macnines Corporati vew 
b rauon ¢ New \Lork Application 
N 745,834. Granted March 15, 
2,464 Dial ttuminating Means for Telephones. 
Alis.on ass Ay Lion July 
N 764,732. Granted March 5, 
2,464 f ng Pen Hugh M. MeClure, ¢ cage 
] 7 & Esser Company, Hoboken, 
New Jersey ADE at.on July 
) t Granted March | luda 
4 Check Writer John Kertes, Pittsburgh, 
I Aus Zi, iat Seria N« Ovi ,Jui. 
\s A av 
2,464 ) Cush.on Head for Stap.ing Devices and 
the Lia I Halier Mou i Ail as 
cs M40 i L All a 
ADI s r pat) 
S.444. Grante M 1 22, 1949 
2,46 ashbo \ ur Br 4 a, Calif 
4 pany i la » ov 
I A, Diicacion Aug Zz, ivdi, 
s Gra i Marcu 22, 1 
2,4 t Picat.ng Apparaius. A ! Leven- 
' 4 J. Ubampio La Grange 
i 4 Ai 
Viig ‘ Uris pP.icaiiul 
\ S ‘ +1 iva L'a ‘ 
lvad Di atid = Ube 
al 1944, Serial No 241,036. Granted 
2,4¢ L e-Leaf Binder and Latching Mechan- 
sm s Louis Bei { hia i ° 
Kund in ve i kK N Y 
awa! ADI t , &. 
Gta sia - iva 
4e Automat.c Card Punching Machine. Wil 
il Ap Se; mber 9, 
i Granted Mia os ivi’ 
2,4 4 Vec.or Caiculati.g Dev.ce. Luuwig Keiche, 
Apyl slLign Jupbuary co iv, Derial 
March 2Y, i¥a¥ 
2,465,4 Shiftable Tab Means for Address Printing 
Pilates ‘ sull.van, Cleveland, Uni ssignuul 
KN I Corpo.ati VS Lltitigiun, 
Delaware Apylica mH June 18, 
Granted dia 2¥ ivayv 
2,465 7 yping and Justifying Machine. Charles 
0 . \ - i838. gu0r t Kaiph 
( yw Y ‘ i 4 pura 
\ ‘ ‘\ : 
G ‘ March 2 1¥ 
465, ( ’ cer Device. Frank 8 
Na lai 1 h 
poratior vi 
s ul N t 
2,4 $2 Caster Charies R. Nal Philadelphia, 
ruar 1, 1945, Serial No, 575,- 
Z 1949 
2,465,7 ink Package Having an Adjustable 
Sealer ‘ Sanders, Drexel Hill, l’a., 
assiy H. Levy Co, inc New York, 
} f New York A at May 
\ 733. Grant March 29, 
4 3 arb Holder, Lester K. Fie hmanr 
& Standard Manifold Com 
of ois Appl.cation 
U Se l No ] Grante 
2,465, Bf Carbon Holder. Lester K. Fl 
( i Standard M old Com 
ra x Illinois Application 
Serial No ] 8 Granted 
4¢ 69 Railroad Ruling Pen. I in R rd 
assignor to Eug Dietz 
g lil., a rporatior Delaware 
\ s 194 Seria N 16,694 
G 
2,465,994 vice for Producing Typewritten Mas- 
ter Sheet \ Bergster " Il as 
( Ag I Oe 
\ Applica M 
Gra 1 April 
2,466, 14 air Base Rudolp! Bir ] ard 
Meta Work ( r 
Illinois App ‘ 
08 5. Grar AT 5 


466 7 Try Square Seriber Attachment Wil 


Oreg I : Ser 
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ber 5 1944, Serial No 2,750 Granted April chines. Louis Jensen, Chicago, lil, assignor to 
1949 United Autographic Register Co., a corporation of 

2,466,551. Fastener-Applying Implement. Arthur H Illinois Application October 12, 1945, Serial No. 

‘ ick, R. I assignor by mesne assign- 621,950 Granted April 12, 1949 


Maynard, War 
I 





ments to i In a corporation of Rhode 
Island tion August 17 1945, Serial No 
610,961 } April & 1949 

2,466,736. Inkwell. Martin 8S. Pollock, New York, 
N y assignor to Zephyr American Corporation, 


New York, N 








Application November 5, 1942, 
Serial No. 464,579. Granted April 12, 1949 
2,466,856 Staple Driving Device. Giles M. G 
Makin, Pawtuck RK. I Application September 25, 
1945, Serial N 618,489. Granted April 12, 1949 
2,466,873. Duplicating Machine. Maurice R. Avery, 
Wauwatosa, Wis., assignor of one-half to Richard A. 
filler, Chica I Application September 27, 1941, 
Serial No. 4 l. Grant April 12, 1949 
2,466,883 Caleulator and Decimal Point Locator. 
rthur F Chicago ll., assignor to Myrtle 
Eeke Chi Louise Wickersham Pick 
La Gra I lication February 16, 1945, 
Seria ) 78 Granted April 12 949 


2,466. 950 Roll Holder for Tape Dispensers Her 


man H. Hillmer, Omaha, Neb., assignor to Better 
Packages Ir i wation of New York Appli 
ation Septer r 1946, Serial No 695,36 
Granted Apr 1949 

2,466,983. Slide Rule Arthur F. Eckel, Evanston, 
Ill, assignor to Loulse Pickett, La Grange, II, 
and Myrtle Ecke Evanstor Ill Application Octe 
ber 24 4 Serial N 781,8 Granted April 12, 
49 

2,467,135 Carbon Supply Device for Writing Ma- 


1949 


DESIGN PATENTS 


153,074. Design for a Pair of Shears. Arne Oker, 
Southbridge, Mass., assignor to Hyde Manufactur- 
ing Company, Southbridge, Mass., a corporation of 
Massachusetts. Application December 5, 1946, Serial 
No. 135,269 Granted March 15, 1949. 

153,101. Design for a Chair. Alvin J. Bellin, 
Baltimore, Md assignor to National Store Fixture 
Co Inc Balt:more, Md. a corporation of Mary- 
land Application July lé 1947, Serial No, 140,- 
325 Granted March 22, 1949 

153,112. Design for a Listener's Headset. Gus- 
tav F. Braun, Elizabeth, and Frederick M. Por- 
ter, Montelair, N. J assignors to Thomas A. Edi- 
son, Incorporated, West Orange, N . & corpora- 
tion of New Jersey Application November 1, 1946, 
Serial No. 134,462. Granted Mareh 22, 1949 

153,179. Design for an Inkstand. Gustav J. Seng- 
busch, Milwaukee, Wis Application July 10, 1947, 


Serial No. 140,198 Granted March 22, 1949. 
153,200 Design for a Dispensing Device. FEd- 
ward H. Beardsl« and Frederick A. Lobley, Elk- 


hart, Ind., assignors to Miles Laboratories, Inc., 
Elkhart, Ind., a corporation of Indiana Application 
June 6, 1947, Serial No. 139,490. Granted March 
29, 1949 

153,290. Design for a Gall Point Pen. Anker W. 


Application January 13, 1047, 
Granted April 5, 1949 


Jensen, Oak Park, Ill 
Serial No, 136,123 
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—— Trade Literature Wanted by Maine Company Postway Products Com 
BUSINESS OPPORTUNITIES facturers’ agents at 118 Main St.. Gorham, Me., desires to r 
elve and ther trade literature on new office appliances and 
tbienapeenneien specialties suitable f mail order selling 
: New Owner o le eat Firm Desires Price Lists—Karl L. Knockenhauer, 
Firm In Belgium Wants Trade Information—V al Huge, Ingenieur Con w owner ¢ ( i's Stat ionery and Office Equipment Store, 243 B St 
merical AICM, 25 rue Saint Pierre, Antoing, Belgium desires to receive trad San Mate ( “7 nts catalogs and price t m office supplies and 
catalogs from ‘American manufacturer Informat is wanted on sucl juipment 
products as special steel files for | ed card systems, steel shelving Clinton, towa, Firm Desires Trade Literature R. W. Kenny of Clinton 
steel adjustable storage bins, steel storage racks, steel clothes and tools Stationers, a new stablishment at 513 § hird St Clinton, lowa, 
—o steel desks, steel office and work ating, steel filing cabinets anc wants to receiv talogs and literature fr mpanies desiring new 
steel sorting files. ts 
Danish Firm Wants Office Machine Firm Connections—Johns. Friis-Sch« Trade Literature Wanted By Chicago Firm Mail Order Sales, 7905 
rebeck, Ribe Lanevej 76, Haderslevy, Denmark, desires communication wit! I lale Ave., go 35, Ill, is interested receiving catalogs, price 
manufacturers of office machines not represented in Denmark. Agency a t and other trade literature from manufacturers of general office 
rangements are sought. plies and n 
Agencies Sought By Firm at Milan, Italy—The fir: f Fanciulli & Zena, Trade Catalogs Wanted For New Firm—Ray C. Shumway, who opened 
Corso Venezia 12, Milan, Italy, desires to enter the American market, the Shumway Office Equipment Company at Parkersburg, W. Va., on 
securing agencies for products of the istry for sale in Italy April 4, desires to receive trade catalogs on all office equipment. 
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AUTOMATIC PENCIL SHARPENER COM.- 
PANY, ROCKFORD, ILL.—Colorful new window 
posters featuring Apsco pencil sharpeners as gifts on 
Mother’s and Father’s Day are now available, announces 
A. D. Farrell, sales manager. Both of the new Apsco 
posters, offered dealers without charge, are printed in 
two colors on window poster stock and are strip- 
gummed on either end for ease of mounting. Of 
8'4x11-inch size, with large size type and illustrations, 
they are of convenient size to mount on the window 
glass, in the back of the window, on a counter card, on 
posts, or to suspend from wires. 








BOORUM & PEASE COMPANY, 84 HUDSON 
AVE., BROOKLYN 1, N. Y.—A new catalog, featur- 
ing a new and improved format, has been sent to sta- 
tioners. This new catalog, No. 49, effective March 1, is 
streamlined for ready reference. Index tabs make it 
easy to to turn to any form, and all forms and related 
items are grouped together, with sizes and prices clearly 
indicated by each. 


CRAMER POSTURE CHAIR COMPANY, INC., 
1205 CHARLOTTE ST., KANSAS CITY 6, MO.—A 
novel sales presentation has been developed by this firm 
which supplies its salesmen with a carrying case that 
is small and light, yet holds the complete chair they are 
going to demonstrate. An accordion fold booklet in- 
structs the dealer-salesman in the proper sequence of 
demonstration, using the chair which is packed in the 
aluminum case. 


A. FORCE & COMPANY, INC., 216 NICH- 
OLS AVE., BROOKLYN 8, N. Y.—The firm has just 
released a new catalog, “Force Marking Devices Sec- 
tion D.” It contains 16 pages attractively printed in 
green and black. The catalog features Base-Lock inter- 
changeable rubber type, its uses, styles and sizes avail- 
able. Price markers, self-inking roller markers, case 
numbers and office printing presses are also illustrated. 
Several pages are devoted to the Force line of rubber 
stamp inks, stamp pads, pocket stamps, stencil brushes 
and mailing pens. Copies are available upon request 
and a separate price list is included. 


WM. 


INDIANA DESK COMPANY, INC., AND NEW 
INDIANA CHAIR COMPANY, JASPER, IND.— 
A sales stimulator on counter cards is provided jointly 
by Indiana Desk Company, Inc., and New Indiana 
Chair Company. These are full color reproductions of 
modern offices, as also appear in the catalogs of the 
manufacturers. The striking counter sales aids are 
headed by such captions as “The Modern Functional 
Flow Line,” “Traditional Richness and Beauty” and 
“The Dignity of Sheraton.” Another counter card by 
the New Indiana Chair Company deals with “Com- 
fort” as “The New Angle in Chair Comfort.” 


KOH-I-NOOR PENCIL COMPANY, BLOOMS- 
BURY, N.J.—A new trade price list effective March 1 
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is enclosed in an attractively-printed and illustrated 
catalog issued by these pencil manufacturers. _Complete 
specifications are furnished together with an in 

resume of “The Pencil Through the Years—1565-1949.” 


NEW INDIANA CHAIR COMPANY, JASPER, 
IND.—The company has just released its new chair 
catalog. The entire New Indiana line is illustrated and 
detailed descriptions of all items follow illustrations. A 
permanent loose-leaf cover makes the book easier to 
handle and keep up-to-date. Salesmen will find that 
the separate sheets aid in quickly finding specific in- 
formation. As new groups are added to the New In- 
diana line, dealers and salesmen will be furnished with 
new descriptive catalog sheets to be inserted in the book 
to prevent it from becoming obsolete. The catalog i 
printed throughout in two colors and also includes full 
natural-color office scenes. In addition, New Indiana is 
furnishing dealers with reasonable extra quantities of 
each catalog sheet for use with proposals, presentations 
and as selling aids. 


NORTHWEST LEATHER GOODS COMPANY, 
711 W. LAKE ST., CHICAGO 6, ILL.—These manu- 
facturers of zipper brief cases and other leather prod- 
ucts, have just issued a handsome new illustrated fall 
catalog in loose leaf binder form. Subsequent folder 
issues may be added from time to time. Ten numbers 
of different types and styles are especially featured. 


VAIL MANUFACTURING COMPANY, 900 E. 
95th ST., CHICAGO 19, ILL.—A new price schedule, 
No. 41549B, has been issued by Vail with this notation, 
“With steel supplies easing we are not losing any time, 
in accordance with long-established custom, in reflect- 
ing in our price schedule to the trade the lower costs 
achieved by return to large volume production.” Price 
changes are listed on clips, staples and tacks used in 
this industry. 


THE VICTOR SAFE & EQUIPMENT COM.- 
PANY, INC., NORTH TONAWANDA, N.Y.—A 
24-page catalog on the firm’s Bestline steel files and 
equipment has been compiled and is now being dis- 
tributed. This piece of trade literature is filled with 
descriptions and details on each item in the Victor 
steel file line. Large illustrations are used of the various 
files, cupboards, cross file desks and accessories. 


WILSON JONES COMPANY, 3300 FRANKLIN 
BLVD., CHICAGO—A new 432-page catalog No. 
149, Record Keeping Essentials, has been issued by 
this company, a complete and tabbed-for-easy-refer- 
ence presentation of the lines carried. An inset sheet 
itemizes the new products added since the previous 
issue. Illustrations are profuse and prices are given 
with each listing. 


YAWMAN AND ERBE MANUFACTURING 
COMPANY, 1015 JAY ST., ROCHESTER 3, N. Y.— 
The firm has issued a new 100-page filing systems and 
supplies catalog and price list. Loose leaf in construc- 
tion, to enable holders to maintain contents current at all 
times, this new catalog contains up-to-the-minute inform- 
ation and specifications for all items in the “Y and E” 
supplies lines. A newly designed three-color cover of ex- 
traordinarily durable stock adds to the attractiveness and 
utility of this new catalog. Requests for copies are to be 
addressed to sales promotion and advertising depart- 
ment, specifying Catalog No. 4070. 
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Entire Industry 


WOULD BE very few 
and very little friction 
in the rations of any trade or 


industry, if the leading exponents 

| ve thought and rip- 
ened experience in each segment 
of the tional trade structure 
ould t in conference fre- 
quent] the purpose of exam- 


inin liscussing matters of 
procedure which call 
ive treatment. 

Sucl nference of responsible 
wholesalers, 
jobbers and retail- 
el led for the purpose of 
revisi trade practices or for 

a new code of regu- 
the more-efficient, 
jitious, and more-prof- 
‘t of the operations 
f th nery industry in their 
respect field, would be of great 
benefit all the way 
ie of distribution from 
loading platform to 
retailer. 

Al 1e elementary matters 

retail trade relations 

that see to have been so treat- 
ment tant throughout the 
be considered chronic 
the matter of re- 

handise. By this, I 

turn of merchandise 

and unquestionably 
the dealer; was 
him in exact accord- 
pecifications of his 
ler: was uncondition- 
by him, but which 
elects to throw back 


representatives of 


manu re! 
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Co-operation of Dealers Will Benefit 


Harmonious Teamwork Among All Trade 
Factors Can Solve Chronic Problems 


into the lap of the wholesaler or 
manufacturer for little or no rea- 
son. 


A Matter of Ethics 


A problem of this character is 
naturally one of ethics which 
would probably be most effectually 
dealt with by means of a code of 
ethics in trade relations, but pend- 
ing the promulgation of such a 
code by some constituted national 
agency of the industry, every in- 
dividual dealer of the stationery 
trade can do his best to solve the 
problem in his own particular 
dealings with supply factors. 

Not in the stationery trade alone 
by any means, but in practically 
all lines of business today in 
greater or lesser degree, the arbi- 
trary return of merchandise for 
credit has reached such propor- 
tions as to make the nuisance a 
serious interference with the prof- 
itable operation of wholesale and 
jobbing factors. 

The prevention and cure of this 
evil lies almost wholly within the 
retailer’s power. There is a right 
and a wrong procedure for the 
return of goods, and of course, 
in certain situations, the return 
of merchandise by any system is 
entirely unwarranted without the 
explicit agreement of the supplier. 

With the retailer’s help and co- 
operation, this practice can read- 
ily be corrected, or limited entirely 
to its proper application in war- 
rantable circumstances, for 
though the causes are many, the 
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By Victor. Vetromile 


Feature Writer 


remedy is comparatively simple. 

When an order is received by a 
wholesaler or jobber, it is only 
natural for him to assume that 
it is a bona fide and conclusive 
sale of his merchandise whether 
it comes from the salesman in the 
field, or directly from the retailer. 
In preparing and shipping the 
merchandise as carefully as pos- 
sible, the supplier’s part of the 
transaction is completed. Why, 
then, should he be called upon 
at some later date (often at about 
the time that payment for the 
shipment is expected) to take 
back part or all the shipment into 
stock and pass credit? 


Merchandise Often Shopworn 


In known instances articles 
have been known to lic around 
the store or stockroom for weeks, 
sometimes becoming marred or 
shop-worn, yet this did not deter 
merchants from sending them 
back. Perhaps, as an accommoda- 
tion, the items are accepted by 
the wholesaler who finds them 
thrown back into his lap, to, so to 
speak, without notice, and a nom- 
inal charge is subtracted from 
the credit voucher to defray the 
cost of the labor involved in re- 
boxing or refinishing the articles 
so as to restore them to a salable 
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condition. And many times this 
reasonable deduction, which takes 
no account of the loss of time, 
clerical work and sales expense to 
which the manufacturer or whole- 
saler has been subjected, evokes a 
vigorous protest from the retailer 
as if it were an injustice. 


There is, of course, justification 
in returning merchandise when 
an order has been filled incor- 
rectly or unauthorized substitu- 
tions have been made—especially, 
if the alternative goods are things 
which the stationer knows from 
his experience he simply can not 
sell in his particular locality. 


In these circumstances, the 
wholesaler should be only too will- 
ing to correct his mistakes, but 
the seals of the packages should 
not be broken and there is no 
excuse for the return of any mer- 
chandise for no other reason than 
that the dealer has changed his 
mind, or bought elsewhere after 
giving the order. That is an un- 
ethical way of doing business, but 
not entirely unheard of. Good 
business ethics demand first the 
wholesaler’s permission, because 
(if there were no other reasons 
from a moral standpoint) the sit- 
uation may be such that the 
wholesaler can divert the ship- 
ment at very small expense to 
some other retailer in the same 
general locality, avoiding the ex- 
pense of its reshipment to his 
warehouse or factory. 


Some Excusable Factors 


Because of inefficiency or lack 
of system in his inventory and 
stock-control records (which, how- 
ever, are not justifiable causes for 
subjecting his suppliers to ex- 
pense) a retailer may unintention- 
ally duplicate his order for some 
specialty of slow turn-over, or 
may order too many units, thereby 
finding himself with a top-heavy 
stock that can not be sold for 
months. 

In that situation, if the retailer 
will communicate with the head- 
quarters or regional sales office 
of the firm with whom he placed 
his orders, explaining the diffi- 
culty carefully and asking per- 
mission to return part of the 
order, his request will usually be 
granted. In returning goods in 
such circumstances, naturally, 
particular care should be exer- 
cised that the articles are packed 
carefully; that original closures 
are clean and intact, as would be 
expected with excess stock never 
put on the shelves; and by all 
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means, the freight or express 
charges should be prepaid. 

When an order of any consider- 
able dollar-value is placed with a 
supply factor whose order-form 
and invoice states explicitly “This 
Order Is Taken as a Conclusive 
and Final Sale, Not Subject to 
Cancellation,” the dealer should 
respect this condition to which 
he subscribes in placing his order. 
Such a condition of sale is really 
an element of contract, though 
probably no high-grade firm 
would enforce it against one of 
its good customers of long-estab- 
lished good faith in business rela- 
tions in an extraordinary emer- 
gency affecting the dealer’s busi- 
ness. 

Conscientious retailers never 
lose sight of the fact that the 
ethical wholesaler is the retailer’s 
best friend. The wholesaler caters 
to the retailer because he, in turn, 
knows that there can be no pros- 
perous wholesale business without 
a big list of successful retailers as 
regular wholesale buyers. 


Should Work Together 


If, therefore, retailers do all 
they can to work with instead of 
against their service wholesalers, 
the wholesalers can, in their turn, 
do still more to help their retail 
clients. Many wholesalers and job- 
bers make a handling charge on 
returned goods, unless the neces- 
sity for return is probably owing 
to a mistake in filling the orders, 
and this rule, it would seem, the 
reasonable dealer should be glad 
to accept. 

Such a handling charge is rea- 
sonable and valid, because the as- 
tounding fact is that dealers in 
various lines have been known to 
return a certain shipment of 
wares— staple goods, having a 
ready sale irrespective of season 
and then re-order the same goods 
in a few days or a few weeks. 

Any articles that have been 
handled so much as to have a 
shop-worn look to the experienced 
“merchandise eye” should not be 
returned, no matter how long it 
may take to sell them, and cer- 
tainly it is going too far when a 
retailer sends back articles 
marked with cost marks or re-sale 
prices that can not be removed 
without leaving blemishes. 

Now then, with regard to can- 
cellations—another headache with 
manufacturers and wholesalers. 
When is an “order” not an order, 
or when can the manufacturer or 
wholesaler be sure that he has 


really sold the merchandise? That 
is a question which many estab- 
lishments have to ponder many 
times throughout the year. 

Some dealers, apparently, find 
it difficult to say “NO,” when they 
are face to face with some dy- 
namic salesman, particularly with 
regard to some new and untested 
specialty. But once the salesman 
has re-packed his attractive sam- 
ples, stepped on the gas, and is 
well on his way to the next pros- 
pect, they find it easy to drop a 
postal card to the salesman’s 
house, saying “Please cancel order 
given,” et cetera. NOW, it wouldn’t 
be so exasperating if this were 
done immediately, although one 
must acknowledge that such an 
unethical trick is hardly giving 
the manufacturer’s personal am- 
bassador of service and good will 
an honest hand-shake. 


This Is Exasperating 


But, some merchants—the evil 
practice is not peculiar to station- 
ers alone, however—go so far as 
to wait until such time as com- 
mon sense and business experi- 
ence must certainly enable them 
to know that the order is being 
packed or has actually been 
shipped. Then, comes the exas- 
perating cancellation. 

The salesman has counted on 
the order; the wholesaler or man- 
ufacturer has booked it; the ma- 
chinery for filling the order has 
been set in operation; a corre- 
sponding unit of stock is ordered 
from the manufacturer to main- 
tain the level of the wholesalers’ 
current reserve stock; the sales- 
man is credited with the sale—all 
these various entries in as many 
books of record are made—then 
comes the cancellation. When this 
process is repeated 12 to 20 times 
a month with any wholesaler or 
manufacturer—especially with or- 
ders of considerable size—one can 
readily realize what a nuisance 
and what an injustice it is. 

Who pays for this laborious and 
time-consuming process of default 
which comes to naught? Cer- 
tainly, wholesalers and jobbers 
must charge it against operating 
costs in computing their mark-up, 
so that eventually, even though 
indirectly, the transgressing re- 
tailers (and, as usual, the major- 
ity who are innocent) must stand 
the cost as a penalty for waste- 
fulness. 

It must be said, of course, that 
there are situations which make 
cancellations inevitable; they de- 
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velop in all kinds of business. 
When, however, a retailer cancels 
habitually, one wonders about his 
mental program. Who is he kid- 
ding? Eventually, salesmen will 
side-step him—especially, if there 
is cause to suspect that the dealer 
cancelled the order to place it 
elsewhere from the lure of a five- 
dollar saving—a contemptible 
trick, not unheard of. 


Don’t Buy Unless Sold 


It is always unwise to sign an 
order until one is thoroughly sold 

especially, with regard to the 
need for and the reasonably as- 
sured lability of some new mer- 
chandise which you had no 
thought of buying. Once the 
dealer buys or makes a decision to 
order, he should go through with 
it. He should not back water. 
Even if such a rule requires him 
to be a sport on occasion, the mer- 
chandising world will think more 
of him and he will be a bigger 
success. Such a dealer will always 
receive more co-operation from 
wholesalers and jobbers, and in 
time the overhead which, seen or 
unseen, all dealers are required 
to pay—that is, the overhead of 
the factors above the retailer in 
the line of distribution—will surely 
be reduced and all factors in the 
stationery industry will be hap- 
pier. 

Turning from returns and can- 
cellations, there is another matter 
that assumes the proportions of 
a trade problem in many lines 
and that is the problem of omis- 


sions in the filling and shipment 
of orders. Many dealers in all 
lines have complained of omis- 


sions, and by this, I do not mean 
only recently during the war when 
it was impossible to fill orders be- 
yond the 60 per cent mark in 
many instances. 

The fact is, however, that retail 
merchants may rest assured that 
every effort is made by manufac- 
turers, jobbers and wholesalers to 
fill orders completely, because the 
omission of an item not only 
means a loss of profit, but it also 
entails additional labor and ex- 
pense, in back-ordering, ordering 
direct to accommodate dealers in 
emergencies, and the like. 


This Can Be Annoying 


The omission of goods on orders 
from dealers in local territory is 
particularly annoying to all con- 
cerned, especially when the item 
is manufactured in the same city 
in which the jopber or wholesaler 
is situated. The average dealer 
fails to understand why the arti- 
cle could not be obtained in time 
to include it in the order, then 
complains to the salesman on his 
next visit. An investigation usu- 
ally discloses the fact that the 
manufacturer is located at the 
farthermost boundary of the city 
and may be operating on a five- 
days-a-week schedule. 

The dealer’s order may be quite 
lengthy and bears the notation 
“Ship Today SURE,” or “Deliver 
to Our Truck.” Then, too, perhaps 
the order is received in a late 
mail, too near closing hour, or is 
telephoned late in the day. It is 
expected that this order will be 
ready for shipment or delivery to 
the jobber’s truck at a specified 
hour. 


If the whole order is held over 
in order to obtain the item or 
items not available immediately, 
a complaint of delayed shipment 
is received. It then becomes a 
question of exercising judgment, 
and usually, the verdict of ex- 
pediency is that the goods that 
can be supplied should go for- 
ward, the missing items to follow 
as soon as obtainable. Many sta- 
tioners request jobbers and whole- 
salers NOT to “back-order,” as the 
system is termed in the trade; 
consequently, the items are made 
a straight omission, leaving the 
stationer free to buy them else- 
where if he can find a supply of 
the needed merchandise. 


Reasons for Omissions 


There are, however, many other 
reasons why items are sometimes 
omitted. Here are a few: Goods 
could not be obtained without de- 
laying entire shipment unduly. 
Manufacturers behind in filling 
seasonal orders. Stocks depleted 
owing to labor troubles or other 
sudden demand. Goods not ordi- 
narily carried in the regular stocks 
of the suppliers. Item no longer 
manufactured. Items prohibited 
from parcel post. Delays in re- 
ceiving goods from manufacturers 
owing to labor troubles or other 
difficulties. Specialty is not dis- 
tributed through jobbers. Order 
not sufficiently legible or descrip- 
tions not sufficiently explicit. 
Items must be packaged especially 
for the order, and so on. 

Some article for which there is 
a ready sale in one section of a 
country as large as these United 

(Turn to page 29, please) 








MAKING A POINT.—In illustrating a contention that “Your 
Letterhead Is Your Best Advertisement,” 
Co., one of Philadelphia's top stationers, arranged this 
unusual window. The letterheads of seven companies, all 


A. Pomerantz & 





TYPEWRITER FOR SKILL — Jack Park, Underwood Corp. 
portable representative in San Francisco, Calif., presents 
an Underwood Universal portable to Mrs. J. C. Anders of 
Soquel, Calif. whose skill won a recent Juvenile Jury 


clients of Pomerantz, are exhibited, together with other 


printed pieces and a product of each of the firms. radio program contest. 
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“Office Appliances’ Surveys 


Eighteenth of a Series of Journeys to Metro- 
politan Centers for the Purpose of Obtaining 


Hartford, Conn. 


Firsthand Information on the Retail Division of the Office Equipment and Supply Industry 


HERE ARE A NUMBER of me- 

tropolitan cities in this country 
where the office equipment and 
supply business is conducted on a 
basis of terrific hustle, dynamic 
competition and something closely 
akin to “high-pressure selling.” 

Hartford, Conn., the nation’s 
great insurance and industrial city, 
certainly does not fit into that 
category. Business conduct here 
requires much dignity, operations 
on well-worked out and time- 
tested patterns and a competitive 
spirit based on complete confi- 
dence in one’s own merchandise 
and almost utter disregard that 
there is such a thing as competi- 
tive merchandise. 

Most of the firms in business 
here have been in the business for 
a long time; they have seen many 
hopeful merchandisers come and 
go and they are extremely skeptical 
about the future welfare of some 
of the newer firms out over the 
New England area. Business is 


done in great measure, within this 
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area, on old friendships. Once a 
firm has established itself with a 
customer and serves that customer 
well, it can hold the firm without 
trouble, providing it keeps in step 
with the times. That’s a situation 
which always makes it extremely 
tough for the newcomer to break 
into the office equipment and sup- 
ply industry. 

“How’s business?” 

The answer one receives to that 
question depends entirely on the 
viewpoint of the person to whom 
it has been put there’s a great 
deal of faith in the future of the 
industry in this area but there are 
elements that are causing some of 
the old timers to wonder for the 
first time in many years. 


Industry Dominates Area 


The prosperity of this area is 
based on many things but one of 
the most important contributors to 
that business is the great amount 
of large industry operations estab- 
lished both here and in the sur- 








THE GUSTAVE FISCHER CO., OFFICE SUPPLIES 


By Ernest W. Pair 


Field Reporter 


rounding territory. Machine tools, 
aviation, and yes even office ma- 
chines, fill in the categories of 
that list ... not to mention the 
many score insurance company 
home offices established here and 
in this area. 

On the latter point everything 
appears good for the problems of 
the insurance business are chiefly 
concerned with possible govern- 
ment competition in the future. 

However, in so far as heavy in- 
dustry is concerned, that’s another 
matter indeed. The atomic age has 
started a shift of the great war 
plants from this area to the in- 
terior, particularly into the Texas 
area. The Chance Vought Aircraft 
Corporation, for example, was fin- 
ishing its move from Hartford to 
Fort Worth, Tex., and there were 
well-founded rumors that the 
giant Pratt & Whitney enterprises 
were making similar plans. The 
Government, say New Englanders, 
has made it plain that it wants 
these operations away from the 
Atlantic seaboard. 

Moving such operations, with 
thousands of workers of every type 
and class involved, is enough to 
vitally affect any city the size of 
Hartford. What the ultimate effect 
will be cannot be foreseen at this 
time but the many business men 
with whom we talked in various 
fields of retailing and wholesaling 
were far from optimistic about its 
effect. 

While such changes affect the 
merchandisers of food, clothing 
and autos, in greatest measure, the 
result soon passes down to indus- 
tries such as office supply and 
equipment 


Adds to Caution 


There has already set in one 
factor that is affecting the busi- 
ness here today and that is in the 
addition of a great deal more cau- 
tion to the already-generous 
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amounts which are instinctive with 
New England businessmen. 
Office supply stores here are very 
up to date in both 
me! yr and display as well 
as store a] intments. The indus- 
rned the lesson of good 
displ ffice supply operation 
long i the dealer who does 
not pra it is the one who fails 
to kee} e with his fellow oper- 





We've found that business 
people like to visit our stores when 
they al ttractive, things are dis- 
played the open, and mer- 
chand made appealing,” we 
were t n several occasions. 
These rs pointed out that 

ve to shop around 

es just as their wives 

ik round in department 
stores for their homes..And they 
wel add that the busi- 
nessm come into the store 
nly he has to in cases 
where di ys do not conform to 








Most stores here are complete 
“busin en’s department stores” 
with specialization being confined 
‘whiefly to the office machines field. 
Depart tization is practiced 
throughout the trade and the 

erage tomer can find what 
he want ist about as easily as 
the vet lerk in the store. And 
your 1 ter, who has seen many 
hundrs tores by now, hastens 
to add that this is by all means 
the ex tion and not the rule. 
We hai found, for example, 
that « boss himself finds it 
liffi ite some slow-mov- 

in stock! 





rhe 1g stores have also 
found 1 business to place a 
heavy t on office furniture NIGHT WINDOW DISPLAY AT BARNEY'S OF HARTFORD 





and equipment in this area. Most 
advertise their willingness to help 
clients plan new offices or plan 
remodeling and this is considered 
part of the store’s service to its 
customer in this area. It makes 
business, for it keeps customers 
constantly thinking about new 
furniture and new equipment. 
“You may have to mention the 
matter a hundred times before you 
make a complete sale,” one sales- 
man observed, “but when the cus- 
tomer does make up his mind it’s 
just a matter of filling his needs or 
help him make selections.” 
Persistence is a definite charac- 
teristic of selling in the Hartford 
area. The average salesman starts 
out with no intention of forcing a 
. sale or attempting to overpower a 
INTERIOR VIEW OF NATIONAL TYPEWRITER COMPANY STORE customer whether his call be a 
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routine one or following up of a 
big lead. New England business 
men seldom buy on the spur of the 
moment; they prefer to mull over 
and think out their planned pur- 
chases ...so the salesman who 
attempts high-pressure methods 
here seldom finds the welcome 
mat out on a return call. 

Goodwill-building, therefore, is 
very much a part of the office 
supply and equipment salesman’s 
job, and he actually works harder 
at this than he does specific sell- 
ing, for it pays off most in the long 
run. 

This is, and probably always will 
be, a good area in which to do 
business. Hartford leaders have 
met many problems in the indus- 
trial life of their city in the past, 
and those they are facing today 
will undoubtedly be handled suc- 
cessfully in like manner. 

The area is a well-populated one 
with excellent roads and rail serv- 
ice everywhere. Salesmen who 
travel out of Hartford can cover a 
great many more communities and 
do it in less time than those from 
most other cities we have visited 
in the past. This selling effort is 
backed up with the use of a little 
newspaper advertising, consider- 
able trade and association adver- 
tising, directories and direct mail, 
by the Hartford office supply and 
equipment firms. 


Dealers Become Specialists 


Dealers here have also become 
specialists in many different fields 
and have found that the work and 
effort they put into acquiring this 
specialized knowledge has paid off 
in the business of the large man- 
ufacturing firms. 

Almost every such firm has some 
individual problems of its own, 
peculiar to its plant or its business, 
and office supply and equipment 
salesmen here make it their busi- 
ness to find out what these prob- 
lems are, study them out, and 
work out solutions either with 
manufacturers’ representatives or 
with the men in charge at the 
various customers plants 

They point out that this is a 
must in dealing with large local 
industries. It is also a point well 
worth considerable thought on the 
part of many dealers and their 
Salesmen in other areas of the na- 
tion whose communities are the 
sites of large new plants which 
have been moved from the East or 
have been established as branch 
operations. 

Hartford office supply and equip- 
ment men are also giving a great 
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deal of attention to inventory con- 
trol to day for their past experi- 
ences, they point out, has shown 
them that in times such as these 
today, a dealer must keep his in- 
ventories as low as possible and 
maintain absolute control over 
everything, if he wishes to survive. 

“None of us know for sure what 
will come in the way of business,” 
one dealer told us, “so we have to 
play our cards very close to the 
vest as you say out West! 

“If expected price declines occur 
the dealer caught with tremendous 
stocks of merchandise bought at 
top price levels may be unable to 
survive the blow. Other changes 
such as styles, new ideas to replace 
old ones, and such moves, can also 
affect his business in a vital way. 

“If there was ever a time when 
inventory control could make or 
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break a dealer in the trade it is 
going to be during 1949!” 

As mentioned before, there’s a 
great deal more attention to at- 
tractive display not only in win- 
dows but in the stores here. Hart- 
ford dealers are doing their best 
to make their stores as attractive 
as any others in the business dis- 
trict .. . they have set out to get 
businessmen to visit their stores 
more often, for their own experi- 
ence on this score has taught them 
that they can sell a great deal 
more miscellaneous merchandise if 
they can get more of their custo- 
mers into their stores more often. 

New office appliances and equip- 
ment get the front spots for they 
are the attention getters. Even the 
smallest businessman is interested 
in something that will help his 
office work, enable his staff to do 
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LOCATION OF BURT & DELL AND F. L. VANDERLIP FIRMS 


heaper and more effi- 
ciently. And when such merchan- 
‘hes a Hartford dealer you 


papers, 





store, is advertised in local news- 
and every man on the 
sales staff knows all about the St. 


supply trade rester is as follows: 


R. P. Alexander & Co., 1123A New 
Britain Ave., West Hartford. 
Art Metal Construction Co., 410 Asy- 
lum St. 
Barney's of Hartford, 450 Front St. 
Burt & Dell, 320 Pearl St. 
Central Stationery Co., 189 Asylum St. 
Culver Office Equipment Co., 176 Pearl 


St. 
Daily's Lig whe Shop, 214 Asylum St. 
Davidson Manufacturing Corp., 8 Ford 
st 


Diebold, Inc., 273 Asylum St. 

DuMore Chair Co., 152 Asylum 8st. 

Duplicating Supply Co., 119 Ann St. 

Filing Equipment Bureau, Inc., 15 
Lewis St. 

Gustave Fischer Co., 237 Asylum Ave. 

Harris & Co., 40 Albany Ave. 

Hartford Typewriter Repair Service, 406 
Trumbull 8t. 

International Business Machines Corp., 
100 Farmington Ave. 

W. E. Kelsey, 344 Pearl St. 

Keystone Office Equipment Co., 40 Mar- 
ket St. 

McBee Co., 3 Lewis St. 

National Typewriter Co., 247 Asylum 8t. 

Gerald A. Nealous, 119 Ann St. 

George J. Nelken & Co., 487 Broadview 
Terrace. 

E. S. Pierce Co., P.O. Box 1093. 

Plimpton's, 142 Trumbull St. 

Putnam & Co., 6 Central Row. 

Remington Rand, Inc., 638 Asylum Ave. 

Revo-File Sales, 983 Main St. 


Royal Typewriter Co., Inc., 150 New 
Park Ave. 
Shaw-Walker Co., 123 Ann St. 


C. E. Sheppard Co., 119 Ann 8t. 
_ Standard Office Supply Co., 186 Pearl 


a ; . Superior Typewriter Exchange, 154 
may make certain that it goes item and knows how to sell that mm St ve ° 
right into his window display, has merchandise! gogo! ae, 19 pd 4 - 
: . L. Vanderli . ear . 
a good spot at the front of the Hartford office equipment and Wheeldex Serttend Ge. 175 Church Ave. 








HOOSIERS DEMAND EFFICIENCY AND BEAUTY IN LEGISLATURE 


The Indiana State Capitol Building adopts the new look by 
combining blonde wood desks with top grain leather chairs. 


Above left: House Chamber. Above right: Senate Cham- 
ber. Below left: Senate lounge with its rich upholstery. 
Below right: Senate public spectator room has a more 


dignified treatment with Bank of England chairs. Sentinel 
Printing, Inc., provided all of the wood chairs for the Sen- 
ate and House of Representatives as well as the seating 
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facilities for the various committee rooms, waiting rooms 

and lounges. The chairs were custom made for Sentinel 

by The Taylor Chair Company. Bedford, Ohio, in accord- 

ance with the rigid specifications of Walter Scholer & 

Associates, architects, Lafayette; and Miller & Vrydagh, as- 

sociate architects, Terre Haute, Ind. Forty different rooms 
were included in the reconstruction project. 
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— Monthly Feature on Visual Promotion — 





This Months Suggestion 
for Your Ad Window 


Inspired by the Advertising of the 


Imperial Desk Company 


ERE IS AN IDEA which, al- 

though it may be a little 
daring and certainly unusual, will 
definitely prove to be an attention 
getter. It is described in this arti- 
cle for the smaller merchant, as 
is our custom, but can be adapted 
in varying degrees by anyone 
wishing to use it. It is suggested 
by the Orrice APPLIANCES adver- 
tisement on page 128 of the Janu- 
ary issue, 1949. The advertisement 
is by the Imperial Desk Company 
of Evansville, Ind. 


Emphasizes the Dramatic 
This advertisement suggests a 
dramatic display, which is very 
much worth the effort it takes 
There would be a slight matter of 
expense connected with this dis- 
‘ play, but it should not exceed the 
budget. It would be necessary to 
have a large poster painted for the 
background of the display. This 
poster should depict a magician 
Were I installing the display, I 
would have the illustration at the 
bottom left hand of the adver- 
tisement copied by a competent 
illustrator to a size large enough 
to provide a balanced background 
picture for the display. The rest 
of the props consist of a magici- 
an’s wand and hat and several 
gold fish bowls or glass balls to 
be used to simulate crystal balls 
An enlargement of the upper left 
hand picture of the magician 
would be highly desirable to stand 


in the window (as a cut-out), but 
would be quite a little more ex- 
pensive due to the detail involved 


in its production. 
Place the desk in the window 
with the enlarged magician ap- 
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pearing to spread his arms over 
it. Use the hat and wand together 
on the floor, and use the fish bowls 
in an inverted position advantage- 
ously in the display for use as 
card holders for your selling mes- 
sages. At the top of each card 


The “OA” Display 
Section Is Conducted 


By George Ls. Taylor 


Long Beach, Calif., 

Display Specialist Now Actively 
Connected with the Office 
Equipment Industry 





print the caption, “Answers all 
problems.” The short sales ap- 
peal messages should be printed 
in bolder type under the caption. 
Use your own discretion in select- 
ing but here are a few sugges- 
tions: “Adjustable Height”, “Maxi- 














% 

















pi 


ll 














iN 











A UNIQUE AND DARING WINDOW DISPLAY BASED ON IMPERIAL DESK CO. 
ADVERTISEMENT IN JANUARY ISSUE OF “OFFICE APPLIANCES” 
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mum Comfort”, “Impressive Ap- 


pearance” and “Ample Leg Room.” 


These cards should be just large 
enough to fit into the “crystal 
balls.” The cards should be placed 
inside them so that they can be 
read through the glass. 

The large reader is very import- 
ant and should read, “Throw away 


your crystal ball, we have the an- 
swers to your office setup prob- 
lems.” It should be large enough 
to be read quickly by the prospec- 
tive customer. In no way, however, 
allow it to hide any part of the 
display. It should serve as a com- 
plement to the arrangement. A 
frame for it would add to the ef- 


fectiveness as a whole. Drama is 
a potent display medium of sales 
production. Use it whenever prac- 
tical. This advertisement by the 
Imperial Desk Company definitely 
suggests a dramatic presentation, 
not too hard to install, and a de- 
cided asset to your display promo- 
tions. 





Put Manufacturers’ Display Materials 


toGood Use 


H. MASON, president of The 
s Multistamp Company, Inc., 


Norfolk, Va., has inquired about a 
lithographed display which his 
company has made available (for 
the asking) all over the country. 
He says that there has not been 
very much demand for these dis- 


plays although they are beauti- 
fully done and they are distributed 
with no charge to the dealer. He 
wonders why this isso. I think I 
can offer one or two very good rea- 
sons why the dealer helps are not 
used in larger degree. In the first 
place, the average office supply 
dealer operates in a very crowded 
space. I have been employed by 
several such concerns and have 
had the following experience upon 
many occasions: 


A mass display has been plan- 
ned for the current window change 
and at the last moment the owner 
of the store comes out with litho- 
graphed display which he would 
like to have incorporated in the 
showing. The idea is always good, 


the art work excellent, and for a 
large window, or for a unit trim, 
the card would be invaluable. 
However the problem of space 


arises, and in the average small 
store this is a major problem. Re- 
luctantly, the trimmer comes to 
a realization that the lithographed 
display piece is too large for his 
use. It discarded, or used to 


little advantage. A unit trim is 
out of the question because there 


are only two small windows in 
which lisplay a large variety 
of merchandise. If there were more 
window unit trim would solve 


of how to use the 
this is impossible un- 
umstances. 


the problem 
display, but 


der the cir 


Large Cards Are Nuisance 


Large cards on the counter of a 
small store or a store with limited 
display space are a constant nui- 
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sance instead of a promotional 
help. They are constantly in the 
way of the help and are usually 
buried behind a piled up display 
of unrelated merchandise, so that 
their effectiveness becomes com- 
pletely nullified. The only stores 
where these larger display pieces 
are of practical use are those or- 
ganizations where space is plenti- 
ful and where the management 
has been sold on the effectiveness 
of unit trims as a promotional 
aid to higher profits. 

Another major reason why these 
displays are many times rejected 
or neglected is because the aver- 
age Stationery store lacks a dis- 
play department or a man to run 
it. The displays come in, and in- 
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AN EFFECTIVE FRONT CORNER 
WINDOW DISPLAY SETUP THAT 
REQUIRES VERY LITTLE SPACE. 


By George bs. Taylor 


stead of being placed in a section 
of the store where they can be 
easily found when wanted, they 
are buried in a mass of display 
and other material and even stock, 
becoming lost in the shuffle. 

The manufacturer who donates 
the material with which to help 
the dealer promote his particular 
product naturally has a selfish 
objective, to sell that product. 
This is only human. He becomes 
too enthusiastic, however, and his 
very enthusiasm defeats his pur- 
pose in this particular promotional 
field. If he would plan his litho- 
graphed displays more carefully, 
make his cards smaller, and pro- 
vide for practical counter displays 
he would come nearer realizing 
his objective. If he would plan a 
display piece which would not 
take up too much of the valuable 
window space (which is doubly 
valuable to the smaller merchant 
because of his display space limit- 
ations), he would better his 
chances of getting his material 
into the display windows and on 
the show cases all over America. 


Survey Tells Trend 


A recent survey in New York 
revealed the following pertinent 
facts: More than 56 per cent of 
the office supply and equipment 
dealers chose window display 
as their best form of publicity. 
Twenty-five per cent selected di- 
rect mail, 14 per cent named 
newspapers, and four per cent 
liked radio. This proves that if 
provided with usable material 
they will, in the majority of cases, 
use what is sent them by the man- 
ufacturers. 

I would like to offer two sug- 
gestions for the consideration of 
the manufacturer. I believe that 
if he would adopt these two ideas 
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he would overcome the resistance 
to his display presentation and 
that his counter and showcase 
displays would be about doubled 
in no time. 

In the first place, let us discuss 
window displays. There is a space 
in every window in the country 
which to my mind is very valuable 
and which I know is hardly ever 
used to good purpose. I refer to 
the extreme front corners of the 
display windows where the glass 
meets the backgrounds. If a dis- 
play could be furnished rigid 
enough to resist the warping ef- 
fect of the sun, about one foot 
wide and six feet high, I believe 
you would have a display that 
any merchant would be glad to 
place in his windows at your re- 
quest. The sketch illustrates what 
I mean. The display is just placed 
in the corner and the angle form- 
ed by the glass and the back- 
ground support it. If it has a 


tendency to fall away from the 
glass, a small nail or pin in the 
lower corner, away from the glass, 
will hold it in place. This sign 
should be designed so that, in the 
case of lower windows, it can be 
cut in half and used as two dis- 
plays, each of them three feet 
high. These displays would not 
use up any‘of the merchant’s 
valuable time or display space. 
They would set in the front right 
or left of the display window, 
where they would be the first 
thing to come within the vision 
of the passerby. The rest of the 
window would be available for 
the merchant’s usual display and 
your objective would have been 
gained. 

For the interior, I would suggest 
a counter display not over two 
feet wide. The display should not 
be just a card, but should be a 
container in which other mer- 
chandise could be shown, but 





which predominantly’ displays 
your name and your product. If 
the merchant sees that you have 
provided him with two feet of 
usable display space, attractive in 
arrangement and design, he will 
be proud to use it and in this 
manner your product will be con- 
stantly on display in that store 
as the center of attraction in the 
display. 

The smaller merchant cannot 
afford to give a great deal of dis- 
play space to one item. It may be 
a good idea from an advertising 
standpoint to send him a large 
display, but that will defeat the 
purpose, be discarded and never 
used. 

Lithographed or hand painted 
cards should never be larger than 
11x4 inches. These will usually 
find a place in the display where 
a larger card presents the very 
problem we have been discussing. 





Make Wise 


National Manufacturer 


By George I. Taylor 


Display Specialist 


ERE IS AN illustration of the 
; simple use of the displays pro- 

vided by the manufacturer. They 
are too valuable to the average 
small operator to be ignored or 
thrown away, as is the case in far 
too many instances. It is hard 
enough to get sufficient varied 
appeal in your window through- 
out the year and these handy dis- 
plays really give you the oppor- 
tunity to show something different 
at no or very little cost. A little 
Study will reveal to you ways and 
means to use them in several dif- 
ferent settings, in many cases put- 
ting over a different thought and 
appeal. 

The Hallmark Lion “Father” 
was a masterpiece of commercial 
art and commanded a lot of at- 
tention. We used our regular props 
in this display, put the lion in a 
prominent position, and added a 
few touches here and there. With- 
out spending too much money, we 
had a fair window display. You 
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will note the boards to display 
greeting cards and stationery. 
The Father’s Day reader was 
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MANUFACTURER'S DISPLAY PROPS PLAY IMPORTANT PART IN THIS EFFECTIVE 


Use of Props Provided by 


embellished with a simple doilie 
background. This type of window 
should be priced so that the shop- 
per can see very easily what he 
can buy for the amount of money 
he has to spend on the gift. Win- 














FATHER’S DAY WINDOW.—Centered around the Hallmark Lion Father, the win- 
dow contains a variety of stationery items designed to appeal to the masculine 
contingent. Note that every item is priced. 
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dows with prices command more 
and longer attention than those 
without, and more sales are bound 
to be the result. 

In this particular window we 
used a piece of colored cardboard 
to brighten up an otherwise drab 


floor covering. Placed on doilies, 
the desk pen sets were made to 
stand out distinctively. 


There are two types of display 
Shelving used in arranging this 
display which are very adaptable 
to the office supply business and 
especially to narrow display win- 
dows. The chrome displayer can 
be purchased from the Darling 
Company, Bronson, Mich. 

This illustration shows a very 
simple merchandise display which 


is within the scope of the smallest 
store. There is no reason to allow 
your windows to deteriorate to the 
place where they become a liabil- 
ity instead of an asset. Read this 
section every month and keep 
OFFICE APPLIANCES on file. The 
photographs and illustrations will 
be invaluable to you as you plan 
your window promotions. 





Civic Windows Help Reno Stationer 


NE MEANS OF investing sta- 
O tionery and office supply 
store windows with more than 
their usual degree of interest is by 
co-operating with local groups, 
such as civic associations, churches 
and sportsmen’s associations, by 
giving them free display space, 
according to Ray Jefferson, man- 
ager of A. Carlisle & Company of 
Nevada at Reno, Nev. 

“While the average office supply 
window may contain as Many as 
80 different items, and is ranged 
in interest through everything 
from office furniture down to 
staplers, it is true that most such 
windows are of interest only to 
businessmen, office employees, or 
occasionally a housewife who does 
some form of office work at home,” 
Mr. Jefferson pointed out. “If, on 
the other hand, the window also 


contains something of general in- 
terest to almost every passersby, 
the chances are that it will re- 
ceive far more attention. Our sys- 
tem of making this possible is by 
adding to the window whatever 
displays have high general inter- 
est, and thus making it ‘habit’ to 
check our windows frequently.” 

Therefore, through the Carlisle 
display windows have passed dis- 
plays of art work produced by local 
high schools, models by flying 
clubs, miniature structures of new 
buildings to be developed in the 
area, Red Cross exhibits, medical 
exhibits and photographs of out- 
standing livestock developments 
or mining operations. 

A typical display which was 
used during early May of 1948 was 
a miniature model of a new pro- 
posed Catholic high school to be 


erected on the site of the Flick 
ranch near Reno. Placed in the 
front of the window, and spot- 
lighted with a concealed flood- 
light, this, naturally, held a lot of 
interest for every taxpayer in the 
city, plus youngsters of high 
school age, and even small chil- 
dren, who merely admired the 
model for its accuracy. “When we 
have such displays in the window, 
the chances are that we will see 
a continuous throng looking 
through the glass, instead of the 
odd businessman who stopped 
every now and then otherwise,” 
Mr. Jefferson said. 

The A. Carlisle store, of course, 
is careful to see that every display 
placed in the window benefits a 
worthy civic or charitable cause— 
with no “plugs” for any reason, 





Give Slow-Moving Items Benefit 
of Window Display 


aa OFFICE SUPPLY retailer is 
making a serious mistake if he 
considers such items as waste- 


baskets, letter trays, occasional 
files and stock files too “common- 
place” to be given the benefit of 
window display, according to J. B. 
Nusbaum, head of Albuquerque 
Stationery Company, in Albu- 
querque, N. Mex. 

While the New Mexico store util- 
izes regular window display for 


such promotional items as porta- 
ble typewriters, office furniture 
and office machines, it likewise 
apportions a considerable share of 


window space over the year’s time 
to “prosaic” everyday merchan- 
dise not normally given the benefit 
of window prominence. “We have 
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found that sales are invariably 
stimulated whenever we use such 
a window,” Mr. Nusbaum said. “An 
example is that of metal waste- 
baskets. A wastebasket is so usual 
an item around an office that few 
office managers will think to buy 
one, unless the old one disappears 
or there is a sharp, sudden need 
for additional refuse space. Nev- 
ertheless, when we place them on 
display in the window, there are 
always a series of ‘impulse sales’ 
which proves that merely sight of 
the display reminded the pur- 
chaser that an extra wastebasket 
was needed.” 

To make the most of such win- 
dows, Mr. Nusbaum has worked 
cut geometric display policies 


which can be used to make artis- 
tic, eye-catching displays from all 
odd shapes and sizes. Wastebas- 
kets, for example, are shown in 
two pyramids, formed by narrow- 
ing groups of baskets piled atop 
each other at the rear of the win- 
dow. Letter files, similarly, may 
be used to construct “bridges” 
across the center of the window, 
with supporting columns of box 
files and wastebaskets. 

In addition to displays of most 
of these items alone, Mr. Nusbaum 
always manages to incorporate 
two or three of them in all office 
furniture, office machine, or gen- 
eral stationery supply windows. 
“We follow this policy because it 
is true that if the retailer himself 
ignores any line of merchandise, 
the customer is bound to do the 
same thing,” he summed up. 
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Eleventh Annual Featuring of 


SCHOOL EQUIPMENT AND SUPPLIES 





Operation—School Supply and College 


Student Market Important and Profitable—Natural 


Field for Commercial Stationers in School Areas 


Store 


O SOMEONE TRAINED in the 

commercial stationery field, as 
I was until I joined the staff of 
Woodworth’s Book Store about 25 
years ago, entry into the school 
supply and book store business 
appeared to be quite a drastic 
change. Before long, however, I 
became aware of the fact that 
sound principles of selling and 
management do not vary materi- 
ally with products, nor, indeed, 
with types of customers. Custo- 
mer satisfaction is rooted in the 
same base, whether purchases are 
made for personal or business use. 

One of the advantages of a com- 
mercial stationery background is 
the realization that many so-called 
commercial items have applica- 
tion and a wide field of sale in 
relatively small quantities to in- 
dividuals such as students, school 
teachers, doctors, dentists, law- 
yers, housewives, and so forth. Be- 
cause we believe so strongly in 
diversification both as to mer- 
chandise and customers, we cater 
to a wide variety of people for 
their personal needs in _ school 
supply and related lines, and 
carry .text books, current fiction, 
stationery, portable typewriters, 
sporting goods, bar candy, greet- 
ing cards, and a number of other 
related items. 


Scope of School Store 


Primarily our business is con- 
ducting a school store for stu- 
dents of all ages from kindergar- 
ten through the university. Each 
of the four general age classes 
elementary grades, high school, 
college, and unive>sity—call for 
the stocking of different types of 
merchandise. There is inevitable 
overlapping and sometimes I’m 
convinced that we are carrying 
a lot of unnecessary inventory 
Yet, when we hear frequently 
from customers the phrases, “We 
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By Harry H. Chumley 


Woodworth’s Book Store 
Chicago, III. 


know you have it,” I incline to 
the belief that our policy pays 
off. Sale of a particular sought- 
after item in such cases is the 
tangible factor, but of more im- 
portance is the attitude of mind 
which leads customers to our store 
because of a confidence that we 
can supply a need. Once the cus- 
tomer is in the store, we have the 
opportunity to expose him or her 
to many types of merchandise. 
Impulse purchasing is very im- 
portant to us. We are continually 
and profitably amazed at the 
number of “just-looking-around” 
store visitors who also buy some- 
thing. 


Store Traffic Important 


Because our type of operation 
does not lend itself to outside 
selling, we are tremendously in- 
terested in store traffic. We don’t 
want people to go by, we want 
them to come buy. The first step 
is to get them into the store. In 
addition to such proven devices as 
advertising in neighborhood and 
school papers, announcements on 
the book pages of Chicago daily 
papers, and so forth, we have a 
postal sub-station, a theater ticket 
agency, a rental library, a no- 
tary public service, and local and 
long distance telephones. None of 
these services pays its own way 
except indirectly through bringing 
prospects, knowing or unsuspect- 
ing, into our place of business, 
where we specialize in point-of- 
contact sales. 

As in commercial stationery 





selling, the operators of school 
supply stores must consider the 
purchasing agent, the person with 
the power to buy when making 
plans and conducting sales cam- 
paigns, momentary or long term. 
Each of our four basic classes of 
trade present a different prob- 
lem because of varying financial 
resources. Grade school boys and 
girls are spending their parents’ 
money. Whatever we can do to 
influence parents to become ad- 
vocates of our store is obviously 
to our advantage, even if they 
never come near us. Fortunately, 
we have on hand the kind of 
merchandise that appeals to 
mothers and fathers for their own 
use as well as for their children. 


Customers Financial Sources 


Parental power wanes a bit 
among high school and college 
students but ultimate control is 
exercised by parents, limiting the 
purchasing freedom of the stu- 
dents. University students gener- 
ally have their own money to 
spend, although the amounts 
available for school supply pur- 
chases vary widely. Recognition 
of the variety of financial sources 
of our customers permits us to 
plan our promotions with a great- 
er assurance of success. 
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Meeting the competition of 
chain, drug, department and va- 
riety stores is not easy. When 
those alert merchandisers have 
¢ cations near schools and 
offe1 ervice, quality and price 
comparable to independent school 
often succeed in get- 
ting substantial share of the 
total available business. As that 
total has grown in proportion to 
the population increase (in great- 
er proportion in recent years 
amon llege and university stu- 
cause of the GI program), 

has been possible to maintain 

increase unit volume despite 
competition. It is unsatisfactory, 
however, to realize that the poten- 
tial (for the industry) has grown 
faster than the independent deal- 
The competition is 
I inbeatable. Services of the 
type listed in a preceding para- 
graph can be of great help. Sell- 
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ing better grades, advertising, dis- 
playing and demonstrating aggres- 
sively will always bring rewards. 
One thing to avoid is the assump- 


tion that price-cutting is the only 
problems of competi- 


tion. Lower prices may get some 
business, but of what value is vol- 
ume without profit? 

Peak load business periods re- 
quire some special planning. Trade 
among elementary and high school 
students is at its highest levels 
in September and February. When 
serving students attending col- 
leges or universities using the 
semester system, the loads in 
September and February are even 
greater. Fortunately for us, the 
University of Chicago is on a 
quarter basis, which spreads our 
peak periods to October, January 
and April in addition to Septem- 
ber and February. The other 
months of the year are “quiet” 
by comparison, but here again 
planning and promoting does the 
job of keeping customers coming 
into the store. 


Store Business Profitable 


Store business is our primary 
concern. Contrary to the opinion 
held by some merchandisers, we 
believe that small orders handled 
in large volume in the store not 
only spread our sales base to a 


large number of customers but the 
transactions individually and in 
total are more profitable than the 
larger orders obtainable by out- 
side solicitation. Within the store 
are great opportunities for diver- 
sification, not so much in products 
as in types of sales, to a wide 
variety of types of customers. For 
the present, at least, we are going 
to keep on concentrating on store 
business. 


Thoughts on Modernization 


On occasion, during a “quiet” 
period, we begin to think about 
modernization and store remod- 
eling. Then an innate conserva- 
tism rears its head and we back 
away from the idea, taking com- 
fort from the fact that there is 
no profit in making a “change 
for change’s sake.” Many times at 
trade association meetings speak- 
ers have said that changes should 
be made only if they will serve 
a functional purpose. When we 
are convinced that changes will 
improve the function, the oper- 
ating efficiency of our store, we'll 
get in line to have changes made. 





Does Your Window Just Advertise? 


N THE SUMMER the office-appli- 
| ance retailer’s fancy turns to 
thought f... well, the selling 
of typewriters to high 
school students on vacation from 
books and who wish to prepare 





themselves for the coming semes- 
ter of heavy key-punching before 
the teacher. 

Realizing the pupil’s needs, Hut- 
chinson’s Bookstore Company of 
New Bedford, Mass., coupled inten- 


TYPING TIPS DISPLAY AT HUTCHINSON’S BOOKSTORE Co. 
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By H. Stanley 


Correspondent 


sified salesmanship with a timely 
window display during June. The 
latter, besides advertising an array 
of office desks, chairs, file cases 
and other allied equipment, fea- 
tured a large placard entitled, 
“Ten Tips For Typists,” imme- 
diately at the window view nearest 
the main entrance. Ten helpful 
hints, simply worded, were read by 
hundreds of passersby and not a 
few recalled, during the pause and 
perusal by the entrance, that they 
were in need of one or more sta- 
tionery items from the store. 

But the helpful-data sign was 
not placed there for effecting 
strictly that type of inducement, 
according to Marty Rose, Hutchin- 
son’s retail manager. He said, “We 
found that persons reading the 
‘tips’ commented appreciately upon 
entrance to the main floor. That’s 
good will, from our viewpoint. Ap- 
parently, the customers believed 
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our intention actually was not 
only to advertise with a window 
display but to be helpful, giving 
away something like free advice 
that most people will have to pay 


for, if they are not store patrons. 

“True, we have typing manuals 
for sale, but if we would have 
placed them in the window I doubt 
that as many people would have 





stopped to look at them. Every 
office equipment retailer should be 
willing to make this type of neg- 
ligible sacrifice — good willing to 
do it.” 








Student Rates Boost Rental Volume 


OLLEGE AND HIGH SCHOOL 

students in Reno, Nev., are 
encouraged to use a typewriter for 
homework, themes or reports by a 
special low rental rate developed 
by Harry Foote, head of Harry’s 
Business Machines, Inc., 130 W. 
Second St. 

The decade-old Reno firm has 
offered typewriter rentals for 
more than 15 years in the north- 
ern Nevada area, including com- 
plete business machine service for 
“sporadic” users of machines who 
need them only once a year. The 
company maintains an unusually 
complete rental stock, comprising 
six nationally popular typewriter 
varieties, plus a repair department 
and a delivery service reaching re- 
mote ranches, hunting and skiing 
resorts through the surrounding 
territory. 


With the GI Bill of Rights build- 
ing up the student bodies at the 
University of Nevada, plus a tre- 
mendous increase in population 
during the past few years, Mr. 
Foote has encouraged the student 
market by rearranging rental 
rates. The new scale has two divi- 
sions of Commercial and Student 
Rates, and Standard Rates. Stu- 
dent rates for typewriters include 
a new minimum rate for up to two 
weeks, at $2.50 for any short 
period such as term-end exams, a 
monthly rate of $4, and a three- 
month rate of $10, which has 
proven most popular, according to 
Mr. Foote. These rates cover pica 
or elite machines up to 14 inches, 
with larger models at $3, $5 and 
$12.50 respectively under the same 
headings. 


Rates are brought to the stu- 
dent’s attention with small mime- 
ographed notices posted on the 
bulletin boards at campus build- 
ings, with the offer of free deliv- 
ery service whenever the student 
wishes it. Also, the store has a 
“campus representative” who is 
a student himself. The campus 
representative keeps an eye open 
for students who would obviously 
profit by use of a typewriter in 
their studies, recommends the 
Harry’s Business Machines, Inc., 
service, and makes arrangements. 
With the student rate consider- 
ably lower than that charged for 
business rentals, the Reno com- 
pany has been able to level out 
peaks and valleys in rental income 
due to the fact that the heaviest 
school rentals usually occur dur- 
ing lighter-use periods in business. 





“School Center’ Attracts 


ETTING UP an extremely com- 

plete “School Supply Center” 

in which all school supplies for 

youngsters in every grade are con- 

. Solidated, has helped to build 

traffic into the Loring-Short-Har- 
mon store in Portland, Me. 

The Maine store, seeking to 
build up sales in all departments, 
has attempted to offset the con- 
venience of “neighborhood stores” 
such as drugstores and confec- 
tioneries around schools, by mak- 
ing the school supply center in- 
ventory so complete that a single 
visit can often suffice for the en- 


tire current school term. 

Included are not only such 
standard items as notebooks, tab- 
lets, pen and pencil sets, erasers, 
rulers and dividers, but complete 
equipment for typing class, art 
supplies, drafting instruments, 
ring binders of every type for ad- 
vanced classes, and convenient 
forms for compositions and pres- 
entations. 

College students find every nec- 
essary accessory for any type of 
class likewise included in a special 
display. Each section is carefully 
grouped, so that the youngster 


Juveniles 


in the fourth grade, for example, 
can quickly point out the items 
he needs when shopping with his 
parents, or so that the high school 
senior can just as easily fill his 
needs. The store keeps in close 
touch with school superintendents 
in Portland, and thus knows to a 
“T” what type of equipment will 
be used in the schools for the 
coming year. For example, the 
store carries an extensive line of 
plastic rulers, compasses and plot- 
ters which are highly useful in 
aviation classes being taught in 
Portland schools. 





Leather-bound Record Keepers 


INDING A MARKET for all 

manner of leather-covered rec- 
ord keepers for college students in 
the university district of Seattle, 
Wash., Lowman & Hanford Com- 
pany makes a specialty of sales 
promotion of such leather goods. 
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Advertising is keyed to reach the 
college men and women. 

For the usual crop of annual 
students, the Johnnies-Come- 
Lately from the many GI Services, 
or the Jane-Come-Lately from the 
ranks of the WAVES and the 


WACS, also entitled to go to col- 
lege “on the Government,” there 
are any number of stationery 
items that aid class attendance 
and the educational processes. 
“Lowman’s” recently emphasized 
about eight different types of 
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leather-bound record keeping 
books that come in handy for col- 
lege work, such as those for per- 


sonal records, notes, manuscript 
books, address books, engagement 
books, guest books, autograph 
books, and travel record books. 

But there are of course many 
other leather-covered items that 
may be popularized into general 
usage such as telephone book cov- 
ers of leather, leather-cov- 


ered thesis books for students, and 
those for lecture notes becoming 
the real records of class attend- 
ance 


The college district store makes 
a point of advertising in the stu- 
dents’ own daily paper on the 
campus, the University of Wash- 
ington Daily, which is a product 
of its own large co-ed journalism 
classes, and circulated both on 
and off the campus, to reach 
many homes in the college dis- 
trict. 

As in many other specialties, 
the market is “there,” if one per- 
sistently goes after it,—i.e., a mar- 
ket among college students for the 
better class of record-keeping de- 
vices, for leather-covered records 


of their college courses, and for 
souvenirs of collegiate days and 
dates as well as theses for grad- 
uation with cum laude degrees. 

Of course, it’s not all study dur- 
ing a four-year trip through the 
busy halls of learning,—a trip 
with many enjoyable passes and 
by-passes with coeds and mixers 
that include getting acquainted 
and dancing at various times. In 
any event, there are hosts of sta- 
tionery items of a record-keeping 
nature that are veritable “nat- 
urals” for the college year, or the 
four years of college. 





CO-OPERATION 


States may be practically un- 
known in another section. With 
the constant shifting of popula- 
tion groups, such items may be 
unknown to the jobber from 
whom they are ordered. Omis- 


sions, no less than wrong items 
supplied, are expensive, and it is 
the constant aim of every reputa- 
ble wholesaler and jobber to re- 
duce them to the minimum. 

The co-operation of dealers is 


important also in another aspect 
of wholesale-retail trade relations 
namely, the matter of unprofit- 


able orders—orders too small to be 
handled economically. The habit 
of many retailers of ordering on 
a hand-to-mouth basis results in 
unprofitable accounts for whole- 
salers, some of whom now insist 
that, to be acceptable, an order 
must amount to a certain specified 
minimum dollar-value. 


Originated With Wholesalers 


The cause of this problem actu- 
ally originated with the wholesal- 
ers themselves years ago, because 
in their intensively competitive 
scramble for business, they would 
fill almost any size order and de- 
liver it for miles, profits regard- 
less 

The trade dubbed these profit- 
less orders “Paper Bag Orders,” 
because the quantity ordered was 
so small that, figuratively at least, 
it could be shipped in a paper bag. 

I can recall an instance when 
three wholesalers’ delivery trucks 
stopped at a certain suburban sta- 
tioner’s store during the same day 
to deliver merchandise to the total 
value of $35.85. Estimating the 
gross profit of the three houses to 
have been eight or nine dollars, 
divided among three suppliers, one 
wonders how much actual net 
profit could have been left after 
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OF DEALERS WILL BENEFIT ENTIRE INDUSTRY 


(Continued from page 17) 


deducting overhead and delivery 
expense. 

The wholesalers have two meth- 
ods by which to overcome this loss 
on pseudo “wholesale” orders, to 
wit: Selective selling to worth- 
while accounts; or, insistence upon 
orders of a certain minimum dol- 
lar-value with a definite charge 
for door-to-door delivery on any 
order below that reasonable mini- 
mum, so that dealers will be de- 
terred from placing what might 
be termed “fragmentary orders.” 

The average retail stationer can 
remedy this condition by always 
planning his purchases carefully, 
co-operating in the placing of 
common-sense orders, and then 
living up to all the conditions of 
the transactions to which he sub- 
scribes, thereby avoiding returns, 
exchanges, cancellations, and the 
expense of extra delivery charges. 

Concentrating purchases to a 
greater extent with the dominant 
regional suppliers of unquestioned 
reputation and capacity for busi- 
ness—always ordering staple, na- 
tionally advertised supplies and 
sundries of the stationery indus- 
try in substantial quantities— 
would certainly improve the trade 
situation for every agency con- 
cerned in the prosperity of the 
stationery industry. 

This recommendation is cer- 
tainly worth considering, and 
eventually, it should work to the 
benefit of the retailers in particu- 
lar even more than to the benefit 
of any other groups. 

Another important matter of 
trade ethics concerns trade dis- 
counts and cash discounts. Viola- 
tion of the stipulated discount 
conditions may not be as preva- 
lent as it was several years ago, 
but it is still a problem of a cer- 
tain degree. 


All that is required for the solu- 
tion of this problem, as I see the 
matter, is common honesty and 
observance of the basic principle 
of The Golden Rule, namely: “Al- 
ways do unto others as you would 
that they should do unto you.” 

If the wholesaler’s invoice and 
order form indicates that he al- 
lows a stipulated legitimate trade 
discount of certain percentage for 
the purchase of this or that item 
in ten gross lots, a dealer has no 
warrant for presuming to help 
himself to the quantity discount 
on two five-gross purchases or- 
dered 30 to 60 days apart, merely 
because he decides to pay for 
both lots with one remittance. 


Invoices State Terms 


Likewise, when the invoice of 
the wholesaler or jobber indicates 
plainly: “Terms, Net 30 Days; 
Cash Discount, 2 Per Cent in Ten 
Days,” no respectable dealer will 
attempt to “chisel” the cash dis- 
count out of his suppliers 20 days 
from the date of the invoice. By 
the same reasoning, when invoices 
bear the admonition, “Any claim 
for shortages, errors in shipment, 
or defects in goods must be made 
within 30 days” that rule of the 
supply factor will be respected by 
any honest merchant. 

The stationer himself does not 
allow his customers unrestricted 
cash discounts and refund privi- 
leges; accordingly, he should re- 
member that such rules should 
apply in his buying activities. 

Naturally, if there are shortages 
or defects in the merchandise cov- 
ered by an invoice, the right of 
cash discount remains intact, 
pending adjustment of the trans- 
action, but with this exception, 
the ten or 15-day discount period 
should be respected as inviolable. 
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Office Furniture Sales Must be Made 
to Fit the Budget 


By Phil Lance 


Correspondent 


E BIGGEST PROBLEM today 
that is facing the office furni- 
ture retailer is in selling office fur- 
niture to fit the individual's budg- 
et,” says Sales Manager M. J. Sty- 
ron of Maryland Office Supply 
Company, Baltimore, Md. “Be- 
cause no matter how much of a 
selection you have in office furni- 
ture, you will find a disinterested 
customer if the cost runs more 
than he intended to spend.” 

And Mr. Styron bases his opin- 
ion on the problems that he faces 
daily when selling office furniture 
to his customers. During the war 
years, he didn’t have any problem 
in selling, but only in obtaining 
sufficient office furniture. That 
picture has changed very greatly 
in the past years and now price is 
the leading consideration 

“We often have customers that 
say they would like to be shown 
our selection of office furniture 
because they haven't made up 
their mind what they are in the 
market for. After showing them 
a considerable portion of our large 
stock,” relates Mr. Styron, “we 
finally discover that the buyers’ 
attention is centered on a few 
desks and chairs. We find after 
some conversation that they are 
interested in this furniture be- 
cause the price is suitable.’ 
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Mr. Styron has often thought 
of asking customers in what price 
bracket they are interested, but 
has found that this didn’t settle 
the issue. 

“Customers couldn't tell us how 
much they wanted to spend on a 
desk or a chair because they knew 
that they had to buy other furni- 
ture to complete their office,” ex- 
plains Mr. Styron, “which made 
selling difficult. All this has been 
overcome however, since I began 
asking customers how much they 
intended to spend on their offices 
and what pieces of office furniture 
they needed.” 


When customers enter the office 


furniture department of the Mary- 
land Office Supply Company, the 
first thing that Mr. Styron finds 
out, is, are they interested in buy- 
ing an individual piece of furni- 
ture or are they going to outfit an 
office? 

If they are only interested in a 
desk or chair, perhaps both, the 
proper selection can be shown 
them upon ascertaining how much 
they are interested in spending. 
On the other hand, Mr. Styron 
comfortably seats the customer 
and works out a spending budget. 

“Just the other day,” he says, “I 
had a customer who spent two 
hours with me examining every 
type of office furniture that we 
sell, only to find that he hadn’t 
made his mind up what to buy. I 
then sensed that this customer 





SUMLUNG 1IHe CUSTOMEN—M. J. Styron seats a customer and tigures out with 
him the type of furniture that he needs and how much to spend for it—according 
to the customer's budget. 
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confused as to what 


Was a il ic 
to buy and how much to pay for 
it. as pricing was his main con- 
sideration 

“Finally he told me that he de- 
sired to spend $2,000 to outfit a 
personal office and one for his 
secre and he didn’t know ex- 
actly v to buy and how much 
he s spend on _ different 
pieces 

Once Mr. Styron got this fact 
out of him, he was able to con- 
scientiously discuss this customer’s 
needs and sold him the sufficient 
piect fice furniture without 
even wing them to him 

Furniture to Fit Needs 

First, I went over the descrip- 
tion and measurements of the two 
rooms that he desired to have out- 
fitted. Then I questioned him as 
to the type of work he was going 
to do to find out the size of desk 
he v need, filing cabinets, 
client airs, book cases and 
the 

After I showed him the items 
needs outfit both offices so 
that is type of work could be 
done efficiently and yet be func- 
tional,’ Mr. Styron adds, “I out- 
lined t lim what other items 
wert itable, such as a rug, 
drapes and venetian blinds.” 

Mr. §& n then broke down this 
list into the price category that 


should be ent for each item and 
tomer was more than 





WINNING DISPLAY—The Maryland Office Supply Co., Baltimore, recently won 
a first-place trophy for this display at a manufacturers’ convention. 


pleased with this manner of help. 

“After I had made this pricing 
arrangement, the customer rose 
and told me to take a look at his 
office space the next day and go 
ahead and do the job. He was that 
sure,” relates Mr. Styron, “that it 
would be done to his complete 
satisfaction.” 


Helps to Make Sales 


But this isn’t the only instance 
where price planning helped to 
make sales. Even when the office 
furniture budget runs into much 
smaller amounts, certain custo- 
mers feel that they require furni- 
ture that has a certain dignity and 
is functional. And if an office can 
not be outfitted within the budget 


allowed, Mr. Styron explains why. 

“After a customer has gone 
through a few sections of our of- 
fice furniture department,” he 
adds, “I ask him for what pur- 
pose he intends using the furni- 
ture and what other pieces he al- 
ready has.” 

Once Mr. Styron knows that the 
customer has more purchases in 
the back of his mind, he can be- 
gin drawing up his plan of what 
is needed, what the intended 
budget is, how it can be divided 
over the required pieces. Since Mr. 
Styron has been planning office 
furniture budgets, one customer 
has been referring another to him 
and office furniture sales have 
been on the increase. 





Signs Point 
Furniture 


CONCENTRATED promotional 
A effort aimed at focussing at- 
tentio1 the impression which a 

arm furnished office 

make etting excellent furni- 
ture ( results at Kendrick- 
Bellamy, Denver, Colo. 

The re still many hundreds 
hich carry on high- 
nesses with a hap- 
ection of furniture 

the furnishings,” John 

Hug] ffice furniture salesman- 
age The list includes law- 
and those of doctors 

agents. It is noth- 

to find several desks 

nd lamps in use in 

the fins ffice, all of different 
terials and design. En- 
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Up Need for 


couraging such prospects to re- 
furnish with handsomely acces- 
sorized, matched furniture is an 
important facet of our current 
merchandising program.” 

To call attention to the need, 
Kendrick-Bellamy is using three 
types of advertising, concentrated 
on the same subject. Included are 
newspaper display ads, radio “spot 
announcements” and a prominent 
window at the front of the store, 
between two entrance doorways, 
where heavy sidewalk traffic may 
see it daily. “Selling signs” 
changed with each display, plus 
slogans aired on radio advertising 
and incorporated with newspaper 
display ads, convey the same sug- 
gestion at once. 

The selling slogan which is most 
often repeated in each medium 
points out, “The good effect of 
uniformity in your office is lost 


Harmonized 


if it is furnished with a miscel- 
laneous assortment of inharmoni- 
ous pieces.” This slogan is re- 
peated continuously in _ signs 
everywhere through the windows 
and interior of the store, with the 
added admonition “You are in- 
vited to come in and enjoy our 
new model office furniture dis- 
play.” 

To round out the idea of the 
program “at a glance” the second 
floor office furniture department 
shows a series of model offices, 
each executed neatly in matching 
steel, hardwood and other finishes. 
“There is more interest in decora- 
tively planned offices now than at 
any time in the past,” Mr. Hugh 
pointed out, “And by constantly 
playing up the same theme, we’re 
making more big-ticket sales in- 
cluding six to ten pieces of 
matched furniture.” 
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“How I'm Meeting Competitive Office 
Furniture Markets — 


By G. B. Arnold 


Salesman, 
Office Equipment Company 
Denver, Colo. 


HERE ARE SEVERAL ways in 

which the seriously-minded 
office furniture salesman can 
adapt himself to meet the unde- 
niably “more competitive” sales 
period ahead. First, he can con- 
centrate on making more calls on 
éstablished accounts, with the ul- 
timate idea of encouraging the 
prospect to remodel an existing 
office with carefully-planned fur- 
niture. Second, he can “get off 
the beaten tracks” and look for 
furniture prospects in areas which 
have not been previously solicited. 
Third, he can develop “gimmicks” 
which increase personal relation- 
ship between salesman and pros- 
pect, and which are most likely to 
aid the salesman in keeping the 
prospect “in the fold”’. 

In my own case, I am incor- 
porating all three in my 1949 sales 
program. At Office Equipment 
Company, we recognize that there 
is a definite need for more serious, 
integrated sales effort, even 
though our current volume is 
showing an increase over the same 
period of 1948. With stocks of 
office furniture back to normal, 
including even a wide selection of 
steel office equipment, we have 
been able to consistently make 
sales, despite the fact that the 
“demand market” of a year or 
more back is gone. 


“First With the Most” Idea 


There is no question but what 
office furniture selling will be a 
“first with the most” proposition 
in the future. Already, office fur- 
niture manufacturers, catching up 
with their dealers’ demands, are 
seeking new dealers, each of whom 
put additional salesmen out on 
the street, to sell whatever mar- 
ket offers itself. These “marginal 
dealers” many of whom are well- 
recognized, thoroughly reliable 
firms, merely mean that harder, 
more concentrated effort must be 
put forth by the salesmen of es- 
tablished office furniture concerns. 
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The first concession I have 
made in my own case toward the 
competitive market is “increased 
activity.” This can be summed up 
merely as more calls, and more 
effort per individual customer, 
over a given period of time. For 
example, where I formerly made 
it a policy to see a prospective 
office furniture customer about 
once every six weeks, until the 
sale was eventually consummated, 
I will now see him every two 
weeks—and thus keep myself in 
his mind. For example, I may feel 
that eventually the operator of a 
large insurance agency will be 
willing to replace a series of anti- 
quated wooden files, desks, and 
tables with all-steel, matched 
equipment which would give bet- 
ter efficiency. If I see him every 
two weeks, and at each time try 
earnestly to convince him of the 
desirability of the change, the 
chances are that the sale will 
come sooner, before too many 
competitors are making similar 
calls. It requires only better sched- 
uling to be able to contact pros- 
pects more often—and in the long 
run, the closer recognition which 
is possible in this way, makes big- 
ger and better sales. 


Concentrates on Individual 


Second, I am paying far more 
attention to the “personal angle” 
in selling prospects. Where for- 
merly, sales prospecting was aimed 
at either the office manager, head 
of the firm or whoever was con- 
venient, I now concentrate on a 
particular individual, and try to 
learn everything possible about 
him, which will aid in getting his 
confidence. I keep a “file card” 
on all of my prospects, which list 
not only the office equipment they 
need, name and address, and other 
such information, but personal 
facts about the prospect. For ex- 
ample, a milling company execu- 
tive may be a prominent amateur 
golfer, and entered in an amateur 
golf tournament in the city. I 
will add that information to my 
card, and check the card-file be- 
fore I call on him. Then, when 
I am ushered in, I can immedi- 
ately inquire how he came out in 
the golf tournament, or what his 


physical condition is for the con- 
test. Such “personality patter” 
goes a long way toward building 
up friendship, and makes the 
prospect greet the salesman with 
extended hand, rather than a look 
of cold annoyance. I intend to 
follow this practice religiously 
with every prospect, creating a 
personal card as fast as the pros- 
pect is placed on the list, and 
maintaining it over a period of 
years, as long as there is any pos- 
sibility of big-ticket office furni- 
ture sales. 

Third, instead of concentrating 
my efforts entirely on the “beaten 
paths,” I have found a fertile 
market in prospect calls on “lesser 
markets.” By that I mean office 
holders in buildings in the ware- 
house section of the city and off 
the main shopping districts. By 
devoting one day a week to merely 
“going up one side of the street 
and down the other,” I have been 
able to continuously develop a 
stream of prospects, whom, al- 
though they may buy in smaller 
unit quantities, are equally wel- 
come with re-equipping a city 
traffic bureau office, and so forth. 
We have successfully sold many 
men who run small “one horse” 
businesses, who are quite willing 
to listen to proposals on new 
desks, tables and filing systems, 
but who had never before had an 
office equipment salesman take 
the trouble to call upon them. 
Therefore, one of my first steps 
after the turn of the year was to 
map out the city, and to place 
special selling effort on districts 
which normally are ignored. 


Follow Up on Graduates 


Fourth, I have found it pays to 
check with local universities and 
business schools for the names of 
young men, who after graduating, 
are starting out in business. Grad- 
uates of business schools and in- 
dustrial marketing classes quite 
frequently turn out to be well- 
financed by parents or relatives 
in starting up new business ven- 
tures, and well worth a call. For 
example, one young man has 
opened a photographic business, 
and had been somewhat at loss as 
to a filing system and executive 
office when he remodeled an old 
home into his office and plant. 
After two calls, with a bit of in- 
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telligent discussion of his prob- 
lems, I came up with an $850 sale, 
which might otherwise have been 
entirely impossible. 

Needless to say, adding these 


facets to standard sales methods 
do not mean that I ignore my 
large accounts. Through more in- 
tensive calls on purchasing agents 
and supervisors, I recently landed 
two extremely large deals with 


the Colorado Public Service Com- 
pany and with the local telephone 
utility, both of which were traced 
to merely “repetitive calls” made 
often enough that when each firm 
made up its mind to do business I 
got the nod. Rather, I am ex- 
tending selling efforts over longer 
hours, calling on anywhere from 
two to five more prospects per 
day, and in this way, keeping my 


name familiar to as many office 
furniture prospects as possible. It 
has been my experience that in 
the office equipment field, the 
salesman’s income is determined 
entirely by his initiative—and that 
during the forthcoming period 
when wider choices of furniture 
and lower prices are involved, the 
salesman will need all the initia- 
tive he can muster. 





Stage Window Sells Office Furniture 


N EFFECTIVE office furniture 
A window display system which 
has shown excellent results for 
that department of Kistler’s at 
Denver, Colo. is a “parade” of out- 
standing nationally-advertised 
manufactured products. These are 


displayed one after another. 
When going through a recent 
remodeling, the display window 
front of the store underwent a 
complete redesigning, resulting in 
construction of a _ rectangular, 
office-size, “throw away” window 
in the direct center, between two 


) the store. With plate 

sides, this window 
matches the dimensions of most 
executive offices, and, as such, is 
ideal for displaying “single theme” 
furniture displays on a rotation 
basis 

Instead of “mixing up” desks, 
chairs, and allowing 
the passerby to make a compara- 
tive choice, a single nationally- 


entrances tf 


glass on 


tables and 


favored brand of furniture is 
shown each week. That particular 
brand is heavily emphasized by 
show cards placed in the corners 
of windows, and atop tables and 
desks. Week by week, displays 
vary from executive desk and 
chair combinations, files, secre- 
tarial desks and portable files to 
complete directors’ room furnish- 
ings. During August, for example, 
a 10-drawer, 60-inch executive 
desk was shown, with a color 
scheme worked out in rich pol- 
ished natural walnut combined 
with deep blue-upholstered leather 
chairs. The desk top was simply 
arranged, with a personal file, lat- 
tice work ash tray, and single pen 
sets making up the only trim. A 
simple sign in the corner read 
“Fine Furniture by Stow Davis— 
Executive Desk” followed by an 
invitation to the passerby to visit 
the office furniture department on 
the second floor. 


One by one, all of the top names 
in office furniture and equipment 
manufactured are thus being fea- 
tured. “The rotation system has 
shown many advantages,” an ex- 
ecutive pointed out, “inasmuch as 
the man who passes the store 
regularly and stops from time to 
time to admire displays will un- 
doubtedly become educated to the 
lines we feature.” 

Coincidentally with the window 
display, a similar display of the 
same furniture is “spot lighted” 
in front of the elevator entrance 
into the furniture floor. That the 
coupling up of window signs with 
a single brand of furniture is get- 
ting results is shown by the fact 
that many prospective office fur- 
niture purchasers entering the 
second floor are now asking spe- 
cifically for a particular brand, 
rather than a type of desk, table, 
or chair, according to Kistler’s. 








AN AIRPORT WAITING ROOM DESIGNED FOR COMFORT.—The installation, at 
Idlewild International Airport, was made by W. & J. Sloane contract division. 
The aluminum chairs and settees were built by U. S. Chaircraft Mfg. Corp.. N. Y.. 


and are upholstered with Durasol, a product of Masland Duraleather Co. 
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The State of 
the Industry 


e INCREASED attendance at NSA re- 
gional meetings this spring does not neces- 
sarily indicate prosperous business condi- 
tions among stationers, but lobby conven- 
tions in the hotels where sessions were 
held certainly point to the fact that the 
industry is NOT limping along to stagna- 
tion. Opinion and experience vary, of 
course. Inventories are higher than the 
"normal" of the past several years, but 
sales volumes in total are being maintained. 
Dealers who talk of shrinking volume are 
offset by those who report sales as holding 
even or better. Traces of awe and grati- 
tude are evident in the voices of those 
who speak of rising volumes. The talk of re- 
cession that has been bandied about indis- 
criminately has affected most businessmen 
so that they are amazed when they find 
that their extra efforts in a competitive 
situation are paying off. 


e A PRELIMINARY report on office furni- 
ture production figures, compiled from the 
1947 census of manufactures, show a total 
of shipments as $172,900,000. This is a 
241 per cent gain over the value of the 
industry's products in 1939, the last pre- 
vious census year. Part of the increase 
is accounted for in the decreased value of 
the dollar, but a good share of the greater 
volume is in units of production. The total 
value of 1947 shipment of metal office 
furniture was $120,400,000, as compared 
to a production value of $31,600,000 in 
1939. Wood furniture shipments were 
$52,500,000 in 1947 and production value 
in 1939 was $16,700,000. Although the 
general business and industrial picture has 
changed since 1947, the figures quoted 
reveal a high level of business from which 
there can be a considerable drop before 
profitable operations are greatly impaired. 


Here and there 


HARRY CONVERSE TO BUILD 


RANCH HOUSE FOR HIS h use 
WINTERS IN cere’ n the c 
Harry Converse, president of the grove. 
Converse Company, In Seat € Phoenix 
Wash., and Mrs. Conver have pion horse 
purchased two acres of propert The ( 
near Phoenix, Ariz. This spring, they the t 
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Editorial 


The War Is Over, Why the Tax? 


@@ THE LUGGAGE and leather goods industry is 
still saddled with a 20 per cent retail excise tax, a war 
baby still wearing swaddling clothes. That it should 
be retained as a revenue-producing levy is a wrong 
premise inasmuch as it was fathered primarily to con- 
serve critical materials, and such a need no longer 
exists. The revenue derived from the tax never was 
of paramount consideration. 

Why the brief cases which a salesman uses in his 
daily vocation are a luxury, and taxable, while the 
fishing rod he carries for a vacation trip goes Scot free 
is a situation difficult to fathom. 

Leo Stein, as president of the Luggage and Leather 
Goods Manufacturers of America, Inc., is heading a 
campaign to bombard congressmen with demands for 
the discriminatory levy’s repeal. He deserves the aid 
of this industry in his efforts to remedy a situation 
which causes unemployment and loss of business. 


_ + —- ©. <—_ - —_ 


Date Your Trade Literature 
#4 THE DATING of catalogs and other releases on 
stationery items by distributors has a proper place 
in helping this industry to keep its house in order. It 
is very disconcerting for a dealer to order from an old 
catalog, handy for the moment but outmoded by 
another release, also unequipped with release date. 
By eliminating the release date, with the hope of 
keeping a piece of trade literature constantly current, 
distributors often do themselves harm in the long 
run. The frequency with which dealers voice protests 
indicate that an extensive negative experience has 
been and is being made. 


—_<-<—_- 


America's Economic Strength 

@@ “THE AMERICAN economic story, despite de- 
fects and drawbacks and dreams turned nightmares, 
is such a good and strong and persuasive story that 
it needs no attempt to conceal or gloss over blemishes 
and imperfections. It can stand on its own with its 
virtues and deficiencies fully displayed. Like Crom- 
well’s face, the U. S. economy is best portrayed ‘warts 
and all.’”—Herbert Harris, “Telling the American 
Story,” UN World. 





ycious ranch e horseman. Returning home recently 
an stdoor patio right from a seven weeks’ stay in Arizona 
3 picturesqu trus Mr. and Mrs. Converse found that 
Seatt Lhe will ciate rin Mr. Butler had made a qreat im 
a ee string f -ham- provement - both their five-gaited 
r show and three-gaited horses and hopes 
es are de are high for many blue ribbons in 

Butler, noted coming shows. 
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CHRISTY'S POSTER FOR V.F.W. 
POPPY SALE IS DEDICATED 
TO OUR BUDDIES" 


Veterans of Foreign Wars 


of the United States 
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INVENTS A TYPEWRITER THAT 
HOPS OVER PAPER 
A 


/ typewriter that walks like a 


man is the brainchild of Charles W. 
Dohn, engineer residing at 70-41 
67th St. in suburban Queens, New 
York City. 

His invent . called the Plan 


typewrit just the fruit of 
ynother Rube Goldberg imagina 
but serves a definite purpose, 
he says. 

For instance ettering on large 
pieces of paper or cardboard—too 
big to fit int nventional type- 
writer rollers—have to be done by 


tion 


hand now But the Plan machine 
changes all this. All you do, accord 
ing to Engineer Dohn, is to place 
the typewriter >mewhat larger 
than an ordinary portable, on top 


f the flat surface and pound away. 
The paper stays where it is and the 


which a 
grantead—is set on 


The new Jevice tor 
patent has been 


herica and geared so that 
t mov pace to the right 
every time a key struck. A line 
pacer arri the whole machine 
wn for a new line. 





ZAC SMITH FINDS HAVANA 
INTERESTING IN HIS VISIT 
Zac Smith of Zac Smith Station- 
ery Company, Birmingham, Ala., 
vice-chairman of the NSA distribu 
2dvising attend 


TOr AV r wa 


ants at the recent St. Petersburg, 
Fla., regional, to visit Havana, Cuba. 

There was a reason for Zac's en- 
thusiasm. He had previously made a 
trip by plane to Cuba and after two 
hours’ flight found it as ‘completely 
foreign country as France or Spain 
and as interesting.’’ He took time 
out to observe the industry at Hav- 
ana and comments, in letter to 
George Wolcott of Wilson Jones 
Company, Chicago, ‘Business is ac- 
tive in Havana. Office equipment 
like files, safes, chests, vena cases 
and visible records are sold in sub- 
stantial quantities. All equipment 
concerns in Havana sell wood desks 
and chairs made in Cuba of genuine 
mahogany and at much less price 
than our wood desks and chairs. All 
steel items are rather high in price. 
... Germany, England, Italy, France 
and Switzerland are shipping in 
some office supplies and equipment 
like duplicating machines, artists 
materials, inks, pencils and drawing 
instruments notwithstanding the fact 
that Cuba has preferential rates 
with the U. S." 


THIS STATIONER RECALLS DAYS 
OF PRO BASEBALL 

John M. Meek of Cohn Brothers, 
office equipment dealers, Jackson- 
ville, Fla., could tbe excused for 
deserting the office occasionally and 
turning up at the baseball park. Now 
stationery buyer for Cohn's, Meek 
was formerly a first baseman for 
the Jacksonville professional base- 
ball club. 








JASPER HIGH SCHOOL’S STATE CHAMPION BASKETBALL TEAM.—Back row: 
Leo C. O'Neil. Louis P. Wuchner, Bob White, “Dimp” Stenftenagel, Bill Litch- 
field, son of George Litchfield, sales manager of Jasper Chair Company: Dave 


Krodel. 


Front row: John Bohnert, Bill Byrd, Sam Allen, John Berg, “Buzz” Rum- 


back, Eddie Stenftnagel and Tom Schultz. 
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. Ken Davis, W. H. Gunlocke Chair Co.; Fred Chindgren. 





MORE ROCHESTER REGISTRANTS 
. At the registration desk: Paul E. Burbank, N.S.A.; Philip Yaw- 
man, John Bourne Co., Rochester, N. Y.; Kenneth Heinrich. 
Heinrich-Siebold Staty. Co., Rochester, N. Y.; Hy Goldstein. 
Rochester Staty. Co., Rochester, N. Y. 
. L. G. Morris, Eaton Paper Co.; Bill Ludwig. John R. Bourne Co. 
Rochester. N. Y.; Elmer Rahe, Globe-Wernicke Co.; Philip Yaw- 
man, John R. Bourne Co., Rochester, N. Y. 
Watson 
Mig. Co.; C. L. Williams, Ryan & Williams Co., Buffalo, N. Y.; 
Howard W. Gunlocke, W. H. Gunlocke Chair Co. 
. Harry Tehan, Higgins Ink Co.; Mark Morgan, George H. Courtier 
Co.: W. J. Siebold, Heinrich-Siebold Staty. Co., Rochester, N. Y.; 
John J. Reinecke, Wood Office Furniture Institute. 
. Harry Sanner, Jr.. Sanner Office Supply Company. Erie. Pa.; 
Cc. ed Ramsey. Ever Ready Calendar Mig. Co.; Ed Mead, Wilson 
Jones Co.; Herb Walsh. Ace Fastener Corp.; Frank H. Palmer 
Eaton Paper Co. 
. C. J. Amman. Victor Safe & Equipment Co.; P. J. Bondart, Atwood 
Associates; Walter S. Purvis, Utica, N. Y.; Al Preston, Utica Office 
Supply Co., Utica, N. Y.; Charles H. Allen, Watertown, N. Y. 
. Elmer Rahe, Globe-Wernicke Co.; J. V. Tompkins and J. L. Mann 
Sturgis Posture Chair Company: H. M. Donisthorpe. Rockwell- 
Barnes Co.; Herb Walsh, Ace Fastener Corp.; William Dubler 
Consolidated Wire Products Co. 
. Harry H. Hartman, Bardeens, Inc., Syracuse, N. Y.; Pete Mur 
rette, Ryan & Williams Co., Buffalo. N. Y.:; Walter Miller. Otto 
Ulibrich Co., Buffalo. N. Y.; Al Preston, Utica Office Supply 
Company. Utica. N. Y.: Harry Tehan. Jr., Cooke & Cobb Co 
J. Siebold, Heinrich-Siebold Staty. Co., Rochester, N. Y 
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NSA DISTRICT NO. 2 LEADS OFF 
WITH SUCCESSFUL REGIONAL MEET 


1949 NSA Circuit Opened at Rochester, N. Y.— 
Walter H. Miller of Otto Ullbrich Co., Buffalo, 


Vominated for Governor 


ALTER H. MILLER, Otto Ullbrich Company, Buf- 

falo, N. Y., was nominated for governor and 
Vernon R. Evans, Vernon R. Evans Company, Utica, 
N. Y., as vice-governor of District No. 2 of NSA at 
the convention at the Hotel Sheraton in Rochester, 
N. Y., on March 21 and 22. This was the first re- 
gional convention of the year and set a pattern that 


augurs well for the success of regionals throughout 
the country 

Under the able leadership of Kenneth Heinrich, 
Heinrich-Siebold Stationery Company, Rochester, 


N. Y., present governor of District No. 2, and his 
committees, the convention proceeded smoothly with 
gathering impetus climaxed by a dinner dance on 
the last evening. Representatives from all but a 
very few of the district’s dealers were present and 
took an active part in the proceedings at every turn. 

The first business meeting began with a luncheon 
at the end of which Edmund R. King, head of the 
Statistical department of Eastman Kodak Company, 
gave a learned and illustrated address on “1949 Busi- 
ness Conditions.” He was introduced to the con- 
vention by Hy Goldstein, Rochester Stationery Com- 
pany, Rochester, N. Y. 


One Dependent Upon Other 
Mr. King opened his remarks with the every-day 


question with which one businessman is apt to 
pose another when meeting anywhere. Invariably 
one or the other will ask, “How’s business?” The 


speaker used that to emphasize the fact that gen- 
eral business conditions concern all in business—that 
everyone in business is dependent upon all business 
factors within ‘and without one’s immediate business 
that the economic environment in which we find 
ourselves is important to our own business. The 
speaker said it was the economic environment of the 
present with which his remarks were concerned. 
Sketching briefly the past few years as a period 
of easy selling, he said, “The present gives many in- 
dications that a different situation exists. To busi- 
ness history do we look for guidance for the pres- 
ent.” Mr. King showed a number of charts from which 
it was established that the dollar value of all prod- 
ucts and services produced in this country in 1948 
was three times that done in average years. The 
physical volume was 78 per tent above these pre- 
war years. Thus, increase in prices was a decided 
factor. Looking at a chart showing movement of 
wholesale commodity prices over the years, the con- 
clusion was reached that the peak of the present 
upward trend has been reached. He called atten- 
tion to the fact that immediately following these 
price peaks, sharp drops have occurred 
For prices to increase at present one or 
the following would be required, he said 
1. A new war 
2. General crop failure 
3. General large wage increases 
4. Steep increase in government expenditures 
without tax increases 
None of these factors seem imminent at the moment. 
Industrial production in 1948 was 90 per cent ahead 
of pre-war years of ’38 and '39. Of course, the capi- 
tal goods boom reflected the great rebuilding de- 
mand after the war. Retail sales in 48 were 80 per 
cent over pre-war after price adjustment. These 
statements the speaker made in preface to calling 
attention to appreciable leveling off of retail buying 
in the present period. 
In conclusion, Mr. King stated 


more of 


that a reversal will 
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uld not hazard an opinion of when it 
r how long it will last, nor how severe 
be. He did suggest that being forewarned, 
ye prepared to adapt themselves to every 
xercise caution 
Governor Heinrich called upon Harry B 
presented official Rochesterdom with a 


the convention, expounding the merits of 
k) Kendrick, Kendrick-Bellamy Station- 
y, Denver, Colo., in his official capacity 
of NSA, presented an interesting out- 





line of “The Stationer As I Know Him.” His speech 
was full of good ideas which he had observed in -his 
travels. He offered some good advice to Sstationers 
and presented some worth-while ideas in the hope that 
they might prove beneficial to stationers for use in 
their own businesses. Among the topics he discussed 
were store improvement, window display, advertis- 
ing, market analysis, operating cost control, credits, 
inventory control and selling 

Geoffrey L. Pippette, Carter’s Ink Company, was 
then introduced by Percy Fassett, Yawman and Erbe 

‘Turn to page 172, please) 


FAMILIAR FACES AT NSA’s DISTRICT NO. 2 CONVENTION, ROCHESTER, N. Y.. MARCH 21-22 


er and Walter Sheaffer, II], W. A. Sheaffer Pen Co.; 
and Bill Cooper, Heinrich-Siebold Staty. Co., Roch 


orth. Corry-Jamestown Mig. Corp.:; Fred Brouwer, 
Chair Co. 
hindgren. Watson Mig. Co.; Henry Bluestone, Protectall 


Fred Searles, Elmira, N. Y.:; Stewart Roberts, S. E. & 
nc 
ppette and Bill Fletcher, Carter's Ink Co.; 
fleeger Business Equipment Co., Utica, N. Y 
r Safe & Equipment Co. 
lund, Scrantom’s, Rochester, N. Y.; 
| Blank Book Co. 
manufacturers’ representative: George Parry. Car- 
Fred Salmen, manufacturers’ representative; Wal 
Otte Ullbrich Co., Buffalo, N. Y.; L. R. Kendrick 
my Staty. Co., Denver, Colo. 
ee and Harvey Rockwell, Yawman and Erbe Mig. 
Murrette, Ryan & Williams Co., Buffalo, N. Y. 
patrick, Rochester Staty. Co., Rochester, N. Y.; Bob 
facke-Williamson Co., Rochester, N. « Ed Manning. 
Brief Case Co.; Al Paris. Stationers Guild of America. 
F Vogel, Sengbusch Self-Closing Inkstand Co.; Hy 
Rochester Staty. Co., Rochester, N. Y.; Don Grant 


Co 


Ralph 
; Allen 


Paul B. Buck- 
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10. Frank A. Di Perna and A. J. Reale. Genesee Office Equipment 
Co., Utica, N. Y.; Jack Kennedy, Utica Office Supply Co., Utica. 
N. Y.; Lewis Foster. Speed Products Co.; Hy Goldstein, Roches- 
ter Staty. Co., Rochester, N. Y. 

ll. Henr Orth and George C. Pohnke, Stationers Loose Leaf Co.; 
Hy Goldstein, Rochester Staty. Co., Rochester, N. Y.; Walter 
Nichols. Weis Mig. Co.; Don Grant. McMillan Book Co. 

12. Irwin Besser. Besser’s, Inc., Bufialo, N. George Grosh, 
Amberg File & Index Co.; William Dubler, en ae Wire 
Products Co.; E. S. Howard. E. S. Howard Com Cove o, 
N. Y¥.; Ernie Thacker, Millington-Lockwood Co., ~ 1% te 


H. Ross, Elbe File & Binder Co. 

13. Ed Churnick, Daco Card & Index Co.; Frank R. Curtiss. Neva- 
Clog Products, Inc.; Charles Reynell, Oxford Filing Supply 
Percy Fassett. Yawman and Erbe Mig. Co.; Mark Young. A. 


Faber-Castell Pencil Co., Inc. 


14. H. W. Koehn, Jr., The Sikes Co., Inc.; W. A. Hazelton, Hazelton’s 
Ys W. 


Office uipment Co., Elmira, N. Y.; E. Green, Art Metal 
Construction Co.; Vernon R. Evans, Vernon R. Evans Co., Utica, 
N. Y.; Walsh, 


ee: Keeling. Art Metal Construction Co.; F. J. 
Hazelton’s Office Equipment Co., Elmira, N. Y. 

15S. Herb a . rx orsline, and Lou Sardisco, all Scrantom’s. 
Rochester, Sem Fox, All- ~ a. E uipment, Inc., William 
Walker, Ralph Henriques. Bates 
Mig. Co. 


omer s, Rochester, 
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NSA DISTRICT NO. 13 MEETING IN 
NEW YORK CITY WELL ATTENDED 


Hold Convention at Hotel New Yorker—Troupers 
Stress Education and Selling—Reichman 
Nominated Governor for 1948-50 


HE NEW YORK STATIONERS held their annual 

convention of Regional District No. 13, National Sta- 
tioners Association, at the Hotel New Yorker, New York, 
N. Y., on Thursday and Friday, March 24 and 25 
Governor J. S. Libien, Libien Press, Inc., New York 
N, Y., presided and registration totaled 143. 

Headed by the keynote of the meeting, “Your As- 
sociation—The Continuation School of Business,” a 
well-rounded program was presented, covering both 
product education and selling 

NSA Troupers present were: L. R. Kendrick, Ken- 
drick-Bellamy Stationery Company, Denver, Colo., 
president NSA, who gave his talk on “The Sta- 
tioner As I Know Him”; John J. Reinecke, Wood Office 
Furniture Institute, Washington, D. C., who presented 
a sound movie entitled “The Magic Touch”; Geoffrey 
L. Pippette, The Carter’s Ink Company, who spoke 
of “Sixty Million Dollars Worth of Business”; E. R. 
Manning, National Brief Case Company, who gave 
his talk on “Luggage and Leather Goods for the Sta- 
tioner”; Howard E. Gorton, Dennison Manufacturing 
Company, whose topic was “Big Little Things’; and 
Paul E. Burbank, NSA, who presented “The Educa- 
tional Program of NSA.” Their remarks are covered 
in the NSA District No. 2 convention report. 

The program was divided into three sessions, pre- 
ceded by registration which started at 10 o’clock on 
Thursday morning. Friendly greetings were exchanged 
until 12:30 p.m., when luncheon was served in the 
grand ballroom. 

Hear New York Banker 


As luncheon drew to a close, Governor Libien called 
upon William H. Greenleaf, Bainbridge, Kimpton & 
Haupt, Inc., New York, N. Y., chairman of the con- 
vention committee, who gave his listeners an out- 
line of the program to be presented. He then intro- 
duced the guest speaker, Dwight W. Michener, asso- 
ciate director of research, Chase National Bank, who 
spoke on “The Current Trend of Business.” A series 
of charts in pamphlet form were passed out to his 
listeners to enable them to follow his talk more 
closely and to better comprehend the comparisons he 
made. 

“If war does not destroy it, the basis of our pros- 
perity (natural resources and capital equipment) 





should remain and, indeed, be expanded for future 
generations,”’ declared Mr. Michener. “There is, how- 
ever, another factor contributing to the height of our 
present prosperity which is likely to be less perma- 
nent. We are experiencing that phenomenon called 
the ‘boom phase of the business cycle.’ This boom 
will no doubt prove to be temporary in nature as 
other previous booms have been. Following it, we may 
expect a period of less spectacular business. But with 
our rich heritage, which is of more permanent na- 
ture, the ensuing period should not be one of despair 
nor of long depression.”’ 
Thursday P. M., March 24 

The first session was called to order at 2 o’clock in 
the north ballroom by Governor J. S. Libien, Libien 
Press, Inc., New York, N. Y. After informing his 
audience of some of the difficulties overcome by the 
committee in arranging a splendid program, he re- 
marked that the theme of the meeting, “A Continua- 
tion School of Business” was well chosen because 
both the NSA and local associations are continually 
working along the lines of education. In urging non- 
members to join their associations, he pointed out 
that there are numerous benefits to be had by at- 
tending meetings and taking an active part in the 
proceedings. 

He then introduced Richard E. Wahrman, R. E. 
Wahrman, Inc., New York, N. Y., president, Stationers 
Association of New York, who acknowledged greetings 
of Governor Libien to the Stationers of New York 
Declaring that New York stationers were grateful for 
NSA support, he pledged their full co-operation with 
NSA at all times. Remarking that all attending the 
convention were assembled to absorb knowledge bene- 
ficial to their business and act in the best interests 
of the industry, he could find no excuses for those 
stationers who did not attend. “Many Sstationers find 
time for unimportant things but fail to spare the time 
to attend association meetings which are conducted 
for the benefit of the stationer and the industry in 
which he makes his livelihood,” he said. “Those are 
the stationers who miss the opportunity to work to- 
gether with their fellow businessmen to iron out 
their difficulties and solve problems for the better- 
ment of their industry.” 

Conditions Are Changing 

Declaring many stationers were successful during 
the past few years in spite of themselves because of 
market conditions, he warned that different condi- 
tions now prevail and new problems confront the 


businessman. “No longer can he sit at his desk and 
do.all the business he can handle; he now has to 
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70 OU the business and do a good selling job.” 
He point ut that associations are endeavoring to 

elp stationery dealers run their business on a sane, 
i profitable basis. His closing thought was 
hat if stationers will think in an elevating manner, 
be proud to be a member of their associations, proud 
to | industry and proud to associate with 





their fellow stationers, it would be a better industry. 

The next speaker was NSA President L. R. Ken- 

drick, the first member of the NSA Troupe, who gave 

his talk on “The Stationer As I Know Him,” in which 

he told of the many stationery stores he has visited. 

Louis Caracci, The Nor-Wood Company, Inc., New 
(Turn to page 176, please) 


AMONG THE THRONGS AT NSA’S 13TH REGIONAL, HOTEL NEW YORKER, MARCH 24-25 


ss, Standard Office Equipment Co., New York. N. Y.; 


} t 
i irving 


G. D. White. Acco Products, Inc.; Arthur Shearman, Boorum 6& 
Pease Cc 

Robert Reichman, Mooney’s, Inc., New York, N. Y., newly nomi- 
nated governor of 13th District. NSA. 

|. J. Savage. Carter's Ink Co.; Sig Engelberg, Eagle Pencil Co.; 
D. N. Briggs. Sum Rubber Co. Seated: Ed Golde, Golde’s Sta- 


tioner New York. N. Y. 


4. M. C. Lazarus, M. C. Lazarus Co., New York, N. Y.; E. G. Ponney. 
Automatic Pencil Sharpener Co.; Al Krause, Eureka Specialty 
Printing C Julius Cheriff, Cheriff Stationery Co.. New York. 
= 

5. Ted Bradford. American Pad & Paper Co.; Ted Garfield. The 
Garfi« ry New York, N. Y.; G. Fred Griffiths. Noesting Pin 
Ticket Jack Stanbach, National Blank Book Co. 

6. L. R. Kendrick. president N.S.A., Kendrick-Bellamy Staty. Co., 
Denver lo. Harry Tehan. Higgins Ink Co. 

7. Sol Austrian, Commercial Stationery Co.. New York, N. Y.; Bob 
Brennan, Brennan-Kennedy Co., New York, N. Y.; John Amorsino. 


Victor Safe & Equipment Co.; Bob Polon and Robert Benet: Robe! 
Press. New York Mortimer H. Chute, Jr., Bainbridge. 
Ki mF ton & Haupt, Inc.; Sam Libien, Libien Press, New York, N. Y. 

othe Lehman and Rose Cushman, National Stationers Association. 


OFFICE APPLIANCES, May, 1949 


Judkoff, Cantigny Prig. & Staty. Corp., New York, N. Y.; J. J. 
gt. Carter's Ink Co.; D. N. Briggs. Sun Rubber Co.; E. P. 
Reavey. W. A. Sheaffer Pen Co. 

10. Lou Brown and John D. —_ Eberhard Feber Pencil Co.; Murray 
Cook. Murray Cook Staty. Co., Brooklyn. Y.3 Rudolph Meyer. 
Jaclin Stationery Corp.: lenry Maedell. Engle Penci 

ll. Low Caracci. The Nor-Wood Co., Inc., New York. N. Y.; Paul 
Buckwalter, National Blank Book Co. 

12. Sam Libien, governor 13th Region, Libien Press, New York, N. Y.; 
Mart Libien., Libien Press, New York. N. Y.; Moe Turman, Presi- 
dent N.O.F.A., Metwood Office Equipment Co., New York. ; 
Charles Epifano, Consolidated Wire Products Co.; H. B. Elmer. 
Globe-Wernicke Co. 

13. Ed Manning. National Brief Case Mig. Co.; R. E. Wahrman, 
R. E. Wahrman Co., New York. N. 

14. George Grumbach, American Pencil Co.; Al Paris, Stationers Guild 
of America; Jack Glaser, Goldsmith Bros., New York, Yu: 
Bernard Saltzman, Wilson Jones Co.; Jack Silver. Advance Sales- 
book Co. 

1S. H. B. Van Dorn and Joe Templeton. Joseph Dixon Crucible Com- 
pany: Joe McCormick, Stationers Guild of America: Charles 
Wansker, Wansco Paper Co.; George Reichman, Mooney's, Inc.. 
New York, 
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NSA DISTRICT NO. 5 MEETING AT 
FRENCH LICK SETS NEW RECORD 


More Than 400 Registered for Two-Day Meeting 
at Indiana Resort—Many Visit Jasper Furniture 
Plants—Harry S. May Nominated as Governor 


Early arrivals on Sunday morning, March 27, at 
French Lick Springs Hotel were convinced that the 
chief topics for discussion at the regional meeting 








' 
b 


would probably be pontoons, rubber boots and duck- 
hunting, rather than such pertinent subjects as inven- 
tories, salesmanship, merchandising and profits, as 
promised by the official program. For the grounds sur- 
rounding the famous hostelry were submerged under 
more than a foot of water, necessitating a four-mile 
taxi ride for rail travelers to reach the hotel, just a 
good brassie shot away from the disembarkation point. 
But fortunately for everyone concerned, the unprece- 
dented precipitation of the night before soon drained 
away, permitting all to appreciate the entrancing floral 
panorama of the grounds. 





a OPPOSITE PAGE— 

. Maury Schneider, Indiana Desk Co.; L. T. Koerner, Jasper Chair 
Co.; Mrs. Lou Farber: George Litchfield. Jasper Chair Co.; John 
Reinecke. Wood Office Furniture Institute. 

2. L. R. “Jack’’ Kendrick, Kendrick-Bellamy Staty. Co., Denver 
resident NSA. and Mrs. Kendrick. 

3. Howard W. Gunlocke. W. H. Gunlocke Chair Co.; Julie Gun 
locke: Mrs. Gunlocke: Ed F. Dodge and William M. Small, 
Johnson Chair Co. and Clemco Desk Mig. Co. 

4. Seated: Mrs. Fred Reuter: Mrs. William Stock: Harry Dick, 
Redeker & Dick, Cincinnati; Mrs. Dick; Mrs. Harry Balch. Stand- 
ing: Fred Reuter, Redeker & Dick; Frank G. Willenborg, Willen- 
borg Staty. & Prtg. Co.; Jack Schafer. manufacturers’ repre- 
sentative; Edwin Parkhurst and William C. Stock. Eversharp 
Inc.; George C. Redeker, Redeker & Dick. 

5. Seated: Mrs. Kendrick: Mrs. Claude Allen. Standing: Wes 
Thomas, Findlay Prtg. & Staty. Co., Findlay, Ohio; Mrs. Thomas: 
L. R. Kendrick, Kendrick-Bellamy Staty. Co., president NSA; Mrs. 
Boehne; Jack Boehne. The General Fireproofing Co.; L. V. 
Reynolds, DeMay’s, Inc., Jackson, Mich.; Mrs. Reynolds; T. C. 
Joyes, The General Fireproofing Co.: Mrs. Joyes. a bride of two 
weeks; Mrs. Pittman, Terre Haute: Harold Hampton and Opal 
Barlow, Indianapolis Office Supply Co.; S. H. Pittman, Collins & 
Pittman, _ Haute. Ind.; Claude Allen, The General Fire- 


roofin 

6. Henr . “Sircsick, Century Press, New Castle, Ind.; Jack Luke 
Sengbusch Self-Closing Inkstand Co.; W. J. Carroll, Eberhard 
Faber Pencil Co.; C. 5. Fernyak. er tee Typewriter & Office 
Supply Co., Mansfield. Ohio; Arthur Eldred. Eldred Co., 
Lorain, Ohio. 


7. Managerial and secretarial work in the open.—Paul Burbank takes 
time 7. out from a session to give urgent mail to Dorothy 
Lehman. ote fountain pen at side of chair used in taking 
dictation. 

8. Ralph L. Young. Lynn a Emery. Inc., Detroit; Julius A. Turner 
Nationa! Blank Book C Frank G. Willenborg. Willenborg Staty. 
& Prtg. Co., Bah W. R. Kane. Oxford Filing Supply Co.; 
Paul . Cheney. Southworth Co.; H. M. Donisthorpe, odewell. 


Barnes Co. 

9. Seated: Mrs. Vernon Wiberg: Mrs. Beekman. Standing: R. E. 
Beekman, manufacturers’ representative: Mrs. Olson; Neal Oison, 
Olson’s, Inc., Mt. Vernon, Ohio. 

10. Seated: Eddie LeBlanc, Office Equipment Co., Inc., Louisville; 
A. J. Gunderson, Meffert Office Supply Co.. Louisville; William 
P. Kelly, Office Equipment Co., Inc.; Gus Krieg. Jasper Seating 
Co. Standing: A. C. Gorman, Office Equipment Co., Inc.; Guy 
Boyd, Shaw-Walker Co.; Arthur Barth and George Litchfield, 
jasper Chair Co. 

ll. Mrs. Jim Wallace, little Miss Wallace. Mrs. Marion Follin. 

12. Mrs. Denham; Ralph Denham, Ludlow, Ky.; Mrs. Smart. Fred R. 
Smart, secretary-manager, Stationers Guild of Canada, Inc. 

13. L. T. Koerner and George Litchfield, Jasper Chair Co. 

14. Hy Linden, Ace Fastener Corp.; Harold Hampton, Indianapolis 
Olfice Supply Co.; R. L. Young. Lynn B. Emery. Inc., Detroit; 
Julius Turner, National Blank Book Co.; Harry A. Shockley. The 
Bramwood Press, Indianapolis. 

iS. Vernon Wiberg, John Robinson, Lois Robinson, Ed Williamson, 
all Eimer Krumwiede & Associates. 

16. Chet Harper. Wilson Jones Co.; Jack Clark, W. A. Sheaffer Pen 
Co.; Charlie Malody. National Blank Book Co.; George Herrmann, 
Master Addresser ee. 

17. Mrs. Kickels; Gordon Kickels, C. L. Barkley & Co.; Mrs. P. H. 
Barkley; Harry Morton, Indianapolis Office Supply Co.; Rus Ragan, 
American Pad & Paper Co. Mr. Kickels and Mr. Ragan are 
co-chairmen of the 1949 Chicago convention committee. 

18. Seated: Mrs. Frank Cooper: Mrs. George Davis: Mrs. Roscoe 
Benge. Standing: Frank Cooper and Roscoe Benge. Codo Mig. 
Corp.: George Davis, Bank & Office Supply Co., Indianapolis. 

19. William Fletcher and Joe Stuckart. Carter's Ink Co., standing 
on the eighteenth green. an island in a lake which formerly 
was the golf course. 

20. Seated: het Harper, Wilson Jones Co.; Charles Ramsey, Ever 


Ready Calendar Mig. Co. Standing: Frank Curtiss. Neva-Clog 
Products, Inc.; Robert C. and Don C. Hanover, Sturgis Posture 
Chair Co. and Invincible Metal Furniture Co.; Tom Riendl 
Peerless-Imperial Co., Inc. 





JUST BEFORE THE BANQUET AT FRENCH 
LICK.—Awaiting the opening of the doors 
are: Seated—Mrs. Kendrick: Mrs. Claude 
Allen. ne Wes Thomas, Findlay Ptg. 
$ = Findlay. Ohio: Mrs. Thomas; 

snduiehe. Kendrick-Bellamy Staty. Co.. 
“RR, president NSA: Mrs. Boehne; Jack 
Boehne, General Fireproofing Co.; ~~. we 
Reynolds, DeMay’s. Inc., Jackson, Mich.; Mrs. 
Reynolds; T. C. Joyes. General Fireproofing 
Co.; Mrs. Joyes. a bride of two weeks; Mrs. 
Pittman; Harold Hampton and Opal Barlow, 
Indianapolis Office Supply Co.; S. H. Pitt- 
man, Collins & Pittman. Terre Haute, Ind.; 
Claude Allen, The General Fireproofing Co. 
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the golfers, however. The lower course, promptu tournament was held again on Monday, with 
heduled for the pre-convention tourna- the result that everyone, even the dubs, came away 
ned one monstrous water hazard that not with a prize, all agreeing that it was a fitting prelude 

Thompson drive could span. So the few for the more serious work to follow. 

who ventured to tackle the hill course , 

and returned several hours later well Monday A.M., March 28 
th Hoosier terra firma. Only 27 played and The registration desk, which had been open most of 

about the scores the better, for most of Sunday, was a beehive of activity preceding the open- 
topped or crowded the 100 mark. An im-_ ing of the Monday sessions. Promptly at 10 a.m., after 
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the ladies had been dispatched on a sightseeing tour, 
climaxed by a luncheon at Spring Mill Park, the con- 
vention was called to order by Governor W. B. Gregory, 
W. B. Gregory & Son, Inc., Detroit. He introduced 
L. E. Ames, publicity director of French Lick Springs 
Hotel, who welcomed the conventioners and assured 
them that the management would do everything in its 
power to make their stay a pleasant one. He next in- 
troduced L. M. Kendrick, Kendrick-Bellamy Stationery 
Company, Denver, Colo., president of NSA, who de- 
parted from his previous talk at eastern regional con- 


ventions to discuss selecting and training of sales 
forces. 
Mr. Kendrick opened his discussion by telling of the 


founding and growth of the National Stationers Asso- 
ciation. He stated that most stationery stores have 


started as bookstores, school stores or gift shops, adding 
that most of the products of this industry are distrib- 
uted through small, not extensive, outlets. 
is a common denominator of all stores 


But there 
the courtesy 





FROM FAR AND NEAR AT NSA’S DISTRICT NO 


1. Geo. S. Long. Geo. S. Long & Sons, manufacturers’ representatives; 
Harry R. May. governor-elect, May Office Service, Beckley, W. Va.; 
Fred A. Thomas, Jr., Thomas Furniture Co.; Cal Long. manufac- 
turers’ representative. 

2. Norman Watts, Office Equipment Co., Louisville; Harold Wilson 
Haywood's Pub. Co., Lafayette, Ind.; underson, Meffert 
Office Supply Co.. Louisville, Ky.; Roy Schumacher, S. E. & M. 
Vernon, Inc. 

3. The old and the new—W. B. Gregory. W. B. Gregory ’& Son. De 
troit, retiring governor, congratulates Governor-elect Harry R. May 
May Office Service, Beckley W. Va. 

4. Geo. Hale Standard Printing Co., Louisville: Jim Wallace, Jasper 
Office Furnture Co.; Max Vaught and Fred Deane, both Gunn Fur 
niture Co. 

5. Roscoe Benge. Codo Mig. Corp.; Mrs. Benge: Marion Follin and 
H. C. Maley, both manufacturers’ representatives. 

6. W. F. Somerville, Dennison Mig. Co.; Mrs. Somerville: Paul Nichols 
Will Winnes Co., Cincinnati: Mrs. Nichols; Will Winnes, Will 
Winnes Co. 

7. Ralph W. Grcham, Columbia Ribbon & Carbon Mig. Co.; Fred 
Smart, secretary Stationers Guild of Canada, Inc., Toronto; T. G 
Duggan. Columbia Ribbon & Carbon Mig. Co 

8. Dox Stewart, Office Equipment Co., Louisville, Ky.; R. Fitzgerald 
Mastercraft Corp.; Mrs. Frank Morse; John Smythe, Geyer Pub 
lications; Frank Morse, Browne-Morse Co.; Bob Fleming, Leopold 

°. 
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and intelligence of the sales force. He then proceeded 
to give some invaluable advice on the hiring and train- 


ing of sales personnel. Mr. Kendrick closed by citing 
a number of excellent training material sources— 
sound and slide films, sales talks by factory represen- 
tatives, catalogs and sales literature and, if possible, 
factory training. 

Following this informative talk, Governor Gregory 
announced that District No. 5 now has three sound 
Slide training films with manuals, all of which are 
available to retail members in the district 

L. R. Addington, president Wabash Filing Supplies, 
Inc., then presented his topic, “Future Merchandising.” 
He stated that stationery items are not bought for 
pride of ownership, but because of their utilitarian 
value. Stating that we must think of merchandising as 
selling, he defined the latter as “the activity nec- 
essary to convey to another person the advantages of 
ownership.” Manufacturers, he said, are now faced 
with the problem of not merely trying to sell the dealer, 








LICK, IND.. MARCH 28-29 


9. Arthur Barth, Jasper Chair Co.; A. F. Krieg. Jasper Seating Co. 

10. The ladies board their buses for a sightseeing tour and luncheon 
at Spring Mill Park. 

ll. The registration desk draws a heavy Sunday business. 

12. Two stapler men get together—Bill Smith. Ace Fastener Corp., and 
M. G. Patterson, Speed Products Co. 

13. Gov. W. B. Gregory. W. B. Gregory & Son, Detrot; Tom Riendl, 
Peerless-Imperial Ges Frank Cooper. Codo Mig. Corp.: Will 
Winnes, Will Winnes Co., Cincinnati; Milt Schuster. Smead Mig. 
A _ Smith, Ace Fastener Corp.: Walter Somerville, Dennison 

fg. Co. 

14. Joel W. Smith, Marshall-Smith. Inc., Cleveland; E. W. O'Leary. 
The O'Leary's, manufacturers’ representatives. 

15S. H. M. Bretz, Archie Sherer Co., Dayton, Ohio; Roy Cramer, Jr., 
Cramer Posture Chair Co.; S. Guy Norman, Hoosier Desk Co.; 
Harold Hampton, Indianapolis Office Supply Co. 

16. Lou Mann, Tracy Van Buren and Bob Matthews, all Sturgis Posture 
Chair Co. 

17. Bob Vojta, Chicago Saddlery Co.; Dave Price, Eagle Pencil Co.; 
Sid Glueck, General Office Supply Co., Cleveland; George Aigner. 
G. J. Aigner Co.; Maynard Westring. Mid-City Stationers, Inc. 
Rockford, Ill. 

18. H. C. Maley. manufacturers’ representative: Mrs. Harry May. May 


Office Service, Beckley, W. Va.: George S. Long. George S. Long 
& Sons, manufacturers’ representatives. 
OFFICE APPLIANCES, May, 1949 
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ping him sell. He closed by describing one 


te plan which has proved and is continuing to 


| sales-booster—the proposal, by which the 
tlines full details of purpose, cost and eco- 
ffected by an office installation. 

ning session closed with Geoffrey Pipette, 
Company, discussing “Sixty Million Dol- 

f Business—The Stationery’s Big Oppor- 
immary of his remarks appears in the story 
NSA District No. 2 meeting held at Rochester, 


Monday P.M., March 28 


y afternoon session was presided over by 


‘ | # 


bert Dotson: Robert Dotson. Baer’s of Canton, Canton. 
M. Kendrick, Kendrick-Bellamy Staty. Co., Denver, Colo., 
NSA: W . Whitman, The State Stationers, Indian- 
H. E. Gildea, Hoosier Desk Co. 
lents, two secretaries and a secretary's secretary. 
njoying the festivities at Calumet Lake near Jasper 
einecke, secretary, Wood Office Furniture Institute; L. 
k, president NSA; Paul Burbank, general manager NSA; 
man, Mr. Burbank’s secretary, and Fred Deane, presi 
Office Furniture Institute 
hneider, New Indiana Chair and Indiana Desk repre 
Albert Schaaf and Ralph Schneider, both New Indiana 
Bob Krodel, Albert Russell and A. W. Braun, all In 


n., Jasper Office Furniture Co.; Harry R. May. May 
Be oll W. Va.; Mr. and Mrs. James Wallace, Jas 
Furniture Co.; John Reinecke, Wood Office Furniture 
Washington, D.C.; August F. Krieg. Jasper Seating Co 
ssper Desk Co., admires a beautiful wood inlaid panel 
>med visitors to luncheon in Jasper. 
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Harry S. May, May Office Service, Beckley, W. Va., im- 
mediate past-president, West Virginia Office Equipment 
Dealers Association. 


Opening the speaking was Howard E. Gorton, mer- 


chandise manager of Dennison Manufacturing Com- 
pany, a member of the NSA Troupe, speaking on the 
topic, “Big Little Things.” A summary of his remarks 
appears elsewhere in this issue. 


He was followed by Prof. C. W. Williams, an eco- 


nomist from the University of Louisville, whose topic, 
“Dis-Inflation—Boom or Bugaboo,” gave those in atten- 
dance plenty of food for thought on the current busi- 


SEEN AT LUNCHEON FOLLOWING JASPER FACTORY INSPECTION TOUR, MARCH 30 
6. 
7. 
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Arthur A. Barth. Jasper Chair Co., and W. F. Thomas, Findlay 
Prtg. and Supply Co.,. Findlay. Ohio. 

Guests of the Jasper Manufacturers Association leave one of the 
lants visited and board the busses for Calumet Lake. 

ichard O'Connell, Indianapolis Office Supply Co.; V. L. Gut- 
zweiler, Hoosier Desk Co.; Mrs. O'Connell; W. R. Borneman, The 
Brooks Co., Cleveland, Ohio; H. J. Kunkel and Guy Norman. 
both Hoosier Desk Co. 


. Standing: Mrs. Al Garrigan; Mr. and Mrs. John Howison, Kelsall- 


Voorheis, Cincinnati, Ohio; Mr. and Mrs. Ed Haller, Ferris Prod- 
ucts, Cleveland, Ohio; Harry R. May. May Office Service, Beckley. 
W. Va.; August F. Krieg. Jasper Seating Co. Seated: Mrs. Harry R. 
ow A and Al Garrigan. Springfield Typewriter Co., Springfield, 
jo. 

Tom Salb, Jasper Desk Co.; Mr. and Mrs. Raphael Blessinger. 
Jasper Desk ©.: Robert Dotson. Baer's of Canton, Ohio; Mrs. 
Tom Salb; Allen Joseph. Jasper Desk Co. 

Ralph L. Young, Lynn B. Emery. Inc., Detroit, Mich.; Mrs. Ralph 
Young: Mrs. Roger Young: Roger W. Young. Jasper Desk and 
Jasper Seating representative. 
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NSA DISTRICT NO. 8 HOLDS BIG 
MEETING IN OKLAHOMA CITY 


341 Registration Tops all Previous Assemblies— 
J. L. Wren Named Governor for 1949-1950 
—Business Sessions Earn Applause 


HEN ALL RETURNS were in, Governor Earl 

Scott, Bauman Office Equipment Company, 
Wichita, Kans., was happy to announce that the total 
registration for the 1949 meeting of NSA District No. 8, 
held on April 1 and 2 in Oklahoma City, Okla., was 
341, the largest ever recorded in the district. More 
dealers than manufacturers representatives, 132 to 130, 
were present, in addition to 79 ladies. Proportionate 
attendance at all the business sessions was also higher 
than ever before. 

In addition to the NSA Troupers and local speakers, 
a feature highlight of the convention was the election 
of J. L. Wren, House of Wren, Oklahoma City, as gov- 
ernor, and the following as lieutenant governors: Al 
Cook, Al Cook Desk Company, Oklahoma City; Jack M. 
Baney, Business Equipment Company, Pratt, Kans.; 
Joe Landes, Schooley Printing & Stationery Company, 
Kansas City, Mo.; Cecil Moses, Democratic Printing & 
Lithographing Company, Little Rock, Ark.; Fred Pfoff, 
Omaha Printing Company, Omaha, Neb. Art Reed, 
Latsch Brothers, Lincoln, Neb., was selected general 
chairman of the 1950 convention. 

As at the three preceding regional meetings held 
this spring, the NSA Troupers provided a large part 
of the program at business sessions. The Troupers and 
their addresses, reported in some detail on other pages, 
were as follows: NSA President Jack Kendrick, Ken- 
drick-Bellamy Stationery Company, Denver, Colo., 
“The Stationer as I Know Him;” NSA General Man- 
ager Paul Burbank, “Grow Through Association;” John 
Reinecke, Wood Office Furniture Institute, “The Magic 
Touch,” a color film; E. R. Manning, National Brief 
Case Manufacturing Company, vice-president of manu- 
facturers’ division of NSA, “Luggage and Leather 
Goods for the Stationer;” Howard E. Gorton, Dennison 
Manufacturing Company, “Big Little Things;” J. L. 
Mann, Sturgis Posture Chair Company, “Alchemy Be- 
comes a Reality;” Geoffrey L. Pippette, Carter’s Ink 
Company, “Sixty Million Dollars Worth of Business.” 


Beautiful Program Booklet 


When the delegates registered, many of them on 
the day before the convention proper opened, they 
were presented with an elaborate 20-page brochure 
printed in sepia and green, depicting the state of 
Oklahoma, past and present. On six of the pages open 
space permitted the printing of the program of the 
eighth district meeting as well as the means of the 
national officers, convention committees, and so forth. 

Some of the early registrants took advantage of the 
opportunity to play golf at the Twin Hills Golf and 
Country Club of Thursday afternoon. Although only 
33 had the hardihood to venture forth on the golf 
course despite high winds and cool temperatures, 
nearly 300 appeared in time to share in the stag dinner 
in the evening at the Twin Hills club house. Dinner 
was served cafeteria style and the array of delectable 
foods was so attractive that many could not resist 
taking something of everything. During the course of 
the evening Al Turner of the Wilson-Jones Company, 
chairman of the golf committee, awarded prizes to 
Jim Norrick, Norrick Brothers, Oklahoma City; Lou 
Blair, Blair Office Supply Company, St. Louis, Mo.; Art 
Pfister, Smead Manufacturing Company; Walter Kane, 
National Blank Book Company, and Art Reed, Latsch 
Brothers, Lincoln, Nebr 

An interesting sidelight is that a bus load of 40 
people coming out to the club house from the Skirvin 
Hotel got lost. They arrived eventually, after having 
driven some six miles out of the way 
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Before breaking up into groups to play cards or 
other games, or return to the hotel, the twenty-third 
annual meeting of the Midwest Travelers Club was 
called to order by Izzy Voda, Wallace Pencil Company, 
president of the Travelers organization. Prior to the 
business meeting itself, Mr. Voda called for self intro- 
ductions and then presented the following notables: 
Jack Kendrick, Paul Burbank, Ed Manning, Fred 


MORE OKLAHOMA CITY CONVENTIONERS 


1. Chet Smith. manufacturers’ representative: Al Mehl, Elmer Krum- 
wiede & Associates; Art O’Hara, Acco Products, Inc.; Homer Lay. 
Desks, Inc., Wichita, Kans.; Scott Parnham, Alma Desk Co., 
Myrtle Desk Co. and High Point Bending & Chair Co.; C. W. 
Clemen, G. J. Aigner Co. 

2. Arthur Josephson, Cooke & Cobb Co.; Harry Tehan, Jr., Cooke & 
Cobb Co.; Gordon Kickels, C. L. Barkley & Co.; John Henn, 
Joseph Dixon Crucible Co.; George Tapner, Industrial Tape Corp.:; 
Lou Blair, Blair Office Supply Co., St. Louis, Mo.; Jack Lang. 
Cramer Posture Chair Co.; He boner Douglas, H. Dorsey Douglas, 
Inc., Oklahoma City, Okla. 

3. Jack Donahue and George Tarrant. both Carter's Ink Co.: Charles 
Bennett, Peerless Office Supply Co., Stillwater, Okla.; Bill Smith. 
Ace Fastener Corp.; Cort Horr, Associated Stationers Supply Co.; 
Mel Kerby. Crossman’s, Stillwater, Okla.; Al Marschall, manu- 
facturers’ representative; Brewster Towne, National Blank Book Co. 

4. The St. Louis delegation—Al Bartens. Shallcross Pritg. & Staty. 
Co.; Lou Blair, Blair Office Supply Co.; William Sehectbadenan, 
Buxton & Skinner Prtg. & Staty. +e W. C. Weihe. S. G. Adams 
Co.; Izzy Voda. Wallace Pencil Co.; C. A. Kennedy. William J. 
Kennedy Staty. Co.; Walter Ruedy. S. G. Adams Co.; H. J. 
Wantz, Skinner & Kennedy Staty. Co.; Jack Johnstone, Wallace 
Pencil Co. 

5. Jack Kern, Jack C. Kern Co., Dallas, Tex.; George Litchfield, 
Jasper Chair Co.; John Reinecke, secretary Wood Office Furniture 
Institute; Scott Parnham, Alma Desk Co., Myrtle Desk Co. and 
High Point Bending & Chair Co.; Lou Koerner, Jasper Chair Co.; 
Henry Deutsch, manufacturers’ representative. 

6. John Gartner. Valco, Inc.; Elmer Krumwiede, and Al Mehl, both 
of Elmer Krumwiede & Associates; John Holton, Riteform Chair 
Company: Art Reed, Latsch Brothers, Inc., Lincoln, Nebr.; Fred 
Pitt, manufacturers’ representative: R. J. Gartner. Valco. Inc. 
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b Latsch, Art Carrow, Speed Products Com- 

dent of Texas Travelers Club, and Rus 

erican Pad and Paper Company, president 
Lakes Travelers Club. Others who were 

nd spoke briefly were Gordon Kickels, C. L 

x Company, vice-president NSA field division, 

Wren, House of Wren, Oklahoma City, general 
the 1949 eighth district convention. 
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CAUGHT BY THE CAMERA AT THE OKLAHOMA CITY REGIONAL, 
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Scott, Bauman Office Equipment Co., Wichita, Kans. 
elect J. L. Wren, House of Wren, Oklahoma City. 
Scott. Bauman Office Equipment Co., Wichita 
ul Burbank, general manager of A 
attorney from Chickasha, Okia.. addressing 
sion of the convention in Oklahoma City. 
and Mayor Allen Street of Oklahoma ty. 
t, Wichita, Kans.; NSA President Jack Kendrick 
amy Staty. Co.. Denver. Colo.; Mrs. J. Wren 
y. Okla.; NSA Governor Earl Scott, Bauman Office 
Inc., Wichita, Kans.; Izzy Voda. Wallace Pencil 


the 


National Brief Case Co. 
NSA; Mrs. Fred Downs 


Pickering: Ed Manning 
manufacturers’ division 
R. D. Latsch, Latsch Brothers, Lincoln, Nebr. 
igall, Stationers Loose Leaf Company; Governor 
n. House of Wren, Oklahoma City: Mrs. Izzy 
Mo.; NSA General Manager Paul Burbank. 
Dougall, Kansas City o.; Vaughn Williams 
& Prtg. Co., Kansas City. Mo. 
Latsch, Lincoln, Nebr.; Fred Downs, 
Dkla.; Mrs. Vaughn Williams, Kansas 
ring. Eberhard Faber Pencil Company. 


Downs-Randolph 
City. Mo.; 
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At the business meeting the following officers were 


elected: William Pickering, Eberhard Faber Pencil 
Company, president; Art Pfister, Smead Manufactur- 
ing Company, first vice-president; Roy Wood, Ester- 
brook Pen Company, second vice-president; Dan Mac- 
Dougall, Stationers Loose Leaf Company, secretary- 


treasurer; 


Fred Pitt, manufacturers representative, 
(Turn to page 148, please) 
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Ginger Prince. child star of the movie ‘‘The Lawton Story.” which 
had its world premiere at Lawton, Okla., on Saturday. April 2, 
leading some community singing aifter the breakfast which 
launched the Oklahoma Cit gathering. At the piano is Ginger's 
music teacher, Miss Irene illis. 





. Chet Smith. manufacturers’ representative: Mrs. Maybell Bishop, 


. NSA President L. R. (Jack) 


and C. E. Fidler, Daughert taty. Co., Kansas City. Kans. 
endrick, Kendrick-Bellamy Staty Co., 
Denver, Colo. and his immediate predecessor as chief executive 


of NSA, Fred Downs, Downs-Randolph Company, Tulsa, Okla. 


. Governor-elect J. L. Wren. House of Wren, Oklahoma City, Okic., 


may not be as wide as Ed Conlon, Rockwell-Barnes Co., but he 
stands higher. 


. Three presidents and one ex-president—Rus Ragan, American Pad 


. The Boresome Foursome barbersho 


& Paper Co.. president Great Lakes Travelers Club; Bill Pickering. 
Eberhard Faber Pencil Co., immediate president-elect Midwest 
Travelers Club; Art Carrow. president Texas Travelers Club; 


Izzy Voda, Wallace Pencil Co., immediate past president Midwest 
Travelers Club. 
quartet serves as a back- 


te for Ed Manning. National Brief Case Co.; Paul Cheney, 
outhworth Co. and Harry Tehan, Cooke & Cobb Co. 
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STATIONERS OF NSA DISTRICT NO. 9 
ASSEMBLE AT FORT WORTH 


Meeting in Texas Draws Record Attendance of 


351—Howard Dear, Jackson, Miss., Named New 


Governor—Houston Chosen for 1950 Convention 


NTEREST IN THE annual gathering of NSA District 

No. 9 was so great that some delegates checked in 
at the Texas Hotel, Fort Worth, Tex., on Saturday, 
April 3, two days before the two-day convention was 
scheduled to start. Guided by Governor George Rollos- 
son, George W. Rollosson & Son, Crowley, La., the en- 
tire program from the House of Friendship on Sunday 
afternoon to the annual banquet on Tuesday evening 
moved effectively to a high point of success. 

All of the addresses of the convention except one 
were given by members of the NSA Troupe, as follows: 
L. R. Kendrick, Kendrick-Bellamy Stationery Company, 
Denver, Colo., “The Stationer as I Know Him;” NSA 


CAUGHT BY THE CAMERA AT FORT WORTH 


l. Herb Walsh, Ace Fastener Corp.; Neill Stewart. Stewart Office 


Supply Co., Dallas, Tex.; W. E. Smith, Ace Fastener Corp.; NSA 
President Jack Kendrick, Kedrick-Bellamy Staty. Co., Denver, Colo. 


2. Bill Gigliotti. Taylor Chair Co.; Elmer Rahe, Mr. and Mrs. Philo 


Leonard, all Globe-Wernicke Co. 


3. Lou Mann, Sturgis Posture Chair Co.; John Reinecke, Wood Office 


Furniture Institute: Bruce Ellsworth. Corry-Jamestown Mig. Corp.: 
Cullen Willis, Crain Office Supply Co., Abilene. Tex. 


4. Arthur Josephson, Cooke & Cobb Co.; Julian Bailey. Eagle Pencil 


Co.; Glenn Bohanna and Jack Kern. both Jack C. Kern Co.; Alex 
Patterson, All-Steel Equipment. Inc. 


5. Mrs. John Henn, hicago. Ill.; Richard Buchanan, Stewart 


Office Supply Co., Dallas, Tex.; Mrs. John Fleming. Dallas, Tex.; 
Mrs. Buchanan, Dallas, Tex.; Mrs. Larry Pues. Dallas; John Henn 
Joseph Dixon Crucible Co. 
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General Manager Paul E. Burbank, “Grow Through 
Association;” J. L. Mann, Sturgis Posture Chair Com- 
pany, “Alchemy Becomes a Reality;” Geoffrey L. Pip- 
pette, Carter’s Ink Company, “Sixty Million Dollars 
Worth of Business;” E. R. Manning, National Brief 
Case Manufacturing Company, vice-president of NSA’s 
manufacturers division, “Luggage and Leather Goods 
for the Stationer;” John J. Reinecke, Wood Office Fur- 
niture Institute, “The Magic Touch,” a color film; 
Howard E. Gorton, Dennison Manufacturing Company, 
“Big Little Things.” 


Monday Program 


Promptly at 10 a.m. Monday, Governor Rollosson 
opened the convention. Webb Maddox, president of the 
Fort Worth Chamber of Commerce, gave the address 
of welcome to which Howard Dear, Standard Station- 
ers, Jackson, Miss., lieutenant governor of the district, 
responded. Then President Kendrick and Howard Gor- 
ton gave their addresses. For the rest of the morning 
Ben Kaplan, professor of sociology at Southwestern 
Louisiana Institute, Lafayette, La., intrigued the in- 
terest of all those present with a challenging address 
titled, “If Men Want Peace.”’ On the premise that the 
atomic bomb has opened up a new age, Professor Kap- 
lan said that men must achieve a new attitude and 
a new understanding in order to make and preserve a 
strong, healthy and truly democratic United States of 
America. Thus far in the history of the world, peace 
has been a negative factor and war lined up on the 
positive side. In Professor Kaplan’s opinion, that must 
be changed so that peace is the goal which will initiate 
and maintain positive action. As only world public 
opinion can make for permanent peace, we must have 
a world organization to foster that kind of world opin- 
ion. We seem to be facing a choice of finding a way 
to peace or experiencing complete obliteration of world 
civilization. “Up to the present time the United Na- 
tions organization has not been successful, but it can 
be,”’ asserted Professor Kaplan, “if we, as free citizens 
in the United States, will give intelligently of our time, 
energy and skill.” The speaker expressed a conviction 
that there can be no permanent peace in the world 
while there is fear, hunger and a sense of insecurity. 
He concluded his challenging address with a statement 
that if men want peace they must plan, organize and 
work for it just as enthusiastically and wholeheartedly 
as they do for the waging of a war when it comes. 
During the afternoon Messrs. Mann, Pippette and Bur- 
bank gave their addresses as NSA Troupers. Shortly 
afterward, the entire delegation of 350, plus some 
others gathered up locally, went out to the Pioneer 
Palace near the Will Rogers Memorial Building and en- 
joyed a round-up, including a barbecue supper, square 
dancing and a cowboy orchestra. Judging from the 
ten gallon hats, high heel boots, other cowboy regalia, 
and the enthusiastic shouting of Texans and visitors, 
the evening was a great success. 


Tuesday Program 


The Tuesday morning business session started with 
Trouper Reinecke’s presentation, which was followed 
by an intensely interesting open forum presided over 
by Paul Burbank. Following are some of the subjects 
discussed: what to do about the falling off of gross 
profit; how can net profit be increased or at least 
maintained; factors that have an influence upon cur- 
rent inventories; stock turnover speeds; types of in- 
surance dealers should carry; diversion selling by 
manufacturers; minimum hours and wages; introduc- 
ing new products to bolster falling volume; use of 
visual aids in the selling process; the permanence of 
the overhanging desk top in office furniture; standard- 
izing sizes of manufacturers’ catalogs, and competition 
from direct sellers. 

Governor Rollosson presented his report and then 
the election of officers was held. Howard Dear, Stand- 
ard Stationers, Jackson, Miss., was chosen governor. 
The following were elected as lieutenant governors: 
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FOURTH DISTRICT REPEATS FOR 
NSA AT ST. PETE 


Big Turnout of Dealers, Manufacturers and Their 
Ladies—Ben Vanderford Chosen New Governor 
—Mornings Devoted to Business Sessions, 
Afternoons and Evenings to Recreation 


S A YEAR AGO, stationers from the Fourth Dis- 

trict NSA and their suppliers met in large num- 
bers April 7, 8 and 9 at the Soreno Hotel, St. Peters- 
burg, Fla., for their annual convention. The registered 
attendance was something over 400. A leading sta- 
tioner from outside the state remarked that he would 
just as soon come to St. Petersburg every year. Invita- 
tions were received from that city, other Florida local- 
ities, and Charlotte, N. C., for next year’s gathering. 
The decision is to be made later by Ben H. Vanderford 
of E. H. Clarke & Bro., Memphis, governor-elect, and 
his committee. 

The plan at the St. Petersburg meetings has been 
to hold sessions in the forenoon with the afternoons 
open for play or relaxation. The evenings were occupied 
by planned entertainment. All sessions were well at- 
tended. 

The business program was divided about half and 
half between the NSA troupe and stationers in the dis- 
trict. The entire troupe participated, President L. R 
Kendrick, Kendrick-Bellamy Stationery Co., leading off 
with “The Stationer As I Know Him.” Then in order 
followed J. L. Mann, Sturgis Posture Chair Co., with his 
talk on “Alchemy Becomes a Reality”; E. R. Manning, 
National Brief Case Co., on leather goods; Howard E. 
Gorton, Dennison Manufacturing Co., “Big Little 
Things,” Paul Burbank, general manager NSA, on asso- 
ciation activities; John Reinecke, Wood Office Furni- 
ture Institute, “The Magic Touch,” and Geoffrey L 
Pippette, Carter’s Ink Co., on the stationers’ big oppor- 
tunity to increase substantially his ribbon and carbon 
volume. 


Governor Hubert Calls Meeting to Order 


The convention was opened by Arthur Hubert, Jr., of 
John M. Harland Co., Atlanta, governor of the Fourth 
Regional District. Following a verse of the Star 





Spangled Banner, the invocation was pronounced by 
Reverend H. Paul Gushe. Next came a friendly word 
of welcome by Mayor Bruce B. Blackborn. His Honor 
said all the wheels of industry would stop except for 
the products of industry sold by people such as were 
before him. Mr. Hubert introduced George Stuart of 
George Stuart Inc., Orlando, as chairman for the first 
session. He in turn introduced Mr. Kendrick, who pre- 
sented the first address of the convention. 

Mr. Kendrick complimented the district on its good 
work, particularly on its substantial increase in NSA 
membership. In talking about arrangement and up- 
keep of a store, he used for an example the new store 
of Indianapolis Office Supply Company owned by 
Harold J. Hampton, former president of NSA. That 
store was described in April OrriceE APPLIANCES. He re- 
marked that more manufacturers were represented at 
St. Petersburg than any other meeting so far. 

Mr. Burbank introduced Mr. Mann and assisted in 
the presentation of his illustrated talk. The first day’s 
session was completed with the address and charts of 
Mr. Manning and the talk by Mr. Gorton. 

Mr. Vanderford was chairman of the second day’s 
session. Three members of the troupe provided most 
of the program, Mr. Burbank, Mr. Reinecke and Mr. 
Pippette presenting their talks with appropriate illus- 
trations to an attentive audience. Mr. Reinecke’s talk- 
ing picture and Mr. Pippette’s facts and figures were 
well received. The one other feature on the program 
was an address by Don Fuller of S. C. Toof & Co., 
Memphis. His subject was “Window Displays.” 

The chairman introduced Mr. Fuller in absentia. 
Soon a bit of commotion attracted attention to the 
rear of the room. There coming down the aisle was 
Mr. Fuller with a long black coat, white mustache and 
goatee and black top hat. Accompanying him was a 
small colored boy, intensely black, carrying the little 
brown jug. While completing his preliminaries he had 
cotton bolls passed around to all. Cigars also were 
passed. One box, however, instead of the weed had a 
jack-in-the-box snake which produced a startling 
effect when the box was opened. 

The main points of Mr. Fuller’s address were lettered 
on poster-size cards. Also he used pictures of his own 
store, including display windows. His first question 
was, How can I increase sales without materially in- 

(Turn to page 233, please) 





ON OPPOSITE PAGE— 


1. Two governors and a president.—Arthur Hubert, Jr., John H. Har- 
land =. Atlanta. governor Fourth District; Jack Kendrick, presi- 
dent NSA; Ben Vanderford. E. H. Clarke & Bros.. Memphis. 
overnor-elect. 

2. Allen B. Cammack, Cammack Office Supply. Burlington, N. C. 
and Paul Burbank. general manager NSA. wearing ties the letter 
ing of which is the artistic handiwork of Mr. Cammack. 

3. Ted Caswell. F. S. Webster Co.; Harvey Rockwell, Yawman and 
Erbe Mig. Co. 

4. Officers Southern Travelers Club.—Seated: Jack Autry, Wilson 
Jones Co., president; H. O. Wolff, W. H. Gunlocke Chair Co. 
retiring president. Standing: Charles Hucke, manufacturers 
epresentative, secretary-treasurer; Homer C. Nix, The Globe- 

ernicke Co., first vice-president; W. J. Schroeder, Bainbridge 
Kimpton & Haupt. Inc., second vice-president; Glen Moak, The 
Carter's Ink Co., third vice-president. 

5. Jack Street, manufacturers’ representative: E. James Smith, M. C. 
Smith Stationers, Fort Lauderdale. Fla.; James B. Wilson, manu- 
facturers’ representative; Mort Chute, Bainbridge, Kimpton & 
Haupt, Inc.; Lee Shuford, Lee's Office Supply Co., Shelby, N. C.; 
Keit Gregory. oo Office Supply. Dalton, Ga.; E. V. Slack. 
manufacturers’ representative; Morris E. Hansell II, F. F. Hansell 
& Bro., Lid.. New Orleans; Allen B. Cammack, Cammack Office 
Supply. Burlington. N. C. 

° Ralph Bender; Fred A. Chindgren, Watson Mig. Co.; Mrs. 
Chindgren; Ralph Davis. Security Steel Equipment Corp.; Mrs. 
Davis; Jimmy Ray. Raleigh Office Supply Co.. Raleigh, N. C.; 
Mrs. Ray. 

7. Arne Skagseth. Jr., Skagseth Staty. Co., Miami; George B. Clarke 
E. H. Clarke & Bros., Memphis, Tenn.; J. E. Maura, manufacturers 
representative. 

8. The 1949 Troupe.—L. R. Kendrick. president NSA. Kendrick 
Bellamy Staty. Co., Denver; J. L. Mann. Sturgis Posture Chair Co.; 
John Reinecke, Wood Office Furniture Institute; Geoffrey L. Pip- 

ette, The Carter's Ink Co.; Howard E. Gorton, Dennison Mig. Co. 
aul E. Burbank, general manager NSA; E. R. Manning. Nationa! 
Brief Case Co. 

9. Mrs. James B. Stites, Mrs. Charles Hucke, Mrs. Jess Haralson. This 
trio handled the registration with an efficiency born of intelligence 
and experience. 

10. Bill Dubler, Consolidated Wire Products Co.; J. H. Mitchell 
Mitchell Dixon Office Supply Co., Greensboro, N. i 
Whitaker, Robbie Futch., Herbert I. Bowen, Bowen Office Equip 
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ment Co., Sanford, N. C.; Harold S. Thorp. Bowen Office Supply 

Co., Plant City. Fla.; Jess Haralson, Boorum & Pease Co.; Ruby 

Neal Surrency, Gordon Carlton. Matt C. Bowen, Bowen Office 

Equipment Co., Plant City. Fla. 

Ed Bogart, manufacturers’ representative; Bruce Ellsworth. 

Corry-Jamestown Mig. Corp.; J. L. Grinstead, Herring-Hall-Marvin 

Sate Co.: George Stuart, George Stuart. Inc., Orlando: W. C. 

Livingston, Acme Visible Records, Inc. 

12. Awtry and ee —Jack Awtry. Industrial Tape Corp.; Jack Autry. 
Wilson Jones 

13. Stanle Woodruli, Weis Mig. Co.; Andy McClure. McClure-Baldwin 
Co., Macon, Ga. 

14. J. A. Sweeney. The Harter Corp.; A. C. Lampkin. manufacturers’ 
representative. 

15S. R. N. Thomas, B. L. Marble Chair Co.; Mrs. Thomas; Jim Wallace. 
Jasper Office Furniture Co. 

16. J. J. Savage. The Carter's Ink Co.; Irving Levy. Art Metal Con- 
struction Co. 

17. Seated: Richard Gassenheimer. Mercantile Paper Co., Mont- 
gomery. Ala.; Ralph W. Graham and Jim Young, Columbia Ribbon 
& Carbon Mig. Co.; Mrs. Chilton Day. Standing: Henri Petetin, 
Henri Petetin. Inc.. New Orleans: William Shaw, Bill Shaw Co., 
Charlotte. N. C.; Chilton Day. Columbia Ribbon & Carbon Mig. 

o.; Charles W. Baldwin, McClure-Baldwin Co., Macon, Ga. 

18. William E. Hoge and William H. Foster, The General Fireproofing 
Company. 

19. Seated: Mrs. J. A. Sweeney. Sturgis. Mich.; Mrs. A. C. Lampkin. 
Roswell, Ga. Standing: James C. Hearn, Foote & Davies, Inc.. 
Atlanta; Mrs. A. R. Martin, Mobile; William A. Force III, Wm. A. 
Force & Co., Inc.; A. C. Lampkin, manufacturers’ representative. 

20. Don Fuller, S. C. Toof & Co.,, the legendary southern colonel who 
put a lot of human feeling into his address on window display. 

21. Seated: Mr. and Mrs. Horace B. Van Dorn, Joseph Dixon Crucible 
Co. Standing: Ed Conlon, Rockwell-Barnes Co.; Don Grant, 
McMillan Book Co. 

22. E. R. Jenkins. Pinellas Prtg. & Staty. Co.. St. Petersburg; James 
A. Cleary, Standard Salesbook Co.; Harry Randall, Pinellas Prtg. 
& Staty. Co. 

23. Stanley Woodruff, Weis Mia. Co.; William Shaw. Bill Shaw Co., 
Charlotte; Lionel Colomb, Weis Mig. Co.; Dick Clay, Marshall & 
Bruce Co., Nashville. 

24. eee Boyd, Shaw-Walker Co.; Mrs. Karl Ponder, Office Equipment 

. Tampa: Lee Paddock, American Lead Pencil Co. 
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SECURITY STEEL OFFERS NEW DESKS 

New calculating machine desks in the 60 and 46- 
inch size are now being produced by Security Steel 
Corporation, Avenel, N. J. Other new Crestline offer- 
ings include the flat top, fixed bed and Vert-A-Fold 
desks which are 46x32x29 inches in size. 

The MCM-46-EP calculating machine desk has a 
curved bed front claimed to afford the operator a 
comfortable working position for his machine from 
any angle. A long-life rubber gasket surrounds the 
wire opening and the desks are designed for fully- 
concealed wiring throughout. Top size is 46 x 32 
inches, machine bed height is 24 11/16 inches and 
over-all height is 29 x 30% inches 

The MTFB-60 double pedestal fixed 
provided in three versatile widths of 60, 55 


bed desk is 
and 46 





OTHER NEW CRESTLINE DESKS.—At left is the new Crest- 

line Vert-A-Fold, available in 46-, 55- and 60-inch sizes. At 

right is the MTFB-60 double pedestal fixed bed desk. 
available in the same lengths as the Vert-A-Fold. 


inches for billing machines, tabulators, adding ma- 
chines and battery typewriter installations. Overall 
top size is 60 x 32 inches and machine bed size is 
2634 x 30 inches. Machine bed height is 26 3/16 inches 

The Vert-A-Fold desks are offered in 60, 55 and 46- 
inch sizes. They feature a feather touch mechanism 
A flip of the catch, and the typewriter folds down to 
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a vertical position before a gentle push stores it in 
the pedestal. 

To meet special needs for a smaller desk, Security 
Steel has developed the Crestline flat top desk, MSF-46, 
with 46 x 32-inch top size and heights of 29 and 30% 
inches. OE 
VAN DYKE OFFERS STUDENT’S LAMP 

A new flexible arm student’s lamp with fluorescent 
lighting is offered the trade by Van Dyke Industries, 





VAN DYKE STUDENT LAMP 


2lst & Rockwell Sts., Chicago. This lamp has 15-inch 
flexible arm and a heavy cast gray iron base pre- 
vents tipping. Finish is Old English, desk gray. Un- 
derwriter’s approved materials are used for the lamp, 
which comes individually packed and weighs 11 
pounds. Model No. 700 for 18-inch tube lists at $7.95, 
less tube. Model No. 702 has two 18-inch tubes, list- 
ing at $11.95, less tubes. Model No. 703 has clamp-on 
single 18-inch tube with 18-inch flexible arm, listing 
at $9.95, less tube. 
—-« 


CENTRAL CAN ADDS TO BOND BOX LINE 
Central Can Company, 2415 W. 19th St., Chicago, 
has added a No. 10 series to its line of cash, bond and 
utility boxes. The new boxes are made in the same 





NEW NO. 10 SERIES BOND BOX 

23 series and are available 
locks or with Corbin- 

The boxes may be pur- 


design and finish as the No. 
with either regular flat key 
Sesamee combination locks. 

chased with or without trays. 
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Coast to Coast Distribution 


MANIFOLD SUPPLIES CO, 188 3rd Ave, Brooklyn 17, N. Y. 


CARBON PAPERS HECTOGRAPH UNI-MASTERS INKED RIBBONS 
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The No. 10 series boxes are 11% x 6 x 2% inches 
high, suited for use in a shallow desk drawer or wher- 
ever limited space is a factor. The boxes have the 
same hammered silver finish and seamless steel con- 
struction as the No. 23 series. 


—-> 

MILO HARDING OFFERS NEW DUPLICATOR 

A new all-electric Tempo duplicator has been placed 
in production by the Milo Harding Company, 432 
W. Pico Blvd., Los Angeles 15, Calif. In this product 
the company claims to have introduced push-button 
control, built-in Tempo interleaver, metered ink con- 
trol and automatic paper stacking. The motor, and 
all other mechanism, is self-contained in the frame, 





THE NEW TEMPO ALL-ELECTRIC DUPLICATOR 


leaving the entire steel cabinet an independent unit 
for storage and stencil filing space. The finish is 
Hammertone of dove gray, with pen-line trimming 
in cardinal red. 

Stainless steel is used for all parts subject to cor- 
rosion, or tarnishing, such as the ink cylinder, feed 
table and receiving tray 

The new duplicator will have its first eastern show- 
ing at the meeting of the National Office Managers 
Association at convention hall, Philadelphia, from 
May 23 through May 25 


_—_ + 
WOODSTOCK INTRODUCES SIGNATURE MODEL 
The Woodstock Typewriter Company, Woodstock, II1., 
has introduced the Signature model to the typewriter 





NEW WOODSTOCK SIGNATURE TYPEWRITER 


industry, claiming new beauty in streamlined design 
and blended-brown color 

Among the new features detailed for this machine 
are translucent plastic contour-curved keys, a sight-set 
margin and rack cover guide, an instantly removable 
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cowl for type cleaning and ribbon changing, double- 
action paper bail, a redesigned line space lever, easy 
operating back spacer aligned with other keys, height- 
ened segment ring to provide perfect type alignment, 
redesigned margin release now located on the key- 
board and a new tab set mechanism clearing one or all 
of the keys with a flick of the finger. 

The machine has modern low-flow front and sharp 
dgés and corners have been eliminated by the stream- 
lining. oii’ 7 
OFFER NEW WEBSTER’S COLLEGIATE DICTIONARY 

New large page size, new type and new plates are a 
few of the features now available in Webster’s New 
Collegiate Dictionary, published by G. & C. Merriam 
Company, Springfield, Mass. 

Hundreds of new words covering man’s increased 
activity in every field are said to have been added, 
bringing the total entries to 125,000. Illustrated terms 
number 2,300. 

To launch the new book, a large advertising and 
promotion campaign has been planned. During the 
months of May, June and August leading media will 
acquaint potential customers with the latest edition in 
the Webster’s Collegiate series. 

Thumb-indexed for quick reference, the new dic- 
tionary is priced to retail at $6.00 and up, depending on 


the binding. 
a 


INTRODUCE ASE BLUEPRINT CABINET 

A new blueprint cabinet built of top-grade furniture 
steel, of modern design and rigid construction, has 
been introduced by All-Steel Equipment, Inc., Aurora, 
Ill. The cabinet is designed for use in drafting and 
map rooms and wherever large-sized sheets are to be 
filed flat for quick access and safe protection. The 
cabinets are made up of either five- or three-drawer 
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NEW ASE ALL-STEEL BLUEPRINT CABINET 


units, obtainable in practically all sizes up to 48 x 36 
inches. ASE engineers have designed a drawer sus- 
pension for quiet and free drawer action. Cabinets are 
available in either dawn gray or olive green. 

—- — 

DESIGN EQUIPTO CABINET FOR SMALL PARTS 

The Equipto division of Aurora Equipment Company, 
Aurora, Ill., recently announced two new steel drawer 
cabinets. These are designed especially for use in 
stores, offices, factories and homes. They fit readily 
on or under counters, work benches, mailing tables, 
desks and files. 

The manufacturer says that the cabinets can be used 
singly, side-by-side, back-to-back, and stacked on top 
of each other. Frames are welded into one strong, solid 
assembly. Drawers have adjustable cross dividers on 
one-inch centers. Lengthwise, dividers may be added 
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SMITH-CORONA Office Typewriter 
FEATURING oforVision KEYBOARD 


Meet the 1949 SMITH-CORONA... improvements on this great type- 
and an exciting new idea—the writer. It not only has all the 
ColorVision Keyboard... specially regular SMITH-CORONA features, 
designed and colored for legibility but the plus of many new out- 
and easier finger control! standing aids. Just lift the phone 

And the ColorVision Keyboard is and ask your SMITH-CORONA rep- 


only one of the many new 1949 resentative for a demonstration. 
*Troade Mark 


PLUS THESE TYPING AIDS 


3-POSITION PAPER BAIL © NEW TOUCH SELECTOR @© NON BLEED RIBBON ACTION 
AUTOMATIC MARGIN-SET ¢ POSITIVE LINE REGISTRATION 


C SMITH CORONA TYPEWRITERS INC SYRACUSE 1 N Y Canadian factory & offices, Toronto, Ontario. 
Smith-Corona Portable Typewriters, Adding Machines, Vind Duplicators, Ribbons and Carbons. 


‘és 
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or removed at will. Label holders are furnished on 
every drawer or divider. The finish is olive green baked 
enamel. 

The No. 11 Equipto has 18 drawers, each with three 
cross dividers, giving 72 adjustable compartments. The 






EIGHT-DRAWER EQUIPTO CO. 
SMALL PARTS CABINET NO. 8 


over-all size is: width, 34 inches; height, 1334 inches 
depth, 12 inches. Drawer size is 117% x 53, x 3% inches 

Equipto No. 8 has eight drawers, each with two cross 
dividers, providing 24 adjustable compartments. Over- 
all size is width, 25% inches; height, 10 inches; and 
depth, 12 inches. The drawer size is the same as for 
No. 11. 

:— « 
TWO NUMBERS ADDED TO McLEOD LINE 

McLeod & Company, 1735 W. Diversey Parkway, Chi- 
cago, has.added two new numbers to the line of office 
furniture—the No. 19 costumer and the No. 36T type- 
writer desk. Both are ready for immediate delivery 

The costumer has a 72-inch turned pole made of 
24-inch walnut or mahogany as desired, with a non- 





McLEOD’S NEW TYPEWRITER DESK 


tip base. The typewriter desk is 36 x 24 inches in size 
available in walnut, oak or mahogany, equipped with 
three drawers, lock, a stationery divider in the top 
drawer, a metal drop-leaf mechanism and modernistic 
metal drawer pulls. The same desk, No. 40T, also 
may be had, if desired, with square tapered instead 
of turned legs. 
°—- 

DENNISON DEVISES NEW SHEET OF LABELS 

Dennison Manufacturing Company, Framingham, 
Mass., recently introduced gummed and perforated 
labels in typewriter size sheets. The use of labels in this 
form is declared to offer many advantages over the use 
of single labels. Offices, direct-mail houses, and other 
large consumers find the sheets efficient time-savers 
for labeling file folder tabs, and for addressing enve- 
lopes, cards, circulars and other mailing pieces. These 
sheets of labels enables users to type 33 labels with one 
insertion in the typewriter, to make many clear, sharp 
carbon copies for repeated mailings, and to run the 
labels on duplicating and addressing machines. Special] 
Dennison gumming is said to insure permanent adhe- 
sion on hard finished card, envelope or folder stock 
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Dealers can obtain Dennison addressing labels in the 
No. 4705 display carton of 12 packages. Each package 
contains 25 of the 8% x 11-inch sheets, consisting of 
33 labels measuring 213/16 x 1 inch. 

Colors are available to match those of customer’s file 
folders and stationery in white, blue, green, buff, sal- 
mon, cherry and canary. These packages retail at 50 
cents each. 

Two sizes of the labels in waterproof-wrapped 500- 





DENNISON ADDRESSING LABEL DISPLAY CARTON 


sheet packages are also available. The No. 4715 package 
offers 33 labels per sheet, 16,500 labels per package. The 
No. 4716 package contains larger labels, 24 labels per 
sheet, 12,000 labels per package. 
——_< 

REM-RAND ANNOUNCES RECORD DEXIGRAPH 

Greater copying versatility, greater ease of operation 
and complete mobility to permit point-of-use opera- 
tion are among the advantages claimed for an im- 
proved high-speed photocopy camera recently an- 
nounced by the Photo Records Division of Remington 





NEW REMINGTON RAND RECORD DEXIGRAPH 


Rand, 315 Fourth Ave., New York, N. Y. Known as the 
Record Dexigraph, this camera is specifically designed 
for copying all kinds of business, government and in- 
stitutional records. 

The machine can be rolled on casters from one 
department to another, making it possible to copy and 
release records for active use or return them speedily 
to the files. 

The Record Dexigraph plugs into any standard 110 
volt electric outlet and needs no special wiring or 
plumbing. Exposed prints are carried in a light-tight 
transfer box to any darkroom facility where they 
can be developed whenever convenient 

Any record up to 934 x 14 inches can be copied at the 
same size or at any of five reductions down to 50 per 


OFFICE APPLIANCES, May, 1949 





SE kT ° . Be 4 ivan hae aaa 


we} 


the 

E NEW and 

of 4 a 
‘eue 


file ~ 
al- 


today’s outstanding 








adding machine value 


Monroe presents its new 8-column electric adding machine 

with direct subtraction .. . at a price that will appeal to every 

business familiar with Monroe high standards. The same brilliant 
performance ... the same sturdy, high-quality construction, and the 

same features that made the larger-capacity Model 410 an instant success. 
See and compare! Finger-ease keytops...no-glare colors...**Velvet Touch’’ 


operation ... and ample capacity for a wide range of work. Sold only through 
N Monroe-owned branches and backed by a nation-wide factory-trained service 
— organization. Monroe Calculating Machine Company, Inc., Orange, N. J. 


The 
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NEW MONROE ADDING-LISTING MACHINE MODEL 408-11-001 
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cent of original size. Larger records up to 14 x 17 
inches can be copied at various smaller sizes 
A new free booklet on the machine is available to 
those writing the address listed 
a < 
VICTOR OFFERS NEW DESK TRAY 
An enamel finish of brown, olive green or harmonious 
Victor gray is now available for the Viseco Action desk 
tray marketed by The Victor Safe & Equipment Com- 





VISECO ACTION DESK TRAY 


pany, Inc., North Tonawanda, N. Y. Manufactured in 
letter size only, the trays will stack to any desired 
height. Trays also can be reversed, a feature that is 
claimed to make the new tray as convenient to the 
secretary as to her boss 
oe 2 

GRAND RAPIDS FIRM ADDS TO FURNITURE LINE 

New numbers are being added to the line of the 
Grand Rapids Leather Furniture Company, 201-207 
Front Ave., N. W., Grand Rapids, Mich. Emphasize 
are a variety of both swivel and straight-leg executive 





NEW GRAND RAPIDS LEATHER OFFICE SOFA NO. 420 


office and reception room chairs, all upholstered in one 
of two grades of genuine leather. The exclusive de- 
signs are by Sam Ehrlich, a veteran of 26 years service 
in the industry. 

The accompanying illustration is that of the No. 420 
office sofa having over-all height of 35 inches, over-all 
width of 73 inches, overall depth of 39 inches and 
between-arms width of 63 inches. The upholstery 
leathers are available in a variety of new colors, in- 
cluding a striking new red shade. Immediate delivery 
is promised. 

°—->? 
A NEW ADDITION TO THE FORMS FIELD 

In an effort to standardize the various types of 
waybill used throughout the trucking industry, the 
American Truckers Association has accepted a form 
designed in snap-apart style and manufactured by 
the Ark-N-Sets Company, 1000 Center St., Little 
Rock, Ark., as the uniform waybill. The first of 
these uniform waybills will be put in use this month 
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by several of the country’s leading truckers. The 
A.T.C. is standing behind their uniform waybill in 
hopes of encouraging all the industry to accept it 
as standard. ; 

The uniform waybill has been designed in two 
styles: (a) One line typing of consignee and shipper’s 
name and address; (b) window outlook envelope pro- 
vides space for consignee and shipper’s name and 
address. In all other respects these bills are alike. 
The advantages are claimed to include through uni- 
formity of information, a reduction in clerical time 
and cost by uniform procedure, and a saving in 
printing cost. 

The truckers can still derive some individuality in 
this form through the use of slogans or trade marks 
in the space provided for the trucker’s name, address, 
and advertising. 

—— 
SMEAD OFFERS NEW FILEBINDER 

An improved binder for correspondence in vertical 
files has ben announced by the Smead Manufacturing 
Company, Inc., Hastings, Minn. The Filebinder is made 
with a double back for long, hard wear and for use as 





IMPROVED BINDER FOR VERTICAL FILES 


an easel when stenographic copies are being made. 
Fasteners for locking papers in place are inserted in 
binding flaps that alternate from right to left. This 
is said to keep the file square at all times. 

The Filebinder is 1134x9 15/16 inches with a one- 
inch capacity. A selection of colors includes red, blue, 
green, goldenrod, redrope and manila. Free samples 
are obtainable direct from the company. 


—- 


MARKWELL INTRODUCES STAPLE-MASTER 
The Markwell Manufacturing Company, 200 Hudson 
St., New York 13, N. Y., has introduced the Staple- 
Master as a device to twin-fasten up to 120 sheets and 





NEW MARKWELL STAPLE-MASTER 


staple up to 60 sheets. It is now available for prompt 
delivery and retails at $6.90. 

The Staple-Master uses “RFL” (%g-inch leg) staples 
for the extra duty fastening needs of bookkeepers and 
“RF” (14-inch leg) staples for ordinary office work. 
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You sell more typewriters 
/,, this way! 





Ir’s TRUE—some products actually sell themselves. 
Take the Royal Portable, for instance. 

It’s recognized everywhere as the world’s first truly 
modern portable typewriter. Its preference among stu- 
dents equals the combined preference for the next two 
leading makes. 

It’s a self-seller on your counter, if there ever was one. 
Yet, you are interested in selling the greatest possible 
number of Royals. 

And that calls for behind-the-counter salesmanship as 
well. There are things your salespeople should know— 
and do—to bring the greatest typewriter profits. 


1. Know the market! 


Teen-agers make up the largest segment of the port- 
able market. Directly—or indirectly through parents 
—they are your leading prospects. 

Surveys show that school marks go up when school 
work is typed. Spelling and grammar errors go down. 
Work is speeded up. The boy or girl gains new 
confidence 

Point out these facts to your customers—and 
you're well on the way to a sale. 





2. Know the features! 


Salespeople should be familiar with a typewriter’s 
time-saving, work-saving features. They should be 
able to demonstrate those features to a prospect. 


On the new Royal Portable, the outstanding fea- 
tures are (a) Finger-Flow Keys (b) ““Magic’’ Margin 
(c) “Office Typewriter’”” Keyboard and Controls (d) 
Speed Spacer (e) “Touch Control” (f) Automatic 
Paper Lock. 

By familiarizing themselves with the descriptive 
literature, your salespeople will be able to effectively 
point out Royal’s features which make typing easy. 
Of course, the revolutionary design and sweeping 
new beauty of the Royal speak for themselves! 


3. Display the product! 


The handsome Royal portable is a real eye-catcher. 
A shopper-stopper. But display it where all can see it 
—in your windows, and on conspicuous counters. 

You'll be surprised at the number of customers 
who stop, look, listen and buy—once they see this 
unusual portable typewriter! 


ROYAL PORTABLE 


WORLD’S FIRST TRULY MODERN PORTABLE TYPEWRITER 





Made by the world's largest manufacturer of typewriters 


2 Park Avenue ° 


New York 16, N. Y. 


“Magic” and ‘“Touch Control” are registered trade-marks of Royal Typewriter Company, Inc. 
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FRANCHISED — : 
DEALERSHIPS | 


| STILL OPEN FOR A FEW 


A few choice G/W franchise dealerships are open 
at this time. Those who are fortunate enough to rn 
get them will have an unequalled opportunity to 1] 
" sell this highly profitable line of office equipment O 
and to grow with this reliable manufacturer. Re- : a 
member, G/W sells through franchise dealers ‘ 


only. Write today for more information about the - 
a advantages of a G/W franchise dealership! Ad- 
\ dress: GLOBE-WERNICKE, Norwood, Cincin- 
nati 12, Ohio. 








Visible Record Systems 
Office Furniture 
Bookcases 

Office Accessories 
Filing Systems 
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the Reasons Why I’m Happy 
Globe - Wernicke 


Franchised Dealer! 





THE COMPANY IS BEHIND ME 100% 


As an independent G/W Dealer, I have the advantage of being in my 
own business and of being able to call on all the resources of Globe- 
Wernicke for advice and assistance, as my business continues to grow. 


A LONG-ESTABLISHED MANUFACTURER 


G/W is a reliable company—a pioneer in the field of 
office equipment. LEADER in the industry and in- 
ternationally famous, G/W built the World’s first 


vertical file, originated Safeguard, Triguard, Twin- 
guard, Sectional Bookcases, Box Files, Clip Boards 


and many other indispensable products. 


G/W HELPS ME BUILD MY BUSINESS 


The company’s district representatives are always 
ready and willing to help me plan meetings, call on 
important customers, etc. I am kept up-to-date 
on selling and merchandising ideas, provided with 
aggressive selling aids that build my reputation as 
a G/W Dealer 


G/W HELPS ME TRAIN MY SALESMEN 


This great company has given me the best line of 
office equipment to sell—and helps me TRAIN my 
sales force! The G/W complete Training Course, 
written by experts on filing and filing systems, etc. 
is FREE to all G/W franchise Dealers. 


G/W DOES STRONG NATION-WIDE 
ADVERTISING 


Businessmen know the name GLOBE-WERNICKE, 
respect the sound principles of modern office engi- 
neering it represents. This proud name is seen con- 
stantly by business people who are likely prospects 
for this line, through the carefully planned, wide- 
spread national advertising program G/W carries 
out. As a franchise G/W Dealer, I reap the benefits 
from this advertising campaign. 


Aeres Your Opportunity! 


If you want a business connection that will bring you big profits—a steady, 
growing income through bad as well as good economic periods—G/W is 
the line you’ve been looking for. Because G/W franchise dealerships are so 
highly prized, so quick to be taken over, you’ll have to write immediately ! 
Globe-Wernicke Company, Norwood, Cincinnati 12, Ohio. 


Globe - Wernicke 
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OFFER AMERICAN LATEX TYPEWRITER PAD 
A new sponge rubber typewriter pad for which im- 
and 


proved noise reduction anti-skid features are 





NEW IMPROVED C-FOAM TYPEWRITER PAD 


planned has been announced by American Latex Prod- 
ucts Corporation, 921 Venice Blvd., Los Angeles 15, 
Calif. 

The new C-Foam pad is %g x 11 x 14 inches in size 
with bevelled edges and rounded corners. Its maroon 
color blends with office furnishings. The sponge rubber 
is claimed to eliminate surface noise and to have grip- 
ping power, preventing typewriters from skidding on 


glazed or polished surfaces. 
>< 


HASKELL INTRODUCES TWO NEW DESKS 

Two new all-steel office desks are now being offered 
by the Haskell Manufacturing Company, 206 Penn 
Ave., Pittsburgh, Pa., makers of the Work Flow draft- 
ing desk and steel office furniture. The all-steel desks 
are available in either single pedestal or double ped- 
estal styles. The single pedestal desk is 42 x 30 x 3014 
inches and features a roomy all-purpose drawer and 





DOUBLE PEDESTAL DESK BY HASKELL MFG. CO. 


a deep file drawer. The 54 x 30 x 3014 inch double 
pedestal desk features four spacious, all-purpose draw- 
ers and a large, deep file drawer 

The completely-welded desks have a linoleum writ- 
ing surface edged with aluminum, and are finished in 
gray or green. The double pedestal desk has the added 
feature of a recessed back for interviewing or giving 
dictation. 

The desks are available through local dealers. De- 
scriptive literature and details may be had by writing 
to the company. 

—-- 


SMITH-CORONA INTRODUCES NEW KEYBOARD 

L. C. Smith & Corona Typewriters, Inc., 701 E. Wash- 
ington St., Syracuse 1, N. Y., has introduced the Color- 
Vision keyboard to the typewriter industry. Following 
scientific research the company developed rimless 
plastic keys shaped to the curvature of the fingertips 
and colored them with a special non-glare green. The 
key tops are declared to actually cup the fingertips 
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while their restful green color clearly silhouettes the 
letters without annoying reflection. 

Departing from the traditional black the néw Smith- 
Corona typewriter is finished in two tones of gray and 
besides the ColorVision keyboard features an auto- 
matic margin set permitting the setting of both left 
and right margins with one hand in one section. Other 





1949 SMITH-CORONA WITH “COLORVISION” KEYS 


features are a new three-position paper bail, improved 
line registration and a touch selector to eliminate the 
usual heavy resistance at the beginning of each key 
stroke. 
—-¢ 
MARCHANT DEVISES NEW FIGUREMASTER 

Designed for the lower-priced calculator field, a new 
semi-automatic model Figuremaster, companion to the 
fully automatic model presented last fall, has just 
been introduced by Marchant Calculating Machine 
Company, Oakland 8, Calif. According to the manu- 
facturer, this electric calculator is distinguished by 18 
principal new features not in previous models in the 
same price range. This new Figuremaster has all of 
the automatic features of the higher-priced calculator 
except automatic multiplication 

In connection with automatic division, a new feature 
is claimed to make it impossible to “loose” the decimal. 





MARCHANT’S NEW SEMI-AUTOMATIC FIGUREMASTER 


At the completion of the problem the decimal is auto- 
matically pointed off—under one symbol! for the divi- 
sion quotient and under another for percentages. The 
new universal tabulator, which operates in either 
direction, is said to afford the utmost flexibility for 
easy and fast operation on many kinds of work, 
notably positive and instant “line-up” of dividend and 
1949 
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Profits to the Dealer... 


Satisfaction to the Customer 









The Standard Diary Line for 1950 offers the most com 
plete selection of Diaries, Reminders, Date Books, Address 
and Appointment Books— Dated, for current year, and Undated, 


good for any year. 


ADDRESs ; : 


————S 


The line includes books for business, professional and social use, 
in desk, pocket, and ladies’ purse sizes, ranging from the least 


expensive to the finest of bindings. 


Almost a century of pioneering and developing has made The 
Standard Diary Line pre-eminent. Generations of Standard Diary 
users have maintained a uniformity in their diary records, and 


have developed an evergrowing demand for Standard Diaries. 


Ask for Diary Catalog 









WILSON JONES Co. 


NEW YORK AMBRIDGE MASS CHI] A ? ANSA M 


22 East 23rd Street 


OFFICE APPLIANCES, May, 1949 61 











— 


CARTERS CARBONS 
AND RIBBONS 





























help dealers make 
= _ more sales and 


—___ higher profits,too! 


— — = Carter’s 1949 line of Carbons and Ribbons, the most 
Oe complete ever offered to stationers and office supply 
—— - dealers—and the line that offers the dealer complete 
protection—has been carefully thought out to meet the 
























































































































































= ——— conditions of a healthy, “competitive” market. 
a From all over the country, dealers are reporting 
————————————_—_—__= profitable, sustained, month-after-month repeat . ae 
Sere spacer sales to customers who have found that in carbons 
and ribbons, top quality pays dividends in lower 7 
_ — costs and better office morale. eo 
So ion Carter invites dealers to study the sales 7 
ES possibilities of carbons and ribbons which 
——_—_—— have become one of the largest and most 7 
—— <== = profitable supply items in the field. 7 
= “YS 
nee _—_? 
oe 





















































Carter’s new 
*“SILVERCOAT”. .. 

acknowledged leader 

among 

Duplicator Carbons 























get stale in stock. And the Silvercoat pro- 





Introduced just a few months ago, Silver- 



































TERRE EEE EEE EEEEELE LEER EEEEETLEEE 


ee coat has already become first choice of tection feature prevents smudged fingers 
—__—_——— exacting buyers and users. Smoother, more and soiled clothes, a feature every typist 
even inking gives crisper copies and more will bless. Available for all types of spirit 

of them. Silvercoat lasts longer and doesn’t duplicating machines and jobs. 
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Newly packaged Carter’s Carbon Papers 
have the “Look” of the thoroughbreds 
that they are... 





ee gy — 9” 
a GOLDEN ARROW— 
Carter's has set a new high, recognized throughout the 


industry for the packaging of fine quality, profitable finest of the fine 

rpon paper. kivery vrade ina complete selection of : ‘ . 
veights, sizes, inkings. Every grade fully identified on the 
back of each sheet to conform with the design on the box. 


The supreme carbon paper designed 
to meet the needs of those customers 


in each community who insist upon 
the best. 

















Carter’s Ribbons 
take the lead. too... 


Carter's 1949 line of ribbons has not 














only set a new pace in smart, distinctive 
packaging, but offers even higher qual- 
ty. longer wear. Silver Tip feature 





























makes changing ribbons a truly “clean 


fingers” job. 
The Carter’s Ink Company 


Cambridge 42, Boston, Mass. 
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divisor. A new upper-dial mechanism is devised to 
make it a simpler operation to produce the exact 
count for the multiplier digets. Another feature is a 
“phantom touch” key action, claimed to be twice as 


light as in preceding models 
= ¢ 


ADD LEGAL SIZE TO HANG-A-FILE LINE 


Louis H. Farber, manufacturer of Hang-A-File fold- 
ers at 31 E. Congress St., Chicago, Ill., recently an- 


en 





HANG-A-FILE, LEGAL SIZE 


nounced the addition of a legal size folder to the line 
The firm also provides a complete line of desk and 
floor model containers to accommodate the folders 
© 
BANDES REINTRODUCES DESK SETS 

Discontinued during the war because of metal re 
strictions, the black glass desk sets made by Julius 
Bandes & Company, Inc., 126 W. 22nd St., New York 
11, N.Y., are now available again in 14 styles. Complete 
sets, these include pen and holder, rocker blotter, cal- 
endar, envelope opener and desk pad. 

Prior to the war the Bandes sets of this type were 
carried throughout the country. The 1949 modernized 


= 









as 


BANDES BLACK CUT GLASS DESK SET 





line is declared to be improved in both materials and 
styling, yet prices are almost the same as before the 
war. List prices range from $12.00 each for single pen 
sets with imitation leather pads to $21.00 each for the 
deluxe double pen sets with genuine top grain leather 
pads. 


°*—- 
ROYAL RUBBER MARKETS NEW CARPETING 

New luxury, greater wear, smooth seamless installa- 
cost, are 


tions and a low first claimed to be features 





NEW ROYL-AIRE CUSHION CARPET 


of the new Royl-Aire Cushion Carpet announced by 
the Royal Rubber Company, Akron 14, Ohio. A lively 
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sponge rubber base is vulcanized to a specially-woven , 
carpet of springy imported wool pile and no rug pad¥ 


is necessary. The carpet lays flat, with no tendency? 
to curl. Repairs may-be made by simple cut-out of 
the damaged area and cementing a matching piece of 
Royl-Aire into place. Patterned, frieze, crushed mohair 
and two-tone Moresque loop weaves, in a good range 
of colors, are available. 
—- 
COPY-PLUS ANNOUNCES NEW DUPLICATOR 
Copy-Plus, Inc., 2817 W. Carmen Ave., Milwaukee, 
Wis., announces the new Curvette model duplicator 
with improved features in design and operation. 





COPY-PLUS CURVETTE DUPLICATOR 


A new receiving tray design is said to stack paper 
more neatly than ever before. A metal wipe-strip has 
been added over the feed tray to reduce static friction 
and a Plus-tone gray hammered metallic finish is used 
on the machines. Gear-driven mechanism handles a 
variety of papers in sizes from 3 x 5 inches up through 
full 9 x 17 inches. It is claimed that up to 400 clean 
copies may be run from one master sheet. 

Dealer aids and sales literature will be 
upon request. 


furnished 


—- 
COLE INTRODUCES NEW STEEL DESKS 

New streamline convertible steel desk units are being 
offered by Cole Steel Equipment Company, 285 Madison 
Ave., New York 17, N.Y. The desks are said to be adapt- 
able to any office need, outstanding for flexibility of 
arrangement and economical use of space 

Various combinations are available. One arrangement 
offers the filing capacity of a regulation four-drawer 
letter size filing cabinet, enabling the user to keep all 
his records at his finger tips. Another variation has a 





NEW COLE STEEL CONVERTIBLE DESK UNIT 


safe on one side and two letter size drawers on the 
other. Another desk is equipped with three letter-size 
filing drawers and a safe compartment for books and 
valuable papers. 

Drawers have spring compressors and are equipped 
with precision-built, ball-bearing suspension slides. 
The company claims this enables the drawers to open 
smoothly and quietly at the mere touch of the finger 


OFFICE APPLIANCES, May, 1949 

















oven ” 
pad ARIA 
lency — J : 
.- l To a 4-drawer filing cabinet 
ce of 
Maly 
al 
4 l 
ikee 
‘ator ie 3 ‘ 
A filing cabinet is a work of art 


Providing it doesn’t fall apart 
A thing of beauty — well — just a thing — — 
To efficienize your modern filing. 


N~ 


Che drawers are guaranteed ‘gainst wear 
And that’s just where the nylons tear 


And the bottom drawer is exactly wide 


> Enough for galoshes and rubbers to hide. 


Che third drawer glides with easy crunch 
ape! ‘Cause Marcia the clerk uses it for lunch 
— And the middle drawer is right in the middle 
Which is awfully difficult to find in a 4 drawer file. 


(Competitors of course) 


Che top drawer then is the only one 
Left for you to have your filing done 
But the stenos use it for cosmetic charm 
Or the Daily News — or Racing Form. 


A filing ‘“‘cab” is an “efhish” “bish-nish” tool 
all But no one really by it is fooled — 

sate For papers should be filed properly grotesque 

Right smack in the middle of the boss’ desk. 


6. 


For the boss is usually off and away 
And it’s easy like anything to get a new boss today. 
(especially since bosses work at less than 
Union wages) 


and that’s why 


Sftelmasfer-Eef{ls Passer ; 


es ART STEEL SALES CORP., 170 WEST 233rd ST. NEW YORK 63, N. Y. 
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tips. The center desk drawer has a built-in steel tray 
for clips, pens and pencils 

The steel desk top is covered with linoleum and 
trimmed with a fine aluminum edging. Colors range 
from Cole gray or green to mahogany, grained walnut 
or knotty pine 


=e 
LIPTON ANNOUNCES ENVELOPE MOISTENER 
Lipton Manufacturing Company, Inc., 52 W. Hous- 
ton St., New York, N. Y., recently announced the new 
Jerel No. 3 envelope and label moistener. It is said 





LIPTON ENVELOPE MOISTENER 


to have a three-inch genuine Chinese bristle brush, 
water coming up through capillary action to supply 
the moisture. An all rust-proof construction with 
brass top plate permits it to be reversed for control 
of brush height. The total weight is 14% pounds 
°*—- © 

UNDERWOOD OFFERS NEW POSTING MACHINE 

A new portable posting and figuring machine, de- 
signed to give smaller business organizations mechani- 
cal bookkeeping advantages previously available only 
in much more expensive accounting equipment, has 
been announced by Underwood Corporation, One Park 
Ave., New York 16, N. Y. In addition to posting of 
accounts receivable, accounts payable, general ledger, 
payroll and other records, this Underwood Sundstrand 
portable posting machine is designed to be used for 
problems of addition, subtraction, multiplication and 
division. A complete record and proof of all work is 
automatically printed to permit accurate checking of 
all figures. 

All work is accomplished with the 10-key natural 
sequence keyboard built for touch figuring. A con- 





NEW UNDERWOOD POSTING AND FIGURING MACHINE 


venient slide automatically selects the debit or credit 
column, and dates and descriptive symbols are auto- 
matically printed. The machine’s finish is non-glare 
gray with laminated plastic keyboard cover panels and 
ringless, ivory plastic keys for entering figures, dates 
and symbols. 

Portable in style, the machine is designed for use on 
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a desk, stand or table. The motor is completely 
enclosed. 
~~ — 
TREND INTRODUCES MATCHING DESK SET 
An innovation in the line of the Trend Clock Com- 
pany, Zeeland, Mich., is the three-piece matching desk 





TREND MATCHING DESK SETS 


set of modernistic design. The items—which may be 
sold as a set or individually—consist of an electric desk 
clock, with a walnut case front base receptacle for pens 
and pencils; a circular solid walnut ash tray, with a 
glass inner tray and four circular base rests; and a 
walnut humidor lined with Spanish Cedar. The latter 
has a patent moistener beneath the cover to assure 
continual freshness of the 50 or more cigars it may 
contain. All items are ornamented in matching die- 
formed design of rich, dull brass. 

Ater selling clocks only in retail jewelry stores and 
department stores, the company has decided to offer 
its products through the commercial stationery trade, 
recognizing that the buyer of a desk often wishes to 
purchase matching accessories at the same time. 

—-<« 


SMALL SIZE BORG POSTAL SCALE AVAILABLE 


Lustrous office gray makes the new model Borg Par- 
cel post scale “socially acceptable” in reception rooms 
as well as shipping rooms, according to the manufac- 





NEW BORG-ERICKSON PARCEL POST SCALE 


turer, Borg-Erickson Corporation, 469 E. Ohio St., Chi- 
cago 11, Il. 

Simplified easy-reading dial shows postage and 
weight at the same time. Zones and mileages are also 
given. The 8 x 10-inch platform is all weighing surface. 
Lever locks dial at the package weight for later read- 
ing in case a parcel covers the dial. Capacity is 50 
pounds. 

The new scale is only two inches high and weighs 
only five pounds. This compact size permits conveni- 
ent storage in drawers or on shelves when the unit is 
not in use. 

Guaranteed accurate with one half of one per cent 
at every point on the diai, the new Borg parcel post 
scale is also guaranteed for life, under the terms of 
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IN CASE YOU 
HAVEN T MET 


m 













Weis would like to introduce to 
you a little character made from 
a few pipe cleaners and a block 
of wood together with a little 
paint and map pin. 


aS 
x OD 
“— 


HIS JOB 


His job is to inform and acquaint 
dealers with Weis products and 
policies. He is on his own now 
and this month his assignment 
has been to tell folks about one 
of the most popular lines of index 
cards on the market today. Let’s 
see how he is coming. 


nd 





ir- 
ms 
iC- 





WHATS GOING 
ON HERE? 


Heh! Heh! Er... Hi! boss... 
I got one of those index cards 
out and am working out a high 
powered ad on it. You can see 
... that is... it certainly is 
easy to write on. But it’s easier 
to talk about. Tell the folks to 
turn the page and I’ll tell them 
about Weis DG’s. 







nd 


SO 
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INDEX CARDS 


For a number of years dealers who have had to com 
pete in low priced cards have standardized on Weis 
DG’s. The reason is not only because they are a better 
grade than the average low priced cards, they never 
vary because of the strict specifications under which 
they are made. That’s important to a stationer who 
plans to do a good business year in and year out. 
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ROTARY CUT 
ALL 4 EDGES 


FULL 8-POINT 
110# STOCK 


WHITE AND 
FIVE COLORS 
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Ress come in white and five colors—buff, blue, 
salmon, cherry and green. The full 8-point, 1104 stock from which they are made 
is supplied from the same mill year in and year out—no pickup stocks from here and 
there. They are disc ruled for sharp, clean lines and rotary cut on all four sides 
making them easy to handle with edges clear cut without any feathers. DG’s are 
banded in hundreds and packed in an attractive two-piece, kraft lined, metal rein- 
forced box which makes a useful container as they are being used. These features 
bring in the repeat business, but the most interesting thing is the price. Write for that. 


Sample Sets as Illustrated are Available 
For the Asking. Send for Yours Today. 


THE WeEIS MANUFACTURING COMPANY 





MONROE, MICHIGAN 
NEW YORK 13: The Weis Mfg. € $-56 Franklin St 
CHICAGO € As ated Stationers Supply ¢ 
BOSTON 10: Adan Cushing & Foster, Incorporated 


OKLAHOMA CITY 1! H 1. HOUSTON 2 Carpenter Paper Compar 





FORT WORT 





4REASONS WHY 





you should feature 


Ace Haples 


1. Only premium wire is used in their production, absolutely 
uniform in size, strength and temper. 


2. They are precision made by skilled engineers, hand inspected 
and specially processed to prevent rust. 


3. ACE STAPLES are treated by the exclusive ACE METHOD 
which gives maximum strength at the outer edge where it 
| 


is needed most. 


4. They have such high, tensile penetrating strength, they will 
securely fasten up to 35 to 40 sheets of average weight paper. 


ACE’S METHOD of treating steel wire is fundamentally correct. 
Metallurgists and those skilled in the manufacture of steel and 
steel products know this to be true. 


DEALERS! Always feature and demonstrate BOTH ACE STA- 
PLERS and Ace Staples. Make two sales and profits instead of one. 
Your customers will appreciate such an excellent recommenda- 
tion. And, thev'll be back for other merchandise when they need it. 


SOLD THROUGH DEALERS ONLY 


Cross Sections show how ACE STAPLES are made 





rvG.. 3 FIG. 2 


Shows cross section of aon AILL- Shows the ALL-ROUND wire after 
ROUND steel wire. Ace uses only being treated by the ACE PROCESS 
premium, precision made, occurotely This gives maximum strength on the 
outer edge where it is most needed 


drawn-to-size steel! wire 





ACE SCOUT 


A durable, long-life 
Stapler. Staples, 
pins and tacks. 


ACE PILOT 


Precision built by 
skilled workmen. 
Staples and pins. 


ACE CLIPPER 


Light weight, easy 
action. Will last oa 
lifetime. 


ACE STAPLE 
REMOVER 


Snaps out clinched 
staples in a jiffy. 
Saves finger nails. 
All-steel construction. 


ACE STAPLES 


Have highest ten- 
sile penetrating 
strength. Made of 
finest steel wire. 















ACELINER 


“World's finest Sta- 
plier". Staples, pins, 
tacks and hand 
fastens. 











IN CANADA @ ACE FASTENER (CANADA) LTD. 504 ST. LAWRENCE BLVD... MONTREAL 
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service warranty which accompany each scale. Ths 


list price is $12.50 


—_- 
OFFER DROP LEAF STAND WITH PLYWOOD TOP 
Tri-Par Manufacturing Company, 3242 
Rd., Chicago 23, Ill., has recently introduced a nev 
drop leaf stand that features a 34-inch plywood tory 





€ 


TRI-PAR DROP LEAF STAND 


Known as the Victor No. 1400, the new stand has an 
under-carriage of one inch heavy gauge tubular steel 
welded throughout. The steel framework has a baked- 
on walnut finish. Additional features are the 
uous piano hinges, spring brake-arms and free rolling 
casters. 

The height is 2712 inches, the top 16 x 18 inches and 
the drop leaves are 9 x 16 inches. The stand is packed 
one to a carton, s 
ping weight is 22 pound 


+ 
OFFER PORTABLE BINDING a IPMENT 
General Binding Corporat 812 W Bel mont Ave 
Chicago 14, Ill., has intr duced new portable plasti 
binding equipment said to make it possible to b 


et-up reacy [or use r display Snip- 


A 





GBC’S NEW PORTABLE PLASTIC BINDING EQUIPMENT 


books, presentations, catalogs, reports and other d 
ments right in th ffic 

The equipment consists of a sturdy punch whi 
places rectangular holes the full length he sl 
to be bound, and a simp bindi 
opens the rings of the GBC plasti 
for insertion into the punched covers and 
released, the binding returns to it 
position. Every pair of facing pages in book: Ind 
by this equipment are d ired to be a unit, making 
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S. Pulaski 


equipped witn 


possible large charts, 

No special s —— 
equipment, declares the manufacturer. 

——<- 
Cc RAWFORD DESIGNS NEW COAT RACK 

The Coater, an all-steel coat and hat rack, is being 
ffered by Crawford Metal Craftsmen Inc. Galion, 
Onio 

Designed for general office use and for installation in 
all institutions catering to the public, the Coater is 
heavy gauge steel. The frame is elec- 
into one solid piece of stal. It comes 
seven heavy duty, cast aluminum hooks 
istable sturdy cast aluminum brackets 
the wall with four wood screws 


tables and iUlustrations 
are required yperating the new 


-onstructed 
rina li« lA 4 
ricauy weiced 


fasten 


Thirty 


Two adj 


securely to 





TWO VIEWS OF CRAWFORD’S COATER 


ga en shes Coater is said to 

g seve ts as well as hats. The open 

sign he eliminate is tion. Hooks and 
fran shed in black crinkl 


—- + 


NE w DE SKS USE FORMICA PL ASTIC LAMIN ATES 


A tri f ultra-modern desks designed an 9uULT On 
, ment = rn Tn tian Com 
mh experimentai Oasis by The Formi a Insulation Com- 
e464 . . ~ 7 i ' —_— + ~ ht 
ny, 4614 Spring Grove Ave incinnati 32, Ohio 





RMICA EXPERIMENTAL DESES.—Above: 


TWO NEW FO 
the executive model. Below: the secretaria! — 
Both utilize thin veneers of fine wood suria t 
walnut Realwood. a tough c 


lemonstrate the applicability of the firm’s decorative 
as aminates in the office ire fie 
4 ey r ry ce — es affor z TY 
+ del is desig affo 2 1 
Turn to page 212 a 
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SCCM 0}8 - »« « why more dealers 


are Selling More A-S-E Filing Equipment 


JY Complete Line—A Cabinet For Every Filing Need 
A complete line gives you more sale opportunities, faster turnover. Your answer 
for the complete filing cabinet line is A-S-E . . . with every type and size of cabinet 
your customers need for efficient filing. 


J Top Styling—Enhances the Appearance of Any Office 
Beautiful brushed chrome hardware. Lustrous baked-on dawn gray, green or 
grained finishes that blend with any office color scheme. No detail has been over- 
looked in giving built-in beauty to the A-S-E Line. 


Jf Rigid Construction—For Long, Trouble-Free Service 
Heavy 6-Post framework and furniture steel cases are welded into strong, 
durable, easy-to-operate cabinets of permanent rigidity. Here is a line built for 
lasting customer satisfaction. 


FOR FASTER, MORE PROFITABLE TURNOVER, 
SWITCH TO THE A-S-E LINE IN °'49 





ALL-STEEL EQUIPMENT INC. 
A LTS RT 


44 GRIFFITH AVENUE AURORA, ILLINOIS 
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Here is the first really 9 | | | 
revolutionary 


to hit the 


typewriter 
field 
in 40 years! 


A 















* 


N 27 
Plastic, factory-made - 

Signature Card carries em. The brilliant new Signature marks the 
operator's signature ateaiatie introduction of the biggest typewriter 
Back is a valuable Cer fsan, Horr selling story since the advent of Visible 
tificate of Merit | Typing! This is not just another new model 


| it’s a personalized typewriter that is 
actually labeled with the operator's own 
name! it’s a basic contribution to the 
operator's pride of workmanship! It’s a 

_ potent sales feature with universal ap- 
_ peal! And it’s exclusive with Woodstock! 


hin Stasdletiad 
NEW PERSONALIZED : 


; 
bd 4 


The spring-mounted 
Signature Nameplate is 
pushed back. . . 





the operator inserts 
the personalized Signo- 
ture Cord... 








and the Signature Type- 
writer is labeled with 
the operator's actual 
signature! 


BY | ae 
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Contour-Corved Plastic 


powerful, 
promotable 
features! 


Instantly-Remeovable 


ibility 


Cowl . . . Cowl springs gently 
Cul open . provides easy access- 


all these 
exclusive features 
that have made 


WOODSTOCK 


the choice of 


Millions. 


1. QUICK RELEASE FOR ALL TAB STOPS. 


2. EASY ACCESSIBILITY FOR CLEANING AND 
ADJUSTING. 


. INBUILT CARD AND PAPER HOLDER. 
. DUSTPROOF SEGMENT. 
. SHOCKPROOF FRAME. 


- FORWARD TILTING 
PAPER TABLE WITH 
WONDER WIKDOW 


bai Line Space Lever .. . fe- 


bul designed for faster spacing 
Greater cowl clearance. 


Redesigned Tab Set Key 

For faster setting and clear- 

Cif ing. Same up-and-down action as 
rest of keyboard. 





ec uv f. Ww 


Be sure 
to visit us 
at our Booth 





No. 222 at 

A FEW WOODSTOCK the N.O.M.A. 
DEALERSHIPS ARE Show 

STILL AVAILABLE 


Whitt Today. 
WwoobDSsTOCcK 
TYPEWRITER 


COMPANY 


Woodstock, Hlinois 





Ring . . . Provides perfect align- 
ment .. . assures cleaner, clearer 
impressions. 


New 
Ne snot 


In perfect harmony with the Signature’s up-to- 
the-minute styling is its refreshing new finish 
that blends in beautifully with all office furniture 
This soft, new office-brown was selected only 


after detailed color tests scientifically proved it 
easier on the eyes—and easier to keep clean, too. 
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Keys . . . Finger-fitting . . . re- 
spond instontly te the lightest 













Heightened Segment 











Sight-Set Margin . . . Ne 


Neur fumbling of guessing... no 
moving of carriage to set. 













Triple-Action Paper Beil 


. . « Holds paper securely . . . 
buf eliminates wrinkling . . . moves 
easily forward and upward. 


Redesigned Marginal Re- 


lease ... Improved seven ways. 
bul Same level directional action. 
as all other keys. 





Positive Back Spacer 
Cul Completely redesigned for pesi- 
tive, feather-touch action. 





Certificate of Registra- 
tion Registers the type- 
bur writer in owner's name . . . pro- 


tects your customers and youl 


Now *m 


Handsome? Most beautiful typewriter you've ever 
seen! Modern? Smoother and cleaner-lined than 
any machine ever mode—with sharp edges and 
square corners completely eliminated. And with 
gill its beauty, the Signoture’s practical, too. 
Everything's been done to combine smart good 
looks with common-sense construction in this 
typewriter of tomorrow! 
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LEDGER and 
JOURNAL SHEETS 


INDEXING 
Stock and 
Special 





VISIBLE FORMS 
Stock and Special 


ALL THESE AND HUNDREDS OF OTHER 
Ruled Forms in the broad Master-Craft line, are 
consumed by the purchaser. Therefore the buyer 


automatically needs new supplies at intervals 
throughout the year. 
The dealer with the Exclusive Master-Craft 


Franchise knows that he is going to get this 
repeat business, because this line is his alone in 
his territory. 


The Master-Craft Dealer is assured of a con- 
tinuously increasing, dependable income on Ruled 














RING SHEETS 











SPECIAL RULED 
and PRINTED 
FORMS 





Sooo Ssc>e = 
——T 7 f ~ 


* = 
OT oa” 
\ am 
MACHINE 


ACCOUNTING FORMS 


\ 
COLUMNAR 
PADS and SHEETS } 





Can Be One of Your Best “Repeaters” 


Forms, and this income is not for just one year 
or two, but as long as he stays in business. 

The Exclusive Franchise on the great Master- 
Craft loose-leaf line is worth getting. Inquire 
about it today. 


MASTER-CRAFT 


KALAMAZOO, MICHIGAN 
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LETTER FILING 
SYSTEMS — Seven 


i 


én ull, inne | 


CARDS 
Plain, Ruled 
Special Printed 


SPACE-SAVER GUIDES 
All Sizes 





BUYING FROM MORE THAN ONE SOURCE 
may be the reason profit-making filing supplies 
do not represent dollar volume equal to 50% of 
your filing cabinet business. 

Here are six basic reasons why Shaw-Walker 
dealers earn these extra profits:— 


(1) —All filing supplies can be purchased from 
Shaw-Walker. (2) — Extra discounts are earned 
by combining requirements. (3) —Selling is 


easier. Personnel need learn only one sales story. 


(4) Inventories are simplified. (5) — Em- 





“Built Like a 
= Skyscraper” 











CARD FILING 
SYSTEMS — Three 















ACCOUNTING 
MACHINE FORMS 
Stock — Special 





0 


METAL TAB GUIDES 
Letter and Card Sizes 


FOLDERS 
ge Manila & Kraft 
a 167 Stock Items 





Can Represent 50% of Your Business 


ployees learn stock easier. (6) — Line includes 
hundreds of fast-selling repeat items available 
only from the Shaw-Walker dealers. 


Filing supplies selling rights are immediately 
obtainable in many cities. 


Built Like a 
) Skyscraper” 


GHAW-WALKER 


MUSKEGON, MICH. 








Home Office .. . 





ARGES E x 


CcCLUSIVE MAKERS OF OFFICE FURNITURE AND FILING EQUIPMENT iN THE WORLD 
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Thomas A. Drakeford of Stewarts and Lloyds, Ltd., 
Birmingham, Eng., signed the Guest Book on March 16. 
Associated with the organization and procedure divi- 
sion of his company, one of the largest industrial firms 
in Great Britain, Mr. Drakeford was on his way to New 
Zealand where a new plant is .under construction. 
While in the United States he visited a number of 
manufacturers to learn of new equipment and methods 
that might be of use to Stewarts and Lloyds. 


Paul M. LeBeuf, Lucerne Valley, Calif., signed the 


Guest Book March 21. He arrived in Chicago with a 
blueprint case full of facts about growth of population 
and industry in the western states and possibilities 
open to alert manufacturers and distributors. Mr. 
LeBeuf made some remarkable records selling visible 
equipment, first for a dealer in Pampas, Tex., later at 
Harrisburg, Pa.; Washington, D. C.; and elsewhere. 
After a brief absence from the industry, during which 
time he has acquired a healthy coat of desert tan, he 
is thinking of getting back into the sale of special 
purpose equipment for office use. He is an analyst, a 
good salesman and a capable manager. 

George A. Wagner, vice-president of Forrer Equip- 
ment Company, Milwaukee, Wis., was a visitor on April 
5. He was accompanied by one of his salesmen, R. J. 
Coyle. Mr. Wagner is well known throughout office 
furniture circles, having been associated with the 
Northwestern Furniture Company in a sales capacity 
for many years. Forrer Equipment Company is a new 
firm, but already is making a good record. Lines 
handled are Stow-Davis, Art Metal, High Point Bend- 
ing & Chair, Myrtle Desk, Alma Desk, and Taylor 
Chair. Mr. Wagner and Mr. Coyle were in Chicago 
to attend the wood office furniture dealers’ meeting. 





BE 





TOPEKA FIRM CHANGES HANDS.— 
The Office Supply & Equipment Co. of 
Topeka, Kans., was purchased by E. A. 
Peterson, Jr., on Jan. 1, 1949. The store 
was moved to new and larger quarters 
at 521 Kansas Ave., where a grand 
opening was held on Jan. 31. The new 
store, as seen in photo, provides for an 
attractive display of office furniture, 
files and general office supplies. with 
A. B. Dick mimeograph products being 
given a prominent feature spot near 
the front entrance. 
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AN IOWA GAS COMPANY PREFERS 
LEOPOLD DESKS.—This beautiful in- 
stallation in one of the private offices 
of the Council Bluffs Gas Co., Council 
Bluffs, Iowa, is centered around the 
new Leopold-built conference type desk. 
The installation was made by Emarines, 
Printers & Stationers, Council Bluffs. 
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From any make of Duplicator and Master Form 





BRILLIANCE 
IN DUPLICATING! 


GREATER “SPARKLE”, 
LEGIBILITY, BEAUTY.... 

MORE, CLEARER 

DUPLICATE COPIES PER GALLON 


Columbia Duplicating Fluid is TOPS in these fea- 
tures which are MUSTS for every user of duplicate 


cators or parts. 


HINT: One reason why copies from 
Columbia Ready Masters are so 
clean and brilliant is because of 


forms! Contains no ingredients harmful to dupli- 
the quality and uniformity of the 
master. Another is the use of 


COLUMBIA DUPLICATING FLUID 


‘“MORE COPIES PER GALLON”’ 


CONVENIENCE 
IN CLEANING! 


FOR “FIVE O'CLOCK HANDS” 
WITH SIX O'CLOCK DATES 


Rainbow Hand Cleaner is a big 
morale-builder in thousands of of- 
fices and factories. Smooths away 
dirt, ribbon and carbon smudges, 


ink stains; soothes and refreshes C 0 al M B | A 
work-weary hands. Contains a num- ~ A N K () W H A N f) ( LF A N F R 
ber of the same superb cleaning 


ingredients as the finest cosmetics, 


soaps and lotions. These are large scale, big profit items — 


absolute necessities for use in connection 


. Columbia RIBBON & CARBON MANUFACTURING CO., INC. with the tremendous amount of duplicating 
< Main Office & Factory ° ° e Glen Cove, L. I, N.Y. work done every day in your locality. 
* New York Sales & Export: 58-64 West 40th St. « Kansas City, Mo. « Chicago WRITE FOR INVITING DETAILS! 


Detroit «+ Milwaukee + Minneapolis + Philadelphia + Pittsburgh 
Portland, Oregon « Cincinnati (Harris -Moers Co.) + Fort Worth « Atlanta 
Also: Toronto, Canada « London, England « Milan, Italy » Sydney, Australia 
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Industry Personnel 
Brevities 














MOE TURMAN—Here is 
a specialist in organiza- 
tional activities, best known 
to the industry as president 
of the National Office Fur- 
niture Association. He has 
headed a score of industry- 
wide charity drives, includ- 
ing those for the National 
War Fund, the Red Cross, 
the U.J.A. and the Feder- 
ated Charities. He was one 
of the founders of the New 
York Office Equipment 
Dealers group and its presi- 
dent for two years. He acted as chairman of the New 
York meeting at which the National Office Furniture 
Association was launched. His interests in charity have 
led him to serve as director for many helping-hand 
organizations, including the Hudson Guild, one of the 
better-known model neighborhood houses of America. 
Between times, Moe works hard at his own business, 
associated with E. Gilbert in the operation of Metwood 
Office Equipment Corporation of New York City, a 
firm founded in the dark days of depression when 
selling was tough. Prior to 1932 he was credit manager 
of a large textile concern; before that he served in a 
similar capacity with a large insurance firm. Co-opera- 
tion is his byword and he says, “I have great faith in 
the ability of the dealers in our industry to get together, 
to get together in understanding. In or out of business, 
I am convinced that getting to know one another, talk- 
ing over points of difference, looking out for the other 
fellow’s point of view, is the sensible way to get along 
in the world.” 











<-> 


GALESBURG FIRM CHANGES PARTNERS 

Bettie Carroll recently acquired the interest of Guy 
Temple in the Temple and Carrol! book and stationery 
store of Galesburg, Ill. Miss Carroll, now in partner- 
ship with her father John F. Carroll, entered the firm 
in 1936 as a saleslady. Upon the death of J. Fred 
Temple in 1939, she became assistant manager. 

The firm was founded in 1899 under the name of 
Goldsmith and Temple. Arthur Goldsmith’s interest 
was later purchased by Mr. Carroll, at which time the 
company adopted its present name. Although Mr. 
Temple, son of the founder, is no longer connected 
with the firm, the name will continue to be used. 


EXECUTIVE FURNITURE, INC., IS ORGANIZED IN 
OKLAHOMA CITY BY F. W. TIBBS AND C. M. HERZ 

Early in April production was started by a new firm 
on the line of “desks that research built.” The new 
organization, called Executive Furniture, Inc., is lo- 
cated at 911 S. Walker Ave., Oklahoma City, Okla. 
C. M. Herz, president and treasurer of the company, 
has a background of 18 years of experience in the 
manufacture and sale of high grade furniture in 
Grand Rapids, Mich. P. W. Tibbs is chairman of the 
board and vice-president, and Russell W. Lee is sec- 
retary. For the past 33 years Mr. Tibbs has been 
in the business of manufacturing bank fixtures and 
office furniture in Oklahoma City. 

Occupying 87,000 square feet of space, the plant 
will eventually employ 150 persons to produce the 
senior executive line of desks, tables, bookcases, waste- 
baskets and costumers, as well as a new streamline 
in a lower price bracket. 

The following territorial sales responsibilities have 
been assigned: Harold Atwood & Associates, New Eng- 
land, New York, Pennsylvania, Virginia, West Vir- 
ginia, Delaware, Maryland and New Jersey; Ward Sul- 
livan & Associates, entire South from New Mexico to 
the Atlantic Ocean; Arthur Blackstone, entire Middle 
West. 

—-- 
F. S. WEBSTER CHICAGO BRANCH OFFICE MOVES 

Late in March the Chicago branch office of the 
F. S. Webster Company moved from 14 N. Franklin 
St., after having occupied space there for more than 
35 years, to larger quarters on the seventh floor at 
434 S. Wabash Ave. The amount of floor space avail- 
able has been increased substantially to 4,000 square 
feet. Two-thirds of the total area is occupied by a 
stockroom which has been completely equipped with 
new steel shelving. The general office and the pri- 
vate office of Manager John Krueger are furnished 
with new metal desks finished in a pleasant gray. 
Cool green walls in the general office contrast nicely 
with a cream color scheme in Mr. Krueger’s sanctum. 
Fluorescent lighting affords eye-comfort for em- 
ployees. Convection radiation provides even heat, 
saving of space and improved appearance. 

Large warehousing space, and a general increase 
in operating efficiency made possible by the new 
quarters, add up to better and faster service for Web- 
ster dealers in the large territory under the juris- 
diction of the Chicago branch. Nine salesmen plus 
Mr. Krueger cover the Middle West and most of the 
South. Seven of the men are located outside of the 
Chicago area. All shipping and billing is handled 
by the Chicago staff composed of three men in the 
stockroom and six young ladies in the office 

—- 


LISTO PENCIL OPENS CANADIAN FACTORY 


The Listo Pencil Company of Alameda, Calif., re- 
cently opened its new Canadian factory and office 
located at 1716 Hastings St., Vancouver, B. C. A com- 
plete plant for the making of Listo products has been 
established at Vancouver, including equipment for 
moulding. Douglas Stuart of the Alameda office is gen- 
eral sales manager. 





NEW HOME OF ALEXANDER BROS., 
LTD., IN HONOLULU.—Located on 
Kapiolani Blvd., in the “Miracle Mile” 
of Hawaii's capital, the new store fea- 
tures off-street parking, modern repair 
facilities and a well-lighted attractive 
display floor, all making for utmost ef- 
ficiency in the merchandising of office 
machines and supplies. 
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THIS DISPLAY FREE 


Also many other dealer helps, such as 


envelope enclosures, mats, electros, etc. 





Please write today for Catalog and Discounts 
MARKWELL MFG. CO. 20 huoson street 
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NOMDA NEWS 





National Office Machine Dealers Association 
Oswald Schreiner, Executive Secretary, 1129 Vermont Ave., N.W., Washington, D. C. 


Members of the National Office Ma- 
chine Dealers Association are urged 
to send in suggestions for the better- 
ment of the industry. Tell about your 
sales experiences. Offer ideas on how 
the association can operate more suc- 
cessfully. A short question-and-answer 
column devoted strictly to inquiries 
relating to the office machine industry 





can be developed. Answers will be as 
prompt as possible and every effort 
will be made to assure accuracy. An- 
swers and other trade information 
which cannot be published in OF FICE 
APPLIANCES will appear in the reg- 
ular NOMDA bulletins. Address your 
correspondence to John Dannenfelser, 
133 E. Spring St., New Albany, Ind. 





President's Monthly Message 


HIS IS the first in a series of informal written 
chats with NOMDA members and with office ma- 
chine dealers generally. One of our great problems, 
as an association, is how to get the plans and projects 
which are under consideration at NOMDA headquar- 
ters communicated to the rank and file of our or- 


ganization and also to office machine retailers gener- 
ally. So often we hear the complaint “What do I get 
for my membership fee?” and there are so many dif- 
ferent views as to what it is well to do. Often per- 


fectly good projects will be suggested, but when they 
have been examined carefully by the board of di- 
rectors, or by other qualified members of our asso- 
ciation, loop-holes are found which disqualify them 
for future consideration. The question of how to get 
across to the greatest number of you men in the field 
what we are planning at National Headquarters for 
your benefit, and why we did not elect to go ahead 
on one plan, in addition to why we did proceed on 
another, is one of the great problems of our associa- 
tion. 

Recently, our executive secretary made a swing 
through the Mid-west and the South. In the 
course of his travels he mentioned the “Spokesman,” 


‘NOMDA’s new monthly newsletter which he is editing 


with great enthusiasm. He was surprised, and a little 
chagrined, to find that most of the dealers had not 
read the publication at all. The writer knows this 
only too well, for he has frequently written important 
letters with the greatest of care, often correcting 
them minutely so as to make sure that they would 
be understood in entirety. The replies would come 
back, sometimes from members of the executive com- 
mittee, which would reveal that the recipient had not 
thoroughly read the letter 


Correspondence Invited 


How to get information to you so that you will know 
what we are planning, and why certain projects have 
been selected for action while others have been re- 
jected, is the question. I should like to invite cor- 
respondence from any of you who read this article, 
giving me your plans and projects for association 
betterment so that I can personally correspond with 
you and tell you whether such a plan has previously 
been considered and whether I believe it can be un- 
dertaken. I should also like your suggestions for get- 
ting information across to our members. 

One of the methods for informing the membership 
has been through the medium of two annual meet- 
ings, one called the mid-year, and the other the an- 
nual convention. This year the mid-year meeting 
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First of a Series of 
Presentations by 
NOMDA President 
Earl De Groot, 


Kalamazoo, Mich. 











was scheduled to go to Houston, Tex., but at the 
last minute it developed that Houston could not un- 
dertake the meeting at that time. Therefore, your 
president made two flying trips down to New Orleans 
on successive week-ends with the dual purpose of get- 
ting a new chapter organized in Louisiana, and also 
to persuade New Orleans to put on the mid-year 
meeting, in place of Houston. However, the time per- 
mitted after Houston had rejected the meeting was 
too short, and it was impossible to get satisfactory 
hotel accommodations at the time the mid-year usu- 
ally is staged. So the idea of a mid-year meeting 
was reluctantly given up this year. 

Since the decision was made to abandon it this 
year, some letters have come in expressing approval 
of the idea of scrapping the mid-year meeting per- 
manently. These letters have pointed out that the 
mid-year meeting was a wartime measure, inaugu- 
rated under conditions when things were popping so 
fast that everyone wanted the latest information 
that he could get. It was also pointed out that under 
peace-time circumstances a meeting twice a year was 
unnecessary, and the earlier that it was discontinued, 
the better it would be. 

Regional Meetings Suggested 

Some of these same men wrote in to suggest that 
greater emphasis should be placed upon regional meet- 
ings. They pointed out that it was pretty hard for 
many dealers to go long distances, leaving their busi- 
nesses for long periods to attend mid-year or annual 
meetings at some distance from their homes. It was 
felt that these same men could leave their business 
for the shorter time required to attend a regional 
meeting which was almost in their “own back yard.” 
Also it was felt that these meetings because they 
could reflect the particular problems of that locality, 
would be of greater value to them. 

I should now, through the medium of this column, 
like to ask for an expression of opinion from the 
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\\mart Dixie Chrome furniture promotes efficiency through comfort in the 
business office. The executive, his secretary, his customer . . . all can be seated in 


perfect comfort and in perfect style. Dixie Chrome products featuring Duran 





upholstery, Udylite chrome, and all steel coil springs, are designed to stay comfortable 


Dixie Executive 
Swivel, No. 620 


and new looking for years. Stock Dixie Chrome and you'll sell the best. 


WRITE FOR DESCRIPTIVE CATALOG ON THE COMPLETE DIXIE CHROME LINE. 
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membership at large as to the wisdom of abandoning 
this year, for the first time since the war, the hold- 
ing of a mid-year meeting. This does not mean, of 
course, that there would be any change in the an- 
nual convention, which will continue to be the big 
event of the year. 

However, do you approve, as members, the chang- 
ing of our policy of recent years of holding two meet- 
ings a year, at distant points, to one big annual 
meeting? The big meeting of the whole association 
would be of course, for the purpose of electing offi- 
cers and for the transaction of major association 
business, and the mid-year meeting replaced with a 
series of regionals in each section. 

Perhaps the regional meeting would be the answer 
to the problem of getting across the plans of your 
national association to the membership at large. It 
has been proven that our members are not too careful 
readers of either our own publication or of office 
machine journals generally. We should certainly wel- 
come correspondence indicating that this is not true. 
Experience to date has shown that it is very diffi- 
cult to keep the membership informed on what is 
being planned and what is currently in the works in 
your national association. 

Speaking of the annual convention, it would only 
be fair to say that our aggressive, energetic Northern 
and Southern California groups have planned a tre- 
mendous affair for this occasion. Southern Califor- 
nia, in particular, is proceeding with plans for the 
biggest and best convention ever! Let me urge that 
you make plans now to attend this important meeting 
at Los Angeles on June 19, 20, 21 and 22. This year, 
it will be all the more important that we get current 
information on the best accounting methods, the best 
window display methods, the latest figures on the cost 
of doing business. By all means, we will want to know 
how our percentage of sales in each department com- 
pares with those of dealers in cities of a similar size 
We will want to know whether we are getting the 
most out of our market. I believe that most of these 
things will be covered by the national association at 
Los Angeles and I certainly urge that you attend. 


---- —~<— 2 


AMES STRESSES EFFICIENT PRODUCTION 


In keeping with its current policy, the Ames Supply 
Company, Chicago, is stressing time-saving methods 
and utmost efficiency of production in all of its plants. 
A. R. Ames, Jr., recently appointed vice-president of 
the company, inspected machinery and operations at 


. the’ western branches and agents last month. The 


primary objective of his trip was to determine what 
improvements and modernization could be made to 
give better service and merchandise to office machine 
dealers. He visited the San Francisco and Los Angeles 
branches and the Seattle and Denver agents. 





WHERE SILENCE COUNTS.—The classified advertising de- 
partment of the “Minneapolis Star-Tribune” uses a battery 
of Underwood Noiseless typewriters on which ad-takers 
write up copy directly as received over the telephone. The 
department is equipped with special soundproof desks 
and ceilings are acoustically treated to aid in silencing. 





84 


COMPLETE NOMDA ARRANGEMENTS FOR 
CONVENTION SPECIAL TO CALIFORNIA 

An opportunity to combine attendance at the Na- 
tional Office Machine Dealérs Association convention 
in Los Angeles June 19-22 with a 1949 vacation is 
offered to members in the form of a “Convention Spe- 
cial” train. This consists of first class air-conditioned 
lounge cars, special dining cars and numerous enter- 
tainment features. 

Arrangements in connection with the officially ap- 
proved convention trip have been completed by the 
United States Travel Agency of Washington, D. C. 
This organization has also completed all details with 
respect to stopovers en route to and from the con- 
vention. 

Special through first class Pullman cars will be 
operated from large cities in New York, New England, 
Pennsylvania, District of Columbia, and so forth, where 
the traffic warrants such operation, and these cars 
will be attached to others originating at Chicago, thus 
eliminating need for change of cars to or from Los 
Angeles. 

Briefly, the trip will leave from eastern cities on 
June 15 and from Chicago on June 16. The NOMDA 
members will arrive at the Grand Canyon in Arizona 
on the morning of June 18, where an all-day stop- 
over will be made, with meals and two sightseeing 
trips included. Arriving at Riverside, Calif. on Sun- 
day morning, June 19, the conventioners will enjoy 
breakfast at the beautiful Mission Inn at Riverside, 
with an opportunity afforded for those desiring to 
attend religious services. Arrival in Los Angeles will 
be at noon on June 19. 

Following the convention sessions in Los Angeles 
from June 19-22, a specially-arranged trip will take 
the group from Los Angeles in motor coaches, leav- 
ing at 10 am. June 23 for Santa Barbara, where a 
stop will be made overnight. Double rooms with twin 
beds and bath are provided at each stopover point on 
this motor trip. One June 24, the trip will be con- 
tinued up the beautiful California coast to Monterey, 
point of an overnight stop. Leaving Monterey the 
morning of June 25, the travelers will turn east from 
the coast toward Merced, arriving in the afternoon, 
and then continuing on over the scenic highway from 
Merced into Yosemite National Park. Arriving in 
Yosemite in the later afternoon, dinner and hotel ac- 
commodations will be waiting: On June 26 after 
breakfast, a complete tour of Yosemite Valley is sched- 
uled, the group returning to the hotel in time for 
luncheon. The afternoon will be free for browsing 
about. Returning to the convention special at Merced, 
departure for San Francisco is set for around mid- 
night. 

Upon arrival on the morning of June 27 at San 
Francisco, following breakfast, the sightseers will leave 
on a trip around the city. That afternoon the spe- 
cial pulls out eastward via a route across Great Salt 
Lake and through the heart of the California Rockies. 
A ten-minute stop is arranged at the Royal Gorge 
during the early afternoon of June 29. Continuing 
east the train arrives in Kansas City on the morn- 
ing of June 30 and in Chicago mid-afternoon of the 
same day. Those returning to the East will arrive in 
their home city the morning of July 1. 

Members are being mailed colorful brochures de- 
scriptive of the trip and early reservations are Wanted. 
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FIRE DESTROYS LE ROY, N.Y., PLANT 

A disastrous fire on March 29 destroyed the plant 
of the Union Steel Chest Corporation, Le Roy, N.Y., 
with loss estimated at $500,000 by Company Treasurer 
Samuel A. Myers. The company makes filing cabi- 
nets and other steel products. Mr. Myers said the 
company will rebuild as soon as possible. The Union 
Steel Chest Corporation moved to Le Roy from 
Rochester, N.Y., in 1931. The plant housed valuable 
machinery and stock.—GET 
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CONTRACT PRODUCTION 


We can make prompt deliv- standard LYON Products at regular 


ery on LYON Products if you or 
your customers will furnish us with 
the sheet steel. We will buy the 
steel from you and ship the pound- 


published prices (see partial list 

below) or special items made to 

your customers’ specifications. 
Ask your nearest LYON District 


~ for-pound equivalent in either Office for details. 


A PARTIAL 

LIST OF [NTO] METAL PRODUCTS, INCORPORATED 
LYO N General Offices: 528 Monroe Avenue, Aurora, Illinois 
PRODUCTS Branches and Dealers in All Principal Cities 


. helving 
Lockers 


Wood Working Benches « 
Economy Locker Racks 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the 


offices of this journal their headquarters. The staff at the main office, 600 W. Jackson Blvd., Chicago, and the staff 

at the branch in charge of G. C. Wheeler at 1023 Pershing Square Bldg., Pershing Square, 42nd St. and Park 

Ave., New York, will be happy to be of any possible service. While the facilities at New York are not so many 
as at Chicago, there will be found the same desire to serve. 





SHOW NEW EQUIPMENT AT BRITISH FAIR 


BY BRIAN CUMMINGS 
Assistant Editor of “Business” 


(London) 


At the British Industries Fair (Earls Court and 
Olympia, London, and Castle Bromwich, Birmingham, 
May 2 to May 13) overseas buyers will see hundreds of 
reasons for Britain’s remarkable progress in the pro- 
duction and export of office appliances. Eighty-three 
manufacturers will be exhibiting in the office appli- 
ances and equipment section at Olympia, London. Most 
of their stands will display new products or popular 
lines which have been restyled in accordance with the 
highest standards of modern design and manufactur- 
ing methods. 

The appliances described in this article have been 
chosen as examples of the machinery and equipment 
that Britain is selling to the world. Nevertheless, they 
represent only a very small percentage of the range 
of bookkeeping, cash-handling, costing and planning, 
. intercom and payroll equipment that will be displayed 
at Olympia. 

For the sake of clarity these examples are listed un- 
der product headings which typify the exhibits, and it 
is hoped that this method will be of assistance to those 
who are interested in this section. 

ADDING, CALCULATING AND ACCOUNTING MA- 
CHINES.—Acknowledged to be one of the leaders in 
this class, the Bell Punch Company, Ltd., 39 St. James 
St., London, S.W.1, England, will show sterling far- 
things, decimal, currency decimal and Indian currency 
models of their Sumlock machines. These machines 
incorporate a device which indicates visually the loca- 
tion of an error on the keyboard, as well as reminding 
the operator of her mistake by effecting a complete 
keyboard lock. The range of Plus Rapid adders will 
include the new “Time” model, which indicates hours 
and minutes, or hours, minutes and seconds. The whole 
range is available in six-, nine- and 12-column widths 
A further exhibit will be the Analyzer, a small machine 
that can be used for addition and five-way dissection 
of unit quantities and lengths. In addition to calcu- 
lating machines, other accounting machines will be 
shown, as well as the purely adding machines. 

DICTATING AND INTER-OFFICE COMMUNICA- 
TION EQUIPMENT.—All those businessmen who really 
need two or three secretaries will be interested in a 
new machine manufactured by Thermionic Products 
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Ltd., Morris House, Jermyn St., London, S.W.1, England. 
The Recordon is a recording machine and transcriber 
in one. Record-shaving equipment is dispensed with, 
and the record itself is nothing but a paper disc coated 
with a layer of magnetic material. Its playing time 
is some three minutes, or 450 words. In this section 
four firms will be showing intercommunication and 
staff location equipment which will also be of interest 
to the busy man. 


DUPLICATING MACHINES.—Block and Anderson, 
58 Kensington Church St., London, W.8, England, de- 
scribed their new model “90” as “an important de- 
velopment in the history of spirit duplicating—a mod- 
ern product of a modern age.” The Banda “90” will 
produce from six to 500 copies of any typed, written 
or drawn matter in five colors, in a single operation, 
and without the use of ink, stencils or gelatine. Its 10 
exclusive features include a revolutionary method of 
damping, unsurpassed quality and evenness of repro- 
duction, greater number of copies from one master 
copy, controlled and flood-proof fluid feed, elimination 
of damping margin allowing maximum printing area, 
and greater simplicity for change of masters. 

The striking features of the Gestetner “160 Express” 
electric duplicator, made by Gestetner Ltd., Aldwych, 
London, W.C. 2, England, is the inking method, which 
is controlled by vacuum pump. Fourteen Gestetner 
“160 Express” machines were installed by the Secre- 
tariat of the United Nations to handle all the stencil 
duplicating requirements of the General Assembly in 
Paris. These machines worked night and day for 
three months, and produced no fewer than 63,000,000 
copies. In this section severai other types of machines 
will be shown, ranging from the small hand duplicator 
to the large electrically-operated equipment 

FILING EQUIPMENT.—Twinlock Export Ltd., 37 
Chancery Lane, London, W.C. 2, England, will offer 
the Vetro Mobil suspension filing system. Any stand- 
ard filing cabinet can be converted to this suspension 
method, and the strength of each folder and tab is 
such that the contents can be lifted out by the index 
tab. Signalling systems can be incorporated in the 
general filing methods, for the tabs are available in 
several colors. Tabs can also be moved to different 
positions, yet once locked on the file will stay in five 
definite positions. 

Milners Safe Company, Ltd., 58 Holborn Viaduct, 
London, E.C. 1, England, will show a new four-drawer 


(Turn to page 211, please) 
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EVENTUALLY YOU'LL BUY WELLS 








DURAN 
UPHOLSTERED 
WELLS 
SENG 
MECHANISM “POSTURE -RITE” 
e 
ADJUSTABLE 
IN HEIGHT No. 327 
e 
ADJUSTABLE $29 
io. REST EA. LIST PRICE 
RIGID POSTURE F.0.B, Chicago, Il 
BACK 
e Shipping Weight: 
Packed 2 to carton 
BASSICK unbroken 46 lbs. 
CASTERS 
” “SOLD ONLY 
PADDED SEAT THRU DEALERS" 
AND BACK REST 
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; Metin NM ypos: 


70 ATTEND 12:30 CLUB MEETING 

Seventy members and guests assembled to attend the 
regular monthly meeting of the Stationers 12:30 Club 
of New York on Monday evening, March 21, in the 
Victory Room at Rosoff’s Restaurant, New York, N.Y., 
with President Mortimer Libien, Libien Press, Inc., 
New York, N.Y., presiding 

Declaring that the club is considering adopting for 
its members a group health insurance plan, President 
Libien called for a large attendance at the next meet- 
ing to hear a representative of one of the national 
insurance companies present such a plan for con- 
sideration. 

He then called for committee reports and the first 
to respond was Louis Wachtel, American Lead Pencil 
Company, chairman of the outing committee, who 
reported that arrangements are completed to hold this 
year’s outing on Wednesday, June 8, at beautiful 
Travers Island, Pelham, N.Y., home of the New York 
Athletic Club, where all facilities for a splendid day’s 
outing are available. 

Treasurer Dwight N. Briggs, Sun Rubber Company, 
then announced that the following new members had 
joined the club: 

Richard Grimler, Gale & Grimler, Inc., New York, 

min. 

Alex Gelfand, Royal Office Supply Corporation, New 

York, N. Y. 

J. Edward Sweeney, W. A. Sheaffer Pen Company. 

Samuel Leber, Consolidated Wire Products Company. 

Bernard B. Saltzman, Wilson Jones Company. 

Max Shaw, Select Paper & Tablet Corporation. 

David Silber and Jack L. Silver, both of Advanco 

Products Division of Advance Salesbook Company 

Morry Cutler, Aetna Safe Company 

J. George, Aigner Index Company. 

Nathan Klein, Jaclin Stationery Company, New 

York, N.Y. 

Warren B. Kurtz, Minnesota Mining & Manufactur- 

ing Company. 





REMINGTON RAND DEALER SALES DIVISION MEETING. FISHER’S ISLAND COUNTRY CLUB, N. Y. 














John V. Kelly, Jr., Esterbrook Pen Company. 
Cappy Thomas, American Lead Pencil Company. 
Copies of the club’s new constitution and by-laws 

were then passed out for consideration of members 

who will vote on their adoption at the next meeting. 

President Libien announced that membership appli- 
cations will be sent to all members and asked that they 
be filled out, giving complete information so that a 
record of each member can be had in case group insur- 
ance should be adopted by the club. 

J. S. Libien, Libien Press, Inc., New York, N.Y., gov- 
ernor of NSA Regional District No. 13, reminded the 
group that the convention would be held on March 24 
and 25 at the Hotel New Yorker, New York, N.Y. 


—- 

CHICAGO STATIONERS ELECT NEW OFFICERS 

At a recent meeting of the Chicago Stationers Club, 
Clarence Reynolds of Globe Furniture & Stationery 
Company was elected president for the ensuing year. 
Chet Morse, Marshall-Jackson Company, was elected 
vice president; Art Olsen, Art Olsen Office Supply 
Service, River Forest, secretary; Phillip Sol, Sol Office 
Supply Company, treasurer. 

Directors include the following: Pete Orofino, Arrow 
Office Supply Company; Harold Rossuck, Better Office 
Supply Company; Monroe Ioas, Monroe Office Supply 
Company; Ed Hooper, Stuart-Hooper Company; E. E. 
Long, Stevens, Maloney & Company. Dave Bell of 
Graver-Dearborn Corporation is honorary chairman. 
The group meets monthly and has done much to build 
up a friendly spirit of co-operation among its members. 


= 
HOLD REM-RAND DEALER SALES MEETING 

The Fisher’s Island Country Club on Fisher’s Island, 
N. Y., was the setting for the first general sales meet- 
ing of the new dealer sales division of Remington 
Rand, Inc. 

Under the leadership of J. M. Hackney, general man- 
ager of dealer sales division, and Allen Murray, vice- 
president and general manager of Victor Safe and 
Equipment Company, discussions were held during 
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Old 7 s, carbons, and duplicat- 
sup] popular because they're 
never manufactured 

“ to meet a price. As a 

O isers, and dealers, too, 

wwn products are more 

se they “go farther” and 

give BET] MPRESSIONS .. . always! 
NOW AVAILABLE for your spirit-carbon 
use! A ne BLACKER JET-RITE 
BLACK! Old Town chemical engineers 


Town has earned popularity 
with quality above all! 





now offer you a smoother, BLACKER 
JET-RITE spirit carbon that’s cleaner 
handling, faster-working, and guaran- 
teed to give extra-sharp black-on-white 
reproductions. Available in master 
units, sheet spirit carbons, or Dupli- 
forms. Samples available. 


» » 
You get easier, better typing, with better 
copies, faster — when you use Old Town 
non-curl carbons. 


[o make a good impression... 








CARBON PAPERS 
MASTER UNITS 

INKED RIBBONS 

CARBON RIBBONS 

SPIRIT-HEKTOGRAPH CARBONS 
DUPLICATING SUPPLIES 
CARBON ROLLS 
We have a few exclusive territories 


open for distributors who can serv- 
ice a volume of Old Town business. 


RIBBON & CARBON COMPANY, INC. 
750 PACIFIC STREET, BROOKLYN 17, NEW YORK 











which the objectives and purposes of this new division 
were Outlined to the 65 field representatives. 

The line of products which will be sold by the dealer 
Sales division were presented to the representatives, 
with an outline of the selling strategy for these prod- 
ucts, together with the advertising and sales promo- 
tion plans for each of them. 

These meetings lasted for a full week and were cli- 
maxed by a dinner, which was attended by A. N. Seares, 
vice-president and general manager of the systems di- 
vision; H. V. Widdoes, vice-president and general man- 
ager of typewriter division; H. A. Hicks, vice-president 
and general manager of ABC division; I. Lee Miller, 
general manager of Remtico supplies division; S. H. 
Ensinger, vice-president and advertising manager; and 
C. J. Michaelson, manager, branch establishment di- 
vision. 

c ao 


N.Y. OFFICE EQUIPMENT DEALERS MEET 


President Guy Rentsler, Remington Rand, Inc., New 
York, N.Y., presided at the regular meeting of the 
Office Equipment Dealers of New York held March 14 
at the Advertising Club, New York City. New members 
were introduced and a number of guests introduced 
including Sterling Lord of the Leopold Desk Company, 
Bob Gibby of Desks, Inc., New York City; Dan Wald- 
ner; George Tessier of the New York Herald Tribune, 
Henry Davis and P. J. Warner, advertising representa- 
tives. 

Mr. Lord spoke to the membership briefly, empha- 
sizing the need for a calm and rational attitude toward 
the present business market. 

Bernard Nemlich, Regan Office Furniture Corpora- 

tion, New York, N.Y., the chairman of the activities 
committee, introduced the guest speaker of the eve- 
ning, C. J. Crockett, the assistant national advertising 
director of the New York Herald Tribune. Mr. Crockett 
advocated the use of good salesmanship principles in 
advertising copy which should be termed “salesman- 
ship in print.” A lively discussion followed and he 
handled a barrage of questions. 
. William Sproul, Clark & Gibbey, Inc., New York, 
N.Y., presented a report on the offer of the City Col- 
lege of New York to “custom make” a course for office 
furniture salesmen with 48 hours of general sales 
training and 12 hours of product knowledge. Other 
offers are being investigated. A minimum of 25 men 
will be needed to run any course and Mr. Sproul asked 
that those firms interested in the project should let 
him know as soon as possible 

Moe Turman, Metwood Office Equipment Corpora- 
tion, New York, N.Y., president of N.O.F.A., was intro- 
duced and told the group some pertinent facts about 
his recent speaking trip to Cleveland, Detroit, Chicago 
and Washington, for meetings of the association 

—_ <-> 

MORE THAN 200 ATTEND W.O.F.1. SALES CLINIC 

That Chicago office furniture dealers and their sales 
staffs are always alert to new sales methods and tech- 
niques was demonstrated at the Stevens Hotel, Chi- 
cago, on April 5, when more than 200 attended the 
one-day sales clinic conducted by Howard Gatewood 
of the Wood Office Furniture Institute. In addition to 
the gratifying Chicago turnout, a number of dealers 
and salesmen also attended from near-by Wisconsin 
cities. 

Acting in behalf of the manufacturers in arranging 
for the meeting was Lou Farber, Chicago representa- 
tive of Indiana Desk Company and Jasper Seating 
Company, while the dealer contingent was represented 
by Harry Hofherr, Kendrick Furniture Company, and 
Norman Ginsburg, Joseph Ginsburg, Inc. 

Howard Gatewood of the Wood Office Furniture In- 
stitute explained the purpose of the meeting as a 
means of passing on successful sales methods used by 
successful dealers the country over to office furniture 
Sales groups in all the principal cities. He then pro- 
ceeded to show, by slide films, lectures and a sound 


90 


movie, “The Magic Touch,” how the creative specialty 
selling of furniture today differs from that of a decade’ 
ago when construction details were the top selling 
arguments. Today, he said, successful selling is on the 
basis of service—what the product will do for the 
customer, how it will solve his problem, and, in many 





AMONG THOSE WHO ATTENDED THE W.O.F.I. SALES 
CLINIC, STEVENS HOTEL, CHICAGO, APRIL 5 

1. Ed Tyre. Harold Watt and Charles Kurzdorier, all Mead & Wheeler 
Co., Chicago. 

2. Hy Natovich. Spak & Natovich, Chicago; Bob Fleming and Fred- 
eric Leopold, Leopold Co.; L. W. Rouser, Spak & Natovich. 

3. Howard Gatewood, Wood Office Furniture Institute. who con- 
ducted the clinic: Harry Hofherr. Kendrick Furniture Co., Chi- 
cago; C. J. Weiners, Chicago Office Furniture Co.; Earl Hanson. 
Spak & Natovich. Chicago; Louis H. Farber, Indiana Desk and 
Jasper Seating Co. representative. Chicago. 

4. D. Mueller, L. C. Dewey. Don Cain, G. W. Chappell and A. P. 
Heil, all Northwestern Furniture Co., Milwaukee. 

5. Donald C. Madden, Office Equipment Co., Chicago; H. J. Warnke. 
Hickok Office Equipment Co., Janesville, Wis.; Bertram C. Weaire, 
Robert E. Wagner and A. J. Schuster, all of Horder’s, Inc., Chi- 
cago; Otto A. Riske, Office Equipment Co., Chicago. 

6. O. R. Geuther, G. J. Mersman. Walter Howard. C. S. Roland. 
©. F. Modene, Eric Behmer and R. E. Cox, all Marshall-Jackson 
Co., Chicago. 
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There's No Place 


LIKE HOME 


FOR 


Cramer POSTURE CHAIRS 























All thru the house . . . from kitchen to 
den ... there’s many a seated house- 
hold task that becomes far easier with a 
Cramer Posture Chair. Women who own 
one or more Cramer Chairs are wildly 
enthusiastic about them . . . wouldn't sit 
on anything else! 
































GROWING UP 
WITH CRAMER 


HITE-MASTER 
“The Chair that 
Grows with the Chita 


A child is born with perfect posture. 
Help him keep it by giving him correct 
seating during the formative, growing 
years. Cramer Hite-Master Chairs ad- 
just to keep the child’s body always at 
table height as he grows. 


NOT ONLY CHAIRS FOR EVERY SEATED WORKER 
BUT CRAMER CHAIRS FOR EVERY HOME 











The Hite-Master is ideal for any home. A housewife or child can lower or raise the 
seat to correct position with an easy flick of the fingers. Cramer Hite-Masters are a 
boon to the housewife, who can say goodbye to that aching back after a morning of 
ironing. Now she can have proper posture plus healthful, tireless comfort. Certainly, 
it's a luxury, but so is an electric refrigerator. Every modern home needs Cramer 
Posture Chairs . . . for Mother, Father and children. 
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12 vhs ow Cramer POSTURE CHAIR COMPANY, INC. 


eee ae oe 1205 CHARLOTTE KANSAS CITY 6, MO. 
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instances, pay for itself in a remarkably brief period. 

Also included in the illustrated talk were such im- 
portant topics as office layout, lighting, decorating and 
the use of color. Mr. Gatewood also told of the various 
Institute projects now under way, and presented sev- 
eral color slides to graphically demonstrate advantages 
of wood over other materials in office furniture con- 
struction. He gave those present an opportunity to 
study several pamphlets now available on the various 
phases of selling a complete office remodeling job. 

The meeting closed with a brief question-and-answer 
period, followed by a rising vote of thanks for Mr. 
Gatewood for his excellent presentation of important 
phases of the growing business of office furniture 
selling. 


°—- 

TRANSCRIPTION SUPERVISORS HOLD SHOW 

A goodly crowd of business women showed keen in- 
terest in a variety of office machines, equipment and 
supplies displayed and demonstrated by prominent 
manufacturers at the Fourth Annual Little Business 
Show staged by the Transcription Supervisors Asso- 
ciation of New York on Monday evening, March 14, at 
Wytes Restaurant, New York, N.Y. 

The entire second floor was devoted to this year’s 
affair at which 15 exhibiting manufacturers featured 
their newest machines, office equipment, accessories 
and supplies. 

This year’s show was the fourth of its kind held by 
the T.S.A., an organization of business women office 
executives, associated together to promote the practi- 
cal, efficient and economical operation of central tran- 
scribing departments through the study of common 
problems and the pooling of information, ideas and 
experiences. 

Founded in 1930 by 12 supervisors, this associa- 
tion has grown steadily and now has a membership of 
162 active members representing such widely-varied 
fields as banking, insurance, investments, law, manu- 
facturing, oil, chemicals, publishing, public utilities, 
trade associations and many others. The association 
affords an opportunity for its members to meet with 
each other for the discussion of mutual problems, keep- 
ing abreast of new developments in office equipment 


os : 


and systems and of learning the experiences of others 
with new installations, centralized departmental lay- 
out and work routine. 

Promptly at 6:30 p.m. close to 100 members, guests 
and exhibitors sat down to partake of a delicious 
turkey dinner after which everyone assembled in the 
adjoining exhibition hall to view and discuss the 
products on display. 

At the Royal Typewriter Company booth a contest 
arranged by Eunice Fallon was held wherein contes- 
tants were asked to select two original letters from 
among twelve, ten of which were copies. 

At the Remington Rand, Inc., booth a colored motion 
picture was shown depicting the evolution of .the 
typewriter from the first typewriter built to the new 
Remingon Electric Deluxe. 

At the Gregg Publishing Company booth, Madeline 
Stroney, educational director of the company, gave a 
demonstration of the new Gregg shorthand system on 
a large blackboard. 

To chairman Elsie M. Kaiser, The United States p 
Rubber Company, and her products’ committee goes 
the credit for staging a splendid exhibition, the feature 
attraction of the evening. 


Exhibits Are Varied C0 
The exhibitors and products shown were: 


Buckeye Ribbon & Carbon Company—complete line 
of carbon papers and inked ribbons. 

Copy-Craft, Inc.—complete line Flagship carbon 
papers, ribbons, stencils and lithomat offset dupli- 
cating plates, supplies and equipment; also shown for 
first time the new Stainless Hectograph Carbon. 

Crystal Copy Corporation—new Supreme Crystal 
Stencils; also carbons, ribbons, inks and duplicating 


Gregg Shorthand System. 

Dictaphone Corporation introduced the new elec- 
tronic Time-Master portable mode] with plastic memo- 
belt and Dictaphone Magic Ear. 

Thomas A. Edison, Inc.—new Edison disc electronic 
Voice Writer. 

Collister & Niles, Inc., New York representatives— 


supplies. 
Gregg Publishing Company—demonstrated me 


AT T.S.A.'S “LITTLE BUSINESS SHOW.” WYTES RESTAURANT. NEW YORK CITY. MARCH 14 





- Rose C. Brown, United States Life Insurance Co., publicity chair- 
man, T.S.A.; Elsie M. Kaiser, United States Rubber Co., products 
chairman, T.S.A.; Anita Busch, Prudential Insurance Co., recording 
secretary, T.S.A.; Mae C. Turbush, Fireman's Fund Indemnity Co., 
president, T.S.A.; Carina Meyers, American Steel & Wire Co., 2nd 
vice-president. T.S.A.; Anna Rathjen. Cornell & Underhill. Inc., 
Ist vice-president. T.S.A. 

2. Marie E. Jordan, The Flintkote Co., past president, T.S.A.; Elsie M. 

aiser, U. S. Rubber Company. products chairman. T.S.A.; Madeline 
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Stroney. Gregg Publishing Co. 
3. James Constable. Remington Rand. Inc.; Louise Green, Remington 
Rand, Inc., member of standards committee, T.S.A.; Jack Keyes, 
Remington Rand. Inc. 
4. Ma erendes, Consolidated Edison Co., corresponding secretary. 
T.S.A.; Elsie M. Kaiser, U. S. Rubber Co., products chairman, 
T.S.A.; Eunice S. Fallon, Royal Typewriter Co., Inc., standards 
erg Ses Maud Curry, Columbia Engineering Corp., treas- 
urer, T.S.A. 
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Greater strength and stability—effortless operation—added 
convenience—all these are achieved by the newest improve- 
ers ments in Art Metal Fold-O-Way Secretarial Desks . . . and } 
v- at no extra cost! 
Sts Since the first model of the Fold-O-Way was created by Art 
he Metal more than twelve years ago, it has been recognized as ee ge 
he the most practical and convenient method of containing a eg 
typewriter in a flat-top desk. True to their tradition, Art Metal 
est engineers have been alert to adopt further improvements 
- on proven principles. 
Advanced engineering and construction refinements in the 
he new Fold-O-Way eliminate vibration in the device and desk 
e 
oe F pedestal—make it stronger and firmer. Greatly enlarged area Sabas Gon 
resh from of the new typewriter platform accommodates any of the new typewriter 
ne electrical typewriters. The larger, slightly raised platform  Plvs copy-helder. 
a ‘ permits the use of mechanical copy-holders without sacrificing 
space or convenience. Smooth-running bearings, guides and 
28 he blueprints for counter-balances make its operation almost effortless. 
m The mew Art Metal Fold-O-Way Secretarial Desks place no 





restriction on the make or model of typewriter that can be 


s 
ponvenience and used in standard carriage widths. And it’s standard equip- Cpesie 
ment on ali Art Metal Mainliner, Airline and Executive line “ — “. 
e 


- Secretarial Desks now in production. 


- effi Clency THE ART METAL CONSTRUCTION COMPANY - Jamestown, N.Y. 


or 


: Ayo daviee hou Oat Metal sronype 
cmd SOME Mea 
Art Natal 


BUSINESS EQUIPMENT 










Art Metal 


Jamestown New York 
USA 





For leadership in office equipment... 
look to Art Metal 











SoundScriber dictating systems, electronic plastic disc 
models. 

Royal Typewriter Company, Inc.—new Gray Magic 
Royal standard typewriter and the Gray Magic Carbon 
Ribbon Royal. 

Thomas Mechanical 
Collator units. 

Remington Rand, Inc.—new Remington Electric 
Deluxe; also colored motion picture. 

Pres-To-Line Sales Company—new 
copy holder. 

International Business Machines Corporation—new 
IBM executive Electric Typewriter and IBM standard 
electric typewriter. 

‘The Shailer Emery Lawton Foundation—the Tuch- 
Rite plan for learning touch-typing in a few hours. 

Underwood Corporation—all electric typewriter and 
Rhythm Touch Deluxe typewriters 

Ribbonwriter Corporation of America 
ribbons. 


Collator—Thomas Mechanical 


Pres-To-Line 


Rib-N-Rite 


—- 


NOMDA 7TH DISTRICTERS MEET IN FRENCH LICK 

Over 75 responded to the call of Gov. Allen Connolly, 
Reliable Office Equipment Company, Evansville, Ind., 
to attend a meeting of the seventh region of the Na- 
tional Office Machine Dealers Association in French 
Lick, Ind., on March 20 and 21. As half the time was 
devoted to social and recreational activities (golf. 


hiking, horseback riding, bowling, and so forth) many 
dealers were accompanied by their wives. The weath- 
erman was kind on Sunday and most of Monday, add- 
ing greatly to enjoyment of the occasion. 

Following the Sunday “follow-your-inclination” pro- 
gram, Monday morning was given over to an extended 
business session under the general] direction of Gov. 
Connolly. At the front of the meeting room were lim- 
ited displays of Print-O-Matic duplicators, the new 
Signature typewriter made by Woodstock, and posture 
chairs by Wells Office Furniture Company. 

Bruce Brown, Bruce Brown, Inc., president of the 
Chicago Office Machine Dealers Association, conducted 
a business meeting of his group. Under his chair- 
manship there was a general discussion of the NOMDA 
convention, scheduled for the Ambassador Hotel, Los 
Angeles, Calif., June 21, 22, 23 and 24. 

The regional meeting proper was called to order by 
Mr. Connolly, who introduced a series of seven speak- 
ers, each of whom was limited to six or eight minutes 
of comment 

Byron Gaar, Louisville Typewriter Company, Louis- 
ville, Ky., president of the Kentucky Office Machine 
Dealers Association, spoke on “What Local Associations 
Need from NOMDA.” Basically, he indicated, they need 
information. He felt that NOMDA should act as a 
clearing house for exchange of data and experiences of 
dealers throughout the country. 

On the subject, “What Locals Can Do for NOMDA,” 
Mr. Brown said that they could police the practices of 





AT THE NOMDA REGIONAL IN FRENCH LICK, 


1. National Officers—John Dannenfelser, Petery-Hedden Co., New 
+ amt . Ind., vice-president; Oswald Schreiner. executive secretary; 
e Groot. De Groot Typewriter Exchange, Kalamaoo, Mich.. 


president 

2. Allen Connolly. Reliable Office ~~ Co., Evansville, Ind., 

overnor of seventh region; Mrs. Connolly; Richard Showers, The 
—~ Cash Drawer Co.; Mrs. Byron Gaar; Louis- 
ville T writer Co., Louisville : Mrs. Paul Cockrill; Paul Cock- 
rill, Indianapolis Typewriter Co. iedienapelis. Ind. 

3. Seated: John Dannenfeiser. Petery-Hedden Co., New Albany, Ind.. 
Stanley Stewart, Stewart Typewriter Co., Chicago, Ill.; Elmer 
Beutler. The Typewriter Specialists, Chicago, Ill.; Jack Weiner. 
Belmont T writer Sales Service, Chicago, Ill.; M. L. Rudin 
Remington Rand. Inc. Standing: Les Crawley. Underwood-Sund 
strand Agency. Ottawa. Ill.; Wes Beutler, The Typewriter Special 
ists. Chicago. Ill.; Tiny Parker. Underwood Corporation; Ww 


Byron Gaar, 
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IND. 

Yelton Typewriter Shop, Anderson, Ind.; Stephen Kantor, 
-/. 2 Ward Mig. Co., Joe Pritchard, Wells Office Furniture Co. 

4. R. W. Yelton, Yelton Typewriter Shop, Anderson, Ind.; Tom Stack. 
Siack Typewriter & Supply Co., Chicago, Ill.; Mrs. Stack: C. L. 
Gunkle, Gunkle Typewriter Sales & Service, Lafayette, Ind. 

5. B. W. Stephens. Paxton Typewriter Co., Bloomington. Ill.; Mrs. 
Stephens; Mrs. Van Haverton; Van Haverton, Van's Typewriter Co., 


Peoria, Ill. 

6. Keith Landers, Remington Rand, Inc.; J. O. Waedekin, America 
Typewriter & Office Machine Co., Milwaukee, Wis.: E. C. Little, 

foit Typewriter & Adding Machine Exchange, Beloit. Wis.; Joe 

Ryan, The Print-O-Matic Co. 

7. Glenn Wilke. Reliable Office Equipment Co., 
Mrs. Wilke; J. R. Showers. Indiana Cash Drawer Co.; 
Mrs. Richard Showers. 


Yelton, 


Evansville, Ind.; 
Patsy Phillips; 
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There is a complete line 

of GF metal furniture — 

desks, tables, chairs, files 
and shelving 
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ERE is a desk that will bring 
beauty and distinction to 
any office. What’s more, it is as 
practical as it is beautiful. It has 
features never before contained 
in a commercial desk. From the 
ideal writing surface of Velvoleum 
to the anodized aluminum arched 
base supports, it is truly the desk 
of distinction. Mode-Maker is of 
durable metal construction, fin- 
ished in lustrous gray and is 








available in 29” or 3014" heights. 
It is the crowning achievement 
of the world’s largest manufac- 
turer of metal desks. 


Dealers should show Mode- 
Maker in the executive series and 
general series to every possible 
buyer. It will pay big dividends 
now and in the future. The 
General Fireproofing Company, 
Dept. A-5, Youngstown 1, Ohio. 


GENERAL FIREPROOFING 
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dealers in local territories and report conditions to 
NOMDA headquarters. 

Speaking on the subject, “Future Needs of NOMDA 
Members,” H. A. Harmon read an address prepared by 
Hazen Ames, Ames Supply Company, Chicago. The 
presentations included these four definite suggestions: 

1. Standard OK or check list tag for office machine 
dealers. 2. Newspaper mats for group advertising by 
dealers. 3. Use of the NOMDA trade-mark on certain 
products in a manner similar to that employed by the 
Stationers Guild of America on stationery items. 
4. Shaping of credit information by local dealers. 

Stephen Kantor, Shipman-Ward Manufacturing 
Company, spoke briefly on, “What NOMDA Can Do 
for Dealers.” He referred to the obsolete parts prob- 
lem, recommending that surveys be made before manu- 
facture of certain parts is discontinued. 

The new status of the rebuilding service available 
from the Office Appliance Mechanical Institute was 
explained by Rocky Jones, who also told about the 
OAMI intensified and condensed one-week lecture and 
demonstration course on how to rebuild a typewriter. 
If enough ‘interest is exhibited this refresher course 
will be made available to proprietors of dealer firms. 

As the two final speakers of the day, Earl DeGroot, 
DeGroot Typewriter Exchange, Kalamazoo, Mich., 
president of NOMDA, and Oswald Schreiner, NOMDA 
executive secretary, reviewed activities of the associa- 
tion and told of services planned for the future. 

—>-—_—— 
STATIONERS SHOW A FEATURE OF KANSAS 
BOOK DEALER CONVENTION 

To enable salesmen to meet retailers whom they 
could not call on because of excessive costs of making 
remote Kansas towns, the annual convention of the 
Kansas Book Dealers Association is always a station- 
ers’ show, too. The 32nd annual convention, April 
7-8, saw the members and representatives gather at 
the Hotel Kansan in Topeka. Good weather pre- 
vailed, and attendance was representative of all parts 
of the state, President Phil Anderson’s register showed. 

With the legislature out of session, the Kansas 
dealers knew that they had passed some legislative 
dangers. A powerful trading stamp lobby, seeking 
to repeal this Kansas law of 32 years’ standing, threat- 
ened to go back to the old premiums and discounts 
and that fallacious something-for-nothing merchan- 
dising; this was held back by the Kansas retailers, 
and did not prevail. The usual free textbook cam- 
paign did not appear in 1949; President Anderson 
explained that times are too prosperous to give this 
its usual nudge. Stationers, with other retailers, are 
restive under the 20 per cent excise tax, and it is un- 
derstood the Kansas delegation in Washington is com- 
mitted to its repeal. 

More concerned than with any of these, the con- 


TOPEKA, APRIL 7-8.—Above: Harry Tibbs, Kansas City, 
Kans.; Phil M. Anderson, Newton, re-elected president of 
group for thirtieth term: George Geiger, membership com- 
mittee; Clara B. Miller, secretary Kansas druggists. Below, 
seated: John Kaiser, Ottawa, membership chairman; Arthur 
Case, trade relations chairman; Sid Fulker, H. D. Lee repre- 
sentative for Kansas; Roscoe Kimerling, Humboldt retailer. 
Standing: Al Pecinowsky, Alma retailer; Phil Anderson. 


vention took action to fight the proposed increased 
postal rate. Arthur Case, backed by the Trade Re- 


s ljations and the Legislative Committees, moved that 


each of the 200 dealer members write his senator and 
representative, registering active opposition to this 
second raise which would shove the first pound 
500 per cent over the 1942 rate, and 300 per cent on 
other pounds. Kansas dealers deplore the fact that 
daily newspapers, and comics, have a lower rate than 
school books, on which all formal education depends. 

A second major concern of the retailers as well 
as of the wholesalers, was this matter of fair trade, 
under which everybody “buys better” than in the 
jumpy week-end-to-week-end price changes. Kansas 
leaders, spearheaded by the druggists’ executive sec- 
retary, Clara B. Miller, agreed that it’s inconsistent 
to hold their prices at retail, and yet not permit or 
sanction the extension of property rights of other 
manufacturers, to be able to contract a minimum 
resale prise on other branded merchandise. Retail- 
ers are manufacturers’ aides. 

Each salesmen discussed the lines he represents 
and general business conditions as he sees them. The 
picture was decidedly encouraging. They insisted com- 
parisons of volume should rightly go back to ’39 and 
'40, giving a ten-year picture. Costs of living are 
down enough that each family of 4 has $5 a month 
more to spend, savings are still high, as is the em- 

(Turn to page 131, please) 
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WENTWORTH-BY-THE-SEA HOTEL, PORTSMOUTH. N. H., SITE OF NSA DISTRICT NO. 1 REGIONAL 


Details of the program appecred in the April issue) 
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SMARTER 


Daron combines dignified 
beauty with business-like utility on any 
office furniture. Distinctive too, for walls 
and panelling. Executive smartness that's 
colorful and plenty comfortable. 


Duran stands up to wear, won't peel, resists 
scuffing, fading and most stains. 


Leading makers of office furniture use 
Duran, identified for your protection by the 
Duran tag. Insist on it for top upholstery 
value. 





THE MASLAND DURALEATHER COMPANY «+ 3264-90 AMBER STREET + PHILADELPHIA 34, PA. 
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@ Here is an opportunity to bring greater 






















volume, greater profits to your store by sell- 





ing a diversified line of office equipment, | 
machines and supplies .. . all bearing famous 
brand names—Remington Rand and Victor! 


You can now do a balanced selling job and 








give your customers quality products. More | 
traffic will be attracted to your store — busi- 
ness traffic will increase — you will have a 


more profitable operation! 





VICTOR CERTIFIED TREASURE CHESTS 





































oe 
Now you can offer certified protection for age. fire seldom burns for one hour in any 
valuables, for home or business! Insurance specific room.) Water in crystaline form does 
policies, documents, collections can be kept the insulating — gives certified protection! 
safely for one hour through fires reaching Equipped with lock, key or combination. 
up to 1700 degrees Fahrenheit. (The aver- 3 convenient sizes, with, without tray. 
ee REMINGTON 
> etc LINE-A-TIME 
Needed in every office, every 
\ home where typing is done! 
( MAK-UR-OWN* Reduces eyestrain, saves time, 
INDEX TABS increases efficiency. Line-a- = 
Single Time underscores the line 
faced card These easy to use indexes being typed, marking the place. 
or tube pan- are handy to have in every Instantly attached —no bolts, 
els. Handy office and home. Heavy screws or marring desks. Six 
for bin or stock records, gauge celluloid; closely sizes — 12” to 36”. 
many other uses. Victor woven flexible gummed 
Flexible lug type pockets. linen skirts. Seven brilliant 
Grey enamel, colors. * Reg. U.S. Pat. Office 
— COMING SOON! CARBONS The Only Desk Tray 
RIBBONS, DUPLICATING SUPPLIES peachy 
Hands You Your Papers! 
Completely new, 
profitably priced, 
smartly packaged for 
attention! Reserve a No more scratching 
spot in your plans around the bottom for elu- 
for this complete, in- sive papers! Has build-up ' 
tegrated line of car- feature with in and out } 
bons, ribbons, du- arrangement. Heavy gauge | 
plicating supplies. steel, gray, green, brown. 
0 
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You have a great and continuing 
market for these fine typewriters. 
Business and professional men and 
women .. . students—all need, all use 
this superb typewriter. They like it 
because it has office machine features 
in a convenient size. It’s noiseless 
because it’s built on the pressure 
printing principle. It has a full set of 
tabulator stops, a full sized platen, 
a large tilting paper table and ad- 
justments for triple, single, double 
spacing. This typewriter’s wide- 
spread acceptance will bring new 
customers to your store! 





IN STEEL 


most 


Gray or Green Finish “ a 
All sections are 1%” ets—5S° x 3°; 
high, 18” deep 6"x4"; 8°x5". 


Width: 5 x 3 size— 
7°; 6 x 4 size—8"; 
8 x & size—10 Add 
15% extra for stand- 


Only 18” deep, will 
fit into average safe. 


ard walnut or mahog- 


any grained finish 
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VICTOR VISIBLE 
SECTIONAL 


Your customers need 
only buy capacity of 
Victor Visible Steel Sec- 
tionals to fill immediate 
needs—can add capac- 
ity as needed. These 
sectionals stack rig- 

idly, easily—are al.- 
solid when 
built up. Victor 
lug type pock- 






The Remington DeLuxe and the New 1949 are companion 
portables to the Noiseless Personal. They have all the good 
looks, rugged construction and features that make all 
Remington Portables so famous. 





TOP flight PORTABLE ADDING MACHINES 


Every business in your community is a prospect — and many 
homes — for it’s mighty useful for home budgets and a godsend 
come income tax time! A streamlined beauty, it’s compact and 
lightweight (only 14 pounds!). Small but mighty, it lists totals 
to 99999.99. Rapid operation is easy to achieve with the 10-key 
keyboard and handy feature keys. Demonstrate it to your cus- 
tomers — show them they can be more efficient with a TOPflight 
Adding Machine. 













REMINGTON RAND INC, 
DEPARTMENT 1202, 315 FOURTH 













AVENUE, 


(CD Portable Typewriters (C0 Adding Machines 
C) Stencils & Duplicating Inks [() Line-a-Time Copy Holders 
ords () Protection Devices () Filing Equipment 


FIRM NAME 
STREET & NO. 


STATE 


DEALER SALES DIVISION 
First with Combined Lines 


DEALER SALES DIVISION 
NEW YORK 10 


I am interested in brosdening my lines ef office equipment. I have 
checked below the Remington Rand lines I would like te consider: 


(C) Ribbons and Carbons 
(CD Visible Rec- 
C) Systems & Supplies 
















J. L. MANN HEADS STURGIS CHAIR 
J.L. (Lou) Mann was elected president of The Stur- 
gis Posture Chair Company, Sturgis, Mich., at the 
annual board of directors meeting on March 2. Mr. 
Mann joined the Sturgis company on January 2, 1946, 




















J. L. “LOU” MANN 

























and a year later was named sales manager. Last sum- 
mer he was elected secretary. 

Previously he had been with the Kirsch Company of 
Sturgis in personnel and sales work. From 1934 to 1942 
he operated his own Pontiac dealership in Three 
Rivers, Mich. 

—- © 


WOODSTOCK APPOINTS LEISHEN AS OFFICIAL 

The Woodstock Typewriter Company recently an- 
nounced the appointment of M. Leishen as vice-presi- 
dent in charge of sales. Mr. Leishen, who left Los 











M. LEISHEN 


Angeles, as president of Zenith Corporation, for Wood- 
stock, brings with him an enviable record of 30 years 
experience in the office appliance industry. Previous 
top executive positions include posts with Comptom- 
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eter, Burroughs, Dalton Adding Machine and the Ac- 7 


counting Machine Corporation. One of the most widely 
traveled and best-known figures in the entire office ap- 


pliance field, “Mike” numbers friends among jobbers, | 


dealers, manufacturers and salesmen. 


ele 


G-F GENERAL SUPERINTENDENT PROMOTED 

The election of L. B. McCarthy as vice-president in 
charge of operation of The General Fireproofing Com- 
pany, Youngstown, Ohio, was recently announced by 
Walter Bender, president. 

Mr. McCarthy, a veteran of 45 years of service with 
the Youngstown company, began his 


in the operating end of the business, finally becoming 
assistant general superintendent and then 
superintendent. 


Succeeding Mr. McCarthy as general superintendent | 





























A. H. ANDERSON 


L. B. McCARTHY 


is A. H. Anderson, who has been assistant general 
superintendent since 1946. Mr. Anderson began his 
service with General Fireproofing in 1916 and for many 
years specialized in the design of tools and fixtures. 
<< — 


OHMER MAKES DEALER APPOINTMENTS 

Ohmer Corporation, subsidiary of Rockwell Manu- 
facturing Company, Dayton, Ohio, has recently ap- 
pointed the following firms as dealers for Ohmer cash 
registers: 

Kelly Office Equipment Company, 1004 State St., 
Bowling Green, Ky.; Rollins D. Smith, 127 W. Congress 
St., Tucson, Ariz.; Fort Worth Cash Register Company, 
1018 Jennings St., Fort Worth, Tex.; Office Equipment 
Company, 303% W. Third St., Grand Island, Nebr.; 
Malloy’s Business Machines Company, 814 Gray St., 
Houston, Tex.; A. M. Blood Company, 328-330 20th 
St., Rock Island, Nebr.; and Cash Register Service & 
Exchange, 26 S. Third St., Terre Haute, Ind. 
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career aS a J 
machinist and subsequently has held various positions 7 
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NEW DESIGN FOR BUSINESS LIVING 


81 new different models and sizes of In- 
ernaire’’ desks designed to make business 
to give you something really new and 
Adjustable height to fit individual require- 
room for writing ease. Non-glare lino- 
all-day eye comfort. Smooth-sliding and 
mean easy reaching for work papers. 
ible Finger-Touch locking compressor in 
eans fast filing — no strain pulling files 
ming’ them in, 
made from heavy-gauge steel, with all- 


Modernaire 
Features You'll 
Like! 


é 


New 30” width on genercl office models meons 
big sovina in floor space. 


_ 


letter drawer w nvincible Finger-Towch Com- 
pressor. Note heavy-duty, silent-action progressive 


ball-bearing roller cradle suspension. strength here! 
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Rust-proof, sturdy, screw-jack type glides. Adjust 
desk height from 29” to 30%,” 


Weorm's eye-view of top ribbing on Invincible 


Modernoire Desks . . . no worry obovt lock of 


welded construction. Tops are extra-reinforced to with- 
stand heavy-weight loads, They're built from carefully 
designed standard units for uniformity of appearance 

. for low-cost big profit sale. For detailed dealer in- 
formation on these great new desks — how each model 
and size fits a specific office need — write Dept. D, 


> a 


METAL FURNITURE CO., MANITOWOC, WIS. 


_ 


- Note spacious drawers. Box drawers equipped with 
one divider odjustable on 1” centers. Lap drawer 
with compoartmented convenience troy. 


a 
All **Modernaire’’ desks hove stain! 
ing ond corner protection. Precision die-cast 
bordwore to match. 
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ESTERBROOK PROMOTES OFFICERS 
The board of directors of the Esterbrook Pen Com- 
pany recently announced the promotions of several 
officers. Sydney E. Longmaid, executive vice-president 
and assistant secretary since 1944, was elected presi- 





ALBERT G. FROST 


dent. Mr. Longmaid succeeds Albert G. Frost, who 
now becomes chairman of the board. Mr. Frost will 
remain active in the daily affairs and management 
of the company. 

Philip E. Scott, treasurer of the Esterbrook Pen 
Company, was elected vice-president and treasurer. 

Sydney Longmaid is the great-grandson of Richard 
Esterbrook, founder of the business, and the son of 
J. Henry Longmaid, president of the Esterbrook Pen 
Company from 1911 to 1920. He came with the com- 
pany upon his graduation from Yale University in 
1928. In 1940, he was made assistant secretary, and 
four years later was given the additional duties of 
executive vice-president. 


Albert G. Frost, the new chairman of the board, 
came to Esterbrook in 1931. Prior to his association 
with the Esterbrook Pen Company, he had been with 
the Wahl Company (now Eversharp) as vice-president 
in charge of sales. His first position with the Ester- 
brook Company was vice-president in charge of mer- 
chandising. In 1933, he was elected to the office of 
second vice-president, and in 1938 to the presidency. 

Philip E. Scott came to the Esterbrook Pen Com- 
pany upon his graduation from Brown University in 
1919. In 1940 he was made assistant treasurer and 
comptroller. In 1946 he was elected treasurer. His 
promotion makes him vice-president and treasurer. 





SYDNEY E. LONGMAID 


Other officers of the Esterbrook Pen Company are 
as follows: 

Harry H. Martin, vice-president. 

William E. Haden, vice-president. 

Robert N. Wood, vice-president in charge of sales. 

William I. Halsey, secretary. 

Alice M. Foley, assistant secretary. 
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MODERN REAL ESTATE OFFICE APPEALS TO CLIENTS.—The blonde oak desk 
figures importantly in the decorating scheme of Miss Elizabeth M. Roberts’ 


Madison, Wis., office. 
Winnebago, Madison, Wis., 
Co. 


made by the Grand Rapids Bookcase and Chair Co. 


Supplied by Madison Printing & Office Supplies. 
the desk was manufactured by Gunn Furniture 
A matching oak bookcase, purchased at Frautchi’s Furniture Store, 


1939 


was 
Nob Hill scenes in gray 


on an off-white background provide a pleasing contrast to the plain slate gray 


of the other walls. 
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Additional color is supplied by coral screen and green carpet. 
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FIRST THE CASEBINDER... 
NOW THE FILEBINDER 


An improved binder for corre- 
spondence in vertical files. Extra 
Strong - Smooth - Perfect Writing 
Surface. 

SIZE 11-%" x 9-156", 1" Capacity 
System Tabbed - All Righthand Tabs 2 /5 Cut 

























DOUBLE BACK PATENTED 
ROLLED EDGE CONSTRUCTION 


Made especially for important corre- 
spondence that has to be bound. 
Constructed with double back for long, 
herd wear, and fasteners for locking 
papers in place, inserted in alternating 
binding flaps that alternate right and 
left. This arrangement keeps the file 
square at all times. 





f 


It’s a natural for a Credit File 
Reads Like a Sook 
Grows as Needed 


All important credit information bound 
in one file - stenographic copies can 
be made with ease - by merely 
turning the flap or cover back to form 
an easel - as shown fo the right. The 
double back of the Filebinder is suffi- 
ciently strong to stand erect - even 
under weight of heavy correspondence. 


































Papers need not be removed from 
Smead's Filebinder when used in a 
Line-a-Time. Simply fold the cover of 
the Filebinder back and insert the entire 
Filebinder, as shown to the left. 






















As the material from each page is typed, 
remove the Filebinder and turn the page 
over as explained above. 










Furnished in red, blue, green, golden- 
rod, redrope and manila colors. 
Write fer Pree Samples 


PATENT NO. 1,622,753 





THE 
Sy MANUFACTURING CO. INC., HASTINGS, MINNESOTA 


Export Representatives: UNITY EXPORT CORPORATION, 295 Madison Ave., New York 17, New York 
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Smead’s TELLA-VISION Filing Index 


REG. U 


SMEAD’S TELL-I-VISION FILING INDEX is equally 
adaptable to small, medium or large installa- 
tions. The basic principle is sound. It reads like 
a book—from left to right. 


You first locate the notation or subdivision of the 
alphabet, on the guide, nearest the name you 
wish to find. You then tip the guide forward, 
making a working space, in which to find the 
desired individual folder. If the individual folder 
with the name desired cannot be found you follow 
through to the green miscellaneous folder, which 
is at the end of the individual folders and pre- 
ceding the next guide. The miscellaneous folders 
hold the papers of the occasional correspondent. 
If the desired correspondence is not there you 
know this is a new correspondent and the material 
should be filed in the miscellaneous folder up to 
such time as it contains 6 or 8 papers, at which 
time it will warrant an individual name folder. 
Approximately 80% of your reference will be 
made to the individual folders. Should any one 
individual folder contain more than 40 papers 
you should prepare another individual folder, 
dividing that correspondence into monthly or 
quarterly periods. 


The same number found on the guide, behind 
which they will be filed, should be placed on alll 
individual name folders. The purpose of this 
number is to save time in refiling by matching 
numbers. It simplifies reference because all odd 
numbers are on blue tabs and all even numbers 
are on orange tabs. 


You Look Alphabetically and Put Back Numerically 


The double purpose of the miscellaneous folder 
is to become the guide in the transfer cabinet 
when correspondence is moved at transfer time. 


S. PAT. OFF 


The last step in centralizing the filing system is by 
using the OUT GUIDE. This OUT GUIDE replaces 


a folder which has been removed from the filing | 


cabinet. A 3” x 5” REQUISITION card is signed 
and inserted in the OUT GUIDE pocket. This tells 
who has the correspondence. 
folder be desired by some other party, while it 
is still out of the file, a small WANTED card is 
placed in the pocket of the OUT GUIDE. This will 
designate to whom this folder should next go. 
When the folder is finally returned to the file the 
REQUISITION card and the OUT GUIDE are re- 
moved. The REQUISITION cards are then filed 
in the card cabinet, indicating that the corre- 
spondence has been returned to the file. 


No Lost Files...No Lost Time...No Arguments.. 
No Confusion 


We recommend that our heavy, 20 point Smead- 
fibre folders, with green celluloid angled tabs in 
the center position, be used for the miscellaneous 
folders. These are the de luxe folders which 
better withstand hard, constant use. At the 
end of the year, when the files are transferred, 


they are moved ahead of the individual folders | 
and serve as the index to the transferred ma- | 
The guides remain in the file and a new | 
set of miscellaneous folders are placed in the file | 


terial. 


for the coming year. New individual folders are 
then prepared for those names which you know 
will continue to be active. When material ex- 
pands to such a point that a larger break-down 
of an index is required, you merely add the 
necessary number of guides and miscellaneous 
folders, remove the old inserts and insert the 
new and larger set of sub-divisions in both the 
guides and miscellaneous folders. IT GROWS 
AS NEEDED. 


SMEAD MANUFACTURING COMPANY, INC. 


HASTINGS, MINNESOTA 


Export Representatives: UNITY EXPORT CORPORATION, 295 Madison Ave., New York 17, New York 
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>that sets the TEMPO 


for Secretarial Desk Value! 











NCTIONALLY BEAUTIFUL” 


describes this turned leg secretarial desk furnished 
er Desk Co. It faithfully reflects the high standard of wood craftsmanship with 
Jasper Desk Co. has been identified for so many years. Here is the 
of the turned | 


modernized 
g stvle ideally designed for those dealers who specialize in pro- 
ltimate design simplicity, maximum worker comfort and greatest efficiency for 


itive secretarial staff. 
S L 60—60” x 34” Secretarial Left—30” high 
S R 60—60” x 34” Secretarial Right—30” high 


ition walnut finish with genuine walnut tops, drawer fronts and panels. 


iquiries invited 


Company 


SPER, INDIANA 
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NSA PRACTICES WHAT IT PREACHES IN 
NEW EQUIPMENT, COLOR IN THE OFFICE 

The spring of 1949 brought to the offices of the 
National Stationers Association headquarters, 740 In- 
vestment Building, Washington, D. C., not only a 
thorough clean-up job but the installation of the new- 
est and most efficient furniture, equipment and ac- 
cessories. This step was in line with what both the 
Association and industry preaches every day. 

Color plays an important part in each of the offices 
—from the dignified treatment of the beautiful wal- 
nut furnished executive office of General Manager 
Paul E. Burbank to the gray metal equipped general 
office brightened by colorful accessories and a novel 
wall treatment. Striking use of color is made in still 
another office, a portion of which serves as a recep- 
tion and waiting room. 

General Manager Burbank’s office has leather up- 
holstered chairs in pine green, green and brown. Drapes 
are of natural colored background with pattern in 
chartreuse and brown. Walls are a soft gray, as is 
the carpeting. The same green leather has been used 
for the desk accessories. Bookcases are custom-made 

The reception room is separated from the working 
office by custom-built walnut plant stands. The two 
typewriter desks are of walnut, the typewriter chairs 
upholstered in pine green leather. Here again, car- 
peting and walls are of a soft gray, with an effective 
background provided by the traverse drapes in the 
large floral pattern of yellow and brown. 


BA ROSA 5 


* 
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The beautiful gray metal desks in another office 
are set off by traverse drapes in maroon, chartreuse 
and emerald green. Desk accessories are of maroon 
leather, typewriter chairs upholstered in gray leather. 
Side chairs are of aluminum, upholstered in frieze 
in shades of green. Treatment of the long, unbroken 
wall by the use of shadow boxes displaying Chinese 
figures and colorful glassware holding growing plants 
tends to soften the effect of a gray-walled, gray-car- 
peted and metal-equipped room. 

Although housed in a building which is some 20 
years old, the National Stationers Association head- 
quarters prove that it is possible to give a new and 
modern appearance to every business office, and, 
what is even more important, provide surroundings 
which are so pleasing to those who live among them 
that daily tasks appear lightened 

Representing in its membership both: manufacturers 
and retailers of wood and steel furniture and equip- 
ment, the Association has avoided any favoritism by 
equipping two offices in walnut and two in gray metal. 
Every piece of equipment was made by and purchased 
from a member. 

Plans to air-condition the office by summer will 
complete the remodeling program and assure members 
of the NSA that their headquarters in Washington 
will compare favorably with that of any other trade 
association and serve as an example of what the in- 
dividual members of the industry are prepared to do 
for each of their customers. 
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NEWLY-REFURBISHED NSA HEADQUARTERS IN WASHINGTON, D.C.. A MODEL OF OFFICE BEAUTY 


It's all new—turniture, carpeting, color scheme and com- 
plete accessory items. Every piece of equipment for the 
two wood and two steel equipped offices was made by and 
purchased from a member of the National Stationers Asso- 
ciation. Top: the office of General Manager Paul Burbank. 
handsomely furnished in walnut, with chair upholstery in 
green and brown leathers. Drapes have a natural colored 
background, with chartreuse and brown pattern. Walls are 
a soft gray. as is the carpeting. Lower left: the reception 
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room, separated from working office by custom-built walnut 
plant stands. Typewriter desks are of walnut, with type- 
writer chairs upholstered in pine green leather. Drapes 
have a yellow and brown floral pattern. Lower right: one 
of the steel equipped offices, with maroon, chartreuse and 
emerald green drapes. Side chairs are of aluminum, uphol- 
stered in green frieze. Note how unique shadow boxes 
softens the effect of gray-walled and gray-carpeted room. 
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1005 WAYS TO 
HOLD CUSTOMERS 








INKED 
RIBBONS 





This “M&V“” Trademark Means Highest Quality 
Products and All-Out Dealer Service 

It also represents the 1005 quality products meticulously manufactured 

to produce superlative results with every type of office equipment. 


It's your assurance of reliability and your guarantee of highest quality 
products, year after year. 


This outstanding line consists of: 


Carbon Papers which meet the most exacting machine requirements. 
—Typewriter Carbons—Hektograph Carbons—Pencil Carbons 


Inked Ribbons for every type of office equipment. 
—Typewriter Ribbons—Adding Machine Ribbons 
—Carbon Paper Ribbons 


Carbon Rolls to meet every business machine need. 
Special Inks for all types of ink-using office equipment. 


Odorless Oil, Type Cleaner, and other special products. 


It would be well to remember that an order for M&V products also 
provides you with the most up-to-date kind of dealer service to help 
you sell new customers and hold old customers. 


Call or write our nearest distributing point for full information. 














Mittac & VOLGER, INC. 


Fine Carbon Papers & Inked Ribbons 
Park Ridge, New Jersey, U. S. A. 


‘ Quick Service Distribution Points 





41CAGO 6. ILL NEW YORK 7,N. Y SAN FRANCISCO 5, CALIF. LOS ANGELES 13, CALIF, 
8 W. Washington Street 261 Broadway 591 Mission Street 406 South Main Street 
BOSTON 10, MASS KANSAS CITY 6, MO. HAVANA, CUBA 
75 High Street 1013 Grand Avenue P. O. Box 2535 
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AGE OF MICROFILM 
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The Bell & Howell Recorder per- 
mits 8mm images on 16mm film 
for double economy . . . can photo- 
graph both sides of a document 
simultaneously...can place on one 
100-foot roll of film a greater num- 
ber of images than was formerly 
possible. Documents can be fed by 
hand, or with automatic feeders, 
at speeds never before possible. 
Anyone can operate the recorder 


with a few minutes of instruction. 


WHEREVER 


pp Fed/ 
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The Bell & Howell Reader is a 
marvel of simplicity for showing 
a clear, readable image —enlarged 
to the actual size of the original 
document, or larger—even when 
used in a brightly lighted room. 
While seated at the reader, the 
operator can rewind, focus, scan 
and load films quickly and easily. 
Photographic facsimiles, to actual 
size, can be made in a few minutes 
without the use of a darkroom. 


BUSINES 
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Burroughs and Bell & Howell have joined forces to bring 
business the full advantages of a highly versatile, very 
economical business tool... 


It is microfilm, the logical successor to the vast bulk of 
paper documents, in transit and in storage, on which most 
businesses depend for the record of their transactions. 


Microfilming, as accomplished by modern Bell & Howell 
equipment and applied to business needs by trained Bur- 
roughs representatives, offers impressive benefits. It saves 
space—can be stored in 1/100 of the space required by 
original documents. It saves time—replaces laborious 
duplicating of records with split-second photography. It 
eliminates errors—is photographically accurate. 


Burroughs offices can now offer the most practical micro- 
filming assistance. Bell & Howell microfilm equipment, 
built to standards of precision and dependability that have 
made Bell & Howell the recognized leader in the field of 
photography, is advanced in design, simple in operation, 
Burroughs counsel and cooperation is founded on complete 
familiarity with business procedures, providing careful 
integration of microfilming into the over-all business 
system. And Burroughs worldwide service organization 
gives final assurance of continuing, continuous microfilm- 
ing satisfaction through efficient equipment maintenance 
and prompt film processing. 


Bell & Howell microfilm equipment is now distributed and 
serviced exclusively by Burroughs. Your Burroughs office 
will be glad to discuss the application of microfilm to your 


business needs 


BURROUGHS ADDING MACHINE COMPANY 
DETROIT 32, MICHIGAN 


y / Bell & Howell microfilm equipment 
Wag ? is based upon a new principle of re- 





cording, which doubles the efficiency 
Exposed spools of microfilm are and halves the cost of microfilm for 
quickly and efficiently developed 
at Burroughs processing centers 


many business purposes. 


and promptly returned for im- 
mediate use. Large volume users 
who prefer to develop their films 
on their own premises find the Bell 
‘ & Howell Automatic Processor 

simple and easy to use. It’s fast, 

too! In a few minutes, a roll of 
¢ film is processed, dried and 


spooled, automatically. 


«= Burroughs 4) 
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NEW ITKIN BROS., INC.. SHOWROOMS AT 40 E. 4ist ST.. NEW YORK CITY 


Upper left: main floor entrance, showing lobby windows 
in background. Upper right: another view of main floor, 
showing street display windows. Lower left: general view 


ITKIN BROTHERS OPEN NEW SHOWROOMS, 
CELEBRATE THEIR 15TH ANNIVERSARY 

Itkin Brothers, Inc., one of New York’s representa- 
tive office equipment dealers, located at 375 Lexington 
Ave., New York, N. Y., held open house on March 17 
to celebrate the opening of their new additional show- 
rooms at 40 East 4lst St., New York, N. Y., where some 
46,000 square feet of floor space is devoted to the dis- 
play of office equipment. 

The event also marks the firm’s fifteenth year in 
business and, thus, a dual celebration was held. Start- 
ing at noon, refreshments were served to a steady 
stream of guests who came to offer congratulations 
and view one of New York’s most beautiful and spa- 
cious office furniture showrooms 

On the main floor, covering 3500 square feet, was to 
be seen on every hand, rich executive desks, chairs 
and furnishings tastefully displayed against a deep 
brown background contrasted with laurel greer 
Draperies are featured in the 50 feet of windows facing 
the lobbies of the building, as well as in those facing 
the street. 

The more spacious lower level floor covering 11,000 
square feet, is reached by descending a circular marble 
stairway which lends itself beautifully to decorative 
treatment. Air conditioned throughout, this showroom 
is divided into three parts. The first is devoted to ex- 
ecutive wood furniture, leather suites and conference 
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of downstairs executive showroom. Lower right: commer- 
cial wood and steel equipment section of downstairs show- 
room. 


room equipment. The walls are studded with fine 
prints and paintings and many decorative accessories 
such as lamps and desk sets are to be seen on every 
hand. 

The second section features carpetings, 
and tiles for business as well as executive interiors. 

The remaining section shows a number of complete 
installations of commercial furniture, featuring both 
wood and steel. 

On hand to greet their guests and play hosts for the 
occasion were Philip Itkin, Ben Itkin, Sam Itkin and 
Abe Itkin, assisted by their entire sales force. During 
the festivities a bronze plaque was presented to Itkin 
Brothers, Inc., by their employees as an expression of 
their heartfelt good wishes for the success of their 
new enterprise. 

—-- ~ 
MATTHEWS DIES IN FALL FROM WINDOW 

Jack Matthews, 45, San Antonio, Tex., district man- 
ager for the American Lead Pencil Company, died in 
a Dallas, Tex., hospital on March 23, two hours after 
jumping or falling from the window of his room in 
the Hotel Adolphus. Leonard A. Hehner, of Hoboken, 
N. J., advertising manager for the company, with whom 
he had been conferring, stated that Matthews had 
seemed “terribly depressed” and that he had advised 
him to return home and spend a couple of weeks rest- 
ing up shortly before he fell from the window.—_JHR 
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Inset: outstanding carpet and linoleum department. 
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Manufactured by 


COLUMBIA STEEL EQUIPMENT COMPANY 


PHILADELPHIA 7, PA. 
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How does this prosperous gentleman 
make his money? 


7. Owns a uranium mine? 
2. Won the Irish Sweepstakes? 
3S. Broke the Bank at Monte Carlo? 





is a live wire Dealer who 


HO... he 


makes his money an eadcer wag, by selling 





‘ This Dealer was smart enough to-get his whole 
staff het up about the wonderful sales potentials 
of PEERLESS Rubber Keys. Every man carries 
two or three sets in his case. Every man sells 
PEERLESS Keys every day. 

In a nutshell, PEERLESS KEYS dominate the 
field—in performance, in value. 

PEERLESS KEYS are wanted by Secretaries 
and Typists in every office. Because PEERLESS 
KEYS reduce typewriting fatigue, eliminate 
glare, prevent broken fingernails—help turn out 
cleaner, faster, more beautiful letters. 
PEERLESS KEYS pay a generous profit. If you 
are concerned with profits, write or wire today. 


PEERLESS IMPERIAL CO.1nc. 


General Office and Factory: 

28 Peerless Place, Newark 5, New Jersey 
New York Office: 7,321 Broadway 

Chicago 2,179 W. Washington Street 

Detroit 18, 37 Linden Street, River Rouge, Michigan 
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HARRY WELLS APPOINTED BY TWO FIRMS 


Harry Wells, long a salesman in the industry, now 
represents Jasper Office Furniture Company and New 
Indiana Chair Company, both of Jasper, Ind., as a 
manufacturers’ representative. His territory includes 
all of the New England States together with Penn- 
sylvania, except Philadelphia, and all of New York 
with the exception of the Metropolitan area. 

Mr. Wells’ connections with the industry have been 
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H. R. WELLS 
gained with his long association with Sterling & Welch 
Company, Cleveland, Ohio, as manager of the office 
furniture department; traveling his present territory 
for the B. L. Marble Chair Company, Bedford, Ohio; 
and connections during the past nine years with 
Buckland-Van-Wald Company, Detroit, Mich. 

His address at present is 235 E. Breckenridge St., 
Ferndale 20, Mich. Later on he expects to reside in 
his territory, either in Massachusetts or Connecticut. 


———— 


AMES SUPPLY TO HONOR “OLD TIMERS” 

A project is in progress at the Ames Supply Com- 
pany, Chicago, which promises to be an outstanding 
tribute to the “old timers” of the typewriter industry. 

A coming issue of the company’s monthly publica- 
tion to the dealers will be dedicated to the veterans 
in the office machine trade. The magazine, Your Man 
Friday, will carry names, present addresses, and remi- 
niscences of men who knew the typewriter and other 
office machines long before they became the perfected 
mechanisms of the business world today. Copies wili 
be avaliable to all old timers, many of whom have 
lost contact with their old cronies of years ago. 

1949 marks the Ames Supply Company’s forty- 
seventh year in business. Thus the “Old Timers’ Issue” 
not only will bring the mutual friends of the com- 
pany together but will renew many of the friendships 
that the company had in its younger days. 

Eleven years ago, the same idea was carried out 
with much success. Although the future issue will be 
Similar to the former one, it is to be done on a much 
larger scale and will be a complete roundup of all old 
timers. 

a 
NAME DIRECTORS OF L. B. HERR & SONS 

At the annual] meeting of the stockholders of L. B. 
Herr & Son, Lancaster, Pa., the following directors 
were elected: Eugene L. Herr, Edwin C. Herr and 
Lauriston B. Herr, Jr. At the organization meeting of 
the board of directors, the officers elected were Edwin 
C. Herr, president; Lauriston B. Herr, vice-president 
and treasurer; Eugene L. Herr, vice-president and sec- 
retary. 

This marks the retirement from the presidency of 
Eugene L. Herr, who has served in this capacity since 
1942. Prior to that he was vice-president and treasurer 
for 22 years. He has been engaged in this business since 
1900, when he entered the business with his father, the 
late L. B. Herr. Eugene L. Herr was president of the 
American Booksellers Association from 1920 to 1922. 
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Here’s a Quiz Program with < 
CASH PRIZES for EVERY 
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You won’t win a refrigerator. 

But you wil] win more carbon business, more 
carbon profits than you ever dreamed of—if 
you and your salesmen know the answers to 
the many questions your customers ask about 
carbon paper. 





renal ESS CARBON SELECTOR 














helps you sell 95% of your trade which now 
buy their carbon paper from other sources. 
When a customer says—‘“I want a sheet that 
will give me nine perfect copies’ —don’t hesi- 
tate! If a Purchasing Agent says—‘“I'’m dis- 
satisfied with these forms. Can you suggest a 
carbon that will turn out cleaner copies?”— 
don’t fumble and stammer! 





Just match up the weight and finish of the customer’s stock with the equivalent 
samples in your SELECTOR and presto! You have a// the answers. It’s as easy as 
looking up a telephone number. 





PEERLESS-IMPERIAL CO., INC. 


General Office and Factory: 28 Peerless Place, Newark 5, New Jersey 
New York Office: 7,321 Broadway « Chicago 2, 179 W. Washington Street 
Detroit 18, 37 Linden Street, River Rouge, Michigan 


OFFICE APPLIANCES, May, 1949 


113 





SEs 


Baer 


Re iSteet 


Seeger eens 


et nr 


SST 


ee 


eae 








SeicaieSa a 








ASSAIL PROPOSALS FOR CHANGE 
IN FREIGHT RATINGS 


URRENT PROPOSALS of the nation’s railroads to 

reclassify their ratings on office furniture and sup- 
plies were termed “appalling” and “shocking” by traf- 
fic representatives of numerous companies, at recent 
hearings before the railroads’ Committee on Uniform 
Classification, held in New York and Chicago. 

The carriers’ committee has been instructed by the 
Interstate Commerce Commission to straighten out the 
jumbled system of freight classification used by the 
nation’s railroads, and to present a plan for uniform 
classification. At present, ratings on thousands of 
commodities are often not uniform in the three major 
classification areas—Official, Southern, and Western. 
In preparing the new uniform classification, the rail- 
roads have often had to raise or lower classifications 
in the various territories to make them uniform. Many 
shippers have charged that the railroads have raised 
the classification more frequently than they have 
lowered it. 

The classification rating into which a freight ship- 
ment falls is important, because it helps determine 
what freight rate shall be paid. Just as passengers are 
classified—under six years of age, no fare; six to 12 
years, one-half fare; over 12, full fare; de luxe ac- 
commodations, more than full fare—so all freight is 
classified into a number of groups 

The Committee on Uniform Classification in the past 
year has issued four voluminous dockets, and has held 
a series of regional hearings on each docket. The pro- 
posed reclassifications of office furniture and supplies 
are listed in the fourth and final docket, upon which 
hearings are scheduled to end late in April in San 
Francisco. 

Office Furniture Men Protest 


One of the groups which appeared the week of March 
21 at the Chicago hearing, in opposition to the pro- 
posed reclassification, was the Stee] Office Furniture 
Traffic Association. F. M. Russell, chairman of the 
executive committee of the above group, and traffic 
manager of the General Fireproofing Company, 
Youngstown, Ohio, told the railroad classification com- 
mittee that his members were “amazed at the pro- 


posals on furniture, where drastic wholesale revisions 
are proposed in many of the ratings which are pres- 
ently on a uniform basis in the various classification 
territories. ; 

“Your proposals indicate to us,” said Mr. Russell, 
“that you have approached this matter more from 
the standpoint of increasing revenues rather than from 
the standpoint of producing uniformity.” 

The S.O.F.T.A., for whom Mr. Russell appeared, in- 
cludes 12 companies manufacturing most of the metal 
office furniture and allied equipment in the nation— 
Yawman and Erbe, All-Steel Equipment, Republic Steel, 
Remington Rand, Corry-Jamestown, General Fire- 
proofing, Peerless Steel Equipment, Lyon Metal Prod- 
ucts, Metal Office Furniture, Shaw-Walker, Globe- 
Wernicke, and Art Metal Construction. 

Mr. Russell said that the I.C.C., after exhaustive 
inquiries, had set the present ratings on furniture back 
in 1931, and that classification characteristics of metal 
office furniture and allied articles had not changed 
materially since that time. 


Discusses Post-War Trends 


“During World War II the regular line of metal office 
furniture was not produced to any great extent, most 
large manufacturers having been entirely converted to 
war production,” he said. “Since the end of hostilities, 
a pent-up demand for certain articles, coupled with 
the scarcity of raw materials, precluded the immediate 
resumption of production on the full line of regular 
products and with respect to certain articles this situ- 
ation still pertains today. ... In some lines new de- 
signs of metal office furniture are being developed and 

. on these new designs the weights per cubic foot 
on the redesigned items are heavier than those on the 
existing models. The transportation characteristics of 
these products compare favorably with those developed 
in the general furniture investigation (of 1931).” 

Mr. Russell said his group particularly objected to 
railroad proposals to increase the ratings on steel office 
furniture while reducing the ratings on competing 
wooden furniture. If the proposed increased ratings 
were to become effective, he said, the result would be 
the wholesale diversion of this traffic to the truck lines. 

V. R Tupper, general traffic manager of Remington 
Rand, Inc., supported Mr. Russell, and particularly 











ONE OF CONSOLIDATED WESTERN STEEL'S PRIVATE OFFICES.—Sixteen of 




















Consolidated Western Steel Company's offices were fitted out by Barker Broth- 
ers, Los Angeles. W. H. Gunlocke Chair Co., Wayland, N. Y., manufactured the 
chairs. Desks were supplied by Stow & Davis Furniture Co., Grand Rapids, Mich. 
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STEEL AGE Desks have adjustable 
for leveling on uneven floors and 
ist height in any degree from 29” 


The STEEL AGE Stenographer’s 
Desk—designed for greatest 


Comfort and Work-Ease 


Work moves along so much faster and easier at 


a STEEL AGE Stenographer’s Desk. Specifically 


designed by master metal craftsmen to provide 
the utmost comfort and working ease, the STEEL 


AGE Stenographer’s Desks add real pleasure to 
office work. Adjustable height, extra footroom 


around the pontoon bases, the smooth, glare-proof 
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Corroleum top and the miraculously easy-working 
ball bearing suspended drawers mean worlds of 
difference in physical comfort and working effi- 
ciency. With these great quality features built 
into adesk of such beauty and sturdy construction, 
no wonder everyone says, “Sell STEEL AGE 


and you sell the best in steel office furniture.” 


CORR Y—JAMESTOWN 
MANUFACTURING CORPORATION * CORRY, PA 
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FP Write up More $ale$ 
with WRITE 


Profitewies dealers know that a satisfied customer is a steady customer. 
That's why they display and sell WRITE Carbon Papers and Typewriter 
Ribbons. 







WRITE quality products are in demand by office managers who want the 
best results from their staff—at an economical price. They know WRITE's 







long-lasting carbon papers make more copies, cleaner carbons, and are 






easy on the hands. WRITE's long-wearing typewriter ribbons turn out 






clear, crisp, uniformly typed letters. 






Your customers deserve the best . . . introduce them to WRITE . .. . sell 
them on WRITE... and watch your sales temperature rise! 







For Volume PROFITS—Feature WRITE 






Send for Samples and Discounts Today! 








PROMPT DELIVERIES 





Factory: Bridgeport, Conn. 
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ish Registers are all-electric, fully auto- 


nvert to the world’s fastest adding 


machine. M ( Keyboard capacity of 99,999.99. Model 
C-2: Sis r to ¢ with smaller keyboard capacity .. . lower 
n price. M ( Duplex, or two-total machine . .. may be 
sed as eitl rand total or selective total cash register 
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SWIFT, SMOOTH, QUIET PERFORMANCE. Figuring on a Clary, you 
finish faster with less effort. Wherever improvement counts, Clary’s 
the choice. Twin total bars, handsize keyboard, the extra Add Bar 
for the thumb, exclusive rotary-action for world’s fastest operation 
... these are some of the 263 basically better features of Clary Add- 
ing Machines and Cash Registers. Prices start at $189.50 plus tax; 
terms if desired. For as little as 44c a day, you can buy an all-electric, 


fully-automatic Clary Adding Machine and see it pay back far more 


than its price during the purchase period. 


a 


~ that’s what 
counts 








Model A-1: Like all Clary Adding and Listing Machines, it adds, subtracts, 
multiplies, divides. Totalling capacity—9,999,999.99. Model A-2: A check- 
out machine—enters tax items separately and counts items. Model A-3: For 
big business and statistical work—an 11-column machine, totals to one cent 
less than ten billion. Model A-4: For small business, an economical 6- 
column machine, totals to 99,999.99. 


a rapidly growing line 


Six new models in the last twelve months... machines of singular 
beauty, utility, and operating advantages. Acknowledged the world’s 
fastest and the easiest to use. Phone or write today for a convenient 
demonstration date. Write the factory direct for information on 
the new Clary Dealer Franchise Agreement ... a unique profit-shar- 
ing plan for Dealers and Sub-dealers in the Clary nationwide 


organization. 


CLARY MULTIPLIER CORPORATION 


General Offices, 1572 North Main St., Los Angeles 13, Calif. 


Factory-approved service in your city—Consult your 


classified telephone directory. 
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objected to the proposal that the less-carload rating 
on steel filing cabinets be raised from second class to 
first class. Remington Rand sells its filing cabinets on 
a delivered basis, and the transportation costs are not 
passed on to the buyer, according to Mr. Tupper. He 
told the rail committee that a buyers’ market now 
existed, and that buyers were becoming price-conscious. 

Harry L. Schear, traffic manager for The Globe- 
Wernicke Co., told the committee that should the pro- 
posed new ratings go into effect, his freight costs on 
carload movements of office furniture to just two 
branches—in Washington, D. C., and New York City 
would be increaséd approximately $4,000 a year. Mr. 
Schear reminded the railroads that “many furniture 
manufacturers at present are merchandising their own 
products with their own truck equipment and are get- 
ting these items to their customers with a negligible 
amount of damage and in much better time and at a 
lower cost.” 

Chief witness for the furniture industry as a whole 
was R. F. Bohman, president and managing director, 
National Furniture Traffic Conference. Mr. Bohman 
said that furniture manufacturers were “appalled by 
the implications of these proposals.” 

Competition in the furniture industry was keen 
again, he said. “Furniture manufacturers must now 
turn their attention to economizing on expenses.” 

Mr. Bohman said that if the present exception 
ratings on furniture were supplanted by multiples of 
the first class rating, as proposed by the railroads, 
many maufacturers would decide to ship via trucks, 
and thus save an estimated 6.15 per cent of the price, 
now spent on packaging the furniture for the railroads 

Adoption of the proposal would seriously deter many 
furniture manufacturers from the South and West 
from shipping into the main markets in the eastern 
part of the country, he said. Mr. Bohman asserted 
that the furniture industry was now paying an addi- 
tional $36,500,000 annually because of new packing re- 
quirements recently insisted upon by the railroads. He 
urged the carriers not to increase the present ratings 
on furniture. 


Office Supplies Represented 


A number of office supply manufacturers also ap- 
peared before the Committee on Uniform Classifica- 
tion in its hearings on Docket No. 4. 

The rail proposal to double the rating on desk pen 
sets, from first class to double first class, brought vig- 
orous objections from the Esterbrook Pen Company, 
the Sengbusch Self-Closing Inkstand Company, and 
the W. A. Sheaffer Pen Company 

James E. Davis, traffic manager of Esterbrook, said 
that transportation cost was now 2.5 to 5.5 per cent 
of the invoice value of the pen sets, and would go as 
high as 11 per cent under the proposed ratings. 

Speaking on the proposal to eliminate a third class 
exception rating on lead pencils, F. J. Jones, traffic 
manager for the Joseph Dixon Crucible Company, said 
competition in the pencil industry was very keen and 
that it had been “quite a task” not to raise prices. He 
declared that raw graphite now cost more than double 
the 1938 level and said the same general situation 
prevailed with respect to erasers, penholders, and 
Stationery, upon which the railroads were also pro- 
posing to increase ratings and freight rates. 

William A. Sauter, traffic manager of the Eberhard 
Faber Pencil Company, said a pencil could not be made 
smaller and that the price could not be increased. 

Members of the railroad classification committee de- 
ciared they would carefully consider the objections of 
the spokesmen for the office supplies industry to the 
proposed increased ratings 

—-_ «+ 


IBM TAKES NEW UTICA LOCATION 


International Business Machines Corporation has a 
new location for its sales and service offices at 529 
South Warren St., Syracuse, N.Y.—GET 
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GLOBE-WERNICKE APPOINTS SPROTT 
R. W. Sprott has been appointed assistant director 
of sales of The Globe-Wernicke Co., Cincinnati, 
Ohio, E. G. Rahe, sales director, announced recently. 
Mr. Sprott brings to his new position a varied back- 
ground of experience gained through his 16 years’ 
association with the company. He started. out in the 
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R. W. SPROTT 


manufacturing departments, and worked in the steel, 
wood and paper divisions. In 1941, he was appointed 
acting assistant sales manager. In 1948, he was placed 
in charge of the contract sales division, the position 
he held immediately prior to his present appointment. 

In his new capacity, Mr. Sprott will work with E. G. 
Rahe, director of sales, in management of all the 
sales activities of the company. 

) ae 


HERR HEADS FABER-CASTELL DIVISION 
Charles W. Herr was recently appointed manager of 
the variety store division of A. W. Faber-Castell Pencil 
Company, Inc., Newark, N. J. Mr. Herr has been con- 
nected with the pencil, eraser and rubber band manu- 
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CHARLES W. HERR 


facturing industry for many years, giving him broad 
experience for the stationery field in these markets. 
The primary activities of the new appointee will be 
in the metropolitan area of New York City where 
A. W. Faber, the predecessor company, was founded 
in New York City in 1849. The original parent house 
was established in Bavaria in 1761. 
———— « ~ 


NU-CRAFT PRODUCTS COMPANY MOVES 

The Nu-Craft Products Company has moved to its 
own two-story building at 163 Pacific St., Brooklyn 2, 
N.Y. 

Increased volume of business made the move neces- 
sary in order to provide better accommodations for 
stock and to facilitate manufacturing, packing and 
shipping operations. 

The company makes a line of aluminum desk trays, 
steel coin cabinets, check or deposit holders, rolled 
coin holders and other metal equipment for office and 
bank use. 
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| There's PLENTY TO TALK ABOUT. ! 


(lhe ee CERTAINLY EASY 
e a ON THE EYES / 


1 < 
ou're loaded for bear 


when you go hunting with Gunn! 


In a buyer's market, the Gunn dealer.is 


sitting pretty with the best and biggest 
office furniture story ever put together. 
Yes, sir. . . this Gunn story is a salesman's 
dream — a bonanza for the retailer 
who can turn facts and values into profits! 


* * 


Yes, Gunn offers a direct stairway to office 
furniture profits . . . four price groupings that 
cover the full range of profitable selling. 

There's the ‘1000 Line’ — honest, conserva- 
tive, competitive. There's Budgetline — for the 
modern-minded buyer with a keen sense of value. 
There's Starline — sensationally popular and suc- 
cessful — with its adjustable heights, eye-saving 
finish, and a host of engineered developments 
that personalize each desk to the owner's con- 


venience. And, for sheer luxury and prestige, 





you can offer Gunn's beautiful Chippendale svites. 
Wrapped up with this deal there's a big bonus 

. exclusive Gunn features like the amazing 
Levelmatic and Gunn's Permafit drawer treatment 
... features that replace ordinary selling patter 
with a factual, convincing presentation that gets 


the business 


Write for the Gunn story COMPLETE! 


Let Gunn furniture, Gunn advertising and Gunn sales 


helps make 1949 the most profitable year in your 
business history. Drop us a line — TODAY! 
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WHERE 
QUALITY IS 
ESSENTIAL 
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& SENG provides it in this wobble-free, no-squeak, 


new heavy duty Style V Low Fulcrum Chair Action Control 


quality that leads to deep-down customer satisfaction. The 
Style V Control, used in many leading lines of office chairs 
is smooth in operation and strongly built for years and years 
of efficient service. Two simple adjustments give your cus 
tomers just the seat height and tilt tension required. When 
tilting, the fixture gives smooth, gliding action . . . absorbs 


all annoying jars. 


The Style V Control, for all types of swivel-tilt office chairs 
uses the low fulcrum principle that allows natural and com- 
fortable shifting of body weight. Be sure it’s on the chairs 


you sell, and your customers will be sure to come back for the 


other equipment they need. To sell SENG is to sell satisfaction 


ali! 


1450 N. DAYTON AVE. 
CHICAGO 22, ILLINOIS 


SENG QUALITY PROTECTS YOUR REPUTATION 
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JOHN E. ELLAS PROMOTED BY BERGER 


Detroit Branch Office of the Berger Manufacturing 
Division of Republic Steel Corporation, has been pro- 
moted to manager of the Kansas City, Mo., branch 
office of Berger. 

Mr. Elias’s position will be filled by Richard E. Laut- 
zenheiser of Canton, Ohio. 

Mr. Ellas is a graduate of Northwestern High School, 
Detroit, and received business administrative training 
at Detroit Business Institute. He occupied various sales 


r 
é 
John E. Ellas, who has been a salesman in the : 












JOHN E. ELLA 


capacities with a number of Detroit organizations 
before coming to the Berger organization in Septem- 
ber, 1947, as sales engineer in the Detroit branch. He 
is a veteran of three and one-half years military 
service, most of which was spent in China and India 
with a heavy bombardment group. 

Mr. Lautzenheiser is a native of Louisville and a 
graduate of Heidelberg College. He served three years 
with the Coast Guard and joined the Berger organiza- 
tion after the recent war. He has been prominent in 
Junior Chamber of Commerce activities in Ohio. 

—-< 
FABER-CASTELL SENDS MANEVAL TO COAST 

Ralph V. Maneval, for many years Midwest repre- 
sentative of the A. W. Faber-Castell Pencil Company, 
Newark, N. J., has been appointed west coast manager, 
effective as of April 1. For 15 years previously, he 





RALPH V. MANEVAL 


traveled throughout half dozen states in the Middle 
West. His new area of operation comprises California, 
Oregon, Washington, Idaho, Utah, Nevada, New Mex- 


ico and Arizona. He will make his headquarters ing 


Los Angeles, Calif., or nearby 
- - —-> —— 


ST. LOUIS FIRM BUYS TO EXPAND STORE 
Robert H. Gruener, who operates Gruener Typewriter 
and Stationery Company at 2639 Gravois, St. Louis, 
Mo., recently purchased the building he occupies and 
plans to take over another shop there to double the 
size of his sales space. 
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SELL MERCURY PRODUCTS 
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There's an extra profit for you in every Mercury product you 
sell—the profit that comes from the loyal repeat business of 
your customer. Because customers are quick to discover the 
many advantages they get with buying Mercury accessories 
—the sharp, clear reproduction that resembles fine printing 
or lithography—the thousands of extra copies these accessories 
deliver. Once a customer uses Mercury-Lith rollers and 
blankets on his multilith printing machine—or Mercury-Graph 
rollers on his multigraph duplicator—he's sold on Mercury 
accessories for good. And he always buys from 


you—the man who carries Mercury products. 
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BLUEBONNET PRODUCTS 


Just what your 





GREATER TYPING EFFICIENCY 
CLEAN, SHARP TYPE IMPRESSIONS 


Bluebonnet Type Cleaner with swab applicator 
Active—Safe—Economical—Pleasant. 


Platen Renewer with balbriggan applicator restores 
gripping surface to rollers. Reduces ridging. 


Typewriter Oil especially refined for typewriters. 
Does not gum or stick. 


3 SETS TO CHOOSE FROM 


Bluebonnet type 
cleaner 


Desk Set—type 
cleaner and 
Platen renewer 


Triple Set — All 
three products, 
conveniently 


boxed 





If your dealer cannot supply Bluebonnet, he 
can obtain it from the 


AMES SUPPLY COMPANY 


564 West Randolph Street 


BRANCHES 


37 Murray St. 583 Market St. 19131, Commerce St. 
New York 7, N. Y. San Francisco, Calif Dalias 1, Texas 


417 Wall St. 191 Cain St. 
Los Angeles 13, Calif. Atlanta 3, Ga 


Chicago 6, Illinois 
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ELDRED’S OBSERVES SIXTIETH YEAR 

Four generations of the Eldred family have partici- 
pated in the group of Eldred’s, Inc., Lorain, Ohio, a 
firm which recently observed its sixtieth anniversary. 
The company, which operates its store at 375 Broad- 
way, is now under the active direction of Arthur C. 
Eldred, who serves as president. 

However, it was A. C. Eldred’s father, Milton N., and | 














MILTON N. ELDRED ARTHUR C. ELDRED 


his grandfather, C. M. Eldred, who opened the first ) 
Eldred store in Lorain in 1889 

Now, a fourth generation has come into the organi- 
zation in Mrs. Ruth Eldred Haff, daughter of the firm’s 
president, who works in the store. Her brother John, 
16, is learning the business working after school and 
on Saturdays. 

It was on March 17, 1889, that Milton N. Eldred 
opened his stationery store, coming to Lorain from 


RET RR NRW a 


J llllllllbibi ini EEE EEE bbe. 


Elyria at the age of 19 as the junior partner of the } 
Elyria firm of W. F. Eldred and company, his older j 
brother, father and a sister being associated with him 7 
in that concern. i 
As business expanded, frequent shifts in location 
were made necessary for the growing concern, which }f 
4 

‘ 








© stie.. 


TWO VIEWS OF ELDRED’S., INC., 60-YEAR-OLD LORAIN 
ORGANIZATION.—The company. established in March, 1889, 
has made a number of expansive moves during its three- | 
score-year life, the most recent, in 1932, to its present location | 
at 375 Broadway. Above: general view of the social and 
commercial stationery departments on the main floor. Below: 
the basement furniture and office equipment department. 
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Makers of 

Style Master Steel Desks... 
Empire Fil 

In Neutral-Tone Gray 
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LEATHER 


...in the 


GENUINE LEATHER 


No. 840 


An Executive Swivel Chair 
Upholstered in Genuine Leather 


No. 841—Companion 
Side Chair 








BEST Company! 









Jasper Chair Company will exhibit at 
the National Office Management 
Show, Philadelphia, Pa.. May 23, 24 


and 25. A hearty welcome to all 


REPRESENTATIVES: 


3525 Southwestern Blvd. 
Dallas 5. Texas 





Geo. A. Litehfield, Sales Mgr. 
Fred Deutsch, (Southwest) 


Over 25 years of fine chair craftsmanship enter into 
Model No. 840. It's leather at its best—reflecting the 


kind of skill that makes our upholstered chairs outstand- 


ing values. Luxurious appearance—maximum comfort and 


durability are qualities that make the dealers happy and 


users enthusiastic. Write for illustrated literature. 


asper Chair? 


JASPER, 


INDIANA 


James S. Fowls, (Southern) 
327 Sunset Drive, North 
St. Petersburg, Florida 


W. H. Brown, (Chicago-Midwest) R. J. Freeman, (Eastern) 
6708 Glenwood Ave., Chicago 26 


(Phone ROgers Park 4-3644) 





R. A. Browne, (West) 
208 Orpheum Bldg. 
Seattle, Wash. 


385 Madison Ave. 
New York, N. Y. 
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IN Oxford PENDAFLEX® 


the folders that hang 


Pendaflex saves your customers’ time — and filing time costs money! File 
clerks spend several unproductive hours each week struggling through 
tightly crammed folders that slump and sag to the bottom of the drawer. 
But time-saving Pendaflex always hangs straight: keeps files convenient, 
accessible, always easy-to-identify! Simply empty out cabinet drawer, set 
in the Pendaflex frame, and hang the Pendaflex folders on the frame. 


PENDAFLEX INSTALLATIONS MEAN PLENTY OF sates... bigger profits. Thousands 
of dealers throughout the country are hanging up sales records with this 
new hanging folder. Write us today for complete details. 


Oxford FILING SUPPLY CO., INC. 
Garden City, N. Y. 




















TWO WONDERFUL NEW 
STURGIS CHAIRS 


LOOK AT THE STREAMLINING, the low center- 
of-gravity, the handsome one-piece molded 
aluminum base of these wonderful new chairs! 
They're Sturgis Nos. 672 and 972... twins in 
cushioning and beauty, and they're entirely new 
from soft rubber bal! bearing casters to posture- 
And No. 972 


has full spring-back action as well. 
LOOK FOR THESE FINE STURGIS QUALITIES! 


COMFORT of spring seats, topped with foam 
rubber, and a figure-fitting foam rubber backrest. 


POSTURE SUPPORT that's individually correct, 


simply adjusted, without tools. 


arched foam rubber backrests. 






Now in the salesrooms 
of Sturgis dealers. 


POSTURE CHAIR CO. 


Sturgis, Michigan 
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outlived depressions and a tornado which “cleaned 
out” the firm in 1924. In 1932, M. N. and M. C. Eldred, 
the latter joining the firm in 1914, moved to the pres- 
ent location at 375 Broadway. 

A three-day anniversary sale was held. Flowers in 
profusion from manufacturers and customers filled the 
store. Visitors were introduced to Eldred stock which 
included such noted trade-marks as Rock-a-File, 
Shaw-Walker, Postindex, Dietzgen, Speed-O-Print, 
Parker 51, Wilson Jones, Master-Craft Sight-Saver 
forms, Ace stapling equipment, Esterbrook, Sheaffer 


and Dennison. 
>=? 


DENZER APPOINTED BY FABER-CASTELL 


New representative in the central northwest area for | 


A. W. Faber-Castell Pencil Company, Inc., Newark, 
N. J., is Marly C. Denzer of Minneapolis, Minn. He 
takes over a part of the territory formerly handled 
by Ralph Maneval, new west coast manager. States in 
Mr. Denzer’s territory are Minnesota, Wisconsin, Iowa, 
Nebraska, North Dakota, South Dakota, eastern Wy- 
oming and eastern Montana. He has had considerable 
experience in the stationery business and spent four 
and one-half years in the U. S. Marines. 
I 
F. E. BOOTH JOINS ASSOCIATED STATIONERS 


Forrest E. Booth recently joined the sales staff of 
Associated Stationers Supply Company, it was an- 
nounced by C. B. Horr, sales manager. He will cover 
the Rocky Mountain area where he is well known, 
having lived in Denver since the war. 

Mr. Booth, a veteran of World War II, enlisted in 




















FORREST E. BOOTH 


the Navy in 1943; and served many months of active 
duty aboard an L.C.T. in the South Pacific. He lives 
with his wife and 12-year-old son at 4490 Eliot St., 
Denver, Colo. 
on _ 
COLBY, KANS., FIRM HAS NEW OWNERS 

The Northwestern Kansas Office Supply Company, 
Colby, Kans., has been sold by Mr. and Mrs. Robert 
Slocumb to the Northwestern Typewriter Company, a 
partnership composed of Bob Herrington and Harley 
Rhoads, both of Hays, Kans. The deal was made as 
of April 

Headquarters of the new company will be main- 
tained at both Hays and Colby, with Mrs. Herrington 
in charge of the Colby store. Mr. Herrington is de- 
voting the major part of his time to covering the terri- 
tory over several counties. 

The Slocumbs are moving to Moose Lake, Minn., 
where Mr. Slocumb will be engaged in the drug busi- 
ness with his father—GMH 

———_— - 
COLLEGE BOOKSTORE IS ROBBERY SCENE 

The Oklahoma A. & M. College Bookstore at Still- 
water, Okla., was robbed of $300 worth of merchandise, 
including eight pen and pencil sets, four ball-point 
pens, and a number of slide rules on Friday, March 11. 

JHR 
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Security CRESTLINE Filing Cabinets 
Here is an “A” Grade file line with those plus features that make it an 
tive P , : . r 
enn outstanding accomplishment in the office furniture field. The development of 
St., CRESTLINE has been a thorough process of exceptional designing and 
meticulous workmanship ... no more functionally efficient file has ever been 
produced. Feature after feature mark CRESTLINE File as the choice of 
ny, ; : 
vert those who demand better quality equipment that will meet the needs of today 
; . and the increased requirements of tomorrow. 
: ey “ =) T ~~ . . . 
as As with the entire line, CRESTLINE Files measure up to every specification 
. implied in the slogan: For an individual unit, or a complete office installation 
in- eee 
ton ... look first to the finest . . . to Security CRESTLINE. 
de- 
SU - 
' 
' SECURITY STEEL EQUIPMENT CORPORATION : 
in., Receive all the facts about - 65 Middlesex Ave., Avenel, New Jersey . 
iSI~ } CRESTLINE Files by sending for ' Please send me the folder titled: “Designed ' 
.. ; 
the free folder titled “Designed ; Efficiency. " 
Efficiency.” ; Name nite ssovebeocubaigngeeianibia . 
ill- ; DEL toe SNS eS eS SES : 
ree J a eS cstiirneesistidepianinilieds ' 
int ‘ ' 
11 1 City tient Zone BEND O ncccsteccntibiaiina ' 
' ’ ' 
SECURITY STEEL BQUIPIAENT CORP.  cccocccccscceseseeseccessesesesseees 
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C. MAURICE LONG OF THE LONG CO., MIAMI, REPORTS 100% INCREASE IN STENCIL SALES WITH SURE-RITE, 


SURE-RITE INCREASES SALES 100% 
FOR LONG OFFICE SUPPLY, MIAMI, FLA. 


“In less than one year offering the 
Sure-Rite Film Stencil, our sales of sten- 
cils has increased over 100% and is 
still on the increase.” In those simple 
words of victory, C. M. Long and Wm. 


V. Simons. principals of the Long Office 





INTERIOR VIEW of the Long Office Supp 


on well-illuminated counters 
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ly 


Sure-Rite kilm 


Supply Co., Miami, Fla., tells of the 
outstanding success of Sure-Rite Film 
Stencils. Other dealers throughout the 
country, hundreds of them, are expe- 
riencing the same profitable results. 
Mr. Long reports an immediate re- 


Co. where thousands of items are displayed 


Stencils are handled on an exclusive basis. 


(ADVERTISEMENT) 


action when their company added 
the Sure-Rite Film Stencil the 
stencil which eliminates type-clean- 
makes cutting 
and proofreading easy. “We were 
quick to introduce a new invention 
in stencil cutting—the Sure-Rite 
Film Stencil. The claim that up to 
15,000 copies can be made from 
these film stencils was the strong 


ing and chop-outs 


appeal,” he said. 

Manufacturer’s support in estab- 
lishing dealers is an important 
phase of the success of the Sure. 
Rite line of duplicating supplies. 
Unusual to Long Office Supply (but 
common to Sure-Rite policy), was 
the aid given to their company, ac 
cording to Mr. Simons. “The Sure- 
Rite representative went out with 
our own field sales personnel to 
actually make sales presentations to 
users of stencils,” he declared. 

An important profit volume to 
hundreds of exclusive dealers 
throughout the U .S., the Sure-Rite 
line can be just as important to 
you. Inquiries from interested new 
dealers in available territories are 
promptly and courteously an 
swered. Write to American Stencil 
Mee. Co., 


Denver 5. Colo. 
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MEETINGS, DINNERS, CONVENTIONS 
Continued from page 96) 


SELLING, all admit, must be done, 
help mi trained, stores streamlined and cats and 
dogs eliminated 


Punch lines included from the talks: 


ployment lev 


1S De 


Preside Phil Anderson: You salesmen sell your 
dealers here and now; they can’t interrupt you with 
local custome! You book dealers, don’t buy from gro- 


cery salesmen; get to know your school resources, and 
use em. Dr. Giles Theilmann, vocational principal, To- 
peka High School: You book dealers and stationers 
make spaces in your busy days to serve Kansas youth. 


These seniors are confused, ideals hazy. Help them ex- 
plore poss ties of vocations. 

Robt. Markwell, vice-president: You never insult 
customers by showing them good merchandise. Don’t 
argue tor h with customers. 

M. W. Godding: Excise taxes have a tempering ef- 
fect on sales of good pens. 

Roscoe Kimerling: After attending pen school, Mrs. 


the complete set in three out of five 
selling the pen first, right from the 


Kimerling 
demonstrations 


| 


set 

Sid Fulk« H. D. Lee: Our contract to supply all 
KBDA neludes our contract with the Kansas | 
Teacher 18,000 circulation. Our company has | 
been in business 60 years, 33 of it with the KBDA 
exclusive lings 

Elected executive session, were the present di- 
rectors an fficers: Phil Anderson, president; Robt. 
Markwell, vice-president; Mary Anderson, secretary- 
treasurer; directors, Mason McCarty, Harry Tibbs, 
John Crow, N. M. Ruddick, Charles States, and Wil- 

—> 

GREAT LAKES TRAVELERS GUESTS OF CHICAGO 


STATIONERS AT REGULAR MARCH MEETING 
Twent members of the Stationers Club of Chi- 
played host to 21 manufacturers’ representatives 
Lakes Travelers Club at the regular 
of the stationers organization held at 


CagO Pla l 
from the Great 
March meet 


the Mercha! and Manufacturers Club, Merchandise 
Mart, Chica on March 21. Speaker for the occasion 
was Joe Meek, secretary of the Illinois Federation of 
Retail A itions, well-known in I[llinois business 
Ircie 

The m« was opened by President Clarence Rey- 
olds, G Furniture & Stationery Company, who 
velcome visitors and called on GLTC President 
Rus Rag: nerican Pad & Paper Company, for a few 
words. Mr. Ragan responded by assuring the hosts 

it the GLTC members present were happy to be par- 
icipatir invited all present to attend all the 
GLTC rnaments, four in number, to be held 
in June August and September 

Whitne son, Chicago Stationers, chairman of 
prog! ttee, was then introduced. He pre- 


sented Mr. Meek as a man who had a message well 
\ tion of everyone present, particularly 
ere operating businesses of their own. 
pened his talk by predicting that there 
ppreciable change in business volume or 
profits du 1949, but emphasized that the year 
would p1 bly be one which would separate the men 
other words, those with sales abil- 
ty and enuity from those who had been coasting 
lush years. But the real danger, he 
il the internal problems of any business, 
which eve! id merchant knows how to combat. 
r is the external fixed expense brought 
legislature and Congress through the 
burdensome and prejudicial legislation 
He particularly cited the Fair Labor 
the proposed Health and Security pro- 
Employment Practices Act now in the 
islative ll, and the “equal pay for equal work” 
legislati is being critically dangerous. He urged all 
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| Oakville’s time tested quality. 








"OF 200K: wee ee 
COewterrcer 
















with the 
YELLOW BOX 
tine! 
You save in many ways when you 


stock the Oakville YELLOW BOX 
LINE! 


You save time and slash handling 
costs because you can get all your 
paper fastening devices in one 
shipment, from one reliable 
source, with one invoice. 


You save sales effort because 
Oakville’s high quality perform 
ance has built a wide reputation 
and acceptance. And the familiar 
YELLOW BOXES really move off 


the shelves! 


You save money all around 
because you build your business 
foundation of 


on the firm 


STANDARDIZE ON THE 
YELLOW BOX LINE — 
IT’S PACKED WITH PROFITS! 
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Here’s an item that will bring you 
many extra sales without effort 


Routes 
BLACKBOARDs 


You can sell them 

everywhere! 
Stores 
Offices 
Schools 
Churches 
Garages 

Recreation Centers 
Factories 

Market Places 








Homes 
Warehouses 
Clubs 
Institutions 
Playgrounds 


Rail and Bus 
Terminals 


You'll be surprised at the big profitable market that's 
waiting for you when you try offering Rowles Portable 
Blackboards. Prospects are everywhere ... in every 
type of business. This business can be yours by simply 
featuring and displaying one sample blackboard. No 
need to carry a big inventory. Take orders and ship 
direct from factory. A style and size to meet every need. 


WRITE TODAY FOR BULLETIN 256-F 


EUR. OWLES SSF 


PRALIBRGTOS WEVGHIES 
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present to write their state and congressional repre- 
sentatives and senators immediately, requesting that 
they cast negative votes on the above-mentioned bills. 

That Mr. Meek’s remarks were well received and 
worthy of serious consideration was indicated by the 
enthusiastic applause accorded the speaker. The meet- 
ing closed with a brief question-and-answer session, 
which cleared up several points brought up by several 
dealers present. 





VICTOR VISIBLE TRAINEES—A training school of the Victor Safe 
& Equip. Co., Inc., was held at the Palmer House, Chicago. recently. 
Shown in attendance (left to right) are: left table. far side—James 
Ahern. Zaiser’s. Inc., Des Moines, Iowa; William Mies, Aukley & 
Ervin, Milwaukee, Wis.; left table, near side—Vincent Collura, Latsch 
Bros., Inc., Lincoln, Nebr.; Richard M. Moore, Kendrick-Bellamy Co., 
Denver; S. L. Delabar, L. W. Delabar Co., Quincy: James Hyink, Stand 
ard Office Equip. Co.. Sioux City. lowa; right table. far side—Roy C. 
Skibbe, Victor Safe & Equipment Co., Palatine, Ill.; Richard Carnal. 
Matt Parrott & Sons Co., Waterloo. lowa; Eugene J. Gillespie, Zaiser's. 
Inc., Des Moines, Iowa; Robert E. Dean, Campbell Office Supply Co.. 
Evanston, Ill.; right table. far side—Hans H. Iverson. Rader Office 
Equip. Co., Omaha. Nebr.: T. Wayne Davis, Latta‘’s Inc., Cedar Falls. 
Iowa: Michael de Martino, Peter Dragel. Crown Office Supply Co., 
Chicago; Across back—J. S. Rich, Detroit, Mich.; H. W. Barnes, 
Victor Safe & Equip. Co., Inc.; A. M. Schader, Midwest Office Supply. 
Inc., Terre Haute, Ind.;, Forrest L. Springer. Springer’s, Fairmont, W. 
Va.; Oliver M. Yaggy. Lincoln Office Supply Co.. Waterloo, Iowa: 
Harold Casillas. E Bes Business Service. Belleville, Ill.; Don Lance. 
R. J. Brunner Co., Carbondale, IIl. 
- —-< 


NORTHERN NEW JERSEY STATIONERS DINE 

More than 225 members and guests assembled to 
attend the annual dinner and St. Patrick’s party of 
the Stationers Association of Northern New Jersey on 
Thursday evening, March 17, at the Robert Treat 
Hotel, Newark, N. J. 

After an hour of cocktails and good fellowship the 
doors of the grand ballroom were thrown open and 
dinner was announced. 

President A. Siminoff, Colonial Stationery Corpora- 
tion, Newark, N. J., extended greetings and asked the 
group to stand for a moment of silence in reverence 
to the memory of George S. England, Eberhard Faber 
Pencil Company, who died last December. Mr. Eng- 
land was an active member and former officer of the 
association. 

J. S. Libien, Libien Press, Inc., New York, N. Y., gov- 
ernor of NSA District No. 13, reminded his listeners 
that the 13th Regional Convention would be held on 
March 24 and 25 at the Hotel New Yorker, New York, 
N. Y. A large number of gifts contributed by manufac- 
turers were then distributed by genial Leonard A. 
Mathews, Weis Manufacturing Company, who also 
related a number of humorous stories that provided 
much laughter. 

An excellent show was staged, consisting of a variety 
of acts which were both amusing and entertaining. 
A number of Irish songs were sung, as befitted the 
occasion, with the audience wearing green paper hats 
to complete the picture of a St. Patrick’s party. 

Music was furnished by Al Pickar, Acme Stationery 
& Printing Company, Newark, N. J., and his orchestra. 

The affair was a huge success from start to finish 
and credit goes to the entertainment committee mem- 
bers who were: Chairman, Al Pickar, Acme Stationery 
& Printing Company, Newark, N. J.; Abe Siminoff, 
Colonial Stationery Company, Newark, N. J.; Rupert 
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Sales of ENNIS business products are fast, because the line is complete . . . . {ee 
Sales are easy, because the line is top-quality . . . Sales are profitable, because ee 


the ENNIS method of mass-production gives you a good margin. Stock or 
made-to-order, the ENNIS line is designed to meeet every phase of this tre- 


mendous marketl 
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STOCK 


WRITE FOR OUR 
NEW CATALOGUE! 
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Memorandum Books 
Loose Leaf Fillers 
Typewriter Paper 
Writing Tablets 
Pencil Tablets 
Cashier Pads 
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M'F’RS OF PAPER PRODUCTS a - 
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ENNIS TAG & SALESBOOK CO. 
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IN ALL YOUR SALESMEN’S KITS 


This handy card of actual samples should be permanent 
equipment in all your sales kits, Every office needs these 
time-saving signals, and one sale usually leads to another; 
for their versatility in modern record keeping is limitless. No 
charge. Just say how many cards you need. 











MAKE FACTS INSTANTLY AVAILABLE 


Attached to file cards or ledger sheets, these signals segregate im- 
portant groups of facts for instant reference—saving hours of valu- 
able time in busy offices. Made of stainless spring steel in 12 non- 
chipping colors. Types for all filing systems. Will remain bright un- 
der dampest conditions. Easy to attach, relocate, remove; yet they 
always stay put. Samples on request. 

“BURRO” 


Paper Clips 


Made of thin spring steel 
for attaching papers to- 
gether, enclosures to let- 
vere etc. Special patent- 


Sideslip, © attach 


or remove. The smart 
bd for the modern 
ce! 


INDEX TABS 
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“Bull Dog” LETTER CLIPS “Burro” 


THE H. C. COOK CO., 14 BEAVER STREET, ANSONIA, CONN. 


ONE HUNDRED PERCENT DEALER PROTECTION’ 
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| Restaurant in Boston, Mass. 





L. M. Jacobus, Edward Madison Company, Montclair, 
N. J.; and Martin Escoffier, Clinton Stationery Com- 
pany, Newark, N. J. : 

The officers of the association are: President, Abe 
Siminoff, Colonial Stationery Company, Newark, N. J.; 
first vice-president, Charles Charrier, Crescent Press, 
Belleville, N. J.; second vice-president, Harry Erny, 
C. Howard Hunt Pen Company; treasurer, Martin Es- 
coffier, Clinton Stationery Company, Newark, N. J.; 


| and secretary, Rupert L. M. Jacobus, Edward Madison 


Company, Montclair, N. J. 
= cntitne a 

ZAENGLEIN ATTENDS ORIENTATION MEETING 

W. G. Zaenglein, president of the Monroe Calculating 
Machine Company, participated in the Joint Civilian 
Orientation Conference from April 4 to April 11, a 
project originated by former Secretary of Defense 
James A. Forrestal and continued by his successor, 
Louis A. Johnson. The conference included leaders in 














W. G. ZAENGLEIN 


the business, labor and professional fields. The pur- 


1 | pose was to acquaint the group with current problems 


of the military establishment, and to obtain views of 
the members on matters concerning national defense. 

The conference opened at the Pentagon in Wash- 
ington, D. C., on April 4, discussions continuing there 
until April 6. Topics included: The International Situ- 
ation, The National Military Establishment, Unifica- 
tion, Economic and Military Aspects of Preparedness, 
Scientific Research and National Security, Atomic 
Energy, The Navy, The Air Forces, and The Army. 
Some of the speakers were Secretary of Defense John- 
son, John Sullivan, Secretary of the Navy; General B. 
Cates, Commandant, U. S. M. C.; W. Stuart Syming- 
ton, Secretary of the Air Forces, Kenneth Royal, Secre- 
tary of the Army and General Omar N. Bradley, Chief 
of Staff. 

The group observed aircraft operations in Norfolk, 
Va.; Air Force demonstrations in Eglin Field, Fla., 
and Army demonstrations in Fort Benning, Ga. The 
conference ended on the evening of April 11 at Fort 
Benning. 


—- 
NEW ENGLAND OMDA MEETS IN BOSTON 


George Fotis of Remington Rand, Inc., New York 
City, was the guest speaker on “Today’s Selling” at the 
regular meeting of the New England Office Machine 
Dealers Association held March 23 at the O Sole Mio 


President Jack Little, Providence, R.I., introduced the 
speaker who presented ideas to place money in the 
pocket of the dealer who puts them in operation. 
Herman Fink, also of Remington Rand, provided some 
material on the used typewriter situation. 

The question of a paid, part-time director for the 
association was discussed and the motion was made to 
invite such a man to one of the meetings. The instruc- 
tor was asked to contact the NOMDA office to deter- 
mine just how far the association can go in the use 
of decals on all machines sold. 

Plans for the dinner dance on May 21 were advanced. 
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"4 bean rere of those who need these account books. 
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pT- GENERAL Offices: 84 HUDSON AVE., BROOKLYN I, N. Y. 
ise Boston 10: 80 Summer Sr. + St. Louis 2: 115 So. 8TH St. * CHICAGO 7: 310 W. Potg Sr. 


New Yorx City SALESROOM: 349 Broapway, New York 13 
CHICAGO SALESROOM: 1519 MERCHANDISE Mart PLAZA, CHICAGO 54 
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LARO 


QUALITY 


ALUMINUM ACCESSORIES 


IMMEDIATE SHIPMENT 
to You or Your Customer 


Ne. 339 SAND 


“YOU SELL THEM” — 
ORDER A SAMPLE.... 


NO. 505 
REVOLVING 
COAT TREE 





URN 


COMPLETE 
LINE 


HIGHLY POLISHED 
ALUMINUM 


SAND URNS 
SMOKERS 

COAT TREES 
WALL RACKS 





No. 229? SAND URN 


SEND FOR 
LATEST COMPLETE 
CATALOG 





NO. 410 
ODORLESS 
SMOKER 


No. 411 


WITH REMOVABLE 
UTILITY TRAY 


“WE'LL STOCK THEM” 
DISPLAY IT... 


NO. 235 
ALL ALUMINUM 
TORCHERE 


Gano MACHINE Propucts Company 
MANUFACTURERS 


37-11 EDGEMERE AVE. 
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A new member, Mr. Fink of Remington Rand’s Boston 
office, joined the ranks. 


POs I 
CHICAGO FURNITURE GROUP HOLDS APRIL MEET 

The regular monthly meeting of the Office Furniture 
Association of Chicago was held in the Mural Room 
of the Bismarck Hotel on April 4, with about 50 mem- 
bers in attendance. 

Guest speaker for the occasion was Arthur Pearson, 
director of purchases of the American Meat Institute 
and a past president of Purchasing Agents of Chicago. 
In developing his subject, “Why Purchasing Agents 
Work,” he pointed out that good buymanship promotes 
good salesmanship. Four elements, he said, guide the 
purchasing agent in his work—quality control, quan- 
tity control, price policy and knowledge of markets. 
Distinguishing between the executive and the errand 
boy types of purchasing agents, he listed the drives 
that keep the “P.A.” on the job as the challenge the 
work presents, the fear incentive, the human relations 
incentive, pride, hope, freedom of choice, and lastly, 
the idea that all in the purchasing department share 
in the thinking and planning. His discussion was fol- 
lowed by a brief question-and-answer period which 
cleared up several problems for loca] distributors. 

J. R. Cline and W. H. Wark of the Buckstaff Com- 
pany, Oshkosh, Wis., were accepted as associate mem- 
bers. Howard Gatewood of the Wood Office Furniture 
Institute was introduced and spoke briefly about the 
series of sales clinics he is now conducting in the larger 
cities throughout the country. Just before the meeting 
adjourned, a committee comprised of Charles Good- 
man, S. Stein and Company; Norman Ginsburg, Joseph 
Ginsburg, Inc., and Henry Otto, Office Furniture Clear- 
ing House, was appointed to seek a new location for the 
association’s 1949-50 series of meetings. 





VICTOR VISIBLE SCHOOL AT BUFFALO—Attending a Victor Visible 
training school at Hotel Lenox. Buffalo, N. Y., are (left to right): 
front row—Richard Christie, Heinrich H. Seibold Stationery Co., Roch- 
ester, N. Y.: Charles W. Hennion, Jr., Matatuck Stationery & Furniture 
Co., Waterbury. Conn.; A. L. Radanof, Ohio Office a" Co., 
Akron, Ohio; S. Arnold Greenbaum, Lo-Mar Gift wo eaford, Del.; 
second row—O. E. Davis, Ohio Office Equipment Co., Akron, Ohio; 
Simon Schwartz. Charney’s, Toms River, N. Pre W. Ricker, Edward 
Granfield, Inc., New Haven, Conn.; H. W. fd, Victor Safe & Equip- 
ment Co., Inc., North Tonawanda, N. Y.; third row—Robert Martin. 
Edward Granfield, Inc.. New Haven, Conn.; —_ 4 Gifford, ~~ 


Office Supply Co.. Erie, Pa.; William Scheder, E. a: = * 
Pittsburgh. Pa.; Robert B. Stack. Penn Office Su Pitt a 
ge Inc., Buffalo, 


Pa.; back row—William Jors, Eaton Office Supply 

N. Y.; Davis B. Curland, Gramercy Stationery os. ’ New York, N. Y.:; 

Herbert Mahlmood, Commercial fiice Furniture Co., Washington, 

C.; Arnold B. White, Victor Safe & _ooeaest Co., Inc., North 
Tonawanda, N. 


FILING G ROU! P ENJOYS V ARIED PROGRAMS 


The April meeting of the Filing Association of New 
York was held on April 11 at the Hotel New Yorker. At 
this meeting, Miss Margaret Weis, clerical methods 
planner of Western Electric Company, Inc., discussed 
and demonstrated “Gimmicks, Gadgets and Small Of- 
fice Appliances Used in Filing and Related Office Ac- 
tivities.’ Samples included new, old, manufactured 
and home-made items. 

On the program also was a showing of “It Must Be 
Somewhere,” a new color motion picture portraying the 
contrast between the old-fashioned file room and the 
modern correctly operated department of today. This 
was offered by Remington Rand, Inc. 

One of the association’s most interesting meetings of 
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Leopold Office Furniture Installation for Citizens National Bank, Decatur, Illinois, 
by Haines and Essick Company. 


increase your business 


a ee like to deal with success- 


with 
ful concerns. One of the best ways to 


PJ4) o/e/ indicate a successful business is with an 
office tastefully furnished with Leopold 
functional office furniture. 


office furniture 


Since 1876, Leopold has built desks of 
character and dignity, of efficiency and 
durability, which successful executives 
demand for themselves and their em- 


ployees. 


Dealers the country over find the most 
discriminating men choose Leopold for 
their entire office. 


rut Léqp0/e vuurant 


BURLINGTON, IOWA 


MEMBER OF THE WOOD OFFICE FURNITURE INSTITUTE 
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WATS 


- ESTABLISHED 1887 i 





Ties 60 Ditterent 
Units Available in 


—_——_ the Watson 
—<— —~."800" Horizontal 
(ereIerEl Line 









with or without 
automatic stack 
locks, ideal for omnibuses, 
floor cases or safe 
interiors. 

















The improved 

Watson intermember- 
ing feature allows 
quick and easy stack- 
ing and re-arranging 





When you are a dealer for the 
complete line of Watson stock 
files, you also have at your 
command the Watson facilities 
for custom-built equipment 
for Banks, Court Houses, City 
Halls and Hospitals. 























FIRST NATIONAL BANK, Newark,O. > 


A very modern layout in a recent 
complete steel bank installation — 
with grained walnut finish and 
natural bronze wickets and trim. 


Dealers having similar prospects are requested to send 
in floor plans and descriptions. Watson engineers will 
prepare plans and quotations. 


staearees 





Send for “800” Line folder. 


WATSON MANUFACTURING COMPANY, Inc., Jamestown, New York 
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held March 14, addressed by Dr. Ethel J. 
ted anthropologist, who is at the present 
te Professor of Education at New York 


subject was “From Adam to Atom” and 

veryone in the audience with her pres- 

he five questions most often asked an 
by high school and college students 
—- 

LAKES TRAVELERS CLUB NEWS 

monthly business meeting of 

Travelers Club held Friday noon, March 
honorary life member, was present. He 
rned from an extended stay in Florida. 

: were accepted into membership of the 

Putnam, Bainbridge Kempton and Haupt- 
Lee, Heyer Corporation, and G. H. Herr- 
Addresser Company. 

7 . * 
mallest turnouts in recent months at- 

Great Lakes Travelers luncheon of April 1 

M.C.A., Chicago, many absenteeisms be- 
NSA regional conventions now in full 
resident Ken Henderson, Carter’s Ink 

illed the meeting to order in the absence 

Ragan, American Pad & Paper Company, 

the regional at Oklahoma City. 

George Schumacher of Siekert & Baum 

Company, Milwaukee, was present and 
Cards of thanks from Ralph Maneval, 
k and Gordon Kickels for flowers sent 
were read. Considerable discussion of 
immer series of golf tournaments was 

of members who attended the Dis- 
vention at French Lick, Ind., described 
neeting 
°—- 

GUILD CLUB HEARS POWTER 
meeting of Toronto’s Guild Club was 
nion Station Oak Room on March 9 
Vatson of Townshend & Truscott in the 
troduction of the head table, George 

A. R. Davey & Company, Ltd., introduced 

Neil B. Powter, sales promotion manager 

Smith Paper Mills, Ltd. He gave a short 
inship, stressing its need of courage to 

le of merchandise. Then he went on 
aper industry’s continual striving for 
papers and wider development of its 

[wo movies, one showing a modern paper 

methods and the other a history 
ed out the interesting meeting 
ing, Acme Carbon & Ribbon Company, 
eaker. 
in an 

VALLEY STATIONERS CONVENE 

monthly meeting of the Connecticut 

Association was held on Wednesday 


23, at Ceriane’s Restaurant, New 
N E. Anderson, Anderson’s, Bridgeport, 


two guests, Miss Rose Cushman of 
tioners Association, and Leslie Tyler, 
aad, the guest speaker of the evening 
of discussion was how best to use the 
Memorial Fund. President Anderson 
folowing committee to consider the 
made and give their recom- 
the next meeting: John J. Molloy, 
ipany; Meriden, Conn.; Edward Gran- 
Granfield, Inc., New Haven, Conn.:; and 
Burt & Dell, Hartford, Conn. 
informed her listeners of the educa- 
f the National Stationers Association 


est.ons 


les manual to be issued in a few 
with general selling and a series of 
nal manuals to follow, the first of 


with filing supplies. In speaking of 
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It's a 32-page volume of 
valuable data — ready now after 
months in preparation. 

Nowhere else is such comprehensive, basic 
information so attractively presented . . . so 
generously illustrated . . . so easy to read. This 
is a book sure to be marked “Important, keep 
for reference.” 

Though many executives would gladly pay 
for it, this handbook will not be sold at any 
price. 

It is yours to distribute personally, free, on 
request. This is the only way a prospect can 
obtain it. You have an unrivalled “in” for sales 
of H-H-M equipment. 


HERRING-HALL-MARVIN 
SAFE COMPANY 


| General Offices and Factory, HAMILTON, OHIO 
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Put this 


“BEST SELLER” 


to work 
earning for you 


..- FREE! 


You'll build good business . . . and good 
profits .. when you use Bassick’s Floor 
Protection Equipment Catalog to serve your 
customers more efficiently. It’s a real ‘‘best 
seller’ . . . because it helps you sell. 
IT HELPS YOU... gives you complete, 
easy-to-understand information on Bassick’s 
floor protection products . . . enables you 
to fill your customers’ requirements . . 
with a minimum of effort. 
IT HELPS YOUR CUSTOMER... because you 
can fill his needs with the exact Bassick 
product that will give him the best service 
. . and satisfaction. 


If you do not have this condensed 
catalog No. 137 — write: THE 
BASSICK COMPANY, Bridgeport 2, 
Conn. Division of Stewart-Warner 
Corporation. In Canada: BASSICK 
DIVISION, Stewart-Warner-Alemite 
Corporation, Ltd., Belleville, Ontario. 
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she remarked that with all booths sold, the indications 
pointed to a large and successful meeting. 

John B. Dwyer, manufacturers’ representative, an- 
nounced that plans were’ well under way for a fine 
meeting of NSA Regional District No. 1 to be held on 
June 1 and 2 at Wentworth-by-the-Sea, Portsmouth, 
New Hampshire. 

President Anderson then presented the guest speaker 
of the evening, Leslie Tyler, public relations manager 
of the New Haven Railroad, who gave an interesting 
talk on up-to-date railroading and showed a colored 
movie entitled, “Railroading on the Maybrook.” 

0 - 
MARKING INDUSTRY DISTRICTS CONVENE 

A meeting of the Marking Industry Districts No. 2 
and 5 was held April 8 and 9 at the Hotel New 
Yorker, New York City, with a registered attendance 
of nearly 100. 

Most of those registered were from outside New 
York City, including representatives from the New 
England states, Canada, Michigan, Chicago, Maryland, 
Pennsylvania, New Jersey and New York State. 

Meyer Reinhard served as chairman of one round 
table on rubber stamps and Fred Whittaker headed 
another session on steel marking tools. 

Those attending received considerable late infor- 
mation regarding developments in the industry. 

Rh Bics . meae * 
UNDERWOOD OFFERS TYPISTS’ GAUGE 

Underwood Corporation has prepared a typing posi- 
tion gauge to assist secretaries and typists to lay out 
typing data on a sheet of paper. One side of this 
16-inch gauge is designed for laying out 10 pitch or 
pica type, and the other for 12 pitch or elite type. 

The gauge is particularly valuable in determining 
the location of the center position on a sheet of paper, 
and any desired position to the left or right of the 
center. It is also helpful in finding the number of 
typing characters in any proposed typing line, and the 
number of vertical lines with a standard ratchet spac- 
ing of six lines to the inch. 

These gauges are available without charge at all 
Underwood branch offices throughout the country, or 
by writing to Underwood Corporation at One Park 
Avenue, New York 16, N. Y. 

- —-< 


KNOCKENHAUER BUYS McCORD’S FIRM 


Karl L. Knockenhauer, veteran in the industry, re- 
cently purchased McCord’s Stationery and Office 
Equipment Store at 243 B St., San Mateo, Calif. He 
was connected for many years with the Visible Records 
Equipment Company, Chicago, and after its sale to 
Diebold, Inc., was on the Diebold general sales staff 
for one year before headquartering in San Francisco 
to superintend the northern California branch 
operation. 










NO NEED FOR GUESSING—The Bates Manufacturing Co.. 
Orange, N.J., has devised this novel demonstration of ease 
in action for its perforators. The Bates product and seven 
competitive perforators were measured on a Toledo scale, as 
illustrated, to discover the pressure in pounds necessary to | 
perforate 16 sheets of 16-pound bond paper. The figures | 

were given to salesmen. : 
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Now eee YOU can carry a 
COMPLETE DESK and TABLE LINE 
=) ...Wwith a low inventory! 








5) 





Ne The new A-S-E Line meets all your customer's require- 
viet Yep Sock, 60° 2 38" ments with just one basic desk or table design. 
~waE > Yes, with a small inventory of A-S-E Desk Pedestals, Panelled Table 
L_—-4 | Legs and compact, easy-to-store Tops, you can offer everything from 
_ — small, space-saving secretarials to large, spacious executive desks and 
ae tables. Typewriter platforms and various types of drawers are com- 
a pletely interchangeable—you can tailor each desk to fit the needs of your 
FF customer. Tables can be large or small, with just a simple change of 
Pr ‘ tops. This convertibility of the A-S-E Line lets you give your customer 
C ~~ quicker service—without need for stocking single-purpose furniture that 


must wait for the right buyer. 
And, the new A-S-E Line has top-notch styling. Dealer after dealer 


iy J reports strong enthusiasm for the real beauty of A-S-E 


Single Pedestal, 45“ x 28” 


NIE wey 


Fixed Center Bed 


Desks and Tables. A limited number of dealerships 
is available... write for full information on the 
HY] easy-to-sell, profitable and complete A-S-E Line. 








Se) | a aS =| 
ALL-STEEL EQUIPMENT INC. @ 


44 GRIFFITH AVENUE AURORA, ILLINOIS 


Panel Leg Table, 76" x 36” 
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] Guide-O-frames set right into any 
Hi G standard drawer—adjustable 
snug fit. No cutting of 


necessary. Made of 
will last a_ lifetime 


i for a 


frames 


steel, 





WHEN YOU SELL 





Guide.O 


THE HANGING FOLDER WITH ADJUSTABLE METAL TAB 


When you sell a customer the Guide-O-folder 
way of filing and finding you accomplish the 3 
basic things necessary to building a good sound 
business—!. Your customer gets a long lasting, 
time and effort saving system—2. You obtain 
more profit—3. Both you and your customer are 
entirely satisfied. 


Pat. Pending 


Concentrate on selling the Guide-O-folder line 
for faster and surer filing and finding. A handy 
demonstration kit is available to help you. 


Write for complete information today. 


— 
o . 
WITH SLID-O-MATIC 
DISAPPEARING TOP 


A personal file, desk high, where in- 
formation may be kept instantly 
available. The Slid-O-Matic top com- 
pletely disappears at a slight push 
of the finger. It slides back into place 
with equal ease. Gray finish. Sturdy 
all steel construction. Mounted on 
rollers, the Guide-O-file can be 


moved about as required. 


The Guide-O-file is equipped with 
25 Guide-O-folders complete with ad- 
justable metal tabs and an assortment 
of inserts for tab headings. Guide-O- 
file is also available without the stand. 





GuideO. thay 
. . 
DESK DRAWER UNIT 


Made to fit the lower deep drawer of all 
standard desks. Using this unit, the desk 
worker always has important and vital data at 
the finger tips—always in an upright position. 
Instantly available and instantly replaced, The 
unit consists of a metal tray and 25 Guide-O- 
folders complete with adjustable metal tabs 
and an assortment of inserts for tab headings. 


GUIDE SYSTEM & SUPPLY CO. 


335 CANAL STREET 


NEW YORK 13, N. Y. 


WEST COAST REPS. — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL 
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WRITE GIFTS FOR GRADUATES 
{ND MOTHER 


Mother’s Day and Commencement 


Ir Ma 

th its hun yf graduates. Regardless of whether 
these youn ple are going into business, a pro- 
fesssion fe or domesticity, a typewriter is 
ways a m ppreciated gift. Mother in days gone 
by would | en puzzled by the gift of a typewriter, 

t the m ther finds it a valuable aid in keep- 
ng up wit! business and social duties. Pen and 
pencil set likewise welcomed, as are the many 

le acct the desk. 

The G Typewriter Company, Los Angeles, 


an ad showing a graduate beaming with pleasure 
new typewriter. The ad was cap- 
A gift they'll remember for 
Four makes 


as she inspects he! 
lation 
portable Typewriter.” 

offered for approval. In the win- 

“For the Graduate—A Typewriter. 
Here is the rift for your graduate. Nearly all 
typewriter as the one thing they 
yould like t eive on that day of days.” One type- 
the four brands carried were shown, 
ind number of pen and pencil sets and 
iesk clocks. | ach of the show cases, in which pens 


f typewrite! ere 


d comm«e tationery were displayed, was one of 
the typewrit vith the card, “The finest gift for 

ir own part ar graduate.” 

The S her-Frey Company, Los Angeles, 


graduates and mothers, arranged a 


atering 


window dis} owing on the wall two picture frames 
vered wit] tes of white tulle. In the first was a 
rtarboa! and rolHed diploma; in the second, a 
all of yar knitting needles. A long strip card 
id “Volu GOOD WISHES for Mothers and 
Graduates O low stand was an open dictionary, 
nd in cab ts abridged dictionaries, bronze figures 
f dogs and rses, desk clocks, desk lamp, and small 
eatner £2000 
But while ypewriter is THE gift for graduation 
ind Mothe! there are many others from which 
choose K. Gill Company, Portland, Ore., 
howing at tl ead of their ad a sweet girl graduate, 


hing pen and pencil sets, as well as 
Another ad, directed to gifts for 
tured feather pens, fountain pens, 
Ol During the graduation season 
1 large pen t stood at the front of the depart- 
ment either side by glass cases holding 
upplies. On top of the cases were a 
wood and crystal desk sets. On al 
ts were cards suggesting, “Here is 

wants.”—-WBS 

——_ «+ — 

OBSERVES THIRTIETH ANNIVERSARY 
I 156 W. Superior St., Chicago, this year 
tieth year in the 
narking an versary of service to stationers and 
hines and supplies. 


stressed theil 
intalin pel 
Mother’s D 


ets 


typewritel! 
number of 
tne cases and 1e 


the gift you iate 


AUTOCOPY 
Autocop) 


bserved 


1€aiers | 





Within t ree years, Autocopy’s expansion 
has been evi in the purchase of the assets of the 
Beck Duplicator Company of New York, N. Y., manu- 
facturers of and flat bed gelatine duplicators, 
nd the Ru Manufacturing Company of Houston, | 
Tex., manuf of the Rudco stencil duplicator, 
Model 100 if duplicator products has been 

— 
OL DOC >... 

The first riplets ever delivered in Chicago’s 


Passavant H were born on April 1—no fooling- 
to Joseph and Catherine Wild of 2454 Cullom Ave., Chi- 


cago. The the two girls and a boy is an em- 
ployee Adding Machine Company, 145 E. 
Ohio St 
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THE DE LVUAR 
TRANSFILE 


STEEL ROLLER BEARING DRAWER SUSPEN- 
SION—the outstanding fibre board file fea- 
ture—is available once again in the DE LUXE 
TRANSFILE. All the weight of the drawer and 
its contents is supported on steel rollers at- 
tached to the metal reinforced side frame. The 
heavier the load, the easier it rolls. 


The steel front gives the DE LUXE 
TRANSFILE a “front office” ap- 
pearance. Completely reinforced 
by steel—front and back—this 
file is destined to resume its right- 
ful place as the finest fibre drawer 
file on the market. 





« STEEL ROLLER 


BEARING DRAWER 
SUSPENSION —— the 
heavier the load the 
easier the roll. 


GUIDE SYSTEM & SUPPLY CO. 
335 Canal Street, New York 13, N. Y. 


Leader and Regular styles available as usual 
TS <A SRT 


Write or wire your orders today. 
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DARNELL 
CASTERS 


The longer your cus- 
tomers use cheap casters 
the MORE they pay for 
them ... Damaged floors 
and floor coverings due 
to poorly made casters 
can be quite costly. 

Recommend Darnell 
Office Chair Casters. 
They provide ease of 
movement, full protec- 
tion of floors, as well as 
eliminating damage to 
equipment due to 
wracking. 


DARNELL CORP. LTD. 
LONG BEACH 4, CALIFORNIA 


60 WALKER ST. NEW YORK 13, N_Y. 
36 N. CLINTON, CHICAGO 6 ILL. 
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NSA MEMBERS GET TRAINING MANUALS; 
AID IS PROVIDED FOR SALES STAFFS 

The dreams of the National Stationers Association 
to render a new and greatly needed service to the 
office equipment, office supply and stationery indus- 
try have become a reality. For many months occasional] 
rumors of the developments in a product training pro- 
gram for the sales people of the dealer members of 
NSA have been reaching its membership. This is now 
a reality, for on May 9 the first two training manuals 
will be mailed to the members of NSA. 

Considerably over a year ago, according to General 
Manager Paul E. Burbank, the officers of the Associa- 
tion recognized that a change in economic trends 
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FIRST OF THE NEW SERIES OF NSA TRAINING MANUALS.— 
Designed as a training course for new sales people and 


as a refresher for experienced salesmen, the new manuals | 


will be mailed to NSA members on May 9. Above: a few 
sample pages from the general sales manual, “How to Sell 


Stationery Satisfaction.” Below: pages chosen at random | 
from the first product booklet. “How to Sell Filing Supplies.” 


would place a premium on the efficiency and aggres- 
siveness of the sales people of this industry. They felt 
that one of the strongest aids that could make this 
effective was to make possible a training course for 
newer sales people and a refresher type of training 
course for the experienced salesmen. With this in mind, 
Homer Smith, a former instructor in office manage- 
ment at the University of Indiana, was made a per- 
manent member of the Washington staff and the work 
was begun. After a careful study of the industry, it 
was determined that the proposed course was to be 
written so that each separate classification of mer- 


OFFICE APPLIANCES, May, 1949 









AT 








Henry | 
5103 Pe 
Dallas, 
Dave C 
12 W, 3 
Kansas 
Wm. Tk 
3515 Gi 
Los Ang 


OFF 








hp HOUNANE 








Re ee 


ROCKET SETTEE 2-PLACE 


Colors: Moroccan Brown, Ma- 
deira Red, Mohawk Red, 
Mint Green, and Sandal. 
wood Beige. 


Island base or conventional 
type leg optional. 





Your customers will like this brand-new popular priced line 
of furniture upholstered in beautiful embossed Boltaflex. It is 
designed to supply a large market and turnover is bound to be 
fast. National advertising and volume production make possible 
an exceptionally attractive price range and profit margin. Workmanship 
and materials are the same high quality as in the nationally distributed 
Stanley Line of fine leather furniture. The Rocket Line includes 2-place 
settees, 3-place sofas, 3-piece sectional sofas, chairs, and ottomans. Quick 
delivery—shipment within two weeks from date order is received. 





A STAN LEY ~ 





ad ’ ’ , , , , ‘ ‘ > , , 
is VAAL AL TAL oe AAD 
- 2310 N. MAIN STREET 
ell ‘ Secocesoceooosooososoooooese, 
™ . 
. FORT WORTH STANLEY MANUFACTURING COMPANY : 
TEXAS Dept. OA-549, 2310 N. Main St., Fort Worth, Texas. 3 
a. : — d : Please send me descriptive literature ond prices on The Rocket Line : 
7 SALES REI SENTATIVES 4 of Boltafiex upholstered furniture. : 
ait Fy _ > H 
is Be, Deutsch H. T. Sullivan : | am interested in handling the complete line of Stanley office chairs, = 
a 5103 Pershing 553 First Avenue : sofas, ond other furniture. : 
UF BDallas, Texas Salt Lake City, Utah : : 
A Dave C. Neuhaus J. B. Wilson : : 
912 W. 70th St 114 W. Tenth ‘Besmemer ss renee: : 
€- BKansas City 5, M Charlotte, N. ¢ : H 
T= 9Wm. Tonkin J. B. Tompkins = ADDRESS ; 
rk 3515 Griffith Park B 60 E. 42nd St : : 
it Blos Angeles 27, ( New York, N. Y. : CITY STATE ; 
be : Oaseo : 
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#105 

STANDARD STAPLER 
wrrrettites: A STAPLER: © a PLIER 

I siitistest A TACKER 

sisssteszetst:: $3.50 Liss Price 

: srititt Slightly Higher in ‘the West 


YOU'LL LIKE THE ARR ROW LINE IN YOUR STORE 


Staplers—Gun Tackers—Pliers—Long-arms, Machines for Every Purpose. List—$1.50 Up. 


ARROW FASTENER CoO., Inc. 





WRITE FOR 
CATALOG 


30-38 Maujer Street 
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CAN TAKE it! 


ARROW STAPLERS stand up against the tough- 
est kind of treatment. They're built to take 
day-long, years-long pressure—work pressure 
from busy offices. You see, first quality mate- 
rials—first-line construction—go into ARROW 
STAPLERS. They're designed to work easily, 
fill easily. They won't jam. 

That’s why there are so many regular ARRow 
customers. Major corporations are ARROW 
users because they need the kind of stapler 
that can take hard work. They use lots of 
ARROW STAPLEs too, because ARROW STAPLES 


are stronger, pierce deeper, hold better. 


EVergreen 7-5144 Brooklyn 6, New York 


Canadian Distributor: California Distributor: 
LIGHTSTONE SALES, MONTREAL B. STERNBERG, LOS ANGELES 
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ve contained in an 11x84%4-inch manual 
nd punched for a three-ring binder 


I'wo Booklets To Be Mailed Out 


will contain the fullest amount of 
-ble concerning the product to which 
vill emphasize particularly the utili- 
iuct in office business procedure. In 
e to its membership, NSA will mail 
member two booklets: 
Stationery Satisfaction 
ling Supplies 
ses will be made one at a time, but 
ity of inaugurating the course with 
deals with sales procedures, it was 
lvisable to mail simultaneously the 
Filing Supplies” because it is typical 
material which will be contained 
tions. Accompanying this initial mail- 
brochure suggesting to those respon- 
the methods of establishing con- 
edure for more effective study on the 
people. In addition, and for aid solely 
ich manual is accompanied by an 
recommending the number of hours 
the division points where the work 
be divided, and supplies a great 
testing the salesmens’ compre- 
terial 
rell Distribution Procedure 
procedure, as announced by Presi- 
rick of NSA, will be to mail each 
ied to every dealer and manufac- 
NSA. This will be done without 
ervice of the Association to its mem- 
copies of these manuals will be 
moderate charges of $.50 to $1.00, 
the context. These will be sold to 
but through their purchasing every 
for each member of his sales force 
e which can be used as text material 
ther suggested that there are certain 
that will be wanted by purchasing 
business. NSA will not sell them 
ler or manufacturer member, who 
d can increase his business rela- 
istomer, may purchase from the 
listribute 
tion that this is the most exhaustive 
the Association has ever planned 
een the work on the first of the 
ed at the completeness and quality 
NSA’s officers that through dealer 
rk may make a lasting impression 
é of the industry 
a 
4 REPRESENTATIVE VISITS EUROPE 
the Belgica Trading Company, 
York 17, N.Y., a firm exporting and 
ers, stationery and school supplies, 
on a European business trip. He 
pecially the Benelux and other 
ountries, returning to the United 
tember. Those wishing to confer 
ness propositions can reach him 
Ame, 37, rue Montagne-aux-Herbes- 
Belgium 


*—- 


ESTABLISHES DURHAM OFFICE 
ting Machine Company has estab- 
service offices in Durham, N. C., 
ilton has been promoted to the 
ent, it Was announced recently by 
resident of Marchant. “The estab- 
local agency is in recognition 
nmercial importance of the Durham 
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VICTOR 


| ADDING MACHINES 


are useful everywhere 


20 MODELS 
FROM $89.50 TO $377.50 
Easy to Operate. Anyone can use. Versatile 


@ Victors add, subtract, and multiply. Auto- 
matic Credit Balance. 


See What You’re Doing. All items immedi- 
ately visible at all times 


Carry It With You. Sturdily built Victors 
@ casy to carry. Light, compact; occupy desk 
space no larger than ordinary letterhead. 


Precision made, fully guaranteed. Electric or 
hand operated; choice of full key or 10 key 
keyboards. Liberal trade-in allowances; con- 
venient credit terms. Victor branch offices or 
authorized dealers in all principal cities. 


© World's Largest Exclusive Manufacturer of 
Adding Machines — Now in Our 3ist Year 


VICTOR ADDING MACHINE CO. 
Chicago 18 


Illinois 
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One of the Most 


DRAMATIC OFFERS Ever Made 














A FREE $30 REVOLVING 
DISPLAY plus °33°° List Value 


of Free Merchandise 
with this C-THRU DEAL 


You CAN believe your eyes. Here's the way to 
double and triple your sales of C-Thru ruling 
devices. This sales making action display was 
developed in answer to the requests of thousands 
of dealers who wanted a compact, dramatic 
method of showing C-Thru merchandise. Look at 
the advantages of this display. 


COMPACT — Only 17'/2 inches in diameter, and 
32 inches high — yet shows 24 of the fast selling 
C-Thru items. 


VERSATILE — Can be moved about to any part 
of your store for display, or can be used as very 
attractive window display. 


COMPLETELY ASSEMBLED — Just unpack and 
this display is ready to work for you. It comes with 
items mounted. 


MOTORIZED — Can be had with motor as op- 


tional feature. 


Write for complete details. 


BAVIGATIONAL [ESTROMERTS «© STESCILS « PROTRACTORS - OTHER DEVICES 


tiler CON 


HARTFORD, CONN., U. S. A. 
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NSA DISTRICT NO. 8 MEETING 
(Continued from page 45) 


auditor, and Gene Mitchell, manufacturers representa- 
tive, publicity chairman. 

An innovation that clicked was a breakfast at 9 
o’clock on Friday morning, April 1. Practically every- 
body arrived on time and all were happy that they had 
made such an effort because a feature attraction was 
little six-year-old Ginger Prince, child star of the mo- 
tion picture film, “The Lawton Story,” which had its 
premiere presentation in Lawton, Okla., on Saturday, 
April 2. Ginger, who had to learn 2,000 words of dialog 
for her part in The Lawton Story, has also committed 
to memory 125 songs. In addition to being a compe- 
tent little singer, Ginger turned out to be an excellent 
song leader. With a minimum of coaxing she induced 
everyone present to sing. 


First Business Session 


Governor Earl Scott called the meeting to order and 
after a beautiful invocation by Dr. John R. Abernathy 
of the St. Luke’s Methodist Church, Oklahoma City, 
Mayor Allen Street made the address of welcome, 
Mayor Street presented actual keys nearly a foot long 
to Jack Kendrick, Earl Scott, Paul Burbank and Im- 
mediate Past President Fred Downs. 

Following the appointment of committees, President 
Jack Kendrick and General Manager Paul Burbank 
gave their addresses. Then came the stimulating talk 
titled, “The Business of the Future,” by J. H. Williams, 
attorney, Chickasha, Okla. Terming himself an opti- 
mist, Mr. Williams said that we could talk ourselves 
into almost anything—paupers’ graves, war, depression, 
inflation, continued prosperity. Because he believes 
that ideas dominate facts Mr. Williams is sure that we 
can stop such threats as Russian Communism and 
other isms by attacking them within our own borders, 
by talking them down intelligently. In Mr. Williams 
opinion two of the greatest forces in the world today 
are challenge and response, but we must see to it that 
we challenge ourselves and not only others. If we can 
achieve a genuine worldwide viewpoint our reach will 
exceed our grasp and the brave new world for which 
we all hope will become a reality. 

Shortly after luncheon, registrants assembled in the 
convention hall to hear the addresses of NSA Troupers 
Howard Gorton, E. R. Manning and John Reinecke. 
They were also treated to an illuminating address by 
Robert R. Sesline, president of the Sales Executive Club 
of Oklahoma City. Mr. Sesline spoke on “Handcuffed 
by Bad Practices,’ explaining how bad habits and 
methods in the business world and sales departments 
particularly, have caused impairment of business and 
sales efficiency. 

The remainder of the afternoon was given over to an 
open forum under the chairmanship of Fred Downs, 
Downs-Randolph Company, Tulsa, Okla. On the panel 
representing dealers were Jack Kendrick and Art 
Reed. Dan MacDougall, Stationers Loose Leaf Com- 
pany; John Horn, Eberhard Faber Pencil Company; 
and Claude Allen, General Fireproofing Company, 
functioned for the manufacturers. Paul Burbank rep- 
resented NSA. The following subjects were discussed: 
chain store competition, national accounts, sales meet- 
ings for dealers, balancing inventories, zone prices, 
store hours and advancing freight rates. Just before 
adjournment the officers listed elsewhere were elected. 


Annual Banquet 


At six o’clock Friday evening the House of Friend- 
ship was opened in the Silver Glade room of the 
Skirvin Tower Hotel. The annual banquet started only 
a little later than scheduled time of 7:30. 

During the program that followed Izzy Voda, presi- 
dent of the Midwest Travelers Club, served as toast- 
master. In accordance with custom he introduced 
everyone at the head table, including convention com- 
mittee chairmen and the new officers of the Midwest 
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BATES NUMBERING MACHINE THE NEW BATES STAPLER 


The acknowl- 
edged leader 
throughout the 


Makes its own 
staples. 5,000 in 










































world for more Improved 
than half a action. Easy 
century. to load. 
a} 
BATES MunKee STAMP PADS BATES SAMSON HAND PUNCH 
a oe Powerful, yet 
ee lightweight. Easily 
lived. punches holes 
Reversible, through 1/4 


inch thicknesses. 


renewable filler. 








BATES EYELETER 





crimps eyelets in 





one instantaneous 
automatic 


eA Cee TI 


operation. 








BATES LIST FINDERS 
Simplest listing 


dont 


BATES PERFORATOR 


Easiest action. 







largest waste 














; > ever 
container. made. 
Compact, Ideal for 

economical. home or office use. 








WISE businessmen buy office equipment 
with an eye to “How durable?” and 

“How efficient?” as well as “How much?" 
BATES OFFICE AIDS actually cost less 

in the long run because they stand up 
ruggedly to wear-and-tear and 

perform with satisfying efficiency. 


REMEMBER THAT when you display 
and sell BATES quality products! 


THE BATES MANUFACTURING CO., ORANGE N. J. e NEW YORK OFFICE, 30 VESEY STREET 
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Chicago Sales Office: 


THE BUCKSTAFF COMPANY 
c/o Wm. H. Wark * 666 Lake Shore Drive 


Sales Representative: 


HENRY L. GUTH 


Wescoeville, Penn. 
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Since 1852 


Buckstaff Furniture is constructed to endure, yet de- 
signed to conceal the necessary ruggedness so vital 
in quality furniture. The general acceptance of 
Buckstaff Furniture is emphasized by the ever in- 
creasing demand. Many designs in up-to-the-minute 
styling assure you of your choice in the finest. 
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Travelers Club. Art Reed, Latsch Brothers, Lincoln, 
Nebr., general chairman of the 1950 convention, was 


presented together with the new lieutenant governors T M N 
named elsewhere. Governor-elect J. L. Wren spoke wo ore ew 
priefly with special reference to the ladies program ° . 

and the following souvenirs that the ladies received: H h G d EHRLICH des ed 
stapling machines made by the Metal Specialties Com- ig ra e ign 
pany; staple removers made by Speed Products, Inc.; 

pall-point pens made by Flo-Ball Pen Corp., kitchen LEATHER UPHOLSTERED 


No. 940-P. 





20" between arms 
27" overall width 


20" height from 
seat adjustable 


21" sitting depth 
27" overall depth 
35" overall height 








We also manufacture 


DAVENPORTS and RELATED FURNITURE 


for Reception Rooms and Executive Offices 


No. 935-P. 
17-18" between 
arms 
23'/-" overall width 


20" height from 
seat adjustable 


19" sitting depth 
24" overall depth 
35" overall height 





AT OKLAHOMA CITY REGIONAL 


|. Buff Burtis. Burtis Press & Office Supply Co., Clinton, Okla.; 
Walter Guy. Arkansas Prtg. & Lithographing Co., Little Rock. 
Ark.; Robert T. Sutton, Eckdall & McCarty, Emporia, Kans. 

2. Frank Palmer, L. G. Morris and Ralph DeLong, all of Eaton Paper 




















Corp. 
R. G. Attaway, Tulsa. Staty. Co., Tulsa, Okla.; Bill Pickering. 
and John D. Horne. both Eberhard Faber Co.; Fred Downs, Downs- 
Randolph Company. Tulsa, Okla. 
4. John Henn, Joseph Dixon Crucible Co.; Leonard Wilcox, Roberts 
Prig. & Staty. Co., Hutchinson, Kans.; R. D. Latsch, Latsch Brothers. 
Lincoln, Nebr.; Ed Manning. National Brief Case Company. vice- 
president manufacturers division, NSA. 
5. William Schmiederer, Buxton & Skinner Prig. & Retr. Ce. St. 
Louis. Mo.; Al Bartens, Shallcross Prtg. & Staty. Co., St. Louis. 
Mo.; Courtney Wall. McMillan Book Co.; P. . Clemen. G. J. IMMEDIATE DELIVERY 
Aigner Co ‘laude Allen, The General Fireproofing Co. SATISFACTION GUARANTEED 
shears made by the Metropolitan Cutlery Company, A Line Popular for 26 Years Past 
and eyebrow pencils made by the Eberhard Faber Pen- 
| Company. Dick Krueger entertained with songs : ‘ 
from the show “Oklahoma” and the Boresome Four- Write for Photos of Entire Line 
some added to the pleasures of the occasion with some ’ . . 
and Dealers’ Price List 
; barbershop quartette numbers. Eddy Ward and his 
orchestra e the evening complete with dance 


ARR GRAND RAPIDS 
Late hour activities of the day before did not mate- 

rially reduce tendance at the Saturday morning busi- 

ness session. A good sized crowd was on hand to hear | LEATHER FURNITURE CO. 











the addresses of NSA Troupers J. L. Mann and Geof- 201-207 Front Avenue, NW 
frey L. Pippette. They also listened with approval to ? ; 

wet the enlightening , address, “Can He Take It?” by W. T GRAND RAPIDS 4 MICHIGAN 
Martin of the Shaw-Walker Company. Mr. Martin ad- 
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Investment 
Tip — 





is an Investment in comfort, 
eased nerve tension relaxed 


thinking .. . even prolonged life. 





Misseaiiss men accomplish more 
with less strain— when part of 
their day is spent in the Barcalo 
Reclining Chair: 






SitTiNG in it dur- 
ing conferences 
or interviews, or 
while dictating. 

Recuininc for a 
“few winks” as 
the opportunity 










arises. 
Yh Th GY 
x) ( ul | ‘| t Sy? >ate 
en / Patented 
a ae | 
_— SS 
j } It brings release from nerve tension 
{ . 2 
clearer thinking. Can even prolong 
the span of life. No other chair of- 
IN CONFERENCE fers these benefits. 
GOOD PROFITS HERE! TES 
> 
Th d for the Barealo EXECUTIVE Reel i ai J 
e nee or e arcaio Sectiin & P ” 2 
ing Chair is as big as the number of executive Us FT] 
in your market. Get these men to SEE and TRY ai i | J 
this amazing chair, and vou'll be surprised how 


readily it SELLS. A FEW WINKS 


Executive Chair Division 


BARCALO MANUFACTURING COMPANY 


166 Chandler St., Buffalo 7, N. Y 
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dressed his opening comments to the young office 
equipment salesmen present because he wanted them 
to realize that selling has been easy for the last ten 
years. The return of competitive selling conditions, he 
pointed out, makes it necéssary to find an answer to 
the question, how are salesmen, young and old, going 
to meet the new difficulties? Naming several of the 
problems that will be faced Mr. Martin listed the fol- 
lowing suggestions as means of combatting resistance: 
carry samples, make demonstrations, take some sales 
training, develop the faculty of persistence, use the 
strategy of a chess player, the flash of a tennis player, 
the follow through of a golfer, and invest everything 
you do with the fire of enthusiasm. 

The task of summarizing was given to Al Cook, 
Al Cook Desk Company, Oklahoma City, who initiated 
his remarks by saying that a dealer will get help from 
manufacturers and other business friends only as he 
makes his need and problems known. Some of the 
problems, according to Mr. Cook, are insufficient dis- 
counts, poor methods of hiring employees, lack of par- 
ticipation in community activities, purchasing agents 
with price complexes, and the habit of getting panicky 
at the first indication of drop in sales volume. 

Governor Earl Scott resumed the chair, expressed 
thanks to all who had contributed to the success of 
the meeting and then presented Paul Burbank, who 
closed the meeting with appropriate remarks of 
approval. =. 

L. HYMAN & SONS PASS HALF CENTURY 

New York City’s heaviest traffic problems were still 
concerned with horses and buggies when Louis Hyman 
and his son Harry started, in a little Orchard St. store, 





——————— 























HARRY HYMAN MOE HYMAN 
the business of wholesaling paper and kindred supplies 
away back in 1899. 

Living and selling conditions were much simpler then 

but it is significant that the principles and rules laid 
down by the elder Hyman 50 years ago have undergone 
no revisions through all the turmoil and national 
changes that have occurred since. 

Harry Hyman and his brother Moe have carried on 
with the business since the death of their founding 
parent, Louis Hyman, in 1937. The present site, at 102 
Prince St., consists of more than 15,000 square feet, de- 
voted to paper and stationery specialties. 

—_- 
JACOBI OPENS HIS OWN BUSINESS 

Frank C. Jacobi, who resigned April 1 as sales pro- 
motion, advertising and mail order manager of Hor- 
ders, Inc., Chicago, has opened his own advertising 
business at 208 S. La Salle St., Chicago. Mr. Jacobi 
offers a complete advertising and catalog service to 
stationers and is doing consultation work on direct 
mail and mail order programs. 


———? i * 
HOME-O-NIZE NAMES REPRESENTATIVES 
Two new representatives have been added to the 
sales staff of the Home-O-Nize Company, Muscatine, 
Iowa. Robert L. Heck is serving in the New England 
territory and Leo J. Cohen in metropolitan New York 
and Philadelphia. The Home-O-Nize products they 
represent are card files, slide files and storage cabinets. 
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STEELCASE 


Mlwaye oul ffeonl 


in BEAUTY, QUALITY and VALUE 





desks and tables, like all Steelcase furniture, 
are beautifully styled and finished to harmonize 
with the modern office. In every detail, they are 
engineered to combine the ultimate in space 
economy with maximum in working efficiency. 


STYLEFILES 


demonstrate the exceptional quality of Steelcase ~ 
engineering and construction. Famous pat- 
ented Steelcase suspensions permit fingertip 
operation of fully loaded drawers. Complete 
line for all types of filing. 


EASYREST | 


posture chairs give you more for your money in 
comfort, style and durability. Steelcase offers 
you a full line of posture chairs... and beauti- _ |. 
ful companion chairs to match all other Steel-  STEE i ASE 


case pieces. Steelcase leads in value! ‘Be rhs ae Business Equi 97TNIeErItr : 
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METAL OFFICE FURNITURE COMPANY * GRAND RAPIDS, MICHIGAN 
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JASPER, 





JACK 





or EXECUTIVE OR 





SON DESKS 












CLERICAL USE. 


THIS DESK OFFERS UNEQUALED VALUE! 


e This Jackson Desk series available in approximately 20 combinations of 


sizes and styles. 


e All walnut exteriors on walnut desks 
Combed grain oak exteriors in Softone oak desks. 

e Deep file drawers equipped with ball bearing suspension. 
Interior equipped to accommodate hanging file ray 


e Desks equipped with adjustable glides for leveling and adjusting desk 
height 29" to 30! . 


e And many other 


INDIANA 


V4," 
Write for Literature. 


REPRESENTATIVES 


James H. Davison, Route 1, Box 120, Los Gatos, Cal. 
Marion VY. Follin, 220 Fairbanks Road, Riverside, III. 
George B. Wray, 130 W. 42nd St., Room 819, New York oa 


| = OFFICE FURNITURE CO. 





Howard Maley, 115 Tarbell Ave., Bedford, Ohio 


L. H. McDaniel, 1414 West Tucker St., Ft. Worth, Tex. 
Harry Wells, 235 E. Breckenridge St., Ferndale 20, Mich. 
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Wilson G. Turner, Correspondent 


Miss Sarah Schulte and Herb Rictor have left the 
sales department of the John W. Graham Company 
f Spokane t n the sales force of the Spokane Office 


Supply Com} 


7 - * 
Busine D and Speeds Company of Missoula, 
Mont., has moved down the street to the new build- 


at 225 East Broadway. 
> > > 
This is the straight goods—Jerry Wright, manager 
f the Carpenter Paper Company in Missoula, has 
ted iplain for his chapter of the U. C. T 
this yea! Art Stubkjaer of the same company 
was elected ¢ 
. A > 
Arthur Edwards of Golden Montana in Lewistown, 
Mont., has been The other day, Clint Martin, rep- 


esenting the R. L. Smith Company, called on Arthur 
his hon I think about the only business trans- 
cted was a yuple of hot chess games. 
> . . 
Marshall Scott and his wife, of George M. Scott, 
Stationery, in Idaho Falls, Ida., took me out to dine the 


ther evenil rhe cuisine was excellent and the dance 
fi specially for dancing without your 


= 


” * * 


while back that C. O. Hult had left 
he employ! t of the Harold E. Dahl Company of 
Tacoma, Wash. I find that he is now working for the 
H. G. Baker Company of the same city. 
> > * 
C. J. Shorb of the 


ld vt ne 


Shorb Stationery in LaGrande, 
overstocking problem. He says, 
can eventually get rid of anything 
al we put it out and let the kids swipe 

He a 1 little truism that he quotes to cus- 
ners over tl phone when it looks like they are 
“It’s not so much money; once 
get it t of your bank account you'll never no- 


»4 . ‘ ¢ eft 
GAIRLIILS a ‘ ) 


* * * 


tuth Osborne, wife of Al Osborne of the Tacoma 
Office Supply any, Tacoma, Wash., fell off a horse 
ithe Her major injuries were a black eye and 


* + 


nger the buyer for the Lowman and 
dC y of Seattle, Wash. At the last re- 


i few linge job has been taken over by Johnny 
Tuttle, w) for the past several years been an 
tside for Lowman’s. Johnny is a swell 
He kn the stationery business and we all 
.ng-up job 
* > * 
The We t Paper Company, Seattle, Wash 
lle damage from the Seattle earth- 
] ection of the building caved in, ex- 
tock to the elements. The entire 
hours and days overtime getting 
helter. Fortunately, the Northwest 
rful weather. We hope their loss 


f 


> ] - 
The abov 1 (drawn from life) is of Clint Mar- 
tin, les! the R. L. Smith Company. When 
howed tl ire to Clint, he said, “Who’s that?” 
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Immediate Delivery! 


Now... ON THE ALL-NEW 
CLARK LINE STEEL SHELVING 


This is our way of 
saying “Thank you” 
for the wonderful 
response we received 
from dealers all over 
the country when 
we introduced the 
CLARK LINE W 
Bar Shelving just a 
few months ago. We 
can now offer: 














* IMMEDIATE DELIV- 
ERY 


* More complete size 
ranges: 


24" to 48" shelf widths 
9" to 24" shelf depths 
6' to 10° unit heights 








* Both end and back 
panels available for 
any size. 











“Far better than we expected” .. . “best shelving 


development in my 27 years experience” . “cus- 
tomer more than pleased” . . . these are excerpts 
from letters we received from some of the many 
dealers who ordered the new CLARK LINE. Not 
just another shelving line, but a new shelving de- 
velopment, unmatched in quality, that has really 
caught on. The W Bar post, an exclusive CLARK 
feature, is an ingenious pleated bar method that 
assures better rigidity, greater strength, The W 
Bar posts are constructed of 16 gauge steel, the 
shelves are available in 18 and 20 gauge. Baked- 
enamel shades of Harbor Grey and Olive Green offer 
durable satin-like finishes. Optional white or spe- 
cial colors are available upon request. All shipments 


F. O. B. Minneapolis. 


Write today for the new, more complete price lists and cata- 
log sheet. If you already have them, tell your customers about 
the new service ... immediate delivery. When you tell ‘em, 
you'll sell "em... the best shelving line obtainable anywhere 


the CLARK LINE! 


FRANCHISES AVAILABLE 
FOR EXPORT 


The Clark Line 


FREE ESTIMATES FOR 
SPECIAL INSTALLATIONS 





R. K. CLARK CO., 108 Ist Ave No., Minneapolis 1, Minn. 
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Carbon Paper 
DEALERS: 


Typewriter Ribbon 
DEALERS: 


"\9t'4 No Secret” 


Here is information that should be of spe- 
cial interest to you. 





The appearance of your carbon paper and 
your typewriter ribbons can be improved, 
their salability increased, by having them 
carry your own private brand name. 


In the manufacturing process, each sheet of 
carbon paper, each typewriter ribbon is posi- 
tively, permanently, identified. A constant 
reminder to your customers that YOUR prod- 
uct is daily doing an outstanding job. 


What better advertising could you ask for? 
Think what this can mean in repeat orders. 


H. M. STORMS COMPANY has long ex- 
perience and complete facilities for ren- 
dering this unique service. 


It is just good business to investigate an op- 
portunity which offers such excellent pos- 
sibilities and we suggest you write NOW 
for details. Address Dept. H. 


For over HALF A CENTURY manufacturers of 
“The Complete Line” that stands the test of time. 


CARBON PAPER INKED RIBBONS 
CARBONATED ROLLS 


“Wholesale Exclusively” 





d — 


Ros ererR™ 


H. M. STORMS COMPANY 


Storms Building, Brooklyn 16, N. Y. 
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Clint is a man who has done many things in his life— 
all the way from working in a mental institution to 
selling for Bob Smith. All kidding aside, he knows 





| 
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the stationery industry and has a lot to offer stationery] 
buyers. The Oregon Trail Travelers is proud to list 


him among its members. 
ineitiaine a a as 


A. W. FABER-CASTELL APPOINTS TERRY 
The A. W. Faber-Castell Pencil Company, Inc., New- 
ark, N. J., recently announced the appointment of Ear] 
H. Terry of Denver, Colo. as a new representative in 
a part of the Midwest. He will make his headquarters 
in St. Louis, Mo., for coverage of Missouri, Kansas, 
eastern Colorado, Indiana and Illinois, excluding Chi- 























EARL H. TERRY 
cago. Mr. Terry began calling on the trade system- 
atically April 11 after having been in training under 
Ralph Maneval and Ben Powell, part of whose terri-} 








Le oe | 





tories he is taking over. Mr. Terry spent about four} | 


years in the Armed Forces and then completed his 


education at the University of Denver while doing} | 


some selling work. 





> 
R. K. CLARK OFFICES TO NEW LOCATION 

The R. K. Clark Company, Minneapolis, Minn., man-} 
ufacturer of steel storage shelving, moved its general! 
headquarters on March 1 from 1302 Fifth Ave. S. to} 
108 First Ave. N., where the sales offices are included} 
in the same building as the warehouse. The new quar- 
ters provide larger space for the special order depart- 
ment as well as stock items 

—_— —-< 

BREHM ELECTED FREDERICK HART OFFICER 

James F. Brehm was recently elected vice-president 
of Frederick Hart & Company, Inc., Poughkeepsie, 
N.Y. He formerly was executive vice-president and 
secretary of Bay State Optical Company, Attleboro, 
Mass. 
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ALES DEPARTMENT, JOSEPH DIXON CRUCIBLE CO., 
49 


JERSEY CITY 3, NW. J 
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QUALITY 


--- and QUALITY means customer 
satisfaction and repeat sales. 
Recommend LEATHEROID prod- 
ucts for longer wear and better 
service. 


EXPANDING WALLETS 


Quality Park’s Leatheroid Expanding 
Wallets with cloth gussets (or paper) 
give your customers more .. . both 
in appearance and durability. The 
many sizes, varying degrees of ex- 
pansion, with or without partitions, 
give your customers a wide choice 
to meet ALL requirements for service- 
able, easy to carry, long wearing, 
secure wallets. 




















Quality Park quality is the result of combining quality materials 
(such as Leatheroid) with experienced and skilled workmanship, 
careful inspection, and a sincere desire to make a better product. 
Expanding Wallets and Vertical File Pockets are packed in strong, 
substantial covered boxes. 





VERTICAL FILE POCKETS 


- +. again Leatheroid means top qual- 
ity in this file pocket for legal papers, 
correspondence, contracts, specifica- 
tions, and documents that must be 
preserved. Five-piece construction 
with glue welded double fronts and 
backs means added years of wear. 
Tan cloth gussets (or paper) are rein- 
forced. Available in legal and letter 
size with 1°”, 32”, and 54” expan- 
sion. 














Sold Through Dealers Only 


“tie = . <1. ~ > a 7 
OQUALIDYePARIGENVELDOPE 
General Office and Factory, Quality Park, St. Paul 4, Minnesota 

Chicago Office and Warehouse, 564 W. Monroe St., Chicago 6, Illinois 
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PAS 329 AWAY 


JOSEPH T. HOELSCHER 


Joseph T. Hoelscher, president of Hoelscher’s Inc., 
Buffal a tationers and office equipment sup- 

iers, died March 22 in his home at the age of 67. He 

id bee! few days 

Mr. Ho was born in Buffalo May 17, 1881. He 


public and parochial schools in Buffalo 
business career with the Peter Paul 
ners and engravers. Later he became 








THE LATE JOSEPH T. HOELSCHER 


the Whiting Stationery Company, be- 

nin ident in 1911 
e col f Hoelscher’s Inc., 210 Franklin St., 
perat Mr. Hoelscher and his brother, Louis 
ent, and his son, Raymond J., as 


Besides tl ther and son associated in business 
M Hoelscher is survived by his widow, 
Susan Reis Hoelscher; three brothers, Herman of Per- 

irg, ; and Aloysius of Buffalo; and a Sis- 
Sister 7 ilia of Columbus, Ohio.—GET 


ole eke ok 


4 + 4 


EDWIN M. BEROLZHEIMER 

Edwin M.B zheimer, 61, chairman of the board of 
Pe Company, died March 15 at his Davant 

ati I land, S. C 
Mr. Be! er was the great-grandson of Daniel 
Berolzheil founded the Eagle Pencil Company 
1856. H acted both as vice-president and 
ympany and was chairman of the 
sinc Vice-president of the Blaisdell Pencil 
Company, | lphia, and chairman of the board of 
Hud er Company, San Leandro, Calif., Mr 
Berolzhei served on the advisory board of the 
Chemical | & Trust Company, New York, N. Y 
H New York’s Mount Sinai Hospital 
Exeter Academy, Exeter, N. H., and 
ird, Mr. ] zheimer served as an Army captain 
Wo! VM I. He was a member of the New York 
Society of M and Naval Officers, Harvard Club of 
New York inglers’ Club and Armor and Arms 
lub. Hi terest in dogs was pointed up by his 
ter Ke Tarrytown where he raised cham- 


Survi't is widow, Mrs. Myra Cohn Berolz- 

a daughter; and two brothers, Al- 
C. Be ident of the Eagle Pencil Company, 
Henry I vice-president in charge of man- 


MRS. FRANK HAMMERSCHMITH 
In the jusiness in a number of northwest- 
tie M Frank (Frances’E. Phillips) Hammer- 
4 1 Portland, Ore., recently. She had 
é stationery business at Roseburg, 
re n rece rs, but had previously been in that 
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yet... voun finger pressure 
WILL INSTANTLY RELEASE 


THE perma-grip lock 














The NEW 


Dual-Loc Binder 


CESCO’S LATEST TIME-SAVER 









Only slight finger pressure will immedi- 
ately release the tenacious hold on the 
posts. The cover is removed easily and 
smoothly, without danger of faulty opera- 
tion. 


merely replacing the cover, it will 
automatically lock with a vise-like grip 
that will hold until voluntarily released. 
The mechanism cannot rattle. 


Accurate machining of fine quality steels 
used throughout ensures constantly smooth 
operation. No parts can break or work 
loose, and wear is minimized. 





Dual-Loc Binders is still in effect. Write today on your business 
stationery for details and free, personalized folders. No obligation! 


THE C. E. SHEPPARD CO. 


44-09 Twenty-First Street Long Island City 1, N. Y. 


| DEALERS: A Special Introductory Offer of the popularly priced 















Fr at 
| MOOERN LOOSE a 








field where she was well known throughout the region 
in various communities of the state of Washington. 
Her husband was the founder of the Hammerschmith 
Lumber Company of Tacoma, Wash., but had recently 
retired. She was born in Bonner, Mont., moving 
with her parents to Olympia, Wash., when she was 15 
years old. Prior to operating the stationery business 
in Roseburg, she had been prominent in the stationery 
trade for a number of years at Seattle, Tacoma, and 
Aberdeen, Wash. Besides her husband, she leaves a 
daughter, Mrs. Max Kraus; a son, Robert C. Phillips, 
of Roseburg; a brother, Arthur Mandville, a sister, and 
five grandchildren.—CML 
tt F - 
DON C. HANOVER, SR. 

Don C. Hanover, Sr., the first salesmah to go on 
the road for the Sturgis Posture Chair Company, 
Sturgis, Mich., died at his home April 7. In his original 
five-state territory he had been covering most of Ohio 
and the city of Detroit, his sons Don Jr., and Robert 











THE LATE DON C. HANOVER, SR. 


taking over part of the area. In addition to the Sturgis 
line, the Hanovers have been selling desks and filing 
cabinets of the Invincible Metal Furniture Company. 

The senior Hanover spent his spare time on his 
farm near Fostoria, Ohio, where he raised registered 
cattle and kept his saddle horses and hunting dogs. 

Surviving besides the sons Don Jr. and Robert are 
a third son, James, and the widow. 

+; + + 
JAMES W. BRYCE 

James Wares Bryce, 68, inventor and chief con- 
sultant of the International Business Machines Cor- 
poration engineering and development laboratory, died 
March 27 in the Montclair Community Hospital, Mont- 
clair, N.J. He lived in Glen Ridge, N.J. 

Mr. Bryce was the holder of some 500 patents, chiefly 
in tabulating and computing machines and scales. He 
also was the inventor of a self-regulating electric time 
system and a read-out and emitter, two basic devices 
in electric computing machines. 

Many of his basic inventions were involved in the 
building of the automatic sequence controlled cal- 
culator for Harvard University in 1944 and the selec- 
tive sequence electronic calculator now used by the 
IBM in its New York City office. | 

Surviving are the widow, Mrs. Elizabeth Snow Bryce; | 
a son, Henry W. Bryce; two daughters, the Misses 
Bella J. and Elizabeth Bryce; and a brother, Clarence 


H. Bryce. 
+ - + 


IRWIN BREADY HERON 

Irwin Bready Heron, school supply salesman with 
Underwood, Ltd., typewriter manufacturers and office 
supply distributors, 135 Victoria St., Toronto, died sud 
denly recently. Mr. Heron covered eastern Canada for 
Underwood, Ltd., for 25 years. Surviving are his widow, 
Ethel R. Heron, Toronto; his parents and two broth 


ers.—SJL 
- +; + 
FRANK JENSEN 


Frank Jensen, long associated with Remington Rand 
Inc., of the Seattle district, died recently at the agé 
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non-curl carbon in 5 special weights to answer every 
typing need. Its anti-smear surface is another mark of 
distinction that makes it indispensable for clean efficiency . . . 
You can depend on Queen carbon for clear write, clean write, 
nent write because .. . it's made in 3 inking finishes on 





Send today for FREE Samples of 00% absorbent rag tissue! Each sheet is weighted for the 
Queen Carbon Paper. rticular job you do . . . from featherweight to billing weight! 
ve time .. . save effort ... save money ... with Queen 


Quality Carbon Paper! 





FEATHERWEIGHT LIGHTWEIGHT MEDIUM WEIGHT STANDARD WEIGHT BILLING WEIGHT 


UEEN RIBBON & CARBON CO., INC. 


Executive Offices 


742-760 Wythe Avenue Brooklyn 11, New York 











Factories: Brooklyn, New York and Chicago, Illinois 
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Fin Kansas, M1 


A native of Seattle, Wash., he had resided 
in Kent, a short distance south of Seattle, for the past 
26 years, and was active for some time with the busi- 
rganization mentioned. A veteran of 
War, he took considerable interest also 
tivities, being a charter member and a 
of the White River Valley Post No. 
1741, of the Veterans of Foreign Wars. Besides his 
widow, Betsy, he leaves two sons, Frank Jensen, Jr., of 
Nome, Alaska, and Merlin Jensen of Kent.—CML 
+; - - 
GLENN W. INGLEWRIGHT 

slewright, 66, who, for nine years, repre- 
derwood Corporation in Memphis and 
died April 9. 

Born in Sawyer, Mich., he had lived in Memphis 
since boyhood. He was widely known in Memphis and 
in Mississippi and Arkansas, where he had traveled 


of 52 years 


ness machine 

the First World 
in veteran’s at 
past commande! 


Glenn W 
sented the l 
the Mid-Sout! 


extensively for the Underwood Company. 
He is survived by his widow, a daughter and a son. 
CG - + + 


HENRY C. MOORMANN 
The S. K. Smith Company, Chicago, has announced 


the recent death of Henry C. Moormann, assistant 
treasurer and credit manager, associated with the 
company since January, 1943. 

Mr. Moormann was on vacation at the time of his 


He is survived by his mother, Mrs. 
a sister, Mrs. Eda Beetham. 
ts was named to assume the nosition 
Mr. Moormann’s death. 

1: 
MRS. D. R. PINNEY 
Lessie R. Pinney, wife of D. R. Pinney 
Records, Inc., Chicago, on Saturday, 
at the home in suburban Wilmette. Born 
Pinney was 66 at the time of her death. 
married in California in 1917 and 


fatal heart attack 
A. Moorman! 

David W. Y« 
made vacant | 


Death came 
of Acme Visible 
March 28 


The Pinneys wer 


had no child Two sisters and a brother survive. 
+ | | 
BRUCE G. LEITCH 

One of the most popular traveling salesmen in 
the trade passed away recently in the person of 
Bruce G. Leitch. He served as city traveler for Grand 
& Toy, Ltd., Toronto, office stationers ard equipment 
firm, for the past 21 years. His widow, Phyllis A 
Syer Leitch ster, Mrs. John Fleming, California; 


Arthur S. Leitch, Toronto, survive.—SJL 
oi © 


J. W. TURRELL ESTABLISHES OWN BUSINESS 


and a brothe 


Jerry W. Tu for the past six years associated 
with R. L. Smith of 604 Mission St., San Francisco, 
Calif. left that establishment on May 1 to go into 
business for himself as a manufacturers’ representa- 
tive. He planned to handle three lines—Pickett & 


Vemco drawing instruments, and the 
oards, flat and triangular scales and 
cover the 11 western states and 
1ome address of 3738 Glenfeliz Blvd., 
‘alif.. continuing as his business ad- 


Eckel slide 1 
Cal-Pan drawin 
so forth. He 
El] Paso, Tex 
Los Angeles 
dress 

From 1930 1 440, Mr. Turrell worked for Kendall’s, 
Inc., Stockton, Calif., and from 1940 to 1944 he repre- 
sented The GI Wernicke Co. under John B. Hib- 
bard. From 1944 to May 1 of this year he covered 
southern Cali Arizona and New Mexico in be- 
half of factory lines for R. L. Smith, manufacturers’ 


representatir 


—> 
ISRAEL STATIONERS VISITS NEW YORK CITY 


D. Lautmal | Aviv, Israel, who has been estab- 
lished there { ibout 25 years in operation of a sta- 
juipment store, is in this country 
on a buying He is seeking new sources from 
paper, stationery items, small office 
supplies and nery novelties 

Remaining u about May 15, M 
making his | iarters at the Hote 
& Madison A‘ New York City. 


ionery and 
which to pu 


r 


r. Lautmann is 
| Croydon, 86th 
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Business BOOMS 











SPONGE RUBBER STAMP PADS 





es 
Customers see it... 22 


... Bay tf 





No wonder Customers ask for Speed-Mo by name! 


So sell the line of quick turnover .. . 
liberal discounts bigger profits— 


12 SUPERIOR FEATURES! 


* Easy on Rubber 
Stamps 


* Large, Notural 
Reservoir. Can 


* It’s Silent * It’s Long Lived 


* It’s Sweat Proof « Clean, Sharp 
Impressions 
* It's Dust Proof 


be Reinked 
* Cleans Stamp - 
* It’s Lint Proof While Inking indefinitely 
* No Scrapin 


« It’s Sag Proof * Full Rich Inking Before inking 


Write today for further details 


RIVET-O man 


700 MAIN STREET 








ORANGE, MASSACHUSETTS 
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tase availa / 


/ 7 ADDING 
MACHINES 

.are in a league by themselves. 
Check these features... weighs 6/2 pounds; short 
stroke handle; sturdy construction; non-crawling; 
non-glare keys with full size keyboard; totals and 
sub-totals in red ; over-size numerals ; and many more. 
You are missing the bet of a lifetime if you don’t 
team up with a Swift now. Remember, it is small in 
size, cost and weight...three big advantages that 


make it an important part of all types of businesses 
—large or small. 


See your dealer, or write: 


SUMFT 


BUSINESS MACHINES CORP. 


Great Barrington, Massachusetts 


zipper carrying 
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NSA DISTRICT NO. 5 MEETING 
(Continued from page 43) 

ness picture. Pointing out that nearly all disinflation 
is limited to foods and farm products, he stated that all 
other commodities are about three per cent over the 
March, 1948, level. Stationers, he said, should expect a 
downturn somewhat later than the general level. At 
the present time, only paper is showing abnormal soft- 
ness, the decline amounting to about 25 per cent. There 
is no appreciable increase in unemployment, no money 
shortage, no decline in bank deposits. The only fly in 
the ointment is the lack of will to buy, treatment for 
which calls chiefly for psychiatry. 

Paul E. Burbank, general manager of NSA, was the 





1. Roger W. Young. Jasper Desk Co. and Jasper Seating Co.; Frank 
Cooper, Codo Mig. Corp.; Roy Bansemer, Stationers Loose Leaf 
Co.; Dean Hall, Gage’s. Battle Creek, Mich.; Brewster Towne, 
National Blank Book Co.; Hy Linden. Ace Fastener Corp.; Fred 
Deane and Max Vaught. Gunn Furniture Co. 

2. D. W. Smith and A. C. Van Horne, Eberhard Faber Pencil Co.; 
G. J. Kickels, C. L. Barkley & Co.; John Henn, Joseph Dixon 
Crucible Co.; Charlie Lipman, George B. Graff Co.; Scott Purvis, 
Joseph Dixon Crucible Co. 

3. Walter Sheaffer. W. A. Sheaffer Pen Co.; William Dalton, William 
J. Dalton Advertising; Ed Conlon, Rockwell-Barnes Co.; Tracy Van 
Buren and Lou Mann, Sturgis Posture Chair Co. 

4. M. J. Boone. Standard Prtg. Co., Inc., Louisville: Arthur E. 
Blackstone, Executive Furniture Co.; Robert M. Crippen. Taylor 
Chair Co.; Harry Balch. Quality Park Envelope Co.; Ed Keeling. 
Art Metal Construction Co.; O. E. Earnshaw, Roth Office Equip- 
ment Co., Dayton: Frank Curtiss. Neva-Clog Products, Inc. 

5. Frank N. Graham, Louis Melind Co.; Harry A. Shockley. Bram- 
wood Press, Inc., Indianapolis; Ed Manning. National Brief Case 
Co.; Claude W. Allen and Tom Joyes. The General Fireproofing 
Co. 


next speaker. In addition to his regular topic, “Grow 
Through Association,” he presented for the first time 
color slides of the newly-modernized NSA headquarters 
in Washington, D. C., adding detailed comment on what 
had been accomplished. In addition, slides on NSA’s 
Product Education Program were shown and copies of 
the first two booklets of the series—‘“Stationery Satis- 
faction,” an informative 20-page treatment on the sub- 
ject of handling customers, and the “Filing Supply 
Manual,” a 42-page treatise on the selling of filing sup- 
plies—were exhibited and explained. Both of these 
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SPEED-O-PRINT’S NEW 1949 


Liberator Model 200 


IMPROVEMENTS AND FEATURES 





WITH 19 ee 





AVAILABLE IN _ 
Fuluramee 
Grey or 
Ebony Slack 
y The new 1949 Libera- 


tor Model 200 19 new — SPEED OPRINT 
features and improve- : 





ments include — 


y IMPROVED : 3 ~ —— _——— 
INKING s 


y ADJUSTABLE STENCIL 
BUTTON BAR 


y/ ADJUSTABLE TRAY 
BAIL FOR RECEIVING 
TRAY 


y BALL BEARINGS 


{The finest materials i! 
combined with _ skilled y 
workmanship under rigid 
inspection makes each 
new 1949 Liberator Model 
200 practically a custom 
built duplicator 


EQUIPPED WITH OPEN Re 
CYLINDER, AUTOMATIC | 
BRUSH INKING 


139° 


RESET COUNTER 


EXTRA, $10 == —<os IN FUTURAMIC GREY $4950 





SPEED-O-CABINET 








PLUS EXCISE TA) SS OR EBONY BLACK 








= 








SPEED-O-PRINT CORP. 


161 E. GRAND AVENUE @ CHICAGO 11 
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Business 
FIRE Week 
PROTECTION... Nation's 


Business 


. awe URGLARY National : 
: yasencmen ae °°eraphic Maia 
ae 


your 
ow > business 

(¢ FRANCHISE eview in an 
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ORDINARY METAL FILES 
to protect any vital records 


Ggainst FIRE! 
The Mosler sign 


Records have been burned! . 


suid Wil yous be Businesses hare been 
: Fire insur: 
] 2ader . lows records 
always leads to a le: 


v0 » c 
2 apers. So, don't trust ordinary metal file 
. that cremate records instantly in a fire 
among sales-minded 
, 


, t < out af 19 businesses that suffer a complete 
dealers. Perhaps you can : 


urn-out never reopen. Dan't let that 
Cr POSITIVE PROTECTION 
qualify, too, for an sggeeraron Record Containers, The, provide 
exclusive Mosler franchise 


he-spot protec tion of a one-hou 
Underwriters’ Laboratories. Inc 


happen to you! 


» Class C 
a~proved safe—plus the convenien oa " 

‘ efficient filing system Insulated rece< ing doo 

i ° =) i, eaten locks over file drawers. Fire t can't get -~ 
in your territory. Writ e Sonal —~4 yet, you can hoe this invaluable prote tien ata 
il - te henmeaies Surprisingly modest price 
¢ Ss. hy take chances” See € Mosler dealer no 
today for full detai and 4 sure Send for buokiet “Mann” Insu at a 
f C ‘ Record ( ‘ontainers.”” 
ompany, 
gn ead Mosler Saf 
Hamilton Ohio Main Office: 320 Fitth Os e€ ¢€ Ge, 
? Row York & ay FALL OUT ann MAN — TODAY! 
grocasecsccssccvesecovscesese a 
1 





{ The Mosler Safe Co., Dept 
- + 320 Fifth Ave.. New York 
oults in wr $ iene nend ane 


1,N.¥ 


he new free hooklet “Moser Hines 


Builders of the U. S. Gold Storage : Cuy 
Vault Doors at Fort Knox, Ky. 





And advertising keeps ’em moving! 


Safes 
Money Chests 


| Insulated 
| Record Containers 


Vault Doors Vault Doors at Fort Knox, Ky. 













Factories: Hamilton, Ohio 5 
id Storage Largest builders of safes and vaults in the wor 
Builders of the U. S. Gold Storag 
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pamphlets will be available early in May. 

The closing address on Monday was delivered by 
Governor W. B. Gregory, W. B. Gregory & Son, Inc., 
Detroit, on the subject, “Why Be Stationary?” He 


person best fitted to run your business 
even if you’re on the right track you'll 
just sit there. He then gave the 


stated that the 
is yourself 


get run ove! you 
¢ 


five points advanced by Morris A. Brisco, professor of 
retailing at New York University. These include over- 
stocking f effective accounting methods, poor 





Arthur Frey and 


representative: 
Sidney Butterfield, Smith & 
Evansville, Ind.; Gilbert B. Boose, Imperial Desk Co. 


manufacturers’ 
Imperial Desk Co.; 


Marion V. Follin 
Norman Gerth 
Butterfield Co 


Howerd Gildea Meliert Office 


Hoosier Desk Co.; John B. Rapp. 


upply Co.; N. F. Bickel, Sanford Ink Co.; Letch Collins, American 
Pencil Co.; T Salb, Jasper Desk Co. 
Mrs. W. J. Carroll; W. J. “Dixie’’ Carroll, Eberhard Faber Pencil 
Co.; Mrs Beaneth Ackland, Chagrin Falls, Ohio; Mrs. Neary; Jim 
Neary Geyer'’s Topics. 


Wallace Pencil Co.; Frank Graham. Louis Melind 
Co Ray Eichenlaub, Service Steel Products Corp.; George Herr- 
mann, Master Addresser Co.: Howard E. Gildea, Hoosier Desk Co. 

5. Old and new officers of Fifth District Travelers. L. Plumley, W. A. 
Sheaffer Pen Cc e-president; W. Kane, Oxford Filing Supply Co.. 
retiring secretary; A. C. Harper, Wilson Jones Co., president; Tom 
Lowe. Minnesota Mining & Mig. Co., secretary; R. F. Douglass, 
W. H. Gunlocke Chair Co., retiring president; C. B. Clarke. 
S. Barker's Son -o., Cleveland, retiring treasurer. 


4. Dick Steding 


salesmanshi} rer advertising and still poorer dis- 
play. Mr. Gregory also gave a number of valuable 
pointers on | ing, hiring, advertising, sales training, 
accounting procedure and other phases of retail opera- 
He ed by giving a brief discussion on the fol- 
wing six check points for stationers: 
1. ¥ yasic business organization 
2 F personnel 
3. Y buying habits 
. = elling habits 
, counting procedure 
0 I nee 
The meet 


membe! 


adjourned at 4:30 p.m. so that all 

ticipate in the House of Friendship 
nual banquet. 

convened in 


MILCUCCUILIIE 


"The al nquet the hotel’s main 
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These Space Saver 
Desks Are Built to Sell! 


EYE-APPEAL THAT CLICKS! 
FUNCTIONAL FEATURES THAT SATISFY! 
LOW PRICES THAT PRODUCE SALES! 






No. 127 
24” x 48” 


115—24” 











Also No, x 40” 


ADJUSTABLE TYPEWRITER PLATFORM 


This amazing “Magic Angle" typewriter desk doubles typing 
efficiency. Insures correct posture—greater comfort and less 
fatigue. Simply by adjusting the built-in “elevator” in this 
Universal Desk, the typewriter can be raised or lowered to 
the height perfectly suited to each user. 





No. 120 
24” =x 48” 
Also in 24” x 40” Size 






This SPACE SAVER desk is available with or without over- 
hanging top. Solid, substantial construction. Imported Cotivo 
hard woods. “Piano finish” including desk 
legs, eliminates hazard of snagged stockings. 


DEALER INQUIRIES INVITED 


on all surfaces, 


MANUFACTURED AND SOLD BY 


UNIVERSAL. 


5248 Hohman Ave. 





Hammond, Indiana 
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Help your 
eustomers to 
*FASTER -EASIER 
eMORE ECONOMICAL 
“SYSTEMS WORK 





REX-O-graph Lo-Boy 


MODEL RHES 
FLUID TYPE DUPLICATOR 


Here's a great new “work streamliner’ for systems work. 
Built to duplicate MORE masters with less effort and greater 
accuracy, Model RHES shortcuts time and labor costs on 
widely varying short-run systems operations — accounting 
records, orders and shipping copies, production schedules, 
invoicing, and many others. 


LO-BOY Model RHES is motor powered, with handy foot- 
pedal controlled for either single-revolution or continuous 
operation. It offers new "sit down" ease of operation, 
facilities for quick “masking out’ any desired portions of 
the systems form, and many new and unusual work-simplifying 
features like: 


Quick-Change Master Guide and Clamp 
Adjustable Feed Tray 

Audible Signal Automatic Counter 

Warning Signal Light 

Wide Range Pressure Adjustment 

Handles Tissue to card stock up to 9° x 16% 


The new "sit-down" Model RHES Motor Driven Duplicator 
is typical of the constant advance in duplicating perform- 
ance you can expect from REX-O-graph. Write today for 
full details, and for information on the COMPLETE REX-O- 
graph line of Fluid Type Duplicators and Supplies. 


REX-O-graph, Inc. 


3729 North Palmer Street, Milwaukee 12, Wis. 





MANUFACTURERS OF SUPERIOR FLUID DUPLICATORS & SUPPLIES 
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dining room at 6:30 p.m. with an attendance of over 
400. Serving as toastmaster for the occasion was Joel 
W. Smith, Marshall-Smith, Inc., Cleveland, president 
of the Stationers Club of Ohio. .Following the introduc- 
tion of the various officers of the national and regional 
NSA organization, General Manager Burbank spoke 
briefly, followed by a brief statement by Fred Smart, 
secretary of the Stationers Guild of Canada. An ex- 
cellent floor show followed, after which dancing kept 
the conventioners entertained until the early hours. 


Tuesday A.M., March 29 


The Tuesday morning session opened on schedule, 
with Earl Kochheiser, vice-president of the NSA Dis- 
tributors division, presiding. First on the program was 
an excellent sound movie, “In Balance,” presented by 
the Burroughs Adding Machine Company, showing that 
substantial profits are absolutely necessary if a busi- 
ness is to continue to operate year after year. Thus 
good, steady jobs for employees, high quality goods for 
customers and a fair return for stockholders are as- 
sured if the profit distribution is kept “in balance” by 
a healthy company. 

Kramer W. Foster, purchasing agent for Ross Roy, 
Inc., Detroit, was next introduced, speaking on the sub- 
ject “The P.A. Looks at the Office Supply Business.” 
Emphasizing the buyer-salesman relationship as the 
basis of all business, he listed the factors of buying as 
(1) product, (2) convenience, and (3) personnel. De- 
veloping each, he stated that the quality of the product 
(actually the prime factor) is taken for granted when 
the brand name is recognized. Convenience he broke 
down into the following—accessibility, adequate stock, 
prompt service and after-sale service. Personnel should 
be selected, he said, on the basis of product knowledge, 
ambition, selling personality and showmanship. He 
closed by describing the four types of unwelcome sales- 
men: 

1. The Barger-Inner 
2. The Tippler 

The session closed with an open forum discussion 
among the Fifth District dealers of the problems which 
are currently proving most annoying. By far the most 
annoying and dangerous was the problem of over- 
loaded inventories. Among the better suggestions for 
bringing sales and inventories into balance were the 
following: 

Buy and promote new products. 

Discover new ways to sell your present stock. 
Use questionable items in special promotions. 
Change windows and interior displays frequently. 
Make full use of dealer helps and literature. 


Tuesday P.M., March 29 


The closing session of the NSA District No. 5 pro- 
gram was presided over by Jack Harris, Yates, Burns 
and Harris, Detroit, president of the Stationers Club of 
Michigan. The entire program was comprised of mem- 
bers of the NSA Troupe. Opening the session was the 
color motion picture, “The Magic Touch,” presented by 
John J. Reinecke of the Wood Office Furniture Insti- 
tute; “Luggage and Leather Goods for the Stationer,” 
by Ed R. Manning, National Brief Case Company, and 
vice-president of the Manufacturers Division; and “Al- 
chemy Becomes A Reality,” by J. L. Mann, Sturgis Pos- 
ture Chair Company. All of these have been presented 
in the report of previous regional conventions. Just 
preceding adjournment the report of the nominating 
committee was given by Sid Glueck, General Office 
Supply Company, Cleveland, who presented the name 
of Harry S. May, May Office Service, Beckley, W. Va., 
as the gubernatorial nominee. The report was unani- 
mously approved. It was then announced that next 
year’s meeting would be held at White Sulphur Springs, 
W. Va., March 20-21. 

An added attraction to the Fifth District meeting 
was a dealers’ tour of the Jasper office furniture fac- 
tories as guests of the Jasper Manufacturers Associa- 


3. The Chatterbox 
4. The Sloppy Joe 


Um On 
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_H.C.Allen 


Business 





WETHb ts 


© give you 


more 
for your 





money 


electric statement machine 


® Speeds collections and reduces ® Eye-line visible dials 
accounts receivable 





® Automatic clear signal 
® Adds, subtracts, and multiplies © Full, flexible, highspeed keyboard 


® Subtracted items print in red ® 8'.” movable carriage 
® Keyboard calendar prints dates ® Tabulator stops, variable line 


® Adds seven columns with date, » ane 
nine columns without date ® Motorized total and sub-total keys 


R.C.Allen Business Machines, Inc. 


680 FRONT STREET, N. W., GRAND RAPIDS 4, MICHIGAN 
for authorized R. C. Allen Sales and Service, consult the yellow pages of your telephone directory. 


The only company which offers the independent dealer a full line of 


ADDING MACHINES © CALCULATORS © BOOKKEEPING MACHINES © CASH REGISTERS 
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IF YOU WANT TO SELL ve CHAIRS 
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Comfort, style and durability oll 
combine to make BOLING 
Chairs outstanding values 


which are quickly recog- 





nized by buyers everywhere! 


This solid worth has created 


a forty-five year old founda- 


- ~—- 
ee 


No. 7110 


tion of customer-satisfaction #5 

that today makes BOLING @ 

America’s fastest selling oy No. 7111 
oy 


chairs...and places you in a i 
preferred market position for @, 


fast turnover, higher profits. t. 


‘ 
at 
PA 


HIGH POINT BENDING & CHAIR CO. ¥ spemeucas Fartest 


SILER CITY, NORTH CAROLINA gee Selling Chairs 


High Point Bending & Chair Company of Siler City, N.C. 
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tion. About 50 made the trip in buses provided by the 


hosts. Tv representative factories were visited—a 
chair and esk plant—and every dealer came away 
feeling that he had a sound conception of how office 
furniture lt, from rough lumber through every 
tage t il polishing. The factory inspection tour 


was followed by an excellent chicken dinner served at 
ear Jasper. It was unanimously voiced 
ade the trip that it was one of the most 
tures of the three-day convention. 


Harper Heads Fifth District Travelers 


rhe an neeting of the Fifth District Travelers 
Club was he it the French Lick Springs Hotel March 
9. R. F. I , W. H. Gunlocke Chair Company, 


‘lub, presided over the session. Wil- 


ord Filing Supply Company, read the 


minute e preceding meeting. C. B. Clarke of S 
Barker’s S Company, Cleveland, although a dealer, 
served through the year as treasurer. He put the 
membershi on a visible loose leaf record, some- 
thing wh vill be appreciated by the incoming 
fficel 
Several off ; of the National Stationers Associa- 
wert t, including President Jack Kendrick, 
General Manager Paul Burbank; Ed Manning, vice- 
president harge of the Manufacturers Division; 
and Go! Kickels, vice-president in charge of the 
Field Di Mr. Burbank discussed briefly the 
Product | yn booklets prepared by the Washing- 
ton office h constitute 4 training school type of 
associati terprise. Mr. Manning explained the 
priority hod of alloting space at the national con- 
vention tat hat ten per cent more space was 
available 1 a year ago. Mr. Kendrick radiated 
ptimism. H id he welcomed the opportunity for re- 
dju el the present business situation pro- 


business to settle down and con- 
volume. 


Mr. Kickel i several matters to present. First of 
ill he made bid for membership in the field division. 
He read t of the services furnished to members 


ton office and spoke of the new prod- 
He also outlined the progress 
ide towa 1f hotel reservation cards to be made 
ivailable { ld division members 
The Fit District club is divided into several chap- 
het spoke for the first chapter and told 
good att unce at the meetings which are held 
I first noon of each month. George Long 
spoke fi Cincinnati chapter. He told of two suc- 
sful pal eld for members and dealers and their 
scheduled for June 28. He also told 
the C ti Christmas party, which provided a 
od tims embers and gifts and numerous pres- 
le purposes 
ci Eberhard Faber Pencil Company, re- 
rted al tive year for the Cleveland chapter. He 
1 of a ‘ for dealers and travelers, a Christmas 
efit for needy families. 
y I poke for the Indianapolis chapter 
rept t it met on the second Monday at the 
coln Hot He was grateful for the small part his 
hapter v le to play on arrangements for the 
ig. 
of Eagle Pencil Company reported 
chapter. He told of a successful 
m and golf outing which had reached 
le plani tage. He expected the group to meet 
larterly. Ret ing to the Christmas party, he told of 
ibstant ft made to a social worker. With it was 
ircha aw which was used by a settlement 
te youngsters in a housing project. 
fficers were elected for the new year 
on Jones Company, president; LeRoy 
Sheaffer Pen Company, vice-president; 
m ota Mining & Manufacturing Com- 
ny, secretar R. C. Scott, The General Fireproofing 
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IMMEDIATE DELIVERY 
LEDGER and TARIFF 
FILES 


For 
TARIFF 
FORMS 
11x82 


For 
LEDGER 
SHEETS 

11x8% 
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PEERLESS STEEL EQUIPMENT CO. 


UNRUH AND HASBROOK AVES. 
PHILADELPHIA 11, PA. 
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ROTO-SHEAR 


MAIL 
OPENER 


SOLD BY OFFICE SUPPLY DEALERS 
FROM COAST TO COAST... Used 
by hundreds of leading American 
firms, the new improved 1949 model 
ROTO-SHEAR will bring you quick 
sales and profits and pave the way 
for other sales. 

A PRECISION MACHINE, built of the finest 
i materials, recently improved to make machine 


| fool-proot, easier and simpler to operate, the 
: ROTO-SHEAR opens mail faster, better, safer 


ae 


| its razor-sharp, self-sharpening blade cuts off 
z just enough of the envelope to expose but not 
r- damage contents. Opens envelopes on one 
I 3 two or three sides. less fatigue to operator 
lees 


GUARANTEED F.0.B. 
FOR ONE YEAR $39.45 DALLAS 
a MAKE MORE FRIENDS, customers, sales and 


profits with ROTO-SHEAR. Write or wire for 
further information and dealer prices. 


: ae 


el SER Tagen 5 es? 


ROTO-SHEAR COMPANY DIV. 
j NATION WIDE PAPERS INC. 








1621 WALL ST. 
P.O. BOX 5571 
DALLAS, TEXAS 
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NSA DISTRICT NO. 2 MEETING 
(Continued from page 37) 


Manufacturing Company, who was acting chairman 
at the moment. Mr. Pippette’s subject, “Sixty Mil- 
lion Dollars Worth of Business—The Stationer’s Big 
Opportunity,” was presented with logical force to im- 
press upon dealers the direction in which to employ 
their efforts to gain this business. He pointed out 
the stationers’ big opportunity to greatly increase 
their carbon and ribbon business and gave some good 
advice toward that end. Among the points discussed 
were arrangement of stock, location of product, illu- 
mination, window display, stock control system, mar- 
ket analysis, prospect list follow-up, advertising, co- 
ordination and periodical sales meetings. 


Tells of Dealer’s Opportunity 


J. L. Mann, Sturgis Posture Chair Company, then 
presented his subject with illustrations, “Alchemy 
Becomes a Realty,” in which he called attention to 
the dealer’s opportunity in the selling of posture 
chairs. 

After the regular session, the Empire State Trav- 
elers Club met and the following were elected offi- 
cers for the ensuing year: 

President—George Parry, Carter’s Ink Company; 
Sec’y-Treas.—L. F. Fitzpatrick, Wilson Jones Company. 

There was a hospitality hour at which the sta- 
tioners of Rochester proved their hospitality. 

On the second morning the second regular conven- 
tion meeting convened with Phillip Yawman, John R. 
Bourne Company, Rochester, N. Y., presiding. 

John J. Reinecke, Wood Office Furniture Institute, 
introduced the new film, “The Magic Touch,” a smart, 
smooth-running presentation of selling office instal- 
lations. 

He was followed by Howard E. Gorton, Dennison 
Manufacturing Company, who gave his talk on “Big 
Little Things.” With the help of a number of large 
blown-up photographs of store layouts, he gave some 
worth-while pointers on grouping small related prod- 
ucts and the best way to display them to advantage, 
both on center isle open tables, on counters and in 
showcases. He discussed proper lighting, the most 
advantageous location in the store for small items, and 
many other points helpful in promoting the sale of 
small items, including impulse buying, selling tech- 
nique and service. 


Presents NSA Studies 

General Manager Paul E. Burbank, NSA, in dis- 
cussing his subject, “Grow Through Association,” pre- 
sented for the first time completed copies of the first 
of NSA’s series of books in their educational program. 

After luncheon, L. T. Thomasma, assistant general 
sales manager of The Todd Company, spoke on “Posi- 
tive and Negative Thinking of a Salesman.” “In the 
selling fraternity we are all natural optimists,” he 
said. “Especially in the past few years when sales 
were easy, we felt we salesmen were really ‘some 
pumpkins.’ But that phase has passed and now 
sales executives have quit pounding their chests and 
taken to the pavement, at the same time dusting 
off the old sales props of yesteryear to pep up the 
boys.” The old truisms now being used, Mr. Thomasma 
feels, will not do the job to be done at present. 
Instead, he suggested mixing “know how” with per- 
spiration as the cure for slower sales, reminding us 
that too many salesmen depend on their personalities 
mixed with only a smattering of “know how.” 

“Selling,” said Mr. Thomasma, “requires the right 
viewpoint—positive, not negative.”’ The market ahead 
is not a bad market but a normal market, he said. 
Hard times are not coming, but easy times are gone. 

“The salesman must have a practical knowledge of 
what goes on in a prospect’s mind, should see his 
product through the prospect’s eyes. So the easiest 
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The BROWNE-MORSE 
Glider File 


MET LTIAL performer 


outstanding features 
greater durability 
increased F. Q. 


What's the | filing quotient) of your filing 

yperation? It 1 be measured by the efficiency, 

city of your filing clerks. It's an 

ur business and a measurable 

38 Operation. 

e Glider Files help to increase the 

ur filing department. Only a 5% ounce 

open the drawer of a Browne- 
This factor alone greatly reduces the fatigue factor in 
j I your filing clerks to file more accurately . . . increases 
ir capacity. This plus the many other outstanding features of a 
wne-Morse Glider File cuts this measurable cost of your business 
peration. The smooth performance, durability and dependability of 
Browne-Morse Glider Files make them the best designed, best engi- 
neered and biggest value on the market today. Check the features below: 


The extension arms on Browne-Morse files carry a fully loaded drawer swiftly, silently 
and easily on six case-hardened steel balls strategically fitted into the extension arms 


Key to BROWNE-MORSE with engineered ball running ratios. No lubrication required. 
* Jy? ° Bearing Type Raceways. The contour of the balls exactly fits the contour of the 
2 liding action raceways of the extension arm. This scientific bearing feature eliminates the possibility 
of excessive wear... prevents the drawer from sticking or jamming. 


The extension arm supports the 
drawer every inch of the way 

Patented channels and extension whether the drawer is fully 

slides permit the installation of opened or at any point 

inserts in all openings by any its inward or outward 

one without the use of tools Drawer is supported at the } 

Automatic locks may also be in tom corner, the point of greatest 

stalled in the field. rigidity on the entire drawer 


Write for the com- 
plete new bulletin 
on the Browne-Morse 
Glider File. Learn 

ow you can in 


MUSKEGON 3 rowne- Mo [SQ MICHIGAN — ceave"ihe sling cue 


your filing operation. 


hitects of Efficiency for America’s Office 
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MEILINK 


Meilink safes of this class offer complete 
protection, with a 20% reduction in bur- 
glary insurance rates. Your customers will 
welcome the exclusive engineering and 
construction features of these units .. . plus 
the value proven by comparison. Best of 
all, YOU make money with Meilink! 


WRITE FOR BULLETIN 40-B 


STEEL SAFE 


TOLEDO 6, OHIO 





COMPANY 
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gap We'd Like to Put a “B" in Your Sales Bonnet! 


« ad 


EILIN 


TWO-HOUR ‘‘B’’ MODELS 
UNDERWRITERS CLASS 8B, 
T-20 BURGLARY LABELS 














Interior of Model 233 shows 
how easily this unit may be 
equipped with shelves, parti- 
tions and drawers to meet 
any .individual requirements. 
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neself and one’s organization into the 
ve mental attitude is to check on one’s 


natch that with the advantages the 
ns from these specifications. Approach- 
ct with the prospect’s problems and 

ie positive way to develop a Sales 


Mr. Thomasma said that the 500,000 
nen hold the fate of 140 odd million 
is their ability to sell what we pro- 


ermines the success of our economy. 


n convened for the third session with 
Remington Rand, Inc., in the chair. 
kwell, Yawman and Erbe Manufacturing 

sed “The Future of the Steel Office 
Stry.” 

National Brief Case Company, intro- 
i means of making luggage and leather 


table part of the stationer’s business in 


Luggage and Leather Goods for the 
ffered suggestions on the kind of 
that should be carried and how they 
ayed and sold. He covered such im- 
markets available, proper display, 
re, window dressing and the different 
er. A very instructive hour then oc- 
the conventionites discussed press- 
a dealers’ forum. With a panel ad- 
ee composed of Walter Miller, Otto 
ny, Buffalo, N. Y., chairman; Harry 
deen’s, Syracuse, N. Y.; Pete Murrette, 
ns Company, Buffalo, N. Y.; and W. J. 
h-Siebold Stationery Company, Roch- 
ich subjects as salesmen’s compensa- 
alesmen and Wage and Hour Law 
had a good going over. 
iness was injected into the convention 
at Joe Hoelscher, senior executive of 
passed away that day 
those in the assembly stood for a 
wed heads. 


Nominate Miller, Evans 


nominating committee was then re- 
lter Miller was unanimously selected 
nominee for governor and Vernon 
R. Evans Company, Utica, N. Y., 


re presented by Harry Hartman, ac- 
business part of the convention was 


efore the banquet found the conven- 
hospitality of the Empire State Trav- 


quet, Harry Holmlund, Scrantom’s, 
acted as toastmaster and introduced 
members at the head table. 
introduction, NSA President Ken- 
pted the district’s hospitality, friend- 
presence, and left with them both 
tude 
er Burbank said it was good to be 
hester and recalled the last regional 
ped to be able to send each of the 
had had a part in the presentation 
and reel some results of his prowess 
ment. He delayed presentation of it 
iet. He then presented a gold fish 
h of the four firms. 
then sang his swan song as governor, 
een fun and paid tribute to the many 
to make the functions successful 
anked all for the co-operation. Newly 
rnor Walter Miller took a bow extoll- 
f the past administration and prom- 
rts and asked for the co-operation 
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ofr HIGGINS... 


the consistency of greater adyértiging ... build your sales 


... your profits. The strong consumer acceptance of 


Higgins Inks carries many aw artists’ supply department. 


Link 


your sales 


of Higgins Drawing Inks to Higgins Vegetable Give, the 
super crafts adhesive , .. also to related Higgins accesso- 
ries which sell themselves... ,.sell each other . . . for your 


increased profits. 
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THESE 


TKADE MARKS 


identify Quality ! 
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DURATEX 
FILE FOLDERS 


This imprint on your folder sig- 
nifies the highest standard of 
quality and uniformity in a manila 
folder line. Available in single 
and double top styles. Medium 
weight—medium heavy weight— 
heavy weight and extra heavy 
weight. 


KRAFOLTEX 
FILE FOLDERS 


This imprint on your folder sig- 
nifies the highest standard of 
quality and uniformity in a kraft 
folder. Available in eleven point 
single and double top styles. 


LEATHERETTE 
FILE FOLDERS 


This imprint on your folder sig- 
nifies the highest quality colored 
folder. Manufactured in eight 
clear distinctive colors for filing 
classification. 


REDROPO 
FILE FOLDERS 


Highest quality, strong and dur- 
able. Available in heavy weight— 
single and double top styles. 
Eighteen point REDROPO  fur- 
nished with Barkley Plastic Tab 
with blank inserts so that special 
headings can be made. 









Established 1921 


\ 


(. L. BARKLEY & CO. 


Manufacturers of Filing Supplies 


1220 W. Van Buren St. Chicago 7, Ill. 
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NSA DISTRICT NO. 13 MEETING 
(Continued from page 39) 


York, N. Y., used as his topic, “The New York Sta- 
tioner.” ’ 

“We can accomplish whatever we set out to do if 
we are honest with ourselves and honest in the exe- 
cution of our objectives!,’”’ declared Mr. Caracci. He 
urged that all New York stationers join the associa- 
tion and asserted, “There is a new generation com- 
ing into our industry: our sons. Are we going to leave 
them the same chaotic conditions, or are we going to 
get a pat on the back from our sons and hear them 
say: ‘Well done, Dad.’ Let’s make straight their path; 
it’s up to all of us.” 

He was followed by William Rossway, Eberhard 
Faber Pencil Company, who spoke on “It Costs Money 
To Do Business,” an analysis of costs in relation to 
sales. 

“When you are operating a business you must see 
that rigid expense control is maintained at all times 
and be very conscious that it costs real money to 
do business,” Mr. Rossway advised his listeners. He 
asserted, “Management has a real job cut out for 
itself in the face of present conditions and the’ un- 
certainty as to what may happen from here on in.” 

Hear Talks on Salesmanship 

The next speaker was William Crean, Lacy Sales 
Institute of Boston, whose talk was entitled, “What 
Makes A Salesman Tick.” 

John J. Reinecke, Wood Office Furniture Institute, 
Washington, D. C., presented a sound movie entitled, 
“The Magic Touch,” a sales training version embody- 
ing principles of good salesmanship in selling service, 
in which is portrayed the overcoming of sales re- 
sistance to the complete refurnishing and redecor- 
ating of a suite of offices. 

Before adjourning the first session, Governor Libien 
appointed a nominating committee: Chairman, Louis 
Caracci, The Nor-Wood Company, Inc., New York, 
N. Y.; Mortimer H. Chute, Jr., Bainbridge, Kimpton 
& Haupt, Inc.; R. A. Jonas, Jr., Oxford Filing Sup- 
ply Company; Richard E. Wahrman, R. E. Wahrman, 
Inc.; and Harry Tehan, Higgins Ink Company. 


7 to 10 P. M., Thursday, March 24 


The second session was opened at 7 o’clock in the 
evening with Richard E. Wahrman presiding over a 
short business meeting of the Stationers Association of 
New York. 

The second session then got under way with Geof- 
frey L. Pippette, The Carter’s Ink Company, who 
spoke of “Sixty Million Dollars Worth of Business.” 

Next to be presented was a skit in the form of 
a dialogue between two New York stationers, en- 
titled “Something Brewing,” one of the outstanding 
features of the convention, conceived and written 
by a man who has been in the stationery business 
for many years, namely William H. Greenleaf, Bain- 
bridge, Kimpton & Haupt, Inc., New York, N. Y. 
The author was eminently successful in developing 
a presentation wherein the advantages of joining 
and actively participating in association work was 
vividly and impressively portrayed. 


Bates Movie Is Shown 


On the program next was a sound movie on sell- 
ing, entitled “It’s Good Business,” shown by courtesy 
of the Bates Manufacturing Company. The picture 
stresses better buying through better selling which 
is “good business,” equally as good for salesmen as 
for buyers. Starting with slipshod methods of buy- 
ing by a purchasing agent who is subsequently re- 
placed by one who uses efficient methods, makes 
changes and adopts new ideas that work to better 
advantage for his company, the film demonstrated the 
efficiency of a number of Bates’ products and con- 
cluded with showing a smooth running, efficiently 
operated office 

Abe Siminoff, Colonial Stationery Company, Newark, 
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ELEMENTS make... toteeteer re 


A dealer who is interested in swelling the 
volume of his business the easy way .. . 
through repeat business . . . cannot fail to 
appreciate these four sources of Alma Office 
Furniture’s potential value . . . 


The Excellent Construction which 
means Long Life... 


The Functional Design which means 
Maximum Usefulness... 


ae The Modern Styling which fosters 


Pride of Ownership... 


« SE The Surprisingly Moderate Cost 


which induces Sales. 


Added together, these elements combine to 
make Wise Economy...Something which no 
careful buyer can afford to overlook! 


ALMA DESK COMPANY 


HIGH POINT, NORTH CAROLINA 
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Packed the way you use them 





them the way they‘re packed! 


45se 


lars: Maw 








or legal size .. . the only fold- 
s fed directly from the folding 
ich into boxes, COLLATED in 
most convenient sequence for 
|, practical use. Once your 
ners try them, they'll insist 
this brand when re-ordering. 
id remember, the price is the 
ne as for ordinary folders. 











PROMPT DELIVERY 


The Warshaw AMg.bo. 


———— ) 

itm upp lees 
| Main Street Hrouklyn I, NV. Y. 
tls — pressboard and bristol guide ~ 


: cards — Protex reinforcements 


Ree 
“ ns j tape — gummed index tabs 
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N. J., president of the Stationers Association of North- 
ern New Jersey, extended greetings from his associa- 
tion. 

The last speaker of the session was Paul E. Bur- 
bank who spoke of “The Educational Program of 
SA.” He informed his listeners of the progress NSA 
has made in compiling sales and product education 
manuals. The first deals with general selling and 





FAMILIAR FACES AT NSA 13TH REGIONAL 


Top row: Jack Asthalter, W. A. Sheaffer Pen Co.; Paul E. 
Burbank, NSA general manager; Henry Levy, Silver Staty. 
Co.; W. H. Greenleaf, Bainbridge, Kimpton & Haupt, Inc. 
Second row: Ed Conlon, Rockwell-Barnes Co.; Alex Burk- 
hardt, Victor Safe & Equipment Co., Inc.; Henry W. Bowman, 
American Pencil Co. Bottom row: Harry W. Lynn and R. W. 
Mueller, Esterbrook Pen Co.; Howard Shoemaker, Eberhard 
Faber Pencil Co. 


is designed to help store sales clerks. The second 
to follow shortly thereafter will be the first of a series 
of product education manuals. It will deal with filing 
supplies 


Moe Turman Is Speaker 


At 12:30 p.m., Friday, lunch was served in the 
grand ballroom and, at its conclusion, Governor Libien 
introduced the guest speaker, Moe Turman, Met- 
wood Office Equipment Corporation, New York, N. Y.., 
president, National Office Furniture Association, whose 
address was entitled, “Don’t Sell America Short.” 

Paraphrasing “What doth it profit a man if he 
gain the whole world and loseth his soul?,” Mr. Tur- 
man asked, “What doth it profit a stationery dealer 
if he gains large volume and makes little or no profit 
in the process?”’ 

In conclusion he said, “Let all of us who have 
lived through good times and bad, through wise 
business planning and intelligent selling, continue to 
work along these lines, and it shall not be long be- 
fore this era of unsettlement, too, shall pass.’ 

Friday, March 25, 2 P. M. 

The first speaker of the final session was E. R. 
Manning, National Brief Case Company, vice-presi- 
dent, manufacturers division, NSA, who spoke on 
“Luggage and Leather Goods for the Stationer,” in 
which some excellent information was given on the 
profits to be made by Stationers who install a lug- 
gage and leather goods department in their stores. 

Howard E. Gorton, Dennison Manufacturing Com- 
pany, in discussing “Big Little Things,” had many 
pertinent facts to assist his listeners in the better 
display and selling of their store merchandise 

He was followed by Paul E. Burbank who spoke 
on “Growth Through Association” in which he gave 
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For limited space and limited budgets 





the new Gunlocke 
2683 


Here is the ideal chair for the small private 





office where large lounge chairs are barred by 
space or cost factors. It is a logical choice too, 
for reception rooms and Director’s rooms. 

Its characteristically modern, clean, simple 
lines and unique style are responsible for its 
popular reception. And it’s as comfortable to 
sit in as it is luxurious in appearance. 

Made in genuine walnut... with 
genuine top grain leather, of course 

. it reflects Gunlocke quality 


throughout. 









TWO 2683 CHAIRS AND A 
TABLE MAKE THIS EXCELLENT 
CONVERSATION GROUP 


“ @ 


Chairs for Your Working Comfort 




















.H. GUNLOCKE CHAIR COMPANY 


WAYLAND, NEW YORK 






a 7 


ee 


: 
i 


TT ett) LORE Sein fe ome 


OSES HP cy ee 


ie sat capes 





et aoe 


ee 








no De: 


2 age arr 





what makes one salesman better than another? 








You've seen it happen— two 
salesmen with the same story to 
er 


one will bring in business where 
the other will flop. 


given an even chance. 


The reason—one has the 
ability to combine convincing 
salesmanship with unusual in- 
terest ... making people believe 

. . briefly, the ability to pro- 
duce business. 


It's that way with Liquid 
Duplicators too. And it’s why 
Copy-rite Liquid Duplicators 


are so easy to sell... 
they produce... by 
examination or oper- 
ation, they have 
the ability to con- 
vince. 

For Copy-rite 
Liquid Duplicators 
give the customer 
what he wants 
smooth, effortless op- 
eration with such 
simplicity a child 





1203 Cortland St., Chicago 14, Ill. 


Gentlemen: 
Duplicators. 
Name 
Address 
City 












WOLBER DUPLICATOR & SUPPLY CO. 


Please send complete dealer information and latest information on Copy-rite Liquid 





could master it. Clean, accurate 
copies of anything written, typed 
or drawn ready for use immedi- 
ately——copies that are clear and 
can be worked with. The lack of 
intricate mechanical gadgets for 
the operator to contend with 
the completeness of assembly 
the careful testing and checking 
in which every modern improve- 
ment is embodied, asking the 
customer to buy nothing extra 
add nothing. The smart, flow- 
ing lines of design—the easy 
portability. These are 
things people want. 
Put Copy-rite 
Liquid Duplicators 
where they can be 
seen — demonstrate 
let them talk 
for themselves. For 


them 


Copy-rite Liquid 
Duplicators will pro- 
duce . it has the 
ability . . . it will 
bring in business. 





Zone State 
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stene! insight of the activities of the Na- 
Statio1 Association and the services they 
rs and the industry. In compliment- 
the Né York district on their choice of keynote 
he declared that all associations, 

al national, are “continuation schools” 
usin¢ All their functions and services 
ign to impart worth-while information help- 
to stationers in conducting their businesses. “Meet- 


enaer t em De 


the ‘ ‘ n 


ings and ventions are helpful because they afford 
an opport f association, making friendships and 
exchangin and opinions which cannot fail to 
timulate | inessmen,” he declared. 

Richard E. Wahrman, president, Stationers Asso- 

tion of N York, spoke on “Planned New York 
Association Activities.” 

Governor Libien called for the report of the nomi- 
lating mmittee and in the absence of Chairman 
Louis Cal Mortimer H. Chute, Jr., Bainbridge, 


Kimpton & Haupt, Inc., New York, N. Y., arose and 


laced mination for election to the office of 
governor, R Reichman, Mooney’s, Inc., New York, 
N. Y. He w animously approved. After thanking 
chairn id committees for doing a splendid 
yb in mak the convention a success, Governor 
Libien decla the meeting adjourned. 
Banquet Well Attended 
More tha 50 guests assembled at 7 p.m. to at- 
end the banquet held in the grand ballroom 
f the Hi New Yorker on Friday evening. The 
linner v¥ eded by an hour of cocktails and 
ngenia fellowship. A bouquet of seventeen 
oses was presented to Mr. and Mrs. J. S. Libien in 
elebration f their seventeenth wedding anniver- 


sary by the genial toastmaster, William H. Greenleaf, 


Bainbridge, Kimpton & Haupt, Inc., New York, N. Y., 

who the led to introduce distinguished guests 

fh both the national and local associa- 

The fi was then cleared and the balance 

the ev was devoted to dancing and socia- 

Goo ic was furnished by the Sam Ross 

rchest cing, both between courses and for 
the balance f the evening. 


—- 


FORT WORTH FIRM MOVES TO NEW OFFICES 


Stanley M turing Company, Fort Worth, Tex.., 
nanufacturs f the Stanley line of fine leather 
tere fice furniture, has moved into new ex- 
ve offi 1d display room at 2310 N. Main St 

The offic isplay room are air-conditioned for 


comfort. An exhibit of swivel 
ma ie chairs, sofas, settees, and similar 
ire ¥V e maintained for the convenience of 
plant or offices 
The dis] 1 office space is within the new steel 
ner¢ < factory building recently completed 
Knotty pins and Celotex insulation ceilings add 
lerabl e attractiveness of the place. The 
rade hardwood. A large, insulated 
ble-gla ire window along one side gives a 
ev 1t ir factory. Office facilities are provided 
H. Y. W vice-president and general manager; 
Frank [ ll, secretary-treasurer; and George 


nanager 


me! in er 


me! the 


ee 


HAWLEY NAMED MANAGER VALLEY STATIONERS 


Valley S 165 E. College St., Covina, Calif., 
ently a i the appointment as manager of 

I k L. H perienced in the office supply and 
ner} He entered this business in the 
Northwest for some time connected with 
& H rd Company, Seattle, Wash., before 

with Schwabacher-Frey Company 

Ange e 19 years ago as general purchas- 


tment manager 


owned by San Gabriel Valley 
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What ? Staplers for top brass, for 
the big chiefs? 

Yes, these NEVA-CLOG plier type staplers, 
once they get into the hands of executives, never 
get away. 

They’re so very, very handy —and they're not 
“clerical” looking like the conventional desk type. 
They’re so flat and compact they snuggle into a 
desk drawer with no trouble at all. And, when 
the boss takes work home, NEVA-CLOG fits 
nicely into his brief case. 

Any executive who uses paper clips (and most 
every one does) will much prefer NEVA-CLOG. 









Mode! |.30 
Also available 
with tempe- 
tary fastening 

feature 
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in LEATHER 
GOODS 








The name DOPP-BILT is your guarantee of the 
finest in leather goods. It means superb workman- 
ship . . . fashioned from the highest quality leathers 
. . . designed for utility. There is a Dopp-Bilt case 
to fit every need, including portfolios, brief bags, 
ring binders and business cases of all kinds. 


As Nationally Advertised 





a a fed 
Write for Illustrated Catalog and Prices 


CHARLES DOPPELT & C0., INC. 


2024-2026 S. Wabash Ave., Chicago 16, Ill. 
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NSA DISTRICT NO. 39 MEETING 
(Continued from page 47) 


relaxation. Most of those who tried golf did not do so 
well from the standpoint of scores, but they enjoyed 
the afternoon thoroughly and were happy to learn 
that Royal Hogan of the Fort Worth Office Supply 
Company was the low gross winner with a score just 





HERE AND THERE AT FORT WORTH REGIONAL 

1. G. S. Thorn, and Oliver Ratcliff, Paul Anderson Co., San Antonio. 
Tex.; Tom Honson, Consolidated Wire Products Co.; Mr. and Mrs. 
L. H. McDaniel, manufacturers’ representatives; Cort Horr, Asso- 
ciated Stationers Supply Co. 

2. John D. Edwards, Columbia Ribbon & Carbon Mig. Co.; Mrs. and 
Mr. Charles H. Wallace, Parker Pen Co.; Mr. and Mrs. Art Car- 
row. Speed Products Co.: M. E. Morgan, Columbia Ribbon & Car- 
bon Mig. Co 

3. Mrs. Joe Rodd Forth Worth, Tex.; G. P. Vondersmith, The Von- 
dersmith Co., Soouneat. Tex.; Mrs. and Mr. Dewey Mayton, May- 
ton & Roddy Office Supply Co., Fort Worth, Tex.; rs. G. P. 
Vondersmith, Becumont, Tex.; Joe Roddy. Mayton & Roddy Office 
Supply Co., Fort Worth, Tex. 

4. Wiley Wood, Story-Wright Company, Tyler. Tex.; Milton Washer. 
Washer Office Suppl oo. San Antonio, Tex.; Walt Stempel and 
Harry Hintz, Dorsey Co., Dallas, Tex.; James C. Brown, Automatic 
Pencil Sharpener Co.; Cliff Wilson, Wilson Staty. & Prt. Co.., 
Houston. Tex.: Johnny Wright, Story-Wright Co., Tyler, Tex. 

5. John J. Corcoran and Larry Pues, both Joseph Dixon Crucible Co.; 
Dick Gage. Art Metal Construction Co.; A. V. Breard. Monroe 
Office Equipment Co., Monroe, La.; Mrs. Breard; Mrs. John Henn, 

Chicago, Ill.; Larry Pues, Dallas, Tex.; John Henn. Joseph 
Dixon Crucible Co. 


one over par. That score probably explains why Mr. 
Hogan was chosen chairman of the golf committee. 


Banquet Attendance Sets Record 
At the banquet in the evening, word went around 
that it was the largest annual dinner ever held in the 
Ninth District. Governor Rollosson publicity affirmed 
that rumor, giving credit to the Fort Worth committee 
under Willis Lowe, E. L. White & Company, as general 
chairman. Governor Rollosson also named the fol- 
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Few are the offices with sufficient space to always-useful storage space . . . keep sup- 


and suitable storage space. That plies and equipment handy to working areas ... 
fact opens up vast sales oppor- save clerk’s and executive's time. They serve as con- 


tunities for you . . . makes al- venient wardrobes, too. Using them is just like 


adding an extra closet or storeroom, without 





most every office manager a 





live prospect for Berger Steel expensive remodeling. 











Storage Cabinets. 


Efficient, attractive Berger Storage Cabinets give 
you plenty of strong selling points to clinch the 


sales. They convert little-used wall and corridor 





BERGER Manufa 


REPUBLIC STEEL 
OFFICES 








Handsomely finished in Olive Green, Rich Walnut 
and Mahogany Grains or modern Platinum Gray, 
Berger Steel Storage Cabinets are permanent addi- 
tions to the beauty and efficiency of any office. 
Together with companion Berger Steel Equipment 
—Filing Cabinets, Transfer Cases, Plan Drawer As- 
semblies and Book Shelf Units—they open the door 
to bigger dealer profits. A few territories still are 
open. Write, wire or phone for full information. 


- 7 3 ae 
cturing Division 
CORPORATION « CANTON 5, OHIO 
IN PRINCIPAL CITIES 





EQUIPMENT 





5, 4, 3, 2-drawer steel transfer plan drawer double door steel book Also steel shelving 
steel filing cabinets cases assemblies storage cabinets shelf units ond lockers 
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96-5T 96x42x30 
120-5T 120x48x30 


This was our most popular DIRECTORS’ TABLE before the 
war. The high quality walnut veneers and lumber necessary 
for the production of fine tables are again available and the 
96” and 120” sizes in this design are now in production. 96” 


tables in five other styles are also available. 


Your customers will appreciate SHELBYVILLE TABLES. 
If we are not represented in your city we suggest you 
write us regarding our complete line of Office Furniture. 


SHELBYVILLE @& 


4, 
“BF ZA rol 


Oo eS SS es INDIANA 
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lowing subcommittee chairmen, thanking them for 
their contributions to the success of the convention: 
Joe Roddy, Mayton & Roddy Office Supply Company, 
entertainment; Jim Lemons, Carpenter Paper Com- 
pany, registration; Fred Berry, Stationers Distributing 
Company, hotel reservations; Arch Boulware, Fort 
Worth Office Supply Company, publicity; Royal Hogan, 
Fort Worth Office Supply Company, golf; Mrs. Arthur 
Hoera, Hoera-Rosenthal Company, ladies committee; 
Mrs. Dewey Mayton, Mayton & Roddy Office Supply 
Company, reception committee. 

Following roductions of the notables at the head 


table, a very interesting and entertaining floor show 
was presented under the sponsorship of the Texas 
Travelers Club and stationers of the Ninth District 
Then the ballroom was cleared and dancing was en- 
oyed by the younger set and the older folk who still 
hold on to young ideas 


Texas Travelers Elect Officers 


On Sunday evening before the formal opening of 
the annual nvention of NSA District No. 9, mem- 
bers Of the Texas Travelers Club present for the 


regional meet gathered in a room on the four- 
teenth floor of the Texas Hotel for the club’s annual 
session. Art Carrow, Speed Products Company, presi- 
dent. Jack Fleming, Vance K. Miller Company, Dal- 
after a few preliminaries the annual election of 
officers was held. Philo Leonard, The Globe-Wernicke 
Co., was move ip from vice-president to president 
Charles Wallace, Parker Pen Company, was advanced 
from second to first vice-president, and Julian Bailey, 
Eagle Pencil Company, was chosen second vice-presi- 


dent. Jack Fleming, Vance K. Miller Company, Dal- 


las, was re-elected secretary-treasurer, with the usual 


inderstanding that Mrs. Fleming would frequently 
function in the office, without portfolio. Virginia 
Leonard, (Mrs. Philo L.) was continued as reporting 
secretary 

Each of the three national NSA officers present 


President Jack Kendrick, Kendrick-Bellamy Stationery 
Company, Denver, Colo.; Manufacturers Division Vice- 
president E. R. Manning, National Brief Case Manu- 
facturing Company; and Field Division Vice-president 
Gordon Kickels, C. L. Barkley & Company—spoke 
briefly before the meeting adjourned 
=o 
MASON’S OPENS BRANCH AT CORNING 
Mason’s of Almond, N. Y., recently announced the 


opening of a new branch store at 62 East Market St., 
Corning, N. Y. William C. Oates has been appointed 
branch manager for the area. 


Mr. Oates has operated an office equipment exchange 
in Corning for the past two years and joins the or- 
ganization with more than 20 years’ experience. He 
was formerly New York City. 


Mason’s was rmed more than 27 years ago by 
Robert C. Mason, who sold the business to his son, 
Edward S 1946. First home of the business 


Ma I in 
i attached to a barn, and the elder Mr 


was in a she 


Mason expanded into larger quarters. During the 
past three years the son has extended the business to 
embrace six counties, with a personnel of 16 peo- 
ple, making th ne of the largest enterprises of its 
kind in the state of New York. 

Mason’s was rmerly Known as the Mason Type- 
writer Exchange. Customers in this area have been 


serviced by Ma for many years. 
me 


APPOINTED BY A. W. FABER 
has been selected by the A. W 


LOWENTHAL 
William Lowenthal 


Faber-Castell Ps Company, Inc., Newark, N. J., as 
one of its New York City sales representatives in the 
lower part of the area and Long Island. He com- 


menced his ne 
tive has had 


ties on April 1. The new representa- 
than 20 years of experience in the 


pencil and eraser business, having represented one of 
the important f in the industry for that length of 
time 
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CONSTRUCTION 
and APPEARANCE 


pay off in SALES! 


As a sales-profit line, few can match 


Cardinal 


@ Every item designed and constructed to give years of 
service under hardest usage. Outstanding eye-appeal, 
the result of careful application of a permanent baked- 
on finish and long-lasting chrome hardware. 





© A complete line with distinctive selling features that 
offer every competitive advantage—plus profits too. 


Anderson- 
Hickey Co. 
FILING 
CABINETS 


Cardinal Sales, Inc. 
SOLE DISTRIBUTORS 


* A Complete Line 

* Free Fioating Suspension 

© Reinforced spot-welded framework— 
horizontal and vertical steel chan- 
nels Heavy torque plates hold 
frame true 

¢ Positive side locking compressor. 

¢ Attractive Hardware . 

* Available in Metallic Gray, Olive 
Green, Walnut or Mahogany finish 





Cardinal 
WARDROBE, 
STORAGE and 
COMBINATION 
CABINETS 


© A handsomely designed unit 
for every purpose 


Body of 24 gauge reinforced 


stee! 


3 point lock. 


Glider bottom 


Semi-flush hinges 


Satin Chrome Hardware 


Metallic Gray or Olive 
Green finish 











Sold through dealers only 


Lie . 4 Oh 
Cardinal 924, fic 


pee 5631 W. MADISON ST., CHICAGO 44, ILL 
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LEGAL SIZE 
HANG-A-FILE FOLDERS 
NOW AVAILABLE! 


HANG-A-FILE’ 


#(REG.U.S. PAT. OFF.) 





HANG-A-FILE Folders—Feature adjustable (5 
= metal tab and metal hanger. No tab 
reakage—no disconnected hangers. Heavy 
quality red rope folder: 





HANG-A-FILE Folder Frames—All metal . . . 
adjustable. Made to easily fit into standard filing 
olivate and desk drawers. With "Hang-A-File’ 
folders, the most efficient "Hi-Way" of filing in 
America. 


AVAILABLE 
NO. 30-31 HANG-A-FILE FLOOR MODELS 


ALSO No. 30 and 31L IN LEGAL SIZE 


Write for descriptive Catalog 


Louis H. Farber 


31 E. Congress St., WEbster 9-3217, Chicago 5, Illinois 
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NEWS NOTES FROM THE MARITIME PROVINCES 





W. J. McNulty, Correspondent 





Miss Alice M. Gray, who died recently in St. John, 
N. B., has sold stationery and office supplies in the 
center of St. John for a half century—first as an em- 
ploye of the late Douglas McArthur, and then for 32 
years as a partner of the late Miss Martha Richey, 
under the firm title of Gray & Richey. For eight years 
she continued that business alone, retiring about nine 
years ago. Her death occurred only one week after 
that of a sister, Mrs. J. Kovarik, who had lived with 
her. Surviving are several sisters 

* = od 

A. T. Snodgrass, Fairville, N. B., a veteran office sup- 
ply distributor, closed his curling activities prematurely 
in order to participate in a steamer cruise of the is- 
lands of the British West Indies. 

* + at 

A quartet which won the championship and a trophy 

of the St. Andrew’s Curling Club, St. John, N. B., had 


| Philip Soulis as the mate. Mr. Soulis, head of the Soulis 


Typewriter Company, is an ardent and skilled curler. 
He has represented St. Andrew’s in many home and 
outside matches and bonspiels in recent years. 

* = * 

Kenneth D. McAlpine, St. John, N. B., has estab- 
lished a duplicating, typewriting, computing, direct 
mail advertising service for merchants, manufacturers 
and professional people. The new business is under the 
title of Fundy Enterprises and is catering to the Mari- 
time Provinces generally. The duplicating is aimed 
specifically at letterheads, bulletins, letters and forms. 


I 
ANNOUNCE NEW MAK-UR-OWN PACKAGING 
The Victor Safe & Equipment Company, Inc., North 
Tonawanda, N. Y., is now offering a handy new 25-foot 
shelf box for Mak-Ur-Own celluloid index tabs. The 
colorful new unit is said to be a time, trouble and space 
saver for all dealers. One end of the box can be torn 








MAK-UR-OWN INDEX TAB DISPLAY 


off and the entire box and contents placed on the shelf 
in position for instant one-hand withdrawal of any 
specified quantity. 

Mak-Ur-Own is available in seven colors and three 
different widths. It is packaged two six-inch strips in 
a cellophane envelope, five feet in a display box and 
25 feet in the new shelf box as here illustrated. 


—_—_—o-— © - 


ROYAL MOVES SAN ANTONIO BRANCH 
The Royal Typewriter Company moved its San An- 
tonio, Tex., branch office on Saturday, April 2, from 
312-14 South Presa St., to new and larger quarters on 
the first floor of the Kallison Building, on South Main 
Ave —_JHR 
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No. 65 Executive Posture Chair No. 710 Executive Side Armchair 


Take a good look at Harter’s No. 65 tilt to insure comfort that’s custom-fitted. 
executive posture chair. Notice the richness It has Seng’s Syncro-Tilt control 


of its mohair fabric upholstery, the for smooth, silent swivel-and-tilt action. 


kness of its foam rubber cushions, the It has every feature that the 
graceful beauty of its lines, the bigness business executive wants. This is his chair. 


of its steel construction. See how 





rfectly it blends with Harter’s No. 710 


executive side armchair—and 


ny with the interior of a modern office. ral (a) PR T E RB 
rt All this luxury —p/us the benefits i ri n Cc Nn 
: $3026.33... O£26.076 2 8 
nd of true posture chair support! The 65 has POSTURE CHAIRS © STEEL CHAIRS 


five adjustments of seat, back, and 
i Harter advertising appears every month 
' in national consumer magazines and trade . 


n- journals read by business executives. 
m 


yn 
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SELL YOUR CUSTOMERS 








EFFICIENCY aud PROTECTION 


| 
EFFICIENCY » am 
THE VICTOR BESTLINE FILE [eum 


The Victor Bestline File is designed for efficiency plus attrac- 
tiveness, and incorporates a rugged construction which assures 
a long life of hard use. Your customers will be amazed at 
how easily heavily loaded drawers coast in and out at the 
touch of a finger, while near-empty ones glide quietly with 
no clatter or clang. That you can tell them is the new Victor 
suspension. Truly, ‘‘Bestline’’ is the best line for you to sell. 














Available in 2, 3, 4 and 5 
drawer heights in all standard & 


sizes 


@ PROTECTION FF 


de 


THE VICTOR FIRE MASTER FILE 


Statistics have shown that 43% of concerns that 
suffer fire loss, never resume business, or are out 
of business within six months. Most of these losses 
are due to destruction of vital records, which were 
not adequately protected from fire. 

Give your customers the facts, and then show them 
how the heavily insulated and reinforced Victor 
Fire Master File will protect their irreplaceable 
records through any fire of normal duration. Do 
yourself and your customers a favor; sell the line 
that means profits for you .... protection for 
your customers’ records. 





Available in 2, 3, and 4 drawer heights — letter 
and legal sizes 


Every Fire Master File has this label and certification 





Thi container is certified to be ef- 
j : ao ‘ ective iths ’ severe : 
ACTURERS MATIONA: fec n withstandina ve heat 
Fmt WeSUL ATED CONT AMER ‘Tim reaghing 1700 dearees Fahrenheit, for 
u aot —— at least one hour, without damage to 
poper contents. 





WRITE TODAY ABOUT A FRANCHISE IN YOUR LOCALITY 


THE VICTOR SAFE & EQUIPMENT CO., INC. 


NORTH TONAWANDA NEW YORK 
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NEW ENGLAND TRAVELERS CLUB NOTES 
Bob Slate of R. I. Slate Company, Cambridge, Mass.., 
has returned mm an auto trip through the South and 
the Blue Grass Country 


drich Company, Arkon, Ohio, now has 
salesman combination calling on the 
The father, Pete Monahan, is cover- 
New York and Canada from Toronto 
his son, Harold Monahan, travels in 
South with headquarters at At- 


The B. F. G 
a father and 
stationery trade 
ing New England 
to Montreal, while 
seven 
lanta, Ga 


state f the 


> +. 


Business Equipment Company of 
is moving to a newly-erected one- 
Main & Porter Sts 


= * 


The Unive 
Bridgeport, C 
story buildings 


Bangor Office Supply Company, Bangor, Me., recently 
added a new office furniture display room to its fa- 
cilities 

> - ae 


F. L. Lewis of L. & W.., Inc., stationers of Brattleboro, 


Vt., has returns to the store after an enforced six 
weeks’ vai much of it at the hospital. 
= = a 
Among recent deaths are those of Andrew T. Hunter, 
Hunter’s Office Supply, Brockton, Mass.; James J. 
Doody, an old-time New Haven (Conn.) stationer; and 


Mrs. W. B. Taylor, wife of NET Club member, Bill Tay- 
lor. 


* a 


the latest NET Club 
63 Franklin St., 


These 1L¢ é 
News, edited John 
Boston, Mas 


taken from 
F. Nackley, 


em 


PERFECT CUSHIONS OFFERS NEW DISPLAY RACK 

Perfect Rubber Seat Cushion Company, Adams Ave. 
and Leiper St., Building No. 5, Philadelphia 24, Pa., 
manufacture! perfect foam and sponge rubber 
cushio} and Sofseat stool cushions, now has 
metal display rack designed to hold 


chail 
available a nev 


A 


ruses 
CHAIR CUSHION: 





METAL RACK DISPLAYS CUSHIONS 
six tv ch cushions or 12 one-inch cush- 
This d 1y unit is adaptable for either center 
iisle table ter displays. It is furnished with- 
] harge t ealers handling the perfect line. De- 
tailed informat may be had by writing directly to 
ne manul: I 


—— 


CHICAGO FIRM MOVES TO LARGER QUARTERS 


Market Se1 ( Inc., stationers and office suppliers, 
recently move to 431 S. Dearborn St., Chicago, II1., 
where they more space. They were previously 


located at 936 N. Michigan Ave 
vas designed by the Ianelli studios, 
Encyclopedia Britannica interior at 
Building in Chicago, the Fred Astaire 

many others 

complete line of stationery and 
rket Services features the Speed-O- 
of which they are the manu- 


The show 
designers of 
the Civic Ope! 
Dance studi 

While handli 
Office supplic 
Moist label tener 


‘ ‘ . 
iacturers 
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This Modern Office Seale 
Saves Time and Postage 


You “tread” the Borg at a glance, and are sure of 
the weight. No need to over-stamp for safety. And 
it streamlines volume weighing. Its 8x10" platform 
is all weighing surface. Handy lever locks dial at 
exact package weight, when desired. 


Only 2” high, 5 lbs. in weight, easily handled 
(you can take scale to package, avoid moving 
heavy parcels). And its patented factory-sealed 
mechanism is guaranteed accurate for life (with- 
in % of 1%) under a Service Warranty. 


Sim plified 
Weighing 


Dial shows weight and 
postage simultaneously, 
. zones and mileage. 2 oz. 


C 6 T\ fractions to 50 Ibs. 


4 J \ Shown here about ! 
Uobifitidah ues |S | 


} 2 
actual size). 
8006 Gucuson cose weer 





























Finished in office gray—list, $12.50. Thousands of 
firms need a Borg today to replace obsolete scales. 
Order on approval, if desired. The Borg-krickson 
Corp., 469 E. Ohio St., Chicago 11. 
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Just what YOUR Customers 
are looking for— 


Simplified 
MIMEOGRAPHING 


THE “HEART” 
OF THE 
MAILROOM 






” $9500 


PLUS TAX 


HART mimeocraPx 


Simple, Fast, Clean, INEXPENSIVE 


All of the best features that have become standard in 
the industry, plus: Clean, Enclosed Cylinder; Easy- 
to-Clean Finish; Simple Pad Changing; Precision 
Ball-Bearing Construction. 


A quality duplicator 
at a minimum price 





Exclusiue! 
Post Card 
Feed Box* 


*patent pending 


EASY AS 


THIS!— place Feed Box in position, fill with 


postcards, then let ‘er go! 








Write for Hart Sales Plan featuring unusually attractive dealer discounts, 
immediate delivery and written guarantee 
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CANADIAN NEWS NOTES 





S. J. Luddington, Correspondent 

Willsons Office Machines and Typewriter Company, 
272 Park St., Port Arthur, Ont., recently had a public 
demonstration of the new Royal typewriter in the 
Port Arthur Technical and Commercial High School. 
The event was featured by the typing of Miss Irma 
Wright, once world champion typist and five times 
Canada champion, who is now director of education 
for the Royal Typewriter Company. 

” + ~ 

The Remington Rand Company, Ltd., is now in 
full production in its typewriter manufacturing plant 
in Hamilton, Ont., which is producing the first Cana- 
dian typewriter to be sold in the United States and 
abroad. Manufacturing of the Remington Rand noise- 
less typewriter was transferred from the United States 
to the Canadian company. 

The Hamilton plant, opened in 1934, has expanded 
until it manufactures adding and calculating ma- 
chines, Kardex cabinets, visible office record and ref- 
erence equipment. 

* ” 6 

Gestetner (Canada) Ltd., 1082 Beaver Hall Hill, 
Montreal, has demolished a large building on Beaver 
Hall Hill, near Dorchester and Belmont Sts., Mont- 
real. On the site, the firm plans to construct a new 
three-story and basement office and service building 
in connection with its duplicator and other office 
machine business. 

a «< * 

Windsor Chapter of the National Office Manage- 
ment Association received its charter recently at a 
most enjoyable dinner held in the Press Club of the 
Norton Palmer Hotel, Windsor, Ont. The charter, bear- 
ing names of 30 members engaged in office manage- 
ment or education, was presented to R. G. Guignion, 
president, by James T. Berry of Toledo, Ohio, national 
director of Area Six. 

The guest speaker was W. Miller Bennett, of Indian- 
apolis, second vice-president of the NOMA and con- 
troller of the Inland Container Corporation. He was 
introduced by Charles F. Fleckenstein, national di- 
rector from Detroit. 

* x ” 

The office of the National Cash Register Company at 
321A Bay St., Port Arthur, Ont., was recently entered 
by thieves who smashed a glass in the front door. 
There was nothing taken. 

~ . . 

The Burroughs Adding Machine Company, film 
showing the various ways of doing business was 
shown recently to a large attendance of members of 
the Lions Club of the city of St. Thomas, Ont. Alex 
Whitelaw, of the Burroughs company and member of 
the London Lions Club, attended the meeting and 
commented during running of the film. 

- * * 

The Willson Stationery Company, Ltd., stationers 
and complete office outfitters, recently opened a new 
downtown store in Fort William, Ont., on South Syndi- 
cate Ave. The firm now has stores in Port Arthur, 
Winnipeg, Brandon, Regina, Moose Jaw, Calgary, 
Saskatoon, Edmonton and Vancouver, all western Ca- 
nadian cities. 

+ a * 

The Oshawa Typewriter Company, 54 La Salle Ave., 
Oshawa, Ont., a concern owned and operated by B. A. 
Marsh, has expanded its service to include sales, serv- 
ice, rentals and supplies for all types of and makes 
of office equipment and typewriters. The firm is an 
authorized Smith-Corona dealer. 


+ + * 

P. F. Grand of Grand & Toy Ltd., Toronto, who 
has served in the stationery industry in Canada 50 
years, was guest of honor at a recent testimonial 
dinner held at the Royal York Hotel, Toronto. He 
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Hundreds of your customers may look 

at the same desks on your display floor. 
Yet each sees a different picture .. . 

each gets a mental image of these 





desks in his own office. 

















That's why so many executives choose 
Imperial's Wiltshire Modern . . . because 
their mind's eye tells them “here is a 
desk that will harmonize perfectly with 
my office." Wiltshire Modern is ideal 











for their office . . . or any office... 
whether large or small . . . simple or 
elaborate. 


Adaptability .. . plus clean-cut design 
and proven office efficiency . . . are the 
reasons your customers buy Wiltshire 
Modern. 


Wiltshire Modern sells and resells 
itself . . . again and again. It's YOUR 


shortcut to more sales . . . faster turn- 
eee over. Don't hold back profits . . . order 
ao Wiltshire Modern today! 





MANUFACTURERS OF WOOD OFFICE FURNITURE 


2 
mpewaer 


ri | e fi, & com Fe rs) a4 Y w MEMBER WOOD OFFICE FURNITURE INSTITUTE 
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Now, at last, you can complete your selling line of steel 
furniture. For here are desks that are ‘just what the low- 
price market ordered!” Desks that even can compete with 
used wood desks. It's your chance of a lifetime to crack 
the “bargain” market! 


HASKELL special. 
SINGLE-PEDESTAL 


All-steel construction—including steel top 
covered with linoleum. Completely welded 
assembly. One roomy all-purpose drawer 
and one deep file drawer. 42°x30"x30%". 


HASKELL specia 


DOUBLE-PEDESTAL 


All-steel construction and welded 
assembly, same as Single-Pedestal desk. 
Four all-purpose drawers and one file 


drawer. 54”°x30"x3014". 







EE 
STEEL in BL of-sreet rasces— 
-% 


207 PENN AVENUE PITTSBURGH 21, PA. 


192 OFFICE APPLIANCES, May, 1949 








2e| 
we 


ith 





was made ecipient of a sterling silver cigarette 
box and a framed testimonial, both gifts from the 
Commerci: tioners Association of Toronto. 

s * > 


Parker Pen Company, University Ave., Toronto, re- 
tly appointed C. L. Robertson as sales represen- 


eli iy 
ive for Maritime Provinces and Newfoundland 
Mr. Rober is had many years of experience both 
1 Parke man and in the retail field. 
e or! G 
Three g and instructive lectures have been 
meetings held in connection with 


ieliverea Lnres 

ical program of the Toronto stationers 
Two of the lectures were delivered by J. S. Luckett 
Leaf, Ltd. The third was given by 
Acme Carbon and Ribbon Company, 


i Luckett [ 


J. A. Campbell 


. * = 


neeting of the Stationers Guild Club 
tirely planned and conducted by the 
l f the group. Jean Savage, of the Venus 
Pencil Con y, was the chairman. Ladies sat at 
the head table and a toast was proposed to the men 
by Nelda Beam, Brown Bros., Ltd., with the club 
president, Ivan Card, responding. Esther Doyle, of 
the Murdo Duplicator Company, introduced the 
ruest speak« Anne Patton, a blind lady who operates 
travel bureau. Dorothy Dove of the 
ring Company thanked the speaker 


* + 


Bate » Man ll 


The Ad raph-Multigraph Corp. of Cleveland 
Oh ré its subsidiary Addressograph-Mul- 


raph of ¢ ida has increased its business four 
times in the ist few years. Manager of the firm 
William H. Layzell. In January, Mr 
Layzell v nored by being elected president of 


Canadian B Equipment Manufacturers Asso- 
| I ( ( j 
8 ee 


HARPER NAMED HORDER ADVERTISING MANAGER 





Milton D er has been appointed advertising and 
ules promot manager of Horder’s, Inc., Chicago, 
ind Associat Stationers Supply Company, its whole- 
sale aff rding to an announcement by George 
4 Dean. vice resident and general sales manager 
Mr. Harpe ed the organization three years ago 
| 
| 
MILTON D. HARPER 
iS assistal tising manager following his service 
f 42 mont! the U.S. Army. Before the war, he was 


he tising departments of Crane Company 


1 Hib er & Bartlett Company. A graduate 
Northwe Jniversity, Mr. Harper lives in Evans- 
witl ind two daughters 
See 

NEW STATIONERY STORE OPENS IN HOUSTON 
Herb Be who for years was with Boorum & 
Pease, ha the Herb Beckman Stationery Com- 
200 epherd Drive, Houston 19, Tex. Mr 
Beckmal cnown in the Southwest through his 


ie, including participation in affairs 


itions 
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A BRAND NEW ALUMINUM 
EXECUTIVE POSTURE CHAIR 
A Brand New Sales Stimulant 


The REST-ALL 
executive 
posture 
No. 1100 










Just WHAT THE DOCTOR ORDERED—obvious 


top quality, from casters to backrest, priced for volume—a 


surefire stimulant for ailing sales. That's the new Rest-All 
Aluminum Executive Posture Chair. Dealers who have seen 
this luxurious new addition to the Rest-All Line have en- 
thusiastically approved every feature of design and construc- 
tion. And the modest price—well that clinches it! You, too, 
will applaud the massive appearance, extra large base on two- 
nch ball-bearing casters, deep-cushioned comfort, full five- 
point adjustability plus tilting seat, other advanced character- 
stics. You will also approve such structural refinements as 
Rest-All's exclusive ball-bearing parts junctures, finer natural 
aluminum finish and upholstering treatment 
There's another completely new Rest-All 
model that is enjoying its own share of early 
dealer acceptance—the Male Stenographic 
Posture No. M-700. The two newcomers, 
along with the original Rest-All Steno- 
graphic Posture No. 585, now are available 
in luxurious Goodall Fabrics as well as 
U. S. Naugahyde plastics, in green, grey 
brown, and maroon. Write today for com 


plete details 


THE REST-ALL 


COSTUMER 


vow Cf one 





813 NORTH STATE ST. - GIRARD, OHIO 
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THERE'S A GOOD REASON FOR 
THE CONSTANT POPULARITY 
OF REYBURN’S SHIPPING TAGS, 
MARKING TAGS, PIN TICKETS, 
GUMMED LABELS, INDEX TABS, 
REINFORCEMENTS, MENDING 
TAPES, SEALS, CREPE PAPERS, 
AND THE MANY OTHER ITEMS 
WHICH MAKE UP THE FAMOUS 
LINE OF REYBURN’S UTILITIES. 

IT’S BECAUSE EACH AND 
EVERY ITEM IS MADE OF THE 
FINEST QUALITY MATERIALS, 


PLUS 


THE MODERN EFFICIENT 
PACKAGING OF REYBURN'S 
UTILITIES, PROFESSIONALLY 
DESIGNED TO PERMIT 
MAXIMUM DISPLAY YET 
PREVENT WASTE OF YOUR 
VALUABLE SHELF SPACE. 

THE HIGH QUALITY OF 
REYBURN'S UTILITIES IN THEIR 
EYE CATCHING PACKAGES 
GIVES YOU AN UNBEATABLE 
SALES-PRODUCING COMBINA- 
TION. DISPLAY THEM PROM- 
INENTLY FOR CONSTANT, 
PROFITABLE SALES. 
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f THE REYBURN MFG. CO.,INC. 


PHILADELPHIA 32, PA. 
WAREHOUSE: 4048 POLK ST., CHICAGO 24, iLL. 
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NEWS FROM NSA DISTRICT NO. 5 


H. M. Donisthorpe, Correspondent 


The regular meeting of the Detroit Chapter of the 
Fifth District Travelers Club was held Monday, March 
7, at the Olde Wayne Club with Tom Low, chairman, 
presiding. Dealer guests were Leo Bigelman, Modern 
Office Supply Company, and Bill Lang, W. B. Gregory 
& Sons Company: Mr. Bigelman, secretary of the Sta- 
tioners Club of Michigan, told of the first 1949 meeting 
of that organization held at the Book Cadillac Hotel, 
Detroit. Paul Burbank, general manager of NSA, was 
a speaker. 

* + * 

Regular meetings of the Detroit Chapter are being 
held at the Olde Wayne Club, 1033 Wayne St., Detroit. 
Officers recently elected are Tom Low, Minnesota Min- 
ing & Manufacturing Company, chairman; John He- 
garty, Boorum & Pease Company, secretary; and Scott 
Purvis, Joseph Dixon Crucible Company, publicity 
chairman. 

* > - 

Congratulations to R. C. Scott, recently appointed 
branch manager of the new General Fireproofing Com- 
pany branch in Detroit. 

” + . 

Marshall-Smith, Inc., has moved into a new store at 

1026 Superior Ave., Cleveland, Ohio 
* » * 

N. W. Thul of Armstrong Stationery Company, Cin- 
cinnati, Ohio, is now recuperating after a stay at the 
hospital. 

* - ” 

Frederick J. Bird, Industrial Tape Corporation, told 
this correspondent that he will retire April 15 and go 
to Florida to live. 

” +. + 

A new stationery store in Peru, Ind., is that of the 
Miami Book Store. 

* * + 

The Schemm Printing Company of Bay City, Mich., 
moved to a new location and held a formal opening re- 
cently. 

+ + * 

Howard Denomme of Detroit, Mich., has purchased 
the Bussing store and Howard says the Bussings have 
given him a real break. 

+ + + 

A new Chicago resident is Homer Weber, Cooke & 
Cobbe Company. 

+ * ” 

On December 23, 1942, Walt DeGroft, Sanford Ink 
Company, sent a Christmas card to Don Swan, Yaw- 
man and Erbe Manufacturing Company, who was 
then in the Army. The card was never delivered to 
Don and just recently was returned to Walt, marked 
“deceased.” The card was delivered by the sender to 
Don when they met at a recent convention and both 
parties enjoyed a chuckle over it. 

+ * * 

The following officers were elected for the Fifth Dis- 
trict Travelers Club: A. C. Harper, Wilson Jones Com- 
pany, president; Leroy Plumley, W. A. Sheaffer Pen 
Company, vice-president; Thomas Low, Minnesota 
Mining & Manufacturing Company, secretary; and 
R. C. Scott, General Fireproofing Company, treasurer. 


* * « 


Joseph B. O’Brien, Toledo, Ohio, formerly sales man- 

ager of Meilink Steel Safe Company, died recently. 
a. * 7” 

Charles Wiant, son of Mr. and Mrs. Wendell Wiant, 
Wiant’s Book Store, Marion, Ohio, was married on Sun- 
day, April 3, to Miss Carolyn Burdell of Marion. Miss 
Burdell had worked at the store and Mrs. Wiant said 
she hated to lose Miss Burdell from the staff but was 
pleased to welcome her as a daughter-in-law. 
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MARKING DEVICES 


DATING STAMPS 


MAKE FOR MORE EFFICIENT BUSI- 
NESS OPERATION 


SUPPLY THE DEMAND 


HAVE A GOOD ASSORTMENT ON 
HAND FOR IMMEDIATE DELIVERY 
WHEN WANTED. 

SALES — PROFITS 
ORDER YOUR SUPPLY TODAY! 
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NEWS NOTES FROM NSA DISTRICT NO. 7 


A. J. Nordstrom, Correspondent 





This column received a letter from Charley Swanson, 
former owner of the General Office Supply Company 
of Appleton, Wis., telling that he is now directing 
furniture sales at the Fox River Equipment Company 
of Appleton and that he would be pleased to have his 
old friends call on him in the new location. The com- 
plete story on this firm appears elsewhere in this 
publication 

Bob Jerue of St. Paul and Clark Walker of Minneap- 
olis went all out to make the District No. 7 NSA meet- 
ing at the Hotel St. Paul a huge success. These two 
go-getters deserve a vote of thanks for the efforts they 
put forth on this convention 

Arnold Berglund, the Culbertson of the Northwest 
Travelers Club, won the doubles of the North Dakota 
state bridge championship, aided, of course, no little 
by his partner 

Catfish Smith, the demon fisherman from Miller 
Davis, says the northern pike are biting on the Upper 
Mississippi Rapids. 

4 » ~ 

Vic Andrist, the once good golfer, is said to be polish- 
ing his golf sticks for another whirl at the game in 
which he used to excell. 

Archie Hoffman was under the weather for a spell 
during March but is reporting back on the job at Japs 
Olson store in the Chamber of Commerce Building, as 
of March 28 

- * * 

Otto Berg, perennial baseball fan, is said to have 
ordered his tickets for Minneapolis opening game far 
in advance of the April opening 


a * . 


John Ford, Jr., of the Peterson Lithographing and 
Printing Company of Omaha, Neb., was a Twin City 
visitor during March. John, who is supervising the 
remodeling of a newly-liocated store for the Peterson 
Company, was in the Twin Cities to get some ideas of 
store layouts and retail merchandising displays. He 
also renewed old acquaintances 

Marle Denzer, the old softballer, is the newest mem- 
ber of the Northwest Travelers Club. Marle recently 
joined the A. W. Faber-Castell Pencil Company as an 
upper midwest representative. 


+ * * 


Joe Crane of Crane’s Office and School Supply Com- 
pany announces that his new store should be ready 
for occupancy late in April or early in May 

* * + 

The Traveler driving a new big and shiny Packard 
down Fourth St. the nice spring day in March was 
none other than that plush purveyor of paper, Jack 
Guntrum. 

> +. * 

That smile appearing on the face of the Omaha 
Sage, is caused, so they say, by the appointment of a 
new football coach at Nebraska. Rudy is reported as 
having dusted off the old “pick ’em board” and expects 


| to be back in the prognosticating business the coming 


fall. Travelers, beware. 
—- ¢ 
SHUMWAY OPENS PARKERSBURG FIRM 
Ray C. Shumway, for the past ten years branch 
sales manager of Remington Rand, Inc., typewriter di- 
vision, at Cincinnati, Ohio, has taken over the com- 


| bined agency line for the company at Parkersburg, 


W. Va. He will operate under the name of Shumway 


| Office Equipment Company. 
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The Toledo Metal Furniture Co. 
PRESENTS 


Little Dandy 


Typewriter Stands 





No. 671-LSX 


TWO SIZES 
With or without side leaves 
With or without locking device 


FIVE-PLY WOOD TOPS 


and side leaves 


COLD ROLLED STEEL 


bases 


Our name is your guide to 
quality 


IMMEDIATE SHIPMENT 


Send for catalog and price list 


The Toledo Metal 
Furniture Co. 


1001 Hastings St. ° Toledo 7, Ohio 





LOOK 
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COMPARE 


PeCISAa - 


WITH ALL OTHERS 









MADE IN SWITZERLAND... 
A MODEL OF SWISS 
PRECISION 





SINCE 1933 
THE COMPLETE 
LINE BASED ON 
: THE 10 KEY 
PRINCIPLE 








\——) RECALL KEY 


Exclusive with Precisa, this recall key will re- 
peat the last figure entered in the machine, 
including the last total. 








DOUBLE and TRIPLE ZERO 


(20) These two keys eliminate thousands of opera- 
(2d) tions. Depress the triple zero key only twice 
—{ to enter six digits. Operators highly recom- 
ane 
= 


mend these time-saving features of Precisa. 








KX VISIBLE DECIMAL and CREDIT BALANCE 


All Precisa models have as standard features 
direct subtraction and credit balances, plus the 
Visual Decimal Indicator to simplify multipli- 
cation. Other features are Total and Sub-Total 
keys; Correction key; Non-Print Key; Non- 
Add Key; Repeat Key; short, easy operating 
lever drive. The Multiplication Key automa- 
tically moves the digits to the left one space 
for stepover multiplication as the motor bar 
is released, eliminating another manual oper- 
ation found in many machines 


EXCLUSIVE DEALERSHIPS AVAILABLE 


Our National distribution system permits the addition of 
new dealerships in some communities. Attractive discounts 
are allowed All machines are guaranteed for one year 
against defects in parts and assembly. Complete stock of 
parts always available for service 


FOR DETAILS ABOUT THE SIX 
Vrecisa MODELS, mail this coupon 


SRN OAANAAAAATANNOOONOHOHOY ee 









ON OUENS GONE GEeEEEe ates 


PRECISA DISTRIBUTORS. INC 
905 Second Ave. Bidg., Seattle 4, Wash 





— % 


Gentlemen: | am interested in a dealership 
for the Precisa machine. 


Name 


Address 


City Zone State 


ee es 


MOO GOON SANUON GRENER SONNET SRGRESE aeeeee sceeeer Gennes ee 
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ALL THE TOP QUALITY 
SELLING FEATURES in the 
JASPER SEATING Line! 


BEAUTIFULLY 
TAILORED 
UPHOLSTERY 


Du Pont’s Simulated 
Leather 


















No. 1600 


CORRECT STYLING— CORRECT POSTURE 


QUALITY 
CONSTRUCTION 
AND 
FINISH ADDS 
a DIGNITY 
wa . , TO 
'* n 
Ti ° EVERY 
OFFICE 





JASPER SEATING CO. 


JASPER INDIANA 











Someone 
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Products for the Office 


This Lawson line keeps customers buying. You'll 
find these products in constant demand. They 
are well made, with Lawson's 133 years of 
know-how, and give extra long service. 








Sturdy, attractively 
paneled LAWSON 
steel waste baskets 
are extremely popular. Smooth bottom edge 
protects floors. These baskets come in 
mahogany, walnut, white or olive green 
finish. They comply with Underwriters’ 
requirements, 





No. 1001 UTILITY RECEP- 
TACLE. it's NEW! Stainless — 
steel door and trim. Vermin, 
odor and fire proof 





? 


No. 6000 SANDURN 
Ornamental, service 
able with stainless 
teel or copper trim 


No. 2900 WASTE BAS- 
KET. Finished in exact_» 
wood reproductions 
Also gray, olive green. 
Rubber bumper around 
entire top. 











+ 


No. 110 HIGHBOY RECEP- 
TACLE. Made of rust-pro- 
tected steel. Finished in 
olive green or white 
























No. 2 NEMCO WASTE 
BASKET. Withstands 
rough usage. Three 
sizes. Olive green or 
white. 










THE F. H. LAWSON CO. 


Evans and Whateley Streets . 
Cincinnati 4, Ohio 


133 YEARS 


a 
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Seen and Heard 


in Southern California 
By J. Edward Tufft 


1719 Fremont Ave., South Pasadena 


R. E. Larson, manager of the Robert L. Parker Com- 
pany, 1837 S. Main St., Los Angeles, has announced 
the recent to the West Coast of Fred McMahon, 


general sal unager of the Rex-O-Graph Company, 
Milwaukee. While in Los Angeles, Mr. McMahon con- 


ducted a e-day meeting for southern California 
dealers. He visited the company’s representa- 
tives in Ar and Nevada before returning to Mil- 
wauket 


Fred Morein, head of the office supplies department 


at Fowler Brothers, 414 W. 6th St., Los Angeles, is 
making plans for eventual retirement from active serv- 


ice Mr. M has been with the Fowler Company 
about 37 ye He plans to move to Oregon, where he 
recently spent ten days looking for a suitable location 
for the family home 

G. D. Griswold and L. E. Winters, proprietors of 


Griswold 


were sche 


Winters, 1200 W. 8th St., Los Angeles, 
leave on April 17 for Yosemite Na- 


tional Park to attend the regional meeting of the 
A. B. Dick mpany at the Ahwahnee Hotel. A. B. 
Dick III, president of the company, and Harry An- 
derson, esidenot in charge of sales, at this 
writing art inning to fly to the West Coast from 
Chicago present at the meeting. The sessions 
if the conference will be under the direction of E. R. 
Enright, we regional manager for the company, 
vith offices at 215 Market St., San Francisco. An attend- 
ance of 50 1 esentatives from the Denver west area 


Bill Stites, manager of the Long Beach 
ffice of the A. B. Dick Company, is also planning 
‘nd the regional meeting 


> > ” 


f xpecte ( 


George R. Montgomery of the George R. Montgom- 


Compal 1344 W. Olympic Blvd., Los Angeles, 
early in Apr ted the company’s agents in Phoenix 
and Tucson esenting to them the new Edison Disc 
Voice Writ 


* . 


Max Mille 


resident of the Royal Typewriter Com- 
City, recently visited dealers in San 
Angeles. G. G. Ralls, head of the 
Company’s Los Angeles office, says 
pa outgrowing its present location and 
rters will soon have to be found. Mr. 
March was one of the best months 
prospects look very bright. 


tnat large! 
Ralls report 


in years ana 


- > o 
Henry Chable, manager of the Industrial Station- 
and Pri Company, 2600 Randolph St., Hunt- 
ton Park tates that the company is planning 
lisplay for the County Fair being sponsored 
the «| Junior Chamber of Commerce to be 


Merchants and manu- 


the te irt of April 
el ( the event 


ticipating in 

Remodse nd modernization of the building oc- 
ipied by Commercial Typewriter Company, 752 
Spring St ve recently been completed. New show- 
and f have been added and asphalt tile 
ring la throughout. The front of the building 
has also be npletely remodeled. A new five-year 
ease ha igned by S. O. Rothman, the proprie- 


> + * 


Ed Hergenrather of Leekley-Hergenrather and Asso- 


iates. secré treasurer of the Southern California 
Office F Association, reports an attendance 
f 41 me epresenting 21 firms at the associa- 
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STEEL 


Trane 


WITH FOLLOWER BLOCK 
OPTIONAL 










CANBE'SZachked’’AND 
USED AS A FILE 


Steel transfer cases in 
sizes—as shown—CAN 
BE USED AS A FILE. Inter- 
locking legs to assure 
sturdy stacking. Ideal for 
small offices or vaults. 
Constructed of heavy 


gauge steel to stand up 





for years. High gloss 
olive green baked enam- 


el finish. 


INSIDE DIMENSIONS OF FILES 
Width Height Length Packed 


No. 5 Letter Size 12, x 10% x 24 | With or without rollers 
No. 6 Legal Size 154, x 10% x 24 | With or without rollers 
No. I! Voucher Size B'/, x 5% «24 3 On Guides Only 
No. 12 Invoice Size 10 x 8 x24 | On Guides Only 
No. 14 Check Size 9 « 3% 224 3 On Guides Only 


No. 5B Letter Base 
No. 6B Lega! Base 
No. 12B Invoice Base 


FOLLOWER BLOCKS AND BASES OPTIONAL 
SPECIFY IN ORDER 


Write for Literature on Other Sales Producing 
OFFICE ACCESSORIES 


N.E.Elnman & Co. 


30 N.LASALLE ST. * CHICAGO 2, ILLINOIS 
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CATALOG 


Bigger ... Better... 
New lines added . . 
Showing the most com- 
lete line of MARK- 
NG DEVICES and 
SUPPLIES we have 


ever offered. 
Write for Copy 
on your 
letterhead 





1 READY/ 0% OUR NEW 





MARKING DEVICES 


alle 


DOMESTIC & EXPORT TRADE 














Line Daters and Numberers, Die Plate 

Daters, Self-Inking Stamps, Time Stamps, 

Stamp Pads and Inks, Notary Seals, Stamp 

Racks, Rubber Type Sets, Sign Markers, 

Brass and Fibre Checks, Corrugated Box 
Dies, Badges, etc. 


CONSOLIDATED STAMP Meé. Co., INC. 


MAIN OFFICE AND EXPORT DEPT. 


44 WARREN STREET, NEW YORK 7, N. Y. 
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tion’s April dinner meeting held at the Nickodell Res- 
taurant, 1600 N. Argyle Ave., Hollywood. Sam Yocum, 
proprietor of the Sam Yokum Company, the president, 
led a discussion on local office furniture industry 
problems, after which a six-man survey team was ap- 
pointed to visit local dealers for the purpose of as- 
certaining the major problems and taking steps to 
alleviate them. 

D. E. O’Hern of the Hollywood Office Appliance and 
Furniture Company, presented Burk W. Taylor, an 
office planning consultant, who spoke on “Office Plan- 
ning Techniques.” Mr. Taylor pointed out the ad- 
vatages and savings to be derived from carefully 
planned office furniture layouts and showed the basic 
methods usually applied. He also advised a careful 
study of the cubic feet of space requirements for 
each arrangement. 

Floyd Fenn, proprietor of the California Desk Com- 
pany and program chairman for the meeting to be 
held May 2, announced that he had secured John 
Graves of the Los Angeles Furniture Mart as speaker. 
The May meeting will be held at the Nickodell. 

” * *“ 


Charles L. Duncan, who a few months ago retired 
as treasurer of the Underwood Corporation, New York 
City, is now visiting in California after having spent 
some time in Phoenix, Ariz. At this writing, he is in 
San Diego and later plans to go to San Francisco. 
He will also visit in- Los Angeles before returning 
home. This being Mr. Duncan’s first trip to California, 
he is making it a real holiday. 

* 


~ * 
Norbert F. Mayer, proprietor of the West Coast 
Platen Company, 643 S. San Pedro St., Los Angeles, 


states that advance notices of a new platen, called 
Guide Line are being sent to dealers by Shipman- 
Ward Manufacturing Company, Chicago, and by the 
West Coast Platen Company, the distributors. 

« - £ 


On March 1 the employees of the Los Angeles Branch 
of L. C. Smith & Corona Typewriters, Inc., said good- 
bye to E. J. Mueller, who is retiring after having been 
in the employ of the company for 21 years and seven 
months. They presented him with a clock which was 
gratefully received by Mr. Mueller, although from 
now on he will not be worried about getting down 
on time. 

* + * 


Griswold and Winters, Los Angeles distributor for 


| A. B. Dick Company, Chicago, are offering, exclusively 


through other A. B. Dick distributors, a copy inter- 

leaving device for attachment to A. B. Dick mimeo- 

graphs. The device has been trade-named Autolever. 

Autolevers have been designed for attachment to both 

the “400” and “90” series of A. B. Dick mimeographs. 
* - * 


The Los Angeles Chapter of the National Associa- 
tion of Cost Accountants Second Annual Southern 
California Business Show, at this writing, is sched- 
uled to be held April 19, 20, 21, and 22, at the Bilt- 
more Hotel. There are to be 35 exhibitors, 50 per cent 
more than last year. 

* * + 

The March meeting of the Southern California 
Office Machine Dealers’ Association was held at the 
Hotel Mar Monte in Santa Barbara. Regular routine 
business was transacted and committee reports on 
the progress of plans for the convention of the Na- 
tional Office Machine Dealers’ Association, to be held 
at the Ambassador Hotel in Los Angeles, June 19-22, 
were given. 

A joint meeting with the San Diego Office Machine 
Dealers’ Association was held April 2 in San Diego and 
another meeting was held in Fresno April 8 with the 
northern California group. 

Both of these joint meetings were held primarily 
for the purpose of fostering interest in the coming 
national convention. Good enthusiasm was expressed 
by both the San Diego and northern groups and good 
attendance from both these groups at the national 
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Pe Loissuecs 


YOU INCREASED 
SALES AND PROFITS 


Tay we 
AAU you how 


CARBON PAPERS 


TYPEWRITER CARBON BILLING CARBONS 
FAN-FOLD CARBON PENCIL CARBONS 
CARBON JACKETS REGISTER ROLLS 


INKED RIBBONS 


TYPEWRITER RIBBONS TABULATING RIBBONS 
Addressograph RIBBONS TIME STAMP RIBBONS 
Bookkeeping Mach. Ribbons ADDING Mach. RIBBONS 


HECTOGRAPH SUPPLIES 


' HECTOGRAPH CARBONS MASTER UNITS 
HECTOGRAPH RIBBONS DUPLICATING FLUID 
Hand Cleansing CREAM CORRECTION PENCILS 








529 So. Franklin St 
Chicago 7, Ill. 


Codo-mec. corp. 


401 Wood St 270 
Pittsburgh 22, Po New 
Factory: Loraopolis, Pa 
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PB@wewew @2eeeesaq, 


“Bring up some more SEA FOAM BOND, Son. | can't keep it on q 


the shelf. If you want to get ahead, it pays to know these fast-moving 
items! Why, every Sea Foam Box sells itself. . . . 


“THERE'S A SALESMAN ON EVERY BOX TOP. One glance 
and your customer knows SEA FOAM'S 6 big efficiency features. 
For 35 years, it’s been the buy-word with offices . . . and office 
suppliers. 


“You see, son, your 
SEA FOAM BOND is n 
quality made famous 


SEA FOAM BOND. . 


ationally advertised . . . it's the name that 


Always remember, it pays to feature 


. the business paper that sells itself. 


BROWNVILLE PAPER COMPANY, 7 Bridge St., Brownville, N. Y. 


OK, Fellows, Let’s See Your Offer! 


Please send me one of those “self-selling” Sea Foam Bond boxes 


‘Sen epanan esaban adil 
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STORAGE CABINET 























SHIPPED OLIVE GREEN 


SET-UP ; OR 
Keystone cabinets are sturdy, all-welded t 
READY TO A — master: MODERN GRAY 


SELL FINISH 










pieces of furniture-leveled sheet steel. Features in- 







clude 4 adjustable shelves on 2° centers and ef 






ficient, 3-point locking device for double door. 





Handsomely finished, all-purpose space savers 






Write for literature and price list 
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STEEL EQUIPMENT K- E N | > STEEL EQUIPMENT 
pang STEEL EQUIPMENT CO., INC. coos ond 
15 LOMBARD STREET e@ PHILADELPHIA 47, PA. 
ae 
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gathering is expected. Many hotel reservations have 
already been received 

Clyde Gleason is president of the San Diego group 
and Ed Noakes is president of the northern group, 


the former presiding at San Diego and the latter at 
t 


Fresno 

Harold Mann, executive secretary of the Southern 
California Office Machine Dealers Association, ex- 
presses satisfaction over the enthusiasm shown by the 
members of the other groups in the coming conven- 
tion. He feels that these recent get-togethers have 
helped greatly to stimulate interest. 

A meeting of the Northern California Machine Deal- 
rs Association is scheduled to be held in the Alameda 
Hotel in Alameda in May. 


ca * + 


Floyd A. Fenn, proprietor of the California Desk 
Company, 542 S. Los Angeles St., Los Angeles, reports 




















the recent visit of M. C. Vaught, sales manager for the 
Gunn Furniture Company, Grand Rapids, Mich. Mr. 
Vaught stopped in Los Angeles while on a short busi- 
ness trip through the western territory. This western 
trip will complete a series of business tours which 
when completed, have taken Mr. Vaught to every 
e in the Ol 
a 2 
The Compt Office Equipment Company held the 
formal openil if its new store at 416 E. Compton 
Blvd., Com Calif., on Saturday, March 19. 
Ray Alba, the proprietor, states that the new loca- 
tion affords him greater opportunity to serve his cus- 
tomers since he has greatly enlarged floor space per- cé 13 
mitting better display of his complete lines, which a our q & 
neclude all of office equipment such as type- 
writers, adding machines, files and desks. 
J. G. Coumbe, president of the Shipman-Ward 
Manufactul! Company, Chicago, who was in Los An- 


geles on business at the time of the opening was in Get that Quigley Catalog 


ittendance. Norbert F. Mayer, representative of Ship- 


man-Ward he western states, also attended. Mr. f fil 
Alba fells that the popularity of his store was brought out ° your Wes 
into evidence at the opening by the large number P ' 
flower pieces received and the large number of d k 
well-wishers who dropped in to see the new place and an put it to wor = 
shake |! 
» el 


UNIQUE CARDS CARRY METWOOD MESSAGE 


Wardrobes, Supply Cabinets, 


A unique se! f cards, mailed about 10 days apart, 

has been used by Moe Turman of Metwood Office 

Equipment ¢ oration, New York, N. Y., for prospects Telephone Tables, Telephone 
the Met litan area later assigned to salesmen ° 
* pores cave Cabinets, Costumers, Hat 
These mail have stressed quality service and 

alue to attract interest in the Metwood offerings. and Coat Racks, Umbrella 
Followin e the headings on the cards, in this 

sequence Stands, Check Desks, Recep- 
Quality (wtheQ tion Room Tables, Display 

A e to phone or write 


od Office Equipment Corp. 
G ty for more than two decades. Tables, End Tables, Book 


2 ¥ thing any man Cases, Magazine and Type- 
( e—but only time can prove. 


od Office Equipment Corp. writer Stands. 
P te for more than two decades 


Se tem few know how to 
| they’ve been at it for years. 


od Office Equipment Corp. Quigley Fu rnitu re Co. 


G ice for more than 20 years. 


4. Price is what some use to make Whitesboro, New York 


thers use to make a friend. 


vood Office Equipment Corp. PHONE, UTICA 6-321 





M ends for more than two decades. 
The climax of the series was the mailing of two 
llars il trating specific merchandise without 
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STRAIGHT TALK to DEALERS 
on the CHAIR LINE of 


Least Sales Resistance 





And Here’s Why 


ie, TAYLOR 


CHAIRS 


Are the Easiest to Sell 
of any Office Chairs 






481412 
l Each TAYLOR 
CHAIR is designed to 
meet a_ definite need 
based on fact finding sur- 
veys. Each pattern ade- 
quately covers its own 


specific field and is ex- 

clusive with Taylor. 

2. It is a quality line 

that meets and overcomes 

metal chair competition, 

and cheap wood chair competition. Ultra-comfortable 
. beautifully styled . . . quality-built. 





66212 VR 


3. eee complete a yet a dealer can cover his 
field and meet all needs of his customers with fewer 
chairs on the floor. No over-lapping 
of styles or prices. 
1. Office people like Tay lor Comfort 
especially when no price penalty is 
attached. Chairs have the “Comfort 
Look” and are recognized to be com- 
fortable as they look. 





Lit ‘Taylor Chair Company 


O08, OMIO, UT A 


Leeks. ek Demme BE | 
. 





r THE TAYLOR CHAIR COMPANY, Bedford, Ohio . 
Date | 
| Please send dealer proposition and open territory. | 
| Name : 
| Address | 
City State | 
| By Position 
ee 
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NEWS NOTES FROM NSA DISTRICT NO. 8 





E. J. Mitchell, Correspondent 





The many fine points of the District No. 8 re- 
gional convention at Oklahoma City, Okla., and the 
Midwest Travelers Club annual business meeting are 
told in stories appearing elsewhere in this edition. 
It is sufficient to say that the convention registra- 
tion was the largest in the history of the district, 
something for future governors to shoot at. The 
Oklahoma City and outstate dealers earned the sin- 
cere thanks and commendation of the convention for 
their marvelous hospitality and generous entertain- 
ment. 

The 1950 convention is to be held May 12 and 13 
at the Continental Hotel, Kansas City, Mo., so make 
your plans now to be on hand for even a larger 
convention than the recent outstanding one. 

o + * 

Good news which just came over the wire: the elec- 
tion of Irving Shockley to the presidency of Samuel 
Dodsworth Company, Kansas City, Mo., to succeed the 
late J. S. Dodsworth. Irv has been a Dodsworth em- 
ployee all of his working life, having been employed 
by the late and lovable Bill Rueter when Bill was a 
department head of the firm when it was located in 
Atchison, Kans. and that was somewhere near 
40 years ago. 

* . + 

Lou Mann, sales manager for Sturgis Posture Chair 
Company for several years, was recently elected presi- 
dent of that firm. Heartiest congratulations to each 
of these fine gentlemen. 


* * cal 


The Wichita Stationers Association graciously en- 
tertained several travelers at their monthly luncheon 
meeting early in April. Members attending were Earl 
Scott of Bauman’s, Charlie Maurer of Goldsmith’s, 
Homer Lay of Dukes, Cuba White of Southwestern, 
Frank Pratt of Coleman’s, and Frosty Beal of Beal’s. 
Guests were “Heinie” Sengbusch of Sengbusch Self- 
Closing Instand Company, Matt A. Dillon of Metal Spe- 
cialties Manufacturing Company, Austin Waterbury of 
Carter’s Ink Company, and your correspondent. 

* + * 


Orchids to George Wall, Art Metal representative, 
who so gallantly chauffeured Miss Vivian Fairow of 
George E. Baird & Son, and Annette, daughter of the 
Dan MacDougalls, from the Oklahoma City convention 
back to Kansas City on Sunday in the MacDougall car. 
He then returned to Wichita by plane that evening to 
keep his business engagements there on Monday. 
These two ladies spent most of the daylight hours of 
the convention at the registration desk and were so 
weary that they dreaded the task of returning the 
auto to Kansas City. Upon hearing of their predica- 
ment, George took over and made two young ladies 
extremely happy. 

e * * 

The week following the convention found the Lit- 
tle Rock dealers being urged to increase their inven- 
tories by Bill Pickering, the mogul of Mongols; Art 
Pfister, the Smead red roper; Jimmie O’Brien, the 
tiger of Boorum & Pease; Dan MacDougall, the wres- 
tler of the loose leaf industry; and John Chowning, 


| Carpenter Paper’s politician. 


* > 7 


Mr. and Mrs. Izzy Voda of St. Louis received a special 
introduction at the Eighth Region banquet. Izzy’s 
many friends were very happy to see and meet his 
charming bride, Margaret, and hope that she will be a 
regular attendant at all such future affairs. 

7 7 . 


St. Louis was happy to welcome Charlie Ramsay 
of Ever Ready Calendar pads in March. Hotel space 
was at a premium at that time but we hope Charlie 
finally found a place to rest his head. Visitors later 
in the month included several who were enroute to 
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MYRTLE CC Sify 


adds another urge to BUY! Zz Ta 


Adjustable He 
SOFTONE FINISH is now available halls 
on the Pacemaker—adding another reason for 
customer preference to a list of improvements 
that has set the pace for the entire industry. 
SOFTONE, the new scientifically correct wood 








Nai finish, reduces eyestrain, promotes greater effi- 
es Pee | ciency, and blends with a new motif in office 
decoration currently popular with many. 








The 20 features of the Pacemaker, each a ma- 
terial contribution to the efficiency, comfort and 
convenience of the desk user, have made it the 
most wanted desk of the post-war period. With 
the addition of SOFTONE, the Pacemaker ex- 
tends its leadership in the eyes of desk buyers, 
and in the sales plans of alert dealers everywhere. 









MYRTLE DESK COMPANY 


HIGH POINT, NORTH CAROLINA 
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A Rockwell-Barnes Product 


No matter how you add ’em, figures are 
no better than the paper on which they are 
printed. Even the finest adding machine can’t 
make up for inferior paper. 

With Rockwell-Barnes sPOTSEALD ADDING 
MACHINE ROLLS, there is never any question of 
quality. Available in three distinctive grades, 
SPOTSEALD adding machine rolls safeguard cus- 
tomer satisfaction and offer you these plus sell- 
ing features: 


EVERY ROLL is sporsEALD—an exclusive patented 
feature which practically eliminates waste of 
time and material, when ‘‘opening”’ a new roll. 

EVERY ROLL in all grades, is UNIFORM for quality, 
weight, and texture. 

EVERY ROLL is marked with a red WARNING SIGNAL 
about three feet from the wood core. 





EVERY ROLL is hard-wound, without breaks or 
patches. 

EVERY ROLL in all grades is individually sanded, 
vacuumed, and brushed—reducing lint to a 
minimum. 


Yes, you can be sure with SPOTSEALD 
ADDING MACHINE ROLLS .. . one of the many 
products backed by the Rockwell-Barnes repu- 
tation for quality that is your assurance of con- 
tinued customer satisfaction. 

* * * 


OTHER TOP-QUALITY ROCKWELL-BARNES PRODUCTS 
“ROCKBARNES” Boxed Typewriter Papers 
“Non-Skid" Easel Notebooks Wrapped Typing Papers 
Desk Blotters 
Ruled Pads 


Mimeograph Papers Duplicator Papers 
Scratch Pads “SERV- WEL" Clipboards 


ROCKWELL-BARNES COMPANY 


to the Stationer since 1903 


Chicago 1], Ill. 


*Patented 


Specials ts 
35 East Wacker Drive 
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Oklahoma City—George Desmond, Victor Safe & 
Equipment Company, Jack Kennedy, Trussell Manu- 
facturing Company; Matt Dillon, Metal Specialties 
Manufacturing Company; Parle Cooley, bates Manu- 
facturing Company, and John Eckert, Jasper Seating 
Company 





| 


> . > 


I-HOW 


Commercial Printing Company, Pine Bluff, Ark., re- 
cently announced the purchase of Office Supplies, 
Inc., of the same city and will move it to Commer- 
cial’s remodeled storeroom at 110 Main St. J. T. 
“Thurman” McCool will be sales manager of the 


merged firms 






@ 


HOON- 


The Stationers Association of Greater St. Louis : 
held its annual business meeting at the York Hotel a 
on March 21. Re-elected were Alex J. Bartens, Shall- a 
cross Printing & Stationery Company, president; 


Chester A. Kennedy, William J. Kennedy Stationery 
Company ecretary; and Robert Burkhard, Miller 
Printing & Engraving Company, treasurer. Elected to 
the vice-presidency was Bev Cherrington, Cherrington 
Office Supply Company, East St. Louis, Ill. Mr. Cher- 
rington succeeds Hugh Alexander, who resigned when 
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he moved to Kistler’s at Denver. x ; 
George Dyson, retired veteran of Mittag & Volger 2) $ 
Company, spent several weeks in a local hospital but = J 
was recently reported to be recuperating at home. on 
George is the youngest man for his 70-odd years in z ; 
this vicinity and is still considered an expert skater, re) 
keen competition for Bob Crowley of Kansas City O 
>= » oa A 
Bill Bohart, the Eberhard Faber ambassador in = 
these parts, is the housing chairman for the Missouri 
American Legion convention to be held in St. Louis vw 
in June, and is learning that the task of finding liv- @) 
ing quarters for some 15,000 delegates is no small job, He 
even though Mrs. Bohart is a prominent hotel execu- one 
tive and an efficient helper. . 
aie z 
Several old faces are to be found behind new wheels iO 
these days. Chester Parrott of S. G. Adams Company, ‘e) 
is sporting a new Nash and Gene Walker, local Colum- w 





bia Ribbon & Carbon representative, a brand new 


Feeee9e 
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Hudson. Paul Baird of Kansas City just received a w a 
very sporty Oldsmobile. There are other equally for- re) -" 
tunate ones in the industry, but naming them all is H+ ro) 
big job “Us O'8 
‘2 8 ; x 
Quite in evidence around the lobby and doorway zZ af 
of the convention hotel in Oklahoma City were Wal- .@) “a 
ter Lennartson of OFFICE APPLIANCES. and Virginia @) % 
(Mrs. Philo) Leonard, pinchhitting for Virginia Cren- be 4 | 
shaw of Southern Stationer & Office Outfitter, busily : ti 
snapping pictures of many of the personalities present + 
Let’s hope ameras stood the ordeal. *} vw § 
* ¢ @ x re) ¥) 
Two prospective stationery salesmen recently saw ‘ He» 4 
the light of day in St. Louis. Joseph Patrick Goodwin & oe ) 
sallied forth on March 17 to greet his parents, Mr. - * 
and Mrs. Paul Goodwin, in a good old Irish way. Paul " z ee ° i 
with S. G. Adams Company. Soon thereafter, on - ©) NWS 
March 21, Mr. and Mrs. Joe W. Schenzing, Jr., found 3 '@) ~] x => 
Joseph W., III, paging them. Joe,, Jr., is one of E. J. ee Fe 3 9 Z& 
Lessard’s salesmen. Acting as godfather for the young YB ~ 
Goodwin was that good Irish salesmen of the Adams : x > RY 
Company, James Patrick Haley, who was even prouder - = Ss Fad = 
than the father ; > Ay > 
* * . _ 2 g » g FS 
On Tuesday evening, April 12, the Kansas City Sta- ‘ “3 = q ny 
tioners A iation held its monthly meeting at :} >) & & 
Nances Cafe, near the Union Station, with President 3 =< > He 
Paul S. Baird presiding. A highlight of the evening ai = = 
was the presence of Matt Dimmitt, former Wilson > Ls 
Jones Company district manager, who has been very N » . =] 
ll for many months. Matt looks very much im- “ My 
roved and stated he will leave Kansas City shortly to 
nake his home with his daughter in Cincinnati. Other 
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POSTURE CHAIR 
FOR SALES VOLUME 


All With Foam Rubber Cushions 





e Complete Popular Priced Typists 
e Complete Line Executive Chairs 


ALL BUILT IN OUR OWN MODERN PLANT 


Produces them 
At Business 
Getting Prices! 





No. 435 
"Spring Back" 
Posture 
Executive 
(Style as 535) 
or 
No. 535 "Flo-tilt" 
can be retailed 
with good profit 


$72.50 


Try one of each 
They Sell 


“Flo- 
19” x 16” x 3” 


No. 535A Junior Exec. 


Tilt” Cushion: 
Foam Rubber. 


TYPISTS as low as $27.50 less usual dealer discount 
for Economy Budgets. Our Broad Range of Models 
Assures Riteform Dealers—They usually undersell 
any competition. 

If not acquainted "with the extra features’ at lower 
prices—write today for our Special No Risk Plan. 


No. 115 TYPIST 


with Bonded Foam Rubber 
Cushion. All steel welded 
—16!/ox13'/ox2 seat. Ad- 
justable height—back rest. 
Priced low so dealers can 
sell, good profit at 


$24.50 


New Magnesium Side 
Chairs Available Now. Get 
details. A new product— 
in this wonder metal. You 
will be pleased with the 
prices. Write Today. 


FULLY GUARANTEED. 
SOLD ONLY THRU DEALERS 








CHAIR CO., INC. 


ST. PAUL 5. MINN. 


43 S. OXFORD 





208 


guests present included Matt Dillon, Heinie Sengbusch, 
Mr. Rasmussen of Wilson Jones Company, and Tom 
Seward of Speed Products Company. Lieut. Gover- 
nor Jos D. Landes addressed the meeting, giving a 
brief report on the major events of the convention. 
It was reported that George Mason, a long-time em- 
ployee of the old Bryant & Douglas Stationery Com- 
pany, Kansas City, and an old friend of many Eighth 
Region members and Midwest travelers, is confined 
to his home at 200 East 43rd St., Kansas City, because 
of his fast failing eyesight. A note or card of en- 
couragement to George from his old friends will 
brighten his quickly-darkening life 
a» + os 


A popular newcomer to these parts, who has won his 
way into the hearts of so many dealers and trav- 
elers and who seems to be doing such a fine sell- 
ing job for his company, is Tom Seward of Speed 
Products Company. Tom makes his home in Kansas 
City where he, his wife and young son have been 
graciously received by everyone. Watch this young 
fellow—he is going places. 

* * * 

Our vote for one of the most enthusiastic and in- 
teresting speeches of the recent convention goes to 
“Windy” Bill Martin of Shaw-Walker Company, who 
did an excellent job. 

« na x 

It is with deep sadness that we report the death 
early in April of Mrs. James A. Collum, wife of the 
vice-president of Comfort Printing & Stationery Com- 
pany, St. Louis, whose passing was wholly unexpected 
and a great shock to all. Our deepest sympathies to 
Jim, who was away from home on business at the 
time. There are no children. 

+ * * 

Mr. and Mrs. Gene Stoltz, (he is the Indiana Desk 
Company representative) traveled all the way to 
Oklahoma City just to be taken very iil the day be- 
fore the convention. They were confined to their 
hotel rooms until the following Monday. It was un- 
fortunate to be so near and yet so far from such 
a fine convention. Better luck next time, folks. 

* + * 

The Cliff Taltys of the Gallup Map & Stationery 
Company clan of Kansas City are, at this writing, 
spending a week or so in the Missouri Ozark country 
visiting friends at Springfield and the Lake Tanycomo 
area. Mr. and Mrs. Carl Schutz of the Eagle Pencil 
family, were to be their hosts for a few days at their 
Tanycomo home. 

os . + 

The St. Louis delegation to the Oklahoma City con- 

vention was composed of Mr. and Mrs. Izzy Voda, 


Mr. and Mrs. Gene Stoltz, Alex Bartens, Chester Ken- 
nedy, William Schmiederer, Walter Ruede, Bill Bohart, 
Walter Weihe, Harley Wantz, Louis Blair, and Mrs. 
Gene Mitchell and husband. Joining them enroute 
were Matt Dillon, John Eckert, Mr. and Mrs. Ed Shelp- 
man of Springfield, Mo., and George Wall. 





A FAMILY TEAMS UP FOR SUCCESS.—Write Shops, Inc., 

164 W. Monroe St., Chicago, have found that family team- 

work pays off. The corporation, doing both a wholesale 

and retail business in repairing all makes of pens and 

popular cigarette lighters, is owned and operated by John, 
Naomi, Cynthia and Phoebe Hicks. 
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_....... SETS THE PACE FOR ’4.9) 


Introducing the 4900 Group . . . \atest addition to the famous Standard family. The Forty- 
Niner embodies all of Standard’s traditionally fine features. Here are wood office desks and 


furniture that meet the challenge of today’s market . . . with eye-pleasing lines, functional designs 


and sound, substantial construction. 





1 — Handsome Drawer Pulls. 

2 — Dictation Slide in Each Pedestal. 

3 — Large Center Drawer with Lock. 

4 — Substantial Durable Top. 

5 — Heavy Panels Throughout. 

6 — Pontoon Base for Solid Support. 

7 — Adjustable Glides. 

8 — Ample Knee Space. 

9 — Densified Posts. 
10 — All Drawer Fronts Five-Ply with Vertical Face Grain. 
11 — Personalized Drawer Interiors of Genuine Walnut. 
12 — Fluted Base for Extra Style. 





> - TWELVE FINE POINTS AMONG MANY OTHERS! There 
| I2 are 12 units in the 4900 Group — affording maximum con- 
S venience of selection and utilization and providing com- 


pletely for the needs of the modern office for executive- 


| 7 8 > r L (11) = style furniture. Made in Walnut. Write for folder. 
\O) (9) 10) 7 STANDARD FURNITURE CO. 
Herkimer, N. Y. 


Fine Office Furniture — From Forest to Finished Product 
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MONTHLY REPORT TO DEALERS OF 


Johnson Chair Company [Hm 


PUBLISHED EVERY MONTH BY JOHNSON CHAIR COMPANY, 4401 W. NORTH AVENUE, CHICAGO 39, ILLINOIS 


HISTORY REPEATS! 


Famous Executive Posture Chair “1738” 


Again Creates Huge Demand! 
ORDERS POURING IN 


Already it h 
the Johnson Chair No. 1738 will again 
make sales history. Orders for this new 
model of the old Johnson favorite are 


pouring in from coast-to-coast. 


























s become apparent that 


i 
} 
i 


“T remember the big demand we used 
to have for the old ‘1738’ model,” a New 
England dealer stated, “and with all the 
new features and improvements, I'm ex- 
pecting even 
greater success 
for this new 


chair.” 





\ Texas 
dealer com- 
mented on the 
sales appeal of 
the chair’s 
Synchro-tilt ac- 
fon. “.- oan 
its simple ad- 

y justments,” he 

added, “‘give a 

custom fit to any customer—tall, short, 
fat or thin.” 





These adjustments permit changes in 
the pitch of back, in the height of the 
seat, and in reclining tension of back 
and seat. 

Synchro-tilt Action 

The Synchro-tilt action of the chair 
provides the last word in sitting com- 
fort. The seat tilts as the back reclines 
But because the front of the seat rises 
only slightly, there is no discomforting 
pressure behind the knees 

The arms are attached to the back and 
tilt with it when the back is reclined 
an exclusive patented feature offered by 
no other manufacturer. 

The chair supports the user in an easy, 
natural upright working posture and 
allows perfect relaxation without change 
of position. 





Designed to meet the tastes of the most 
exacting executive the new Johnson 


JOHNSON’S EXCLUSIVE PATENTED ADVANTAGES a ererapin ther Bog Repeng 
4 give the “1738” executive posture chair a tremendous igen cess meat 
sales edge against competition 





MODELS NOW ROLLING 
® Chair is custom-fitted to actual work- with back eliminates “rowing action 
ing position of the sitter—back conforms OFF PRODUCTION LINE 


® No need of shifting position of seat 
with natural curves of the body, main ‘ I . 


Orders for showroom models of 


when leaning backward -hair “1738” are 1 aiaed se 

taining correct posture at all times - chair “1738” are now being filled 

—and will continue to be filled 

© Back changes position as occupant e Feet remain on floor with no pres first. Shipping of warehouss 
sure on leg nerves or arteries even | stocks will follow soon. 


leans away from desk—assures comfort- 
able support at any angle. ® Arms tilt 











| when seat and back are tilted. 
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IN OTHER LANDS 
Continued from page 86) 


foolscap vertical filing cabinet combining many of the 
features a refinements of the Mersey and Exe cab- 


Another brand new product is the capacity tray for 
isin hine posting cards, which has been pro- 
iced by Chubb and Son’s Lock and Safe Company, 
Street, London, W. 1, England. This 
turdy, lightweight tray is also fitted with new type 
ide arms which can be adjusted in any position for 
ffsetting irposes or for cards of varying widths. 
Some 26 exhibitors will be showing other items of 
filing equi t such as card indexes, filing cabinets, 
nd letter files, including metal parts for use with 
FURNITURE.—tThis section is notable for further in- 
resting p1 icts made by the two firms, Milners and 
Chubb. Milne will show a new bevel-edged calcu- 
iting tal 1 a double pedestal typewriter desk with 
iss earin pewriter shelf. The Chubb stand will 
ature yet ther new product—a fire-resisting desk 
rtne u xecutives. 
Other fi vill also be showing metal office furni- 
ire, inclu tables, chairs and safes, as well as fire 
roof office equipment 
LETTER-OPENING EQUIPMENT.—One of the out- 
tanding exhibits will be Block and Anderson’s Banda- 
ail “500 ich opens 500 letters a minute without 
ar of damage to the contents. The “500” is based on 
25 years’ « rience of this type of equipment, and has 
been improved both mechanically and in the exterior 
lesign. Buyers will also find addressing machines and 
itograp! egisters, as well as letter franking ma- 
hines. There are some seven or so firms displaying 


ese 1tem 
PUNCHED CARD EQUIPMENT.—The gap between 
heir smal large machines has been filled by 
Powers-S Accounting Machines Ltd., Power- 
Samas H Holborn Bars, London, E. C. 1, England, 
with the vy Powers-Three punched card tabulator 
This post product has been designed expressly to 
meet the of those who require an inexpensive 
eneral | e machine fitted with direct subtraction 
ilities pable of printing names and addresses, 
1 alphabe as well as numerical designating in- 
LOrInNavl 
r'YPEWRITERS.—Last year the Imperial Typewriter 
Yompany, | East Park Road, Leicester, England, 
roduced 1 ew “Model 60.” This year they will re- 
reat the vement by exhibiting another new ma- 
ne, the “Portable 3,” whose features include a 92- 
aractel ird, “Quickset” margins, full typing 
ibility, adjustable touch, inbuilt “Keyset” tabulator, 
ightweight t, and “Easyflow” carriage. 
Overse% rs will also be able to see the machines 
hibited three other manufacturers of typewriters 
he Bar-l rypewriter Company, Bar-Lock Works, 
Nottingh England; British Typewriters Ltd., Queen 


Street, We Bromwich, Staffordshire, England, maker 


f the “E portable; and the Oliver Typewriter 
Manufact Company Ltd., 80 Gloucester Road, 


Croydon, { England. The latter firm makes 


nda! ff achines as well as portables 
—= 


BUSINESS MACHINE COMPANY OPENS 

Lewis | nd E. D. Campbell recently estab- 
hed the |! ess Machine & Equipment Company 
it 825 Felix St. Joseph, Mo., are the Remington 
Rand age! the St. Joseph territory. 

The pro} were with the Milley-Pasley Office 
Equipment ¢ any, former Remington Rand agency 
t St. Jose Mr. Pasley served this company for 
0 yeal B eecoming an agent, he was a home 
ffice rep! ve for the maintenance division. Mr 


Campbell att ed Northwest Missouri State Teach- 


Colle re joining the Army Air Forces in 1942 


OFFICE APPLIANCES, May, 1949 





FOR THE MAN 
WHO KNOWS QUALITY 


NATIUNAL 


SERIES No. 18 


Modified Georgian Style de- 
signed to meet the requirements 
of present day executive offices. 
The suite is complete with desk, 
table, secretarial desk, bookcase 
and telephone cabinet. Beautiful 
figure and matched American 
Walnut veneers. The double 
drawer of the desk is equipped 
with complete set of legal size 
hanging folders. 


NATIONAL DESK CO. 


HERKIMER, N. Y. 
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flier rh rede 


meets the demand for a low cost addresser 


$2 45° 


plus Federal tax 





F.O.B. Minneapolis 


Now you can offer your customers who use a 
mailing list, a completely NEW addressing sys- 
tem at the surprisingly low price of $24.50 plus 
Federal tax. Ideal for customers, prospects, and 
membership lists of organizations. Used by busi- 
ness offices, stores, churches, schools, clubs, 
lodges and others. 


NO STENCILS—NO PLATES 


Anyone can set up and operate this machine because it 
requires no mechanical knowledge. Lists of names and 
addresses are typed on a long roll of carbon-backed tape 
faster than addressing individual envelopes or folders. 


ECONOMICAL—The same tape can be used to reprint 
addresses as many as 100 times. One spool of tape has 
enough space for 500 names and addresses. Filing cab- 
inets are not needed for storing lists. 


SAVE TIME—Easier and faster than sorting stencils to 
select or leave out any name desired. Mirror arrangement 
shows each address right side up before imprinting. 
Names can be coded for quick reference. Corrections or 
changes are easily made on gummed slips to paste right 
over old address. 


Roonessen | 


$245° 
f.o.b., plus Fed. tax 
rl =NO STENCILS 
NO PLATES 
Make original list 
on your typewri- 


ter. Address cards, ft 
envelopes, circulars, etc., 4 


Sce your office supply dealer or 
we will mail complete intorma 


oa Mtcwun 


EXCELSIOR BLVD., MINNEAPOLIS 16, MINN. 





























As advertised in Sat. Eve. POST, April 23, 1949 
SALES HELPS—Electrotypes and mats for newspaper ad- 


vertising, with two-color folders and display cards for 
point-of-sale use. 
A Fair Trade item. Sample cases now available. 


Write today for full information. 


fledler rhddceuee C2 


5508 Excelsior Boulevard Minneapolis 16, Minnesota 
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NEW EQUIPMENT, DEVICES AND SUPPLIES 
(Continued from page 72) 


drawer space, a secretarial model incorporates a type- 
writer cabinet and a salesman’s desk offers distinctive 
Styling while meeting minimum requirements for 
storage. All horizontal and vertical surfaces in each 
instance are surfaced with walnut Realwood, a For- 
mica product with a thin veneer of fine wood protected 
ander a tough, transparent layer of plastic. Trim and 
pull-out shelves are solid black Formica. 

While the Formica Insulation Company does not 
engage directly in this line of manufacture, its prod- 
ucts are sold to a number of office furniture builders. 
The material, available in some 60 patterns and colors, 
is declared to have the advantages of extreme resis- 
tance to abrasion and a non-porous surface which can 
be kept clean with a damp cloth. It can also be sup- 
plied in a cigarette-proof grade. 

—-<e 
OSHKOSH FIRM OFFERS NEW NAMEPLATE 


The Oshkosh Wood Products Corporation, Oshkosh, 
Wis., is marketing a new wood desk nameplate, size 6 x 





OSHKOSH WOOD PRODUCTS NAMEPLATE 


2'4 inches, which may be had in walnut or mahogany 
finishes, the letters indented in gold. 

The plate is designed to harmonize with any type 
of professional or executive desk, yet is declared to be 
sufficiently inexpensive for use on large numbers of 
desks in general offices. 

—-< 
ROWE OFFERS PERSONAL TOOLS IN CASE 

A new product of a stationer is a neat, handy and 

compact kit of eight small hand forged, hand ground, 





8 ROWE-O-TOOLS WITH CALFSKIN CASE 


and rustproof tools encased in a saddle color genuine 
calf leather holder that can be placed in a pocket or 
desk drawer. This set is offered to the industry by 
Rowe Manufacturing Company, 1144 S. Broadway, Los 
Angeles 15, Calif., and sells for $3.95. The set consists 
of a large and small size screw driver, gimlet or drill, 
hammer, scriber, saw, cork screw and file. All fold flat 
in the handle but when turned outward snap rigidly 
into place for use. This item is offered for the home 


or the office. 
oe 


JOG-A-SORTER OFFERED TO INDUSTRY 
A new business machine, Jog-A-Sorter, has been an- 
nounced to the industry by C. W. Johnson Company, 
2736 Russell St., Berkeley 5, Calif. This device is de- 
clared to combine in one small, high-speed unit three 
methods for speedy and accurate handling of paper 
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Here’s New Beauty and Styling That Sells... 
New Durability That Satisfies 





THOMAS FURNITURE COVERED WITH KALISTRON 
GLOWING, 3-DIMENSIONAL BEAUTY that never shows wear—Yes, it's Kalistron, amazing 


new plastic covering material with color fused to underside. Furniture covered in Kalistron radiates rich 


' . . ' 
color-warmth that's permanent because nothing can touch it, ever! 
' 


Kalistron's advanced features combine perfectly with the styling of our sectional type sofa. 
Each distinctive section handsomely complements the others, whether used separately or in the | 
above arrangement. The unit has a rich, expensive look and with Kalistron 


advantages added, has exceptional sales-appeal. 


Thomas’ new 1949 line is available in Kalistron, top-grain leather or other 
plastic covering materials. Send today for your copy of our new catalog. See 


for yourself why more and more dealers are turning to Thomas for finer furniture. 





FURNITURE COMPANY HIGH POINT, NCRTH CAROLINA 
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NEW and IMPROVED 


MODEL “C” 


fluid and 
release crank handle. A handsome dust and moisture proof 
included with the 
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LOOK AT THESE FEATURES 


we 


moistener 


eeeeeeeere 
f 
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NO STENCILS — NO INK — NO GELATIN 


THE New Wright Spirit Duplicator does everything that 
ven the highest priced machines do. Perfect copies from 
typing or hand drawing or lettering—as many as 500 from 
me master carbon—and up to tour colors with one opera- 
tion. Handles any size sheet up to 9 x 14. Improvements 
in the new Model C Wright Spirit Duplicator include longer 
paper guides, a new type moistening unit designed to save 
better distribution, and a new automatic 


new Model C and a counting 


Spirit Duplicator’s work and features with any other ma- 


chine 





the 


° | cover 1 ‘ 
TF; Wnigi Cg device is available at slight extra cost. Compare the Wright 
. 


price. The Wright Company 


| 1830 Quincy Street N. E., Minneapolis 18, Minn 


ay, 


. 





















CLUB CHAIR 780 


Our club chairs 
are masterpieces in 
finely designed 
and finished office 
furniture ... write 
for complete 


new catalogue 


TODAY 







CLUB CHAIR 3500 
























CHAIR COMPANY- INC. 


127-133 BLEECKER STREET, NEW YORK 12, N. Y. 





GRAMERCY 7-566) 
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This 
stoc! 
price 
upor 


hold 
pan} 
hold 








forms and punched cards. It is electrically-operated, 


weighs 22 pounds and occupies less space than a type- a Pe yy) i 

write! 

The machine is said to remove carbon paper from ‘A, wers 
multiple form t speeds of 5,000 to 10,000 per hour, 

5 times faster than by hand. 


| | 
rhe manufacturers claim the Jog-A-Sorter will per- | 
form straight ging of lifts of paper or will jog @) ar q ues e 











\\ Pat 3 ) OX. \ 
; WSS Lull Jill 
5 VS 
AME (AEE 
N 
it 
n 
n 
f ? > a 
: DEMONSTRATION OF THE NEW JOG-A-SORTER 
: gathered and collated sets into perfect alignment for 
| stapling and paddin It handles the jogging of stencil 
| duplicator pap | removes completed forms from 
slit hee 
National distribution is now under way and the com- 
pany invites dealer inquiries. No. HB566 


°° — 





ACME OFFERS TIME CARD SPECIMEN SHEET 
A revised and more detailed Time Card Specimen 
I 


Sheet has bee! troduced as a dealer aid by Acme 
Publishing Compal 36 E. 23rd St., New York, N. Y. I HE GEORGI 


For the buyer who desires traditional furni- 


nail ii ad. eT 


ture. 

Made of the finest quality American Wal- 
nut with its beautiful grain and friendly 
warm appearance and touch. 





Distinctive construction features. One 
inch thick flush back and end panels. Deep 
file drawer on ball bearing roller suspension 
and equipped for hanging file. Organized 
center knee space drawer. 

The immediate apparent value of this 








Suite to your customers, makes it easy to sell. 












This sheet features precision-made time cards with 
stock forms for use in all standard time clocks. A ; _ es 
orice t and trated catalog is available to dealers eer? Toa fie: ; 
geen HOOSIER 
oo € | . ams 
MARKET NEW STRATHMORE MAGIC SLATE a) ‘@ —_ 

A new type M Slate in an attractive plastic = i= DESK COMPANY 
holder is now bein ffered by the Strathmore Com- DISK : P , 
Dany of Aurora, I Made in assorted colors, the base \ Jasper, Indiana } 

. | holds an improv: uble film device at the normal —= ———— 
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COMFORT- 
CONTROLLED 
- MOTION 








“Free and easy” is one way to 
describe the feeling Collier-Keyworth Chair 
Controls give through their patented “Equi- 
Balanced” action. An exclusive, outstanding 
Collier-Keyworth feature, it always assures 
smooth-tilting, comfort-controlled motion. 
For all-steel, revolving chair controls. . . 
carefully constructed for long-wearing 
satisfaction . . . ultra modern in design . . 


buy Collier-Keyworth! 





= - 
COLLIER-KEYWORTH CO. 
MES GARDNER, MASSACHUSETTS 
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writing slope. A groove in the base at the top holds the 
special plastic stylus. The manufacturers assert that 
their product is particularly useful as a telephone note 





STRATHMORE MAGIC SLATE 


pad, for figuring and for reminder lists. Retailing for 
25 cents, the product is available from the Strathmore 
Company or its agents. 


- a 

INTRODUCE NEW VISACOPY COPYHOLDERS 

The office appliance user is being introduced to a 
new line of Visacopy copyholders, now being manu- 
factured by the Garlynn Engineering Company, 755 
Pennsylvania Ave., San Francisco 7, Calif. This holder 
features progressive line guide, positive line spacing 
with instant feed selection, feather action clutch with 








NEW VISACOPY COPYHOLDER AND WORK ORGANIZER 


fully counter-balanced mechanism, adjustable paper 
positioning, and is of all-steel construction. Designed 
for maximum ease of operation, it is fully guaranteed 


by the manufacturer. 
—- 


DIAMOND INK MARKETS NEW DISPENSER 
A refillable rubber top mucilage dispenser, Celon, 
has been placed on the market by Diamond Ink & 


Adhesive Company, 216 S. Second St., Milwaukee, 
Wis. It is equipped with a non-drying rubber tip 


kept soft and moist by a waterwell in the plastic 
base colored oak, mahogany, walnut or green to match 
the desk. A glass cartridge is provided, refilled from 
the reserve storage bottle. A plastic creasing cap at 
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QUALITY FURNITURE 
at LOW COST 















) Two Brand New 
Numbers 


NO. 10 COSTUMER — Handsome 
turned pole of 2!/2"" Walnut or Ma- 
hogany finish. 72" high. Lowest priced 
Costumer in this style obtainable any- 


where! 


No. 36-T—Smallest drop-head Type- 
writer Desk for standard size type- 
writer on the market—36"x24", Walnut or Mahogany. 3 drawers equipped 
with Lock, Stationery Divider in drawer. Modernistic metal drawer pulls. 





No.. 40-T Typewriter Desk, Walnut, Oak or Mahogany. Same with square 
tapered legs. 


Immediate Delivery 








McLEO0 & CU). prom 


5 W : D I Vv E R s E Y P A RK W AY of complete McLeod line of 
CHICAGO 14 ILI Desks and Costumers 
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For Office—School 





All Purpose Can 


IMMEDIATE DELIVERY 


on all numbers 


New and Better Grade Fiberok Fibre— 


New Improved Construction—New Lower Prices 
FIBEROK baskets—cans— receptacles 


Brown or Green 


THEY’RE LIGHT! 
Saving in Transportation 


THEYRE STURDY! 

Built for Heavy Usage 
THEY’RE GOOD-LOOKING! 
The Demand for Fibre 
Receptacles Grows— 
and There’s Only One— 

FIBEROK! 
Wherever Waste 


Accumulates, the Need 
Is Met by 


FIBEROK 


Send for Full Description and New Prices 


BAINBRIDGE, KIMPTON & HAUPT, INC. 


Office Equipment Distributors 
WHOLESALE STATIONERS 








The Fiberok Family 
Each Style in Several Sizes 











218 Greenwich St. . New York 8, N. Y. 








- 











36”"W x 18"D x 72”H 





STORAGE-WARDROBE 
CABINETS 


@ HEAVY-GAUGE METAL 


@ ADJUSTABLE SHELVES 
@ THREE-POINT LOCKING DEVICE 


@ BAKED ENAMEL 
SHIPPED 
SET-UP 


a? 


STEEL SHELVING 


@ STANDARD & SPECIAL SIZES 
@ OPEN OR CLOSED TYPE 
@ SHIPPED KNOCK DOWN 





Write for 
We Would Be Glad to Quote Price List 


on Special Items in Quantity 











1338 INWOOD AVE. e NEW YORK 52, N. Y. e CYPRESS 3-3434 
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the upper end of the cartridge prevents it from 
olling off the desk and is also designed to bind pasted 


paper sections tightly and easily while protecting the UALITY ALUMINUM FURNITURE 
iser’s hands during the operation 


of outstanding beauty 
ANODIZED for durability 





and perfection 
PRICED at less than you 


would expect to pay 


MODEL NO. 840 
CHAIR 


Can also be had 
with side arms. 








DIAMOND INK CELON DISPENSER 







The Celon dispenser is sold either separately or 
boxed as a kit with an eight-ounce refill bottle of 
mucilage 
*—- < 
BOORUM & PEASE TRANSFERS J. W. STARCK No. 840 
Joseph W. Starck has been transferred from the 
western Pennsylvania territory, where he has been the MODEL NO. 510 
Boorum and Pease sales representatives, to the mid- LOUNGE CHAIR 
western warehouse at 310 West Polk St., Chicago. Can also be had 
Mr. Starck has assumed the duties of C. H. Law, who, in settees of two 
for reason of health, is on leave of absence. and three seats. 
Ralph Pina has been assigned the territory left 


vacant by Mr. Starck’s transfer and makes his home 


Pittsburgh, Pa 


° we 
NAME QUEEN CARBON AGENT IN FORT WORTH 
The Head Typewriter Company, with offices in Fort 
Worth and Denton, Tex., has been appointed exclusive 
distributor in that section for products of Queen Rib- MODEL NO. 620 
bon & Carbon Company, Inc., it was announced by TABLE 
Arthur L. DuPre, general sales manager. Offices and is made in several 
factory for the Queen company are in Brooklyn, N. Y styles and sizes. 
ind a new factory has been established in Chicago. 
F. H. Head, who founded the Head Typewriter Com- 
pany in 1939, announces that he will carry a com- 
plete line of carbon papers, inked ribbons and master 
nits 
—- 


Designed by Chaircraft, makers of the famous line of 
Anodized Aluminum Furniture for offices, hospitals, insti- 
tutions, hotels, restaurants, reception rooms and others. 
Upholstered in a choice of nationally advertised cover- 
ings in all the wanted colors. 


Write for illustrated catalog, 
dealer prices and discounts. 





48-50 WEST 21ST ST. NEW YORK 10,N. Y. 
BOOSTS RULER SALES—To help the dealer secure more 
ruler sales, Westcott Rule Company, Inc., Seneca Falls, N. Y.. CHelsea 2-0470 
offers this colorful display card with every three dozen Eye- 
saver rulers. The rulers are displayed as illustrated. 
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AVOID 


CROWDING 





re The 
PINCHING OP sueer LIFTER 
esaoeaeeeT E A BR { N Grteeeeeeces \.\ a aepatngy ee sansa acee @ 
OuTSsIDe €DCE 
OF SHEETS \\ OF PUNCHING 





by using 


FAULTLESS 


S-O 


slide-opening 


RING BINDERS 





the ring binder in which 


rings actually slide apart 


STATIONERS 
LOOSE LEAF CO 


MILWAUKEE |, 524 N. Broadway 
NEW YORK 3, 114-116 E. i3th St. 


* 














PRESEN) WOOD SHELVING 


Here is prefabricated wood shelving for your record storage 
room having this unbeatable combination of advantages: It is 
light weight. It is rigid. It is strong, having withstood load tests 
of more than a ton. It is easily set up by anyone without the use 
of tools. It is inexpensive, and may be expanded with additional 








units to any length desired. 


Liberty PREFAB WOOD SHELVING is the on/y shelving about 
which a// of these claims may be made. 


All purpose shelving. Each unit is knocked down and individ- 
ually packaged in compact cartons. 


Ne nails, no screws, set it up without the use of tools. 


B: 
— =| 


Anyone con assemble it 
in a few minutes. 








{= 














i 


























BANKERS BOX COMPANY - 720 SO. DEARBORN ST.- CHICAGO 5, ILL. Write for complete details. 
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| rEXAS TRAVELERS CLUB NOTES 
Virginia Leonard, Correspondent 
Manly Office Supply Co., Inc., Oklahoma City, is 
moving temporarily to 130 N. W. Second until July 
when their new two story and basement build- 
ing will be mpleted at 135 Couch Dr. 
> * . 
John Hammontree is in charge of buying for Hoover 
Bros., In at their Temple, Tex., branch, having | 
moved down recently from Kansas City. | 
> - a 
It was the honeymoon suite, no less, complete with 
Tester bed iffies and frills, that was assigned to 
J. L. (Lou) Mann, Sturgis Posture Chair Co., at the 
Fort Worth regional convention. Must have been in 
recognition of his brand new elevation to the presi- 
dency of his company 
* ° 7 
J. S. Turner, who recently purchased the J. A. Col- 
lins Typewriter Company at Brownswood, Tex., is re- 


overing nicely from a recent operation and is able to | 
spend a few hours each day at the store. 
> > * 


It is reported that Nick Crain, of the Crain Office 
Supply of Abilene and Odessa, Tex., has purchased 
a two-story building adjoining the Abilene store, which 
will be a warehouse for his various interests and 
will be i harge of Mr. Kelly. 


* * 7 


Carl V. Reese is in charge of the stationery depart- 
ment of The Bryan News at Bryan, Tex. Mr. Reese 
was formerly a country salesman for The Steck Com- 


pany of Au 
> * . 

W. W. Duke putting in a complete line of office 
equipment he Duke Office Equipment Company in 
Lufkin, Tex 

On complaining to a Houston hotel manager re- 
cently, Art Pfister (Smead) was told “there’s not a 
single one in that room!” Art said he knew they 
weren’t single—they were all married and had brought 
all their kid tor 

o” 

Understand Bill Penland, formerly with Carmex 
Company, Houston, is opening his own store in our 
fair city 

The Tall Press at 21 E. Harris, San Angelo, Tex.., 
has just |] in a Stationery and office supply stock. 
Mr. Exton Talley is the owner 

> 7 . 


Greg Briggs has opened an office supply, furniture 





and print firm, Southwest Office Supply, at 311 
Couch Dr ’klahoma City 
* * 
The stations department of Hieronymos Printing 
Company at Temple, Tex., has been purchased by the 
Miller Print Company of the same city. C. M. Hag- 
| ler, formerly with the Hieronymos company, trans- 
ferred ove Millers 
Heard th fed Vaughn, together with two part- 
ners, all formerly with Marshall-Bruce in Nashville, 


Tenn., has bought Stoddard’s in Nashville IMMEDIATE SERVICE 
E. A. Paulson has opened the Paulson Office Equip- 


lent Company at 15 Texas Ave. in Texarkana and has AT ATTRACTIVE PRICES 
tina mplete line of office supplies 


; * 


“Happy” Alpuente has formed the Dixie Office Sup- 
ply Company at ElDorado, Ark., taking over the sta- V A I L 
tionery divi of ElDorado Printing & Stationery 


Company which will now operate as a printing com- MANUFACTURING 


pany only. Southern Folder & Supply Company is 





under the management of Ike Alpuente COMPANY 
Ee Sth Street Chicago 
. It'll be tomping ground for Bob Strafford 
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Have you heard ? 
of the NEW ... 


STEEL SECTIONAL BOOKCASES 
that have joined the PARKER line of 


STEEL OFFICE EQUIPMENT 


The Bookcase is of stand- 
ard size with disappearing 
glass front panel for clear 
visibility. Available in three 
different sectional sizes: 


H Ww D 
12" x 3534" x 12" 
15" x 3534" x 12" 
18" x 353%," x 12" 





STEEL TRANSFER FILES 
MADE IN SPECIAL SIZES 
AS REQUESTED 








LEGAL & LETTER 
Stee! Transfer 
FILES 


HIGHER QUALITY 
TI 


LOWER PRICES 


STORAGE — WARDROBE 
AND COMBINATION CABINETS 




















Made of heavy gauge 
steel . . . electrically 
welded construction 
and completely rein- 
forced throughout . . . 
shelves adjustable 
every two inches .. . 
dependable three way 
locking device. Storage 
cabinets measure 72" 
x 35" x 18". Wardrobe 
and combination cabi- 
nets also available. 


The all new IM- 
PROVED Parker Stee! 
Cabinet featuring 
crackle finishes in 
Green and Gray. Also 
baked-on enamel finish 
in Green-Gray or 
Grained Walnut and 
Mahogany. 





WRITE FOR YOUR LATEST CATALOG | 
AND NEW DEALER PRICE LIST 


PARKER STEEL PRODUCTS, INC. 


Manufacturers of Stee! Office Equipment 


54-60 COLUMBIA ST. BROOKLYN 2, N. Y. 
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III, manufacturers’ representative. Bob has purchased 
a new home in Fort Worth. 
~ 7. * 

Ed Tyron, formerly with Firmin Printing & Sta- 
tionery in Texarkana, is now purchasing agent at Mc- 
Williams Stationery in Texarkana. 

* me . 

Mrs. Ruth Sanders is doing the buying for Haswell 
Bookstore at Bryan, Tex. 

* * 7 

The Texas Office Supply of 10 E. Concho St., San 
Angelo, Tex., is opening a branch store at Ballinger, 
Tex. J. D. Newby, A. E. Holbrooke and Ben. E. Godfrey 
opened up the San Angelo store two years ago and 
recently moved across the street from the original 
store to a larger location. 

a ” * 

Alterations and building of a large balcony have 
been completed at the number one store of Abilene 
Printing & Stationery Company at Abilene, Tex. The 
store is managed by W. H. Haney.. 

~ . . 

The dinner party for 12 given by Uncle Bill Smith 
(Ace Fastener) in the Emerald Room of the new 
Shamrock Hotel in Houston was something for the 
memory book. 

” > * 

W. L. Clark is now sole owner of Wehlan Book Store 
at Hot Springs, Ark. 

* * . 

Ralph Moser has been promoted to general sales 
manager of Carpenter Paper Company, with head- 
quarters in Omaha, Neb. 


* - ” 


C. Burt Kayser is the new American Lead Pencil 


Company representative in this territory, formerly 
covered by the late Jack Mathews. 
* ” * 
Dick W. Moore (a former Kansan) is a new rep- 


resentative for Carpenter Paper Company, with head- 
quarters in Baton Rouge, La. 
- * 7 

Ned Hewlett is no longer with the Demmer Company 
at Marshall, Tex., and Sammy Cherry is now doing the 
buying. 

Frank Sissons, head of the mimeograph department 
of Dameron-Pierson Company, Ltd., New Orleans, 
passed away on March 29. 

oe 
DENNISON APPOINTS R. A. MAISH TO NEW POST 

Following a recent meeting of the board of directors 
of the Dennison Manufacturing Company, Framing- 
ham, Mass., it was announced that R. A. Maish, who 








R. A. MAISH 


has been director of merchandising, has been ap- 
pointed director of marketing. At the same time it 
was also announced that he will have reporting to him 
R. J. Mitchell as director of merchandising and D. C. 
Huntington as director of sales. 
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crkey Luxwuous and Comfortable 


CUSTOM BUILT LEATHER FURNITURE 


| The old MAJESTIC LOUNGE line of custom 
| built LEATHER FURNITURE is again being 
offered to the trade. 


Available in finest ENGLISH, SCOTTISH and 
DOMESTIC top grain leathers. 









No. 76R 


No. 76 


COMPLETE SETS OF ILLUSTRA- 
TIONS NOW AVAILABLE TO THE 
TRADE. 


BERKEY LEATHER FURNITURE CORP. 


595 BROADWAY NEW YORK 12, N. Y. 
WaAlker 5-6506-7 
CABLE ADDRESS: BERKHIDES, N. Y. 








Don’t Pass Up This Profit 






All Steel 
Utility Stand 





Has Maso’s New Simplified 
Assembly 


Only 8 Bolts Required! 
And All These Added Selling Features! 





e Hvy. Ga. All Steel Top e Cont. Piano Hinges 
e Elbow Type Drop Leaf Arm e Hammerloid Finish —* 
hs ; Patents °. 
@ One Inch Steel Tubing e Gray, Green, Walnut Pending NOTE THE EXTRA 
e Locking Casters e Greater Leg Room LEG ROOM 
No Shin Barking Brace 
An Outstanding Value, Priced For Rapid Sales Offers You A Two Way Profit! 
Y meet any price resistance on this sturdy littl The Atomliner is shipped all complete except for the legs 
istomers can see at glance the solid, al! and this requires only 8 bolts to assembk Takes less than 
beautiful hammerloid finish, and all the five minutes. There’s nothing else like it You get a good 
ge features Measures 14% x 34” fully fat mark-up plus your savings on assembly for an added 
r The Atomliner will give a lifetime of last- profit Don’t let this profit maker get away from you! 
nd retair ts good looks Yet it’s priced to . 
teady volume sales DON’T DELAY! ORDER YOUR SUPPLY TODAY! 








MASO STEEL PRODUCTS aw msl..s 


Steel and Wood Office Equipment Chicago 5, Illinois 
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a NEW xind of 


OFFICE MACHINE COVER 


a 






cal 


DISPLAY 
PACKAGED 







Completely Redesigned . . . The 
Improved, Durable Cover that is so easily put away 
when not in use. 


it folds easily, naturally and quickly for stream- 
lined storage. 


One size of cover {or all typewriters to 1/4", 
for most calculators, adding machines or comp- 
tometers. 

Write Today for complete Dealer information. 


j , mfg. co. 
oH AURORA, ILL. 











New and Improved 


ZIP-TIPPER 


TRADE “DENCIL-POINTER 


Has several new convenient 
features. Can also 
be imprinted as an 
ADVERTISING 
NOVELTY 








Once you “get the knack” of how to use your 
ZIP-TIPPPER you will find that it gives you a perfect 
point—ALMOST AUTOMATICALLY. 

Makes any kind of point desired—long or stubby; 
round or “chisel point.” 


CLEAN ® FAST © CONVENIENT 


Sells for 35¢ each with an Extra Set of Refills now in 
each envelope. Additional Refills available at Nominal Cost. 


Packed 3 dozen to a box, each ZIP-TIPPER individually 
enveloped. 
IMMEDIATE DELIVERY 


CROFOOT, NIELSEN & CO. 


205 WACKER DRIVE CHICAGO, ILL 
TELEPHONE—RA ndolph 6-3341 











{ 
| 
i 
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‘GLBE)_ NEW ITEMS 


PRONG- 
FASTENER 
BINDERS 











Complete range of sheet 
sizes and capacities Red or 
Black Pressboard, clott 
hinged, 2-piece construction 
Punched for all standard 
spaced fasteners 

Prong Fasteners—All pop- 


ular capacities and c. to 
Rust-resisting metal Com 
plete units, compressors only 
or bases only 


DERS 





















oom =_---- 
2 6 
Q i] ba 
, 3} 5 7S 
| i i : 
4 & 
1S aie s ois) 
With or without prong fasteners. Straight cut, cut, % cut 
or 1/5 eut. Gray pressboard with cloth WwW" wussett Lette 
and lewal sizes. 1” and 2” capacities. 


Write for Our New Complete Catalog Today. 


ELBE FILE & BINDER CO., INC. — Fall River, Mass. 















for the Vital 
Records 


of Business 
Never Ends! 


The ever present hazard 
of fire and theft necessi- 
tates adequate protection 
for valuable records, 
documents and cash. Safe- 
guarding these things is 
the function of Schwab 
Safes. Schwab Safes are 
available in a wide range 
of capacities and fire- 
proofed for all emergen- 
cies. Consult us if your 
business friends need mod- 
ern fire and theft protec- 
tion. 


THE SCHWAB SAFE COMPANY 
LAFAYETTE, INDIANA 
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PACIFIC NORTHWEST NOTES 


C. M. Litteljohn, Correspondent 


Ave., Seattle, Wash., where it had 
rs, Lowman & Hanford Company has 
) 913 Second Ave., across the street, 
1 modern setup. Main stock groupings at this smart 
vy unit of Lowman & Hanford include office sup- 
es, filin ment, artists’ materials, engraving, 
nting rineering supplies, books, magazines, 
ionery and leather goods. Waldo 
ct of the Douglas Building offices, 
Seattle, de the smart architectural features of 


mera a 


Unrisvensen te 


Cash Register Company offices at 

tle spol ed the movie about cash registers which 
" inreele ecently before many members of the 
Club of that city. Stan Andrews was 
day 


* 


ne nairn tne 


Eddie Vine 


sportsman ivic 


man and stationer, as well as a noted 

leader of Seattle, has been se- 

rman in Seattle for the current cam- 
children 


lected a 


Mrs. Dorothy Bailey, proprietor of the Book Nook 
t 1515 15tl Seattle, Wash., was the victim of a 
el atta 1 March evening recently, and police 
the cit e searching for the man who assaulted 
some $40, when she refused to per- 
him to « the back room of the shop and listen 
ram being broadcast. Mrs. Bailey had 
be treat a jaw injury at Harborview County 


Office nd office equipment interests of 
the holding of the national 
managers in that city this sum- 
The N ial Office Management Association 
juarters at the Hotel Olympic from 
June 9 to J 12. Most approved procedure and 
featured at the sessions from day 
Seattle hostelry. Education will be 

rtainment, as information and in- 
truction w ve a large background of inspiration 
i will be about 200 delegates from all 

of the tion, bringing the newest office tech- 
and | experiences and use of equipment in 
ne! vernment and private offices of the 


Seattle look ird to 


. + ¥ 
YVENLUIOI 


iy +} 
Ail Lif f 


* - * 


Albert A. Mykland, who has been manager of the 
Pacific Lutl Bookstore at Parkland, Wash., since 
t fall only, has taken occasion to chart its amazing 
in vari ales, and the rising graph of school 
tation plies, pens, pencils, paper and texts 
Taking uy e of the pencils from his large stock, 
has indi ed that he has sold enough pencils to 
the Washington Monument, and as 
note-pape would stack up favorably against a 
h floor of L. C. Smith Tower in Seattle. 
Total sal me $45,000 at this active store in 
direction actually surprised him 
s March. He has only four students 
to assist him at this college owned 
mery i K store 
hea of stationery merchandising mov- 
throu itlet, he tallied some 500 bottles of 
nk, 10,56( ks, 1,525 bound notebooks, 1,625 
ite bil 575 stationery boxes, 270 Eversharp 
pens, as well as considerable 


Simil handise 


S RAS Tair 


Se Aili 


iulging spring enrollment this April, a 
0 students for the spring quarter at 

Unive! f Washington, at Seattle, presages 
OFFICE APPLIANCES, 
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© BEAUTY 
e SERVICE 
° ECONOMY 


DE LUXE EXECUTIVE FILE CABINET 
for hanging file folders. Sliding 
top for extra convenience. Silent 
rubber casters for easy availabil- 
ity. A useful and attractive office 
unit in enameled or hammerloid 
finish in Office Green, Gray or 
Walnut. Letter or legal size. 


ge SE 


DE LUXE WASTE 
BASKET 

Heavy gauge steel, styled for lasting 
beauty, with rolled edges, rubber 
corners and rubber-tipped legs to pre- 
vent snagged clothing and scratched 
floors. 1244”x1244"x14)4". Gleaming 
baked enamel finish in Office Green, 
Gray or Walnut. 





Cae (2 a5 
“e ¥ 


EXECUTIVE DESK TRAY 

The “silent secretary” that elim- 
inates desk clutter. Exclusive 
add-a-ttray feature gives sep- 
arate compartments for each 
work classification. Can be 
tiered to suit individual 
requirements. No wires, no 
screws. Rubber grommets pre- 
vent marring. Of heavy (22 gauge) 
steel with baked enamel finish in 
Office Green, Gray or Walnut. 









MULTI-PURPOSE 
ALL-STEEL TYPEWRITER TABLE 
Double drop leaves for 
added efficiency. Carefully 
molded, reinforced legs 


prevent snags and torn 
clothing. Engineered to 
provide ample leg room 
and comfort. Of heavy- 
gauge steel with large, 
noiseless rubber casters 
for easy mobility. : 


STEEL-PARTS MANUFACTURING CO. 


A Division of tone Mfg. C 


ARRISON STREET 


ILLINOIS 
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AM@RICAN 


NUMB@RING*MAC RINGS 





For All Special Requirements 


3 MOVEMENT—5 MOVEMENT 
—LEVER NUMBERING MA- 
CHINES—CARBON COPY 
NUMBERING MACHINES— 
HECTOGRAPH RIBBON MA- 
CHINES—DATING MACHINES 
—COMBINED NUMBERING & 
DATING MACHINES — PRICE 
MARKERS—SPEED SET LOT & 
PIECE NUMBERERS—SPEED SET 
YARDAGE MACHINES — SPE- 
CIAL MACHINES ON PLAT- 
FORMS. 





Please give full details and 
mention reference numbers 
shown below on special re- 
quirements. Write for latest folders describing 


all models. 


654321 


Facsimile Impression 





» 12345 


Ref. 
AA 123456 
2 123456 11 654321 


3 123456 

4 123456 ‘ 
6 123456 
‘ 123456 |}: 


t 123456] |” 
s 123456)]* 
» 123456) |: 


oO 


654321 


1,234,567 
94321 


12345 
12345 


°o 


o° 


°o 




















a1 SVM17162A 
a 610-123-456 
203 le 514321 
2 =6CREDIT 5 4321§& 
25 3456 BRANCH {235 
206 654 1234 

207 LAISS 

209 1/213/415 

20 JAN 251945 12345 











AMERICAN NUMBERING MACHINE CO. 


ATLANTIC AND SHEPHERD AVES., BROOKLYN 8, WN. Y 
BRANCH 105 WEST MADISON STREET, CHICAGO 2, ILL. 
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heavy volume of school supplies, stationery, fountain 
pens, typewriters and the like. 
> . > 
G. D. Stoops, proprietor of a- book store at 622 Pike 
Street, Seattle, refused to give two youths, 17 and 21 
years old, money from his till on demand, so they at- 
tempted to rob him. Caught as they fled from the 
store, they were held in the city jail without charge, 
after they signed a statement that they had tried to 
open Stoops’ cash register, but fled when they found 
they were not able to do so. 
: — 
ROTH JOINS WELLS OFFICE FURNITURE STAFF 
Joe Roth, former Chicago manager for the Pronto 
Corporation, is now calling on dealers for the Wells 





















JOE ROTH 

Office Furniture Company. Mr. Roth’s territory in- 

cludes Illinois, Indiana, Ohio and Michigan. He was 

recently working in the Pacific Coast area, from which 

he returned to take the position with Wells. 
oo 

APPLETON FIRM OPENS LARGER QUARTERS 

The Fox River Office Equipment Company, Appleton, 
Wis., planned to move about April 1 to its own new 
building at 1107 W. Wisconsin Ave., occupying a struc- 
ture having a ground floor space of 68 x 90 feet and 
basement room of 50 x 68 feet. 

This firm was organized 14 months ago by Charles 
D. Sparwasser, formerly branch manager for the Royal 
Typewriter Company, Inc., at Milwaukee. 

The following manufacturers are now represented: 
Royal Typewriter Company, Inc., Victor Adding Ma- 
chine Company, Art Metal Construction Company, 
Sikes Chair Company and several other equipment 
manufacturers 

Severing his many years of connection with Royal 
as branch manager, Owner and Proprietor Sparwasser 
did so with the idea of operating as a dealer. He 
selected the Fox River Valley as a promising sales 
area in the Central West. Ten persons are employed. 
Leroy Christoferson, formerly with the Roytype divi- 
sion of Royal, is one of the salesmen. Charles P. Swan- 
son, formerly owner of the General Office Supply 
Company, Inc., Appleton, is now directing sales of 
office furniture 

——¢ 

MASLAND ANNOUNCES TWO APPOINTMENTS 

The Masland Duraleather Company recently an- 
nounced the appointment of L. W. Shadle as secre- 
tary and treasurer. Mr. Shadle, formerly assistant 
secretary and assistant treasurer, succeeds J. Wesley 
Masland, who died last year. No successor has been 
named to Mr. Shadle’s former position. 

A graduate of the University of Pennsylvania's 
Wharton School in 1927, Mr. Shadle joined Masland 
in the same year 

Concurrently with the announcement of Mr. Shadle’s 
appointment, Masland reports that Lee Adams, for- 
merly serving in a sales capacity, has been named 
to the newly-created post of assistant advertising 
manager. 
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$A 50 Plus Tox 


IMMEDIATE DELIVERY. 





CHECK THESE 
EIGHT HILCO 
FEATURES: 





Front Paper Stop.. Assures Accurate Registration. 


Automatic Roller Smudged 
Sheets. 


Automatic Counter. Counts only printed sheets. 


Release. Eliminates 


Enclosed Drum. Automatic Inking. 
Hilco Slipsheeter can be attached. 
Automatic Feed. 


Paper Pusher is automatically lifted and carried 
back to feeding position, to eliminate lint on the 


stencil. 
DEALERS are REQUESTED TO WRITE FOR g 
COMPLETE CATALOG AND DISCOUNTS. 


Drums are quickly interchangeable for color printing. 





TECHNVGRAPH compn 


TECH W ILLINoOo@s 















We have 
over fifteen veai 


1.B.M. all Electric 
stant use. It has ne\ 


any service in al! that time 


when it does wear out, we | in the 


ore Nist 


ALL GUARANTEED 
REBUILT 


according to the 
rigid specifications of 
the Federal Trade Commission 


TREMENDOUS SAVINGS 


An all electric typewriter at the price of a standard. Electric 
keyboard—tlectric shifting—Electric carriage return. Faster— 
Easier Operating—Better Work—More Carbons. 


wsed our 


ana 





course purchase another ma 


provided it is a Safeguard 












SATISFIED USERS 
EVERYWHERE--A BOON TO 
DEALERS WHO REALLY CARE 





Advertised In- 
Safeguard 


Nationally 
stant “——_—" 
Checkwi 


iter. 





VISIT US AT THESE SHOWS 


National Office 
Dealers 





National Office Management Machine 


Association 


3000 TYPEWRITERS - All Makes « All Models 








Convention Hall, Phila., Pa Ambassador Hotel, 
May 23, 24, 25 ~ ‘+ oS, = We have more than 3,000 typewriters in stock. All makes—all 
= models—Standards, Portables, Electrics, Wide Carriage, Foreign 
Keyboards, Fanfolds. 
Overseas Distributor INQUIRE TODAY! 


Write for Dealerships » Write for Prices » Domestic + Export 


CABLE ADDRESS: TYPEDIS 


|. R. RITCHIE, President & Sales Manager 


Phila. 4, Pa. 


Safeguard International, 3312 Lancaster Ave., 


Safe 








eguard Corp. 


PENNSYLVANIA 


Typewriter Distributors, Inc. 


LANS 





31 East 22nd Street, New York 10, N.Y.—-ORegon 4-6400 
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FOR BETTER IMPRESSIONS... 


FULTON 
| DRI-KWIK STAMP PADS 


Here is a stamp pad with outstanding features 

. a box cover with rolled-edge for ease in 
opening . . . a pad carefully constructed of 
special woven felt and muslin on perfectly in- 
sulated block—inked with Dri-Kwik, a special 
ink that is odorless and dries instantly after 
use, but remains moist in stock. Furnished in 
red, black, violet, blue and green. 


Depend on Fulton for outstanding value 
of Service and Fulton Daters and Num- 


berers .. . all of high grade rubbers— 
deeply moulded to give clearer impres- 
sions. 


Deluxe and special business outfits, sign 
and chart markers and al! types of mark 
ing kits. 


ACHILLES AND IRON CASTOR RACKS 


PROMPT SHIPMENT WRITE FOR CATALOG 


Gtalion SPECIALTY COMPANY 


Factory and Showroom 
82 Fulton Street Elizabeth 1, N. J. 














* HAMMERED SILVER FINISH 
UTILITY BOXES 


HEAVY GAUGE STEEL 
CASH, BOND 


















© 
© ) Popular Styles 


No. 10 SERIES—4 Styles 


No. 910—Key Lock, No Tray 
No. 1910—Key Lock 6 comp 
steel tray 

No. 910CL—Comb. lock, no tray 
No 1910CL—Comb lock, 6 
comp. steel tray 


No. 23 SERIES—4 Styles 
No. 923—Key lock, no tray 











No. 1923—Key lock 6 comp 
steel tray 
No. 923CL—Comb. lock, no tray 
10 SERIES = size. 11y «62% | No. 1923CL—Comb. lock, 6 
| comp. steel tray 





All boxes are individually 
boxe 


uate ot, WY 
ENTRAL 


CAN COMPANY 
2415 WEST 19TH ST 
CHICAGO 





















| Export Representatives 
| FRAZAR & CO., 50 CHURCH STREET, 


NEW YORK 7, N. Y. 
Coble Address ““FRAZAR' New York 





23 SERIES Size: 11% x6 4% | 
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STEEL 
STORAGE 
CABINET 


(OR WARDROBE) 


will Sell 
on Sight! 
é 





Here’s a show 
piece of practical 
value with quick 
turnover and 
priced right for 
good profit. 
Made of heavy gauge steel with four adjustable 
shelves and a three-way lock in handle. 





Finished in olive green or gray baked enamel. In 
two sizes — 
36” wide, 18" deep and either 72 or 78” high. 
Shipping weight 150 pounds. 


Equally serviceable as a Cabinet or wardrobe. 


MIDWEST ETAL MANUFACTURING Co. 


1818 N. 18th ST.- ST. LOUIS 6, MISSOURI 


ZG 


COLONIAL CARBON COMPANY 


Manufacturers of Fincr Duplicating Materia 


5150 Church St., Skokie, Ill 


Telephone Skokic 4258 
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FABER-CASTELL ASSIGNS POWELL TO CHICAGO 

Friends of Ben Powell in Illinois and Indiana are 
pleased to learn of his new appointment by A. W 
Faber-Castell Pencil Company, Inc., to managership 
of the trade the city of Chicago, which embraces 
practically all Cook County. The new duties were 
assumed April 

Prior to this 


1 


time, Mr. Powell represented his com- 











BEN POWELL 
pany in all of Indiana and Illinois, with only a portion 
of the city of Chicago. 

Mr. Powell has been connected with A. W. Faber 
for more than 28 years. He now ranks as the senior 
salesman with the company following the retirement 
of Charles Wannemacher, who was with the company 
for 47 year New York City. Strangely, the new 


Chicago manager is but 44 years old, his 28 years of 
service taking him back to the time when he was but 
a mere stripling 


— 
BATAILLE APPOINTED BY SOUNDSCRIBER 
R. W. Davidson, sales manager of The SoundScriber 


_ 


Corporation, New Haven, Conn., manufacturers of 
electronic disc dictating equipment, recently announced 
the appointment of Edmund L. Bataille as a regional 
ales manager for the company 


Mr. Bataille 


active in selling 


for 20 years, joined 

















EDMUND L. BATAILLE 


SoundScribe sales representative in the New 
York area in 1945, later to become general sales man- 
ager for that distributorship. In 1948, he joined the 

me office staff as national accounts representative, 
erving in t apacity until the most recent appoint- 


ment. He member of the Advertising Club and 
Sales Executives Club of New York and also the Na- 
tional Federation of Sales Executives. He will make 
home in Né Haven 
—- « 


FIRE DESTROYS CATSKILL STATIONERY STORE 


The Gre News Room-Stationery Store, Cats- 
kill, N. Y troyed by fire which swept two down- 
town busine lildings with total damage estimated at 
$100.000 GE 
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LITTLE Quality Carbons 
and Ribbons build dealer 
PRESTIGE — guarantees 
maximum service and satis- 
faction to the user. 


ira 
mez 


LITTLE Dealer protection 
eliminates competitive ef- 
fort. 


LITTLE Factory Coopera- 
tion really helps the dealer 
to obtain a_ satisfactory 
share of the best customer 
requirements. 


LITTLE means profitable, 
clean cut distribution, plac- 
ing the dealer at the top in 
quality, dependability and 
protection. 


SIXTY YEARS constant 
adherence to the above 
policy has created confi- 
dence and good will which 
means much more to our *% 
dealers than price and , 
selling promises. > 


» 


Write for details and samples. 








“QUALITY 


EXCLUSIVELY SINCE 1888" 
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_ Tempo FILM STENCIL... 


Now with the New Improved 














Easy on the eyes... 






_{/ and easier than ever to cut 
S 

¥ perfect stencils for sharp, clean 
reproduction...Another major refinement for 


TEMPO, the original Film Stencil pioneered 
by the Milo Harding Company since 1938. 


Write for catalog showing full line 


of Tempo duplicating supplies 





WATCH FOR ANNOUNCEMENT OF THE 
NEW TEMPO ELECTRIC DUPLICATOR 











MILO HARDING COMPANY 


ESTABLISHED 1904 


432 West Pico Boulevard @ Los Angeles 15, Calif. 
317 Third Avenue @ Pittsburgh 22, Pennsylvania 


; REG. U.S. PAT. OFF 


DUPLICATING SUPPLIES 
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NEWS NOTES FROM NSA DISTRICT NO. 4 
W. J. Schroeder, Correspondent 

The St. Pete convention is now history, but it will 
never be forgotten by those who attended it. Gov- 
ernor Arthur Hubert, P. K. Smith and all of their 
assistants did a wonderful job, and their efforts were 
appreciated by everyone. 

7 * * 

Ben H. Vanderford is the new governor-elect of Dis- 
trict No. 4. He faces a tough job in view of the rec- 
ords of the past governors, but we believe that he is 
capable of meeting this challenge, and offer him the 
full co-operation of the Southern Travelers Club. Call 
on us anytime that we can be of help to you, Ben. 

« * + 

Retiring President Harold Wolff did a swell job, 
and the party Thursday evening was a grand affair. 
Jess Haralson ably handled the friendship hours. 

. * ” 

Honorary Life President “Uncle” Charlie Small pre- 
sented the club with a picture of himself, taken on 
his ninetieth birthday. We were sorry that Uncle 
Charlie could not be with us, but everyone appre- 
ciated the picture, and it will always be kept in the 
archives of the club. 

+ a > 

Ted Vaughn, formerly with Marshall & Bruce, Nash- 
ville, Tenn., is now treasurer of Stoddard’s, Inc., Nash- 
ville, Tenn. 


” + * 


John B. Anderson has now taken over the buying at 
Roberts & Sons, Inc., Birmingham, Ala. Frank Kinsey, 
who formerly held that position, is now operating a 
meat market in Birmingham. 

* - = 

The Izaak Waltons of the Fourth District did not 
fare too well at St. Pete this year. Clyde Tidwell of 
The Tidwell Company, Atlanta, Ga., won a $6 pool 
for catching the largest fish, all of ten inches long. 
He caught it going away, hooked it by the tail. The 
losers were Al Walker, Al Walker Company, Atlanta; 
Bill De Lemos, Dixie Office Supply Company, Mont- 
gomery, Ala.; Lee Shuford, Lee’s Home & Office 
Supply, Shelby, N. C.; Donald Cole of O. G. Penegar, 
Gastonia, N. C.; Jack Lydiard, Sanford Ink Com- 
pany, and Bob Peacock, Bob Bishop, and Phil Rhodes, 
all of S. P. Richards Paper Company, Atlanta, Ga. 

Lorick & Couch Office Equipment Company, of 
Columbia, S. C., is in the process of moving next 
door. It’s a tough job. 

Cooper Office Equipment Company, W. L. Cooper, 
manager, will be open for business shortly at 403 Roan 
St., Johnson City, Tenn. 


—-- 





SAFEGUARD CHECKWRITER CENTER—The new store and 
repair shop of the Allen Studebaker Distributing Co., Sioux 
City, Iowa. This is probably the newest building in the 
country devoted entirely to the sale and servicing of Safe- 
guard checkwriters. Mr. Studebaker, who was with the 
Marines on Okinawa, is putting the same vigor and enthusi- 
asm into his civilian endeavors as he did in compiling an 
outstanding war record. 
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SUSPEND-O-FOLDERS . 
PERSONAL DESK FILES 


FILING SUPPLIES 
PRESSBOARD FOLDERS 


ee ee 
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MANIFOLD BOOKS AND PRINTED STOCK FORMS 





Write for Illustrated Price Lists 
Our 25th Yeo Selling thru Dealers Exclusively 
ADVANCO PRODUCTS 


MANUFACTURERS oro. folk It 
s* @es' ate srece wie 








Carbon Copies 





That’s our job, Mr. Dealer, to manufacture all 
types of carbonized papers so that your custom- 
ers get the carbon copies they need, whether by 
typewriter, pen or pencil . .. and to see that you 


get prices that allow real profits at resale! 


General Offices & Plant 


U. S. TYPEWRITER RIBBON MFG. CO. 


621-623 CHERRY STREET 
PHILA. 6, PENNA. 
Established 1595 

















Hap caus For STAMP BOXES? 


Be First to Fill Your Customers Need 
For a STAMP BOX... 





10 compartments—$2.85 list price 
3 compartments— 1.25 list price 
A convenient revenue stamp box. Made of best grade steel 
Equipped with nickel plated lock. Two keys. Removable tray 
SEND FOR OUR COMPLETE CATALOG showing everything from 
a 5c pencil sharpener to $135.00 Desk 


| No. O10 1014 x2ex7Y% 
| No. 03 61/8x21/8x4 


THE MAYFAIR COMPANY 


| 315 N. DESPLAINES ST. CHICAGO 6, ILL. 





SPECIAL MAY 


OFFER 


$1.80 brings you one DEMONSTRATOR 
MODEL JUNIOR TWIRLIT PAPER DRILL 












More and more dealers are 
taking advantage of this quick 

sales building item. At this special 

low price you can prove the quick (only 

5 sec.) sales possibilities of Twirlit Paper Drills. 


Dealer tests prove this Junior Twirlit 
Paper Drill is a quick sure-fire sales 
getter. At only $1.80 you save on the 
cost of building sales and on the cost of 
your first paper drill. Write today. This 
is a limited offer. 


MITCHELL CORPORATION 


103 Matthews Avenue, Hagerstown, Md. 
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HIT 
25¢ 


RETAIL 


HANDY = 


“ONE HANDER 


MAGIC SLATE in PLASTIC HOLDER 
with MAGIC PLASTIC STYLUS 

Endiess ltst of uses. Writing disappears when you lift films a clean 

slate ready for use again instantly no erasing, no pencils, no paper. 


At leading wholesalers everywhere! 


THE STRATHMORE CO., AURORA, ILL. 



















Seeeceeececed 


Mistakes in typing, 
ink or pencil vanish 
cleanly under 
KLENZO’S sharp point. 
BUY IT FROM 


Sifaisde!/ YOUR STATIONER 
£ KL - hw y4e@) Laisdeh Pencn. co. 


PAPER WRAPPED PHILADELPHIA, PA. 


ERASER 


No. 533-T 


*Reg. U. S. Pat. Off. 











IMMEDIATE DELIVERY 
NEW LOW Eee Ss! 





HECTOGRAPHIA Double Service 
GELATIN TRAY DUPLICATORS 


A beautifully lithographed, lacquered tray filled 
with the famous and widely used Hecfographia 
HI-TEST composition. Packed complete with 
ink and sponge. Manufactured and stocked in 
LEGAL SIZE . .. LETTER SIZE... NOTE SIZE. 
HECTOGRAPHIA HI-TEST Gelatine Refills 
The famous crange and black can with the 
same superb grade of gelatine duplicating com- 
position that has won high consumer acceptance 
for Hectographia Hi-Test for the past fifteen 
ears. Manufactured and stocked in | |b, 2/2 
b. and 5 Ib. cans. 

for DOMESTIC and EXPORT trade 

Send for NEW CATALOGUE "0" 


HECTOGRAPHIA CORP. 


Manufacturers 
110 West 17th Street New York 11, N. Y. 








re PAPERS 


PRICED 





Adding Machine Rolls 
Duplicating Papers 
Mimeograph Papers 


Second Sheets 
Ruled & Plain Pads 
Note Book Fillers 


SPECIAL REQUIREMENTS TO ORDER 


PROMPT DELIVERY from our big, modern 
plant. Complete satisfaction guaranteed. 


ANCHOR RULING DIVISION 


2015 N. HAWTHORNE AVE. 
MELROSE PARK, ILL. 
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NSA 4th DISTRICT MEETING 
Continued from page 48) 


Window displays, he said, work 18 hours 
a day, 365 days a year, adding that windows should 
be kept clean inside and out. They should be planned 
ificient stock should be on hand to avoid 
breaking display to fill orders, windows should tie in 
wi an} types of advertising the dealer might 
ise. Fi r and product to be 
he reco! ended they always be 


used in the window, 
appropriate to the 





l. W. Bruce E rth, Corry-Jamestown Mig. Corp.; Mrs. H. R. Clark: 
Mrs. Keith Gregory. Dalton, Ga.; Henry 4 Clark, Corry-Jamestown 
Mig. Co 
James B. Stites, manufacturers’ representative; Claud P. Hanes. 
Office Equipment Co., Tampa; Harvey Rockwell, Yawman and 
Erbe Mig. C G. J]. Aigner, G. J. Aigner Co. 

Ivan Allen, Jr.. William Harris, F. S. Sharpton and Harry Buice, 
all Ivan A Marshall Co. 

4. Harold S. Tho Hall & McChesney: Jack P. Cooper, manufac- 
turers’ rey tive: Mat C. Bowen. Bowen Supply Co.. Plant 
City, Fla Kolb. C. Howard Hunt Pea usd Herbert J. 
Walsh, Ace F Corp.: George H. Moore. Pound & Moore 
Co Cha N 

5. Mrs. Ben Vanderford, Memphis; Mrs. Jess Haralson, Decatur ; 
Mrs. Ha S. Randall, St. Petersburg: Jim W. Cooper, Jr., . 
facturers’ representative: Mrs. Cooper: Mrs. John G. Kolb, Camden 
N. J.: Mrs. Ben F. McGinty. Atlanta 

6. Seated Eckstein, Jasper Office Furniture Co.; Arne Skag 
seth, Skagseth Staty. Co., Inc.. Miami; Jim Wallace, Jasper Office 


Furniture Standing: Ben L. Hunt and Arne Skagseth. /r. 


Skagseth Sta Co Inc.; Bill Cole, manufacturers’ represenia 
tives; Jim Gooding. Skagseth Staty. Co., Inc. 
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in the manufacture of 


DUPLICATING CARBONS 


There’s no diffusion of interests at ~ 
the ROSE plant! All minds and hands, ~_ 
are concentrated on the perfection of; 
Duplicating Carbons. 

That is why ROSE Duplicating Car- 
bons will do a better job for your cus 
tomer... and a better Selling job for, 
you! ... it makes a “world of differ-' 
ence!” i 





SPIRIT AND GELATIN CARBONS 











DUPLICATING FLUID, HAND CREAM 





SEND FOR SAMPLES 


' Some luerative distributors’ territories 


still open — write for information. 





° worly 


R SE RIBBON & CARBON 


**aitter®™ MANUFACTURING co. INC. 
ELIZABETH 4, NEW JERSEY 
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Tailor made to answer 
the needs of demand- 
ing purchasers in every 
line of business or in- 
stitutional endeavor. 
Every feature of this 
NEW LIQUID DUPLICA- 
TOR is designed to give 


HERE’S PROOF ... .. g 


@ SMALL, COMPACT, takes less space than one cubic 
foot when closed. Slightly more when open and 
operating. 

@ LIGHTWEIGHT, PORTABLE, weighs less than 30 
pounds. Folds into a portable unit as beautiful 
and convenient as luxury luggage. 


@ PRACTICAL, FLEXIBLE, delivers positive copies face | 
up in ONE TO FIVE DIFFERENT VIVID COLORS WITH 
EACH TURN OF THE CRANK. Entire drum printing 
surface will handle sizes 3°°x 5 to and including 
9” x 17” in ONE OPERATION! 


Tnuestigate TODAY! 


@ MAGIC FINGERTIP 
CONTROLLED DUPLICATOR 


Every Machine 
Carries One Full : 
Year Guarantee Fa 


DEALERS WANTED 


‘ - 
| 
. ss | 
t ‘ 





Copy-Plus, Inc., 2817 W. Carmen 
Milwaukee 9, Wisconsin 


( Piease send facts on Copy-Plus Performance. 
(] Please send DEALERSHIP facts and figures. 
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season and that only related objects be grouped to- 
gether. He called for brief copy for window messages, 
for spotlighting, for animation,-for color. 

The first address of the final session was given by 
Oscar Penegar of O. C. Penegar Co., Gastonia, N. C., 
whose subject was “Merchandising.” Attractive appear- 
ance, cleanliness and trained personnel he offered as 
three requisites. As an example he said the salesman 
should know the correct degree of inking for the job 
when selling a typewriter ribbon. Do not ask the cus- 
tomer questions, he said, which can be answered easily 


1. E. R. Manning. National Brief Case Co.; Morris Hansell Il. F. F. 


Hansell & Bro., Ltd.. New Orleans; G. J. Aigner, G. J. Aigner Co.; 
H. K. Ponder, Office Equipment Co., Tampa. 


2. W. B. Thornton, Southern Office Equipment Co., Lakeland. Fia.; 


George Stuart. George Stuart. Inc., Orlando; C. A. Kern, Southern 
Office — Co.; B. L. Grinstead, Herring-Hall-Marvin Sate 
Co.: F. Ray Rogers. George Stuart. Inc. 


3. Mr. and Mrs. Claud P. Hanes, Office Equipment Co., Tampa. and 


their sons, Jack, Don and Claud, Jr. 


4. Ted Vaughan. Stoddard’s. Inc.. Nashville: Mrs. Jess Haralson; 
R 


. B. Camp. R. B. Camp Co., Atlanta, Ga.; Mrs. Ted Vaughan; 
Bill Dubler, Consolidated Wire Products Co.; Mrs. R. B. Camp; 
R. M. Pound, Pound & Moore Co., Charlotte. N. C.; Mrs. William 
Dubler. 


5. (This one turned out a b't fuzzy) William Shaw, Bill Shaw Co. 


Charlotte. N. C.; Ward Silliman, manufacturers’ representative; 
Felix E. Brockman. Legerton & Co., Charleston. S. C.; Ray York, 
Service Products Industries; C. H. Bedgood. Carolina Office Equip- 
ment Co., Wilson, N. C.: George T. Stuart. George Stuart. Inc., 
Orlando; T. R. Pitts, Myrtle Desk Co.; C. A. Robbins. Carolina 
Office Equipment Co., Rocky Mount. N. C. 


6. Mrs. W. E. Shurling. Plant City. Fla.; Mrs. Herbert Bowen, San 


ford. N. C.; Mrs. Bowen, Plant City: Mrs. W. R. Newman 
Knoxville, Tenn. The young man standing is Bill Newman. 
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BOSTON 








| ORM EO} 


PENCIL SHARPENERS 


C. HOWARD HUNT PEN CO., CAMDEN, N. J. 


TRANSPARENT INDEX TABS 




















CEL: DEX 


EIGHT COLORS 


GREEN 
AMBER 
PINK 
RED 


on aS 
ORANGE 
LEMON 
BLUE 


A Better TAB at a Better Price 


CEL-U-DEX CORPORATION 
1 MAIN STREET BROOKLYN 1, N. Y. 









A great time saver 


In Big Demand! 


ALLEN'S “SNAP ERASER" 


Patent Pending 


Eraser is snap-attached to shield . . . Detach to erase. . . 
Snap on when finished. Always together — Saves time and 


patience. 





NEEDED IN EVERY OFFICE 


BUILD CARBON SALES 
WITH SNAP ERASER 
Write for sample and sales plan 
ALLEN & COMPANY 


Manufacturers of carbon papers and inked ribbons. 
11-15 Vandewater Street 
Dept. M New York 7, N.Y. 
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THREE SIZES OF DIES 
1 >a i 2 


POCKET SEAL 
@ Fastest selling seal on the 
market! — priced to return 
you a fine profit against any 
competition. Display it and 
you will sell it. A base attach- 


ment converts it toa desk seal. 

For Sale by Leading Stationery [: 

and Marking Device Dealers ; 
Everywhere 


















MEYER « WENTHE nc. 


ESTABLISHED 1854 
30 SOUTH JEFFERSON STREET, CHICAGO 6 
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Are Recognized 
Standard for 





over 30 years 


Consistently high quality 
...Up-to-the-minute packag- 


ing.. 
line you'll sell with pride. 


.@ profit-and-prestige 


Inquire about our Franchise 
Sales Plan—the short cut 


to bigger and better sales. 


WANSCO 


PAPER PRODUCTS CO., INC 
409-411-413 PEARL ST., NEW YORK 7 
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FOR 
DISPENSING 
AND 
APPLYING 
CELLOPHANE 

TAPE 


HANDY + QUICK » AUTOMATIC 


TIME SAVING Pull the trigger and roll it on . . . one motion does 

the job. 

PORTABLE Carry it to any job . 
.. weighs approximately 10 ounces. 

NEAT Your hand does not touch the tape yee 

fingers . . . tape is rolied on smooth. 


AUTOMATIC Dispenses and applies 42" tape .. . 


. in your pocket if desired 
no sticking to 


just click it 


| and stick it. One hand always free. 


e Write Today for Discounts and Literature to 


Gernris Products Jac. 


1983 East 59th St. CLEVELAND 3, OHIO | 











SS neemeieeciemelll 


TYPEWRITERS 
ALL MAKES 


TYPEWRITER RIBBONS 
ADDING MACHINE 
RIBBONS 


BOOKKEEPING MACHINE RIBBONS 
CARBON PAPERS 
DUPLICATING STENCILS 


HEADQUARTERS FOR 
ROYAL TYPEWRITER PARTS 
FOR DEALERS 


INC. 


New York 13, N. Y. 


REGAL TYPEWRITER COMPANY, 


200 Hudson St. 








A Better 1-HOLE PAPER PUNCH 





IT’S another CLIX best-seller. 
paper punch for home, office or factory. Ideal 


A personal 


for punching tickets, tags, restaurant checks 

. for paper, light cardboard, etc. Light pres- 
sure of thumb punches clean 14 inch hole, 4 
inch from binding edge. Packed 24 in counter 
display carton. Retails at 50 cents. 


Order from your wholesaler 


*By the makers of the popular CLIX 
three-hole ring binder punch. 


NEW ENGLAND PAPER PUNCH CO. 
NATICK, MASSACHUSETTS 








236 


OFFICE APPLIANCES, May, 1949 








in the ne 
of things 


oO 


listed perso! 


pep 


patienc 


he called an 


being requll 


radio 
made of 
One of tl! 
tising al 
J! 
Marshall C 
samples 
Harris 
concentrat 


thelr v 


aiut 
tin are Dell 
DOOK 


PO0d 


cove} 
Will 
elling 
prestige 
vertising 
week of | 
10.000 ¢ 
tomers 
montn 
the 


y 


He 
sale 
“an araw 
an example 
of his wind 
the 
price 
found té 
o-ordinati 


lring 


reason 


t} 
ULLit 


items bein 
qalvision ¢€ 
ae velope 
peing 


are an Im] 


cna 


> 


. ; 
iver 


the same time. 


being 


Every montl 


featured 
chandise 
imme! 


iawyers 


Ad 


but put them adroitly and give a choice 
have to sell, not a simple yes or no. He 
ity, confidence, politeness, preparedness, 


as qualifications for success. Advertising 


st persistent salesman, advance planning 

for all forms, whether it be newspaper, 
He recommended that good use be 

ifacturers’ advertising matter. 


most informative presentations on adver- 


rié 


regional meeting was given by Ivan Allen, 
Harry Bui 


‘ce and William Harris of the Ivan Allen- 
Atlanta. It was illustrated liberally with 
company’s own advertising efforts. Mr 


vertising manager, said the company was 


yn types of advertising that have proved 


Newspapers, windows and a monthly bulle- 


A 


ised, also maps of Atlanta and telephone 
He expressed belief in institutional or 
ising as such, but was convinced that 
duct advertising created good will and 
He told of newspaper ad- 
sold 3,000 units of a product within a 
The bulletin, he said, had a run 
printed by offset and mailed to cus- 
spects. Returns were increasing every 
ied that it helped to sell products which 
night not mention. Windows, he said, 
is of people into a store. He mentioned 
manufacturer who built chairs in one 
Everything he advertises is priced, for 
few if any sales are made without 
nsidered. Featuring related items he 
gical and profitable. His final point was 
newspapers, windows and bulletin fea- 
1e products 
vice-president and general manager, 
was one of three methods of selling 
thers being retailing or merchandising 
solicitation. The company he termed 
house with 9,000 items in stock, these 
rted into 115 consumer categories. This 
nto the merchandising plan which was 
great care. The classifications are 
onstantly as situations warrant. They 
nt factor in marketing related products. 
tated, some item for general use was 


as recently a reading glass, gift mer- 


ation 


re Christmas, drinking cups and fans in 


market approach is possible for 


and bankers 


ctive 


Combating the “High Price” Idea 


Mr. Alle 
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opreak aov 


adding that 


prices wa 
from his 
benefited 


does not 


idvertisi 
With ti 

tionery C 

briefly 
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ver. He said competitors have benefited 
tising and that Ivan Allen-Marshall has 
advertising of other companies. He 
that dealers should compete in 
e used, that if one spends considerable 
vspaper advertising others who want to 
ild do so by some other means. He sug- 
to one per cent of sales volume for 
ning short, Zac Smith, Zac Smith Sta- 
Birmingham, former governor, spoke 
rcefully on “Can Local Associations Be 


Operated According to Law,” his talk be- 


i by carefully prepared printed message 
ealers present. Stationers working to- 
association, he said, can do much that 
» themselves and to their customers 
official unofficial, was unusual 
variety. It included boating, swim- 
If, big league baseball, Festival of 
yvater show, friendship hours, dancing 
elaborate buffet dinner at the Tides 
Gulf of Mexico. Two friendship hours 
y the Southern Travelers Club, one by 
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You can get plus 
profits by stock- 
ing KIL-KLATTER 
typewriter pads 
and “tieing-in” to 


the aggressive Wow 
promotion pro- TO Make 
gram behind YOur 
them. See sales ERASERS 
aids offered Last 
below. LONGER! 


Noise C4US€S Mistakes 
Caute worn ©rasers 

MMPOTIaNnt Howe is tha 
are OO working 4: pe 


- Mistak 
but the really 


t your ¢ sts 
ak tfhcleney 


You can make 
higher eficienc 


ge , 
Proof sad sind’ OZITE felr, they are pcg 
Price . . $1.2 
See Your Siatienes or 
Supply Decale, 





Cc 
urrent KIL-KLATTER Advertisement 


In addition to consistent advertising in leading magazines, 
directed to office managers, stenographers and typists, 
KIL-KLATTER has these free sales aids available: 


*® Catalog cuts 

© Newspaper mots 

© Two-color envelope enclosures 
© Counter cards 


Order KIL-KLATTER typewriter pads today —and don’t — 
to request the free sales aids that will bring you added profits 


AMERICAN HAIR and FELT CO. 


Dept. B95, Merchandise Mart 
Chicago 54, Ill. 
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We Specialize Vn Your 


UNUSUAL 


E avelofe Needs 
Bank Exvelopes 


FOR EVERY BANKING 
NEED 









*Mailing and Window Styles 
*Registered Mail Envelopes 
*Coupon and Coin Envelopes 
*Bank Filing Envelopes 





Write for Prices and Samples 





Seed Envelopes 


For Seeds, Samples of 

Grain, Ore and Sand, 

Machine Parts, Jewelry, 
Etc. 













Metal Fold Envelopes 
inter-Fold Seal Styles 


Gummed Seal Flaps 


ustrite 
ALSLELES 








Currency Gift 













ENGRAVED MONEY 
HOLDER ENVELOPES 


*Holiday G Everyday Designs 
*Genuine Steel Die Engraved 


*Used by Banks—Sold by Sto- 
tionery Stores 





Write for Prices and Samples 





Open End Filing 
Envelopes 


DURABILITY FOR 
PERMANENT FILING 


*Flat and Expanding Styles 












*Sizes for Every Filing Need 


Used by Attorneys, Courts, 
Real Estate G Financial Firms 








Aus trite 





Pass Sook Covers 


MADE TO STAND LONG, 
HARD USE 


*Used by Financial Institutions, 
for Protection of Pass Books, 
Time Payment Books- 


Report Card Yackets 


FOR PROTECTION OF SCHOOL 
REPORT CARDS 


*An Excellent Advertising Me- 
dia for donation to Schools. 


Write for Prices and Samples 


thea lales— 


ENVELOPE © COMPANY 








4 @ 4 
THI jay oe perpte LINE 
iw a 


— 
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CHICAGO SAINT PAUL 
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Fourth District stationers. The travelers also provided 
an evening of entertainment and dancing and free 
orange juice in generous quantities. 

Southern Travelers Elect Jack Autry 

The annual meeting of the Southern Travelers Club 
was held April 7 at the Soreno Hotel in St. Peters- 
burg. Harold O. Wolff of W. H. Gunlocke Chair Com- 
pany, president, called the meeting to order. Brief 
talks were made by NSA President Jack Kendrick 
and General Manager Paul Burbank. A picture pre- 
sented by Uncle Charlie Small, honorary president 
of the club, was a subject of considerable interest. 
It showed Uncle Charlie with flowers sent to him 
by the club on occasion of his ninetieth birthday. 

Announcement was made that a travelers luncheon 
was held at the Piedmont Hotel, Atlanta, every Mon- 
day. Members were requested to attend when in that 
city. 

Mrs. Ellis Ryan reported on the condition of Car- 
roll Carr of Chambers-Carr Company, Jackson, Miss. 
When asked what could be done for him he suggested 
a donation to a hospital giving particular attention 
to multiple sclerosis. Such a donation was made. 
Members of the club individually raised the sum of 
$175 to be given to Mrs. Carr as an expression of 
good will. 

Serving with Mr. Autry in the new year will be 
Homer C. Nix, The Globe-Wernicke Co., first vice- 
president; William J. Schroeder, Bainbridge, Kimpton 
& Haupt, Inc., second vice-president; Glen D. Moak, 
the Carter’s Ink Company, third vice-president; 
Charles H. Hucke, manufacturers’ representative, sec- 
retary-treasurer. With the retirement of Roy Clarke of 
F. S. Webster Company from a similar position with 
the Northwest Travelers Club, Mr. Hucke probably has 
served in the same capacity longer than any trav- 
elers club official now in office. 

The travelers underwrote much of the entertain- 
ment for the Fourth District convention. Some of 
the funds came from the club’s treasury, much of 
it from assessment from members present. 


—— 


RELIANCE PENCIL APPOINTS TWO IN SALES 

The Reliance Pencil Corporation, through R. P. 
Nason, director of sales, has announced the appoint- 
ment of two sales division representatives. 

A. L. Harris has been appointed to the charge of 
the Chicago division for the Mt. Vernon, N. Y., firm. 
This division covers the states of Minnesota, Wisconsin, 
Illinois, Indiana and Michigan. His headquarters ad- 


























A. L. HARRIS 


dress is Box 190, McHenry, Ill., and his telephone num- 
ber is Wauconda 5768 

L. L. Whitney was named to take charge of the 
Allegheny Division, headquartering at Pittsburgh, Pa.., 
where he can be contacted at the Fort Pitt Hotel. His 
territory embraces the states of Ohio, Pennsylvania 
(excluding Philadelphia), New York ‘excluding New 
York City), West Virginia, Virginia, and North Caro- 
lina 


L. L. WHITNEY 
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Gadox 


10 KEY 


ADDING MACHINES | 


HAND AND ELECTRIC 
FEATURES 


QUIET OPERATION | 
PRECISION CONSTRUCTION 
LIGHT WEIGHT 

DIRECT SUBTRACTION 
MULTIPLICATION KEY 
CREDIT BALANCE 











AVAILABLE 
IN ALL 
CAPACITIES 


FINISHED IN 
EYE APPEALING 
GREEN WRINKLE 
ENAMEL 


Write for Dealer Proposal 
SOLE DISTRIBUTORS FOR U.S.A. 


ADDO MACHINE CO., INC. 


145 WEST 57 STREET NEW YORK 19, N. Y. 

















TYPISTS TAKE 


WON’T CURL, 
SMUDGE, OR WRINKLE 


Quick as you get a sheet of Nev-R-Kurl into the hands 
of a typist, you've made a new friend. Typists who 
handle large volumes of transcribing whip through 
their work with cleaner, sharper copies—up to 50 per 
cent more per sheet—faster and with fewer errors. 
That's because Nev-R-Kurl is so easy to handle, even 
in hot muggy weather. 


Get sample sheets into new customers’ hands, see 
how they take to it. Means repeat business for you. 


PROCESS CO., INC. 


197 MLL ST. OR HESTER 


* 
CAEAR - Pret 
CARBON PAPER 














WOOD STamr mee 





OFFICE APPLIANCES, May, 1949 


+ @ 
% Because you have customers who need 
Y/Y CHECKWRITERS 


/ CHECK SIGNERS 
/ COPYHOLDERS 














/ CHEXSIGNO 


/ SPEEDRITE / ERROR-NO 


Should be in your line 


Additional business is all around you. 
Write for particulars about the wealth of 
free imprinted advertising, demonstration 
material and down-to-earth selling aids. 






ADDRESS: 40 MT. HOPE AVENUE 





ONLY 


The ‘’Precise’’ TRIMMING BOARD 
Has All These Wanted Selling Features 


Patented Finger Tip Controlled Paper Guide 
Finest Steel Blades, Carefully Ground 
Two White Scales on Black Background 
Only Finest Seasoned Hardwood Used 
Every Board Completely Guaranteed 


You offer the finest in the New “Precise” Trimming Board. 
It has everything your customer should have for trimming, 
cutting paper, paper board, etc. The patented, adjustable 
paper guide locks and releases with a finger flick, 2 white 
scales on black background speed accuracy and measuring 
time. Models 5, 6 & 7 have special 





sale i The “Precise” i Blade Sizes List Prices 
afety spring. The Precise” is a nee, ee 
steady seller wherever displayed No. 4—12%e" . . By 
; : . _ No. 5-154” . 14.50 
Nationally advertised in Office + | xo 6—i8is- : 21.00 
No, 7—24\%4”" 31.00 


Management and Equipment. 


Order your needs today! 
AMERICAN PHOTO LABORATORIES 


Dept. A, 28 N. Loomis Street, Chicago 7, Illinois 


West of Rockies, add 
10% tw list. 
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PRODUCES MOST OF 
feee ct ARGE SPECIAL 
Seek ULOID INDEX 
SePveERS TODAY. IF 
roU WOULD LIKE 
may WET YOUR SHARE 
mr trets PROFITABLE 
BUSINESS WRITE TO... 


INDEX SALES CORPORATION 


540 So. Wells Street, Chicago 7, Illinois 





*Accredited dealers and manufacturers only. No consumers. 





your CLEARTYPE MAP 


DEPARTMENT IS READY TO MOVE 














We have broken all precedent with the 
production of a dealer file | 


nufacture and 
i. andle a complete line of | 


and display unit to h 
CLEARTYPE MAPS. 
Ask for details about h 


ynit, help you to advertise and brin 
to YOU. 


ow we install this 
g PROFITS 





Reply Dept. A-1 


AMERICAN MAP COMPANY. INC. 
16 East 42 St. N.Y. 17, N.Y. 
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A new, profitable and unique desk name plate made 
of solid wood—6” x 212". Available in beautiful 
walnut or mahogany finishes. Its simple, dignified 
design will add charm and harmonize with any type 
professional or executive desk. Large easy-to-read 


wording carved in natural wood tone. 


Sturdily constructed yet light in weight. Will meet 
the requirements of your most fastidious customer. 
Price $2.00 list. Quantity discounts. Choice terri- 
tories open for dealers and distributors. 


OSHKOSH WOOD PRODUCTS CORP. 


OSHKOSH, WISCONSIN 


NEW Lightning 


ADDING MACHINE 














New features! Precision built! 


YET IT STILL RETAILS FOR 12" 


YOU CAN GROSS BIG! 


Nationally advertised in Saturday Evening Post, Collier's 
and others . . . it's America’s fastest selling Adding 
Machine! Speedy, accurate, versatile, and as easy to use 
as DIALING YOUR TELEPHONE. 

IMMEDIATE DELIVERY— DISCOUNT in DOZEN LOTS 


LIGHTNING ADDING MACHINE CO., INC. 
543 So. Spring St., Los Angeles 13, Calif. 
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ACCOBIND 
FOLDERS ~~ 













now 
“ “ 4a Best 
THE CLAROTYPE CO., INC, 
261 Broadway, New York 7 





a STEEL FILE 





Bh aad 
streamlined sleminem desk tray... “THE CENTURY’’ 





Just what everybody needs for receipts, leases, bonds and 
all important papers that accumulate and should be saved. 
File No. 442 is a new 1949 style, made of heavier steel for 
strength and longer life. Equipped with key and strong 
lock that stays closed. 


Comes in beautiful blue-gray Hammerloid finish, with 
letter-size folders—alphabetical, monthly and blank. 
Individually boxed. Packed 6 to carton. Priced right for 


easy selling at a good profit. 





Write for prices and discounts. 


Amberg File & Index Co. 


1608 Duane Bivd. Kankakee, Ill. 












STELLAR TOOL 


@3-34 170eh, STe8ET 


& MFC 


JAMAICA 
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AMAC (| 
DAYTON | 
OHIO 





Ledger Sheets 

Columnar Sheets 
Columnar Ruled Pads 
Accountant’s Work Sheets 


Columnar Pads for Ring Binders 
cm 


Quality Work - - Quick Service. 
Every number always in stock. 
Orders shipped day received. 

THE TERM FOR A WELL- 
“POSTURE-POISED" Fritz- POISED BODY IS THE WORD 
Cross Chairs reflect over FOR A FRITZ-CROSS CHAIR 
Write for Catalog 149 20 years of building cor- 
am 2 rect posture-features into 
Dealer Trade exclusively. handsome steel seating 
for business. Here's a line 
that’s complete . . . that 


\ i ll ; gj } ] competes . . . that repeats! 
Tee at , al Mamtolding Company New Brochure Ready for Oo M P A N y Fi : 


Dealers. 900 E. Fouth & 


* 





Loose Leaf Manufacturers 


ESTABLISHED 1926 
Second & Sears Sts. Dayton, Ohio PROMPT DELIVERY 
ON ALL MODELS 


Model 11 DP Complete with | | 
25 Oxford Pendaflex Folders | v 

e “3 

3 . | eZ 




















ALUMINUM WASTE BASKET 











MULTIPLIES YOUR SALES AND PROFITS 


HERE'S a big trend to the hanging file system. This 
new Slide File quickly and easily adapts desk 
drawers to that convenient method—and leads to multi- 





ple sales—more profit. Adjustable to fit varying drawer 
widths. Insures a snug, non-slip fit. Comes knocked ‘ Ss 95 
down—assembles with a penny _Two models: 11 DP List Price “ie 
complete with frame and 25 Oxford Pendaflex 


Folders; 11 D frame only. Write for new catalog 
sheets on Home-O-Nize Slide Files, Card Files, 
Storage Cabinets 







Beautifully finished in hammertone metallic grey 
brown and standard olive green. Satin aluminum 
trim. Size, 14° high, 13" long by 8%" wide. 


Organize and Modernize with Home-O-Nize HUNTING-ROBERTS COMPANY 


2223 E. 37th St. . Los Angeles 11 








THE HOME-O-NIZE COMPANY, MUSCATINE, IOWA 
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A STUDENT'S FLUORESCENT 


Right From Every Angle! 





A flexible arm Stu- 
dent's Lamp with 
Motil Me, pep. ahenaser S 
Single 18" Tube Pri. igh in quel 
Model No. 702. "Y: 
Two 18” Tubes Heavy cast gray iron 
base to prevent 
tipping. 


Fifteen inch flexible 
t arm. 


Finish—Old English, 
Desk Gray. 


Base with bottom 
plate and rubber 
feet. 





Underwriter's ap- 
proved materials. 





Individually packed. 
Model No. 703 


Clamp-on 
Single 18°’ Tube 
with Flexible Arm Write for Samples 





Weight—11 Ibs. 





VAN DYKE INDUSTRIES 


21st and Rockwell Sts. 


Chicago, Illinois 





of NOTE THESE 
ox FEATURES 


* Only One 
Moving Part 

* No Springs 

* Simple 
Operation 

* Large 
Capacity 


* Snuffs 
Embers 





No. 300 Desk Ash Tray No. 200 Club Smoker 


SAVES YOUR DESK . Can't All-metal snuffer type. Over- 
spill Butts. Ends a!! odors. Over- size ash receptacle Center 
size capacity Easy to Clean. cigarette rest — can't spill 
Finishes: Bright or Satin Chrome butts. Bright or Satin Chrome 
Did English with brass trim. Solid Old English Plated Finishes 
Brass, burn-proof lacquered 

WRITE FOR PRICES AND ILLUSTRATION SHEETS 





Sta Salle Products (o. 


Chicago 14, Illinois 





2216 WN. Clybourn Ave 
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ADD-A-FILE 
Like Magi 


Ir -~-= 
Corners acetylene welded and ground smooth for greater 
@ rigidity and beauty | _—- i 


Reintorced case uprights for greater — when stocking 
. more thon one or two units \| 





Rolled drawer edge gives strength ond beouty when drower 1 ea 
@ extended <—o_] 
Positive center locking follower bleck and guvide-rod in a 
@ drawer \ | | =, 


Cabinet outside is full 20° deep giving more filing satin 


e\perdrower, | | _ 
. \ rE i > 








} 7) ws 
- S a \ 
NW 


50 Church St., New York 7 





Wa 
a AESLD 


WESTERN MANUFACTURING COMPANY 


AURORA 











ADJUSTABLE 


STEEL BINS 
& SHELVING 


OPEN AND CLOSED TYPES 


Quick 
Quotations 
Standard & 
Special Sizes, 
Colors 
Sturdy 
Construction 
Baked 
Enamel Finish 
Shipped K.D. 
Easy Assembly 
Priced Right 


Satisfaction 
Guaranteed 








Can Meet Any Shelving Demand! 
All your requirements for steel 
shelving and bins, unit, parts, stor- 
age, or to match or fit-in with pres- 





ent installations can be promptly PARTS BINS 
met. Any type, size, 

Special Orders Or Design depth, strength, 
We will design to suit your needs or quote height, quickly 
you promptly on your specifications. available. 


Write For Dealer's Prices, Job Estimates, Circulars! 


HILCO MFG. COMPANY 


Dept. A - 1721 N. Elston Ave. Chicago 22, Ill. 
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20 SIZEs..... 
DOLIN Szee/ TRANSFER FILES 





A SIZE FOR EVERY NEED 


Whatever the record size, there is a Dolin steel trans- 
fer file that will make possible the safe, orderly 
storage of inactive papers—available when you 
need them, and quickly, too! 


WRITE FOR DESCRIPTIVE LITERATURE ON ALL SIZES 


DOLIN METAL PRODUCTS, INC. 


187-9 VARET STREET BROOKLYN 6, N. Y. 








Boone 


METLHED 


& 
MAPTACKS 
| $ 

v 








Plain, numbered, lettered and 
with special markings. 


@ Firmly anchored heads; sharp 
steel points. 





@ Nationally advertised. 


@ Stock and sell the Moore 
Metihed line. Map companies do 
—EXCLUSIVELY. 





Use Moore Marking Tacks for 
price boards, bin markers 
counter and window displays 


cture Hangers and Push-Pins—Since 1900 


MOORE PUSH-PIN CO. 
PHILA. 44, PA. 











CARDINELL CORPORATION - 





MONTCLAIR, NEW JERSEY 





















ORIGINATORS OF 


Homogenwzed Inks 


CANODE TAKES 
ANOTHER STEP 
FORWARD 
e 
NO OIL 
SEPARATION 
HIGHEST QUALITY 


FOR 45 YEARS THE 

LEADERS IN THE 

MANUFACTURE 

OF DUPLICATING 
INKS 





2 
TRY THIS NEWLY 
PROCESSED 
CANODE 
HOMOGENIZED 
DUPLICATING INK 


“The best ink is the cheapest ink” 


INK SPECIALTIES CO., INC. 


519 N. HALSTED ST., CHICAGO 22, ILL. 
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CUSTOMERS 
are SAFE prospects 


Every Business Needs Protection Against Loss 


of Records from FIRE 


SELL PROTECTALL 
AT A PROFIT 


® Many Business Men do NOT 
now own Safes 

@ 75% of presently-owned 
safes are OBSOLETE 

@ PROTECTALL SAFES carry 
the Underwriters’ ““C” Label 

@ Business records are SAFE 
in a Protectall 


PROTECTALL SAFES—for Modern Fire Protection 
Seven Suitable Sizes * Several Interior Arrangements *¢ Three 
Colors * Modern, Steel Construction * Economically "riced. 


bit 





| PROTECTALL MFG. CORP. 


. Get the Protectall Story Today. Write 
{ — - 926 S. Salina St., Syracuse, N. Y. 








55) The Red 
©) = ©) Window 
@)@ 5) gives-ease- 


4 


















Stationers! It’s your Line. Exclusively! 
Steel-St g roducts are sold through Stationers and 
Office Sup) Dealers only. We have no retail salesmen to 

ate 3 tomers and cash in on your missionary work. 


Write for libera! discounts and sales help on: 


Coin Wrappers Lead Seals 
Bill Straps Seal Presses 
Coin Bags Teller's Moisteners 


Currency Bags Manual Coin Counters 
raw String Bags Currency Racks 
Metal Clasp Bags Wrapper Cabinets 
Night Depository Bags Sorting Trays 
Linen Shipping Tags Coin Storage Trays 
Downey Change Trays 


THE C. L. DOWNEY CO. 








HANNIBAL, MO. 
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VISIBLE FILING 
EQUIPMENT 


Specialists 


Thoroughly Rebuilt 
BIG SAVINGS 





Surplus Equipment 
BOUGHT 
One of the oldest estab- 
lished dealers of visible 
filing equipment in the 
country. 


COMMERCIAL 
CARD SYSTEM CO. 


135 GRAND STREET 
NEW YORK 13, N.Y. 
CA nal 6-5728 





















FOUNTNBRUSH AND INKS 
NON-STOP 
NATIONAL ADVERTISING 


Year ‘round advertising in big- 
circulation magazines. 


SILENT SALESMAN 


Free counter demonstrator en- 
covrages customers to “Try itl” 
OTHER SALES HELPS 


Imprinted circulars, counter end 


window displays, Flo-mestet Ink lz 
color charts, newspeper mots, 

electros. 

HANDSOME PACKAGE 

Newly designed eye-catching 
pockage in rich magenta puts 
Flo-master FOUNTNBRUSH in 

the spotlight. “ 


Order FLO-MASTER Fountnbrush Sets 
and Inks today. Use fhe attractive sales 
helps. Display FLO-MASTER prominently 


and get your share of profits from this 
fast-selling item. 





CUSHMAN & DEN 


135 West 23rd Street 





ADOL 


ISON MFG. CO 
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quality field. 


ing requirement. 


228 West Kinzie Street 





NOTHING COULD Be Fine 


Available in 1-Tube and 2-Tube models. 


MIDCO’s acknowledged superiority in lighting efficiency, 
trouble-free operation and choice of beautiful finishes 
have made it the fastest selling portable desk lamp in the 


There is a MIDCO model for every supplementary light- 


New catalog and prices on request 


MIDWEST NATURLITE COMPANY 


Chicago 10, Illinois 


desk 
lamp 























INCORPORATED -CHICAGO 


REPRESENTATIVES 
Marion V. Follin James H. Davidson 
O. D. Mann Henry L. Guth 
Arthur R. Frey Ralph A. Bender 
330 E.. Ohio St. Chicago, Ill. 


NIEMANN—A Century of Fine Furniture 














FOAM OR SPONGE RUBBER 
“Perfect” CHAIR CUSHIONS 








covered with rich 


pile corduroy for cool seasons, 
the other side with woven fibre 
7 for hot weather. 

7 Filled with new live rubber 
having thousands of air cells 
that breathe with every move 


Brown, Green. Sizes: 


ie"—I5" x 17" —14l/," 


THE Sofseat STOOL CUSHION 





Write for New Illustrated Folder 
Giving Complete Information 


Transforms Hard Stools Into 
bs Soft Seats 


Elastic grip holds 
on stool firmly. Cush 
ion Is instantly 
slipped on to give 
soft comfort to 
those who use stools 
constantly. Made 
of resilient one 
plece sponge rub 
ber and covered 
with sturdy mate 
rial. Available ir 
13-14-15 inch diame 
ters 


SPONGE RUBBER 
TYPEWRITER MATS 
Non-Skid, Silent Operation 
Nect - Compact - Efficient 
LOW COST - PROFITABLE 


THE PERFECT RUBBER SEAT 


CUSHION CO. 


Adams Ave. & Leiper St., Bldg. No. 5 


Eh 


Philadelphia 24, Pa. 





Sell Quality! 
Sell BENTSON 


mom @6«- Sel 


“TOP FLITE” 


3200 Series 





The "Top-Flite" Series contains 
all of the essential qualities of 
steel filing cabinets developed 
through many years of expert 
research and engineering. The 
master craftsmanship long asso- 
ciated with BENTSON has pro- 
duced a truly finished product. 
"Top-Flite cabinets assure 
long-lasting performance with 
effortless operation, beauty in 
design and flexibility in appli- 
cation. If you sell BENTSON 
“Top-Flite,” you sell quality. 


“The Line of Most Assistance” 
WRITE FOR DETAILS 


THE BENTSON wre. co. 


AURORA, ILLINOIS 
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Service CHAIR Mats 
5 COLORS — 2 SIZES 










This is the origina! jempered fibre chair mat which outsells 
all others. It will save its cost many times over in pro- 
tecting floor coverings and floors. Bevelled edges. 

5 colors available: SILVER GRAY, Brown, Green, Black 
and Maroon. 

2 Sizes: Standard Size 36"x48"; Executive Size 48"x54". 

3 SHIPPING POINTS 
Long Island, N. Y. © Chicago, ill. «¢ Laurel, Miss. 


WOODALL [NDUSTRIES [NC. 





2035 So. Calumet Ave. ° Chicago 16, If 





A NEW SCHOOL TABLE SERIES 
“PEDESTAL MODERN" 


A table built for discriminating schools 
at school budget prices 


No. ST 3160* 
Available in 4 Sizes 

No. ST 3148—24" x 48" 

No. ST 3160—30" x 60" — As 
liustrated 

No. ST 3172—30" x 72" or 
oer es mg 

Heights—22''—24""—27"—28"—29" and 30" 

Finishes — Natural Oak — Light Oak and 

School Brown 

Tables available with or without bookracks. 

Suitable for Kindergarten thru High School 

and College. Also ideal for libraries and 





cafeteria 
Tables available with 5-ply Oak veneered 
tops or solid Oak tops. 


*P designates plywood top. 

Bases constructed of plain Oak with choice 
of tops. Tables are “tops” in Design, Ma- 
terials, Strength, Durability and Finish. 


DON’T DELAY—WRITE TODAY 
FOR COMPLETE STORY 


ASPER TABLE CoO., INC. 


JASPER, INDIANA 
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SILENT, BUT JUST AS EFFECTIVE, 
NU-VIZ SIGNALS CALL 

| FOR ACTION ON VISIBLE 
\ RECORD SYSTEMS. 


GEORGE B. GRAFF CO., CAMBRIDGE 40, MASS. 


ATED. STOCK and 

SPECIAL 
INDEXES 
made by 


Index 
Specialists 


\ 





SIGNALS 
and MAPTACKS 

















A 


AICO is the com- 
plete indexing linc 
. leaders for 40 
years in insertable, 
A to Z, stock and 
special indexes. 


Fill all your cus- 
tomers’ indexing 
needs from the full 
line of AICO In- 
dexes, made by 
specialists. You'll 
be assured of time- 
saving, quality in- 
dexes that stand up 
under hard wear 





NEW INSERT PAGE 
Colorful page to fit in a 3-ring binder, to promote the sale of indexes 
Space for Dealer Imprint. Ask for supply of insert pages with your index 
order 


New York Sales Office: 10 Thomas St., New York 7, N. Y. 









AICO GRIP TABBING 
LOOSE LEAP INDEXES 











WORLD'S LEADING MANUFACTURERS OF INDEXES AND INDEX TABBIN 
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I-S.STAEOTLERL,INCG. 
53 Worth Street - New York 13, N. Y. 


STAEDTLER SINCE 1662 


ERS 


PERSONALIZED CHECK COV 
STATEMENT SHEETS 
MACHINE POSTING 
BILL STR APS 
COIN WRAPPERS 
PEN RULED FORMS 


SAVINGS pASSBOOKS 
LOAN PASSBOOKS . 
COMMERCIAL passBoO 
pocket CHECK CASES 
passBooK ENVELOPES 
perosit SLIPS 


pASSBOOKS 


am \OXLINE Tue. 


1270 Ontario Street Cleveland 13, Ohioe 











yoy 
CELLULO/O PRODUCTS 





Loose- leaf envelopes, punched; card-cases, any 
size; menu covers: factory record protectors: tag 
holders: bill-fold envelopes: stamp containers, etc. 
Made of acetate (flame resistant) transparent 
cellulose. We build to fit your particular need 
Write us for details. 


Markilo c Jompany, Mfrs. 


3633 8. Ra go 9, UL. SL A 


of STAPLERS, STAPLES, 
and PAPER PUNCHES 


METAL SPECIALTIES MFG. CO. — 


3200 Carroll Ave Chicago 24 
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Mailing Tubes 
Wrappers 


The tighter you roll the tubes 
—the stronger they are. 


Formerly Manufactured by 
International Mailing Tube and Wrapper Company 


Ames Safety Envelope Company 
SOMERVILLE 43, MASS. 














NEW MODEL 


Barrett 


GRAYTONE 
BI92E 
Electric Printing 


CALCULATOR 


WITH 


DIRECT SUBTRACTION 
Peomcion Barrett Adding Machine Division 


Lenston Monotype Machine Company, 24th at Locust St., Philadelphia 3, Pa. 


CUSHION KEYS 


“SPRINGS 
instead of 
Rubber”’ 


What a difference ! ! 


Master Speed Keys 























Send for a free sample key 


| 
| 
| 
SPEED KEY CORPORATION $ 


268B CHAUNCEY STREET BROOKLYN 33, N. Y. 















v-T 
BESZayEST 


PAPER CEMENT 


A Real Adhesive 


AND ACCESSORIES 


Nationally advertised 
Nationally used for every 
pasting and mounting 
purpose— clean—speedy— 
will not curl, shrink or 
wrinkle paper. Stocked 
by leading distributors 
everywhere. 

Write for Dealer's List 

Ne. 12. 











UNION RuBBER £ ASBESTO 


TRENTON NEW eesty 
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At Last! A Refillable Rubber Top 


CELON 
MUCILAGE DISPENSER 


None Other Like It 


Works on Entirely New Principle 


Non-drying, non-encrusting Rubber Tip, kept soft & 
“oist by Waterwel!l in handsome plastic base, colored 
Oa k, Watnut, Mahogany or Green to match any desk. 
yy -¥ napent ng Glass parte eg cette quickly. Holds 
Handles lik pen—but won't 
rot when laid on side 
Exciusive plastic Creas 
pasted parts tight ond easily, 
hands 
Sold separate! 
Refill Bottie of mucilage 
Attractive Counter Cards Free with each Dozen Kits. 


Write for Illustrated Catalog 


of Writing Fluids 
eltage & Library Paste 












ng Cap on cartridge binds 
& protect’s user's 


Since ig Ad yo 
Special ink 


Diamond Ink & Adhesive Co. 


216 South 2nd St.—Milwaukee, Wis. 








DEALER- 
SHIP 


means 


LEADERSHIP 


What line offers as much? 

STYLE Authority 

INTEGRITY of Product 

. Nationally Advertised 

. Dealer Advertising Aids 

. Exclusive POSTURE Mechanism 
Write for details 


The SIKES COMPANY, Inc. 
20 Churchill St. Buffalo 7, N. Y. 


A( \IKEN 





X131Y, 





the NAME to REMEMBER 
for FILING SUPPLIES 
AND FORMS 














Index Cards °* Filing Folders * Guides 
and Indexes °* Filing Systems °* Printed 
and Ruled Stock Forms ° Commercial 
Forms * Record Cards * Bank and In- 
surance Forms ° Special and N.C.R. 
Forms * Roll Labels 


ORDER TODAY! 
QUALITY + SPEED + DEPENDABILITY 


DACO CARD & INDEX CO. 


301 Congress Street 


MARTENS 
TYPE CLEANER 


THE 
» PERFECT FLUID 
A aRTEWe Ih AND NEW 
| type? i PATENTED 
CLEANSE APPLICATOR 


~ 
Request sample and 
full details on your 
letterhead 
3 


THE MARTENS TYPE CLEANER CO. 
DIAMOND POINT 2, N. Y. 





Boston 10, Mass. 


























Quickly Moistens Gummed Surfaces! 


ARGUS Sanitary 
MOISTENER 


Complete with Stand 


¢ Speeds sealing of envelopes, pasting of 
stamps and labels! Always ready for 
re-use! Non-sticky felt pad. Leak- 
proof, self-locking water container, 
easily-refilled. Convenient, sani- 
tary time-saver for office, store, 
shop or home. Packed in indi- 
vidual carton with one extra 
pad . . 8 or 6 cartons to 
attractive display box. Full 
Dealer discount. 


ARGUS MFG. CO. 







1134 N. Kilbourn Ave., Chicago 51, Ill. 














Acme No. 1 Saddle back h 





STAPLES FLAT 


OR SADDLE WORE 





ACME 


STAPLE 
COMPANY 


andy for offices or small binderies—uses 


H 
V4, 5/16, % and '” leg length staples 
without mechanical change and has 12” 
reach. Saddle back and flat interchange- 
able tables are standard equipment. Com- 
pare the Acme Silverstreak Line of standard 
1648 Haddon Ave. and special capacity staplers, as shown 
CAMDEN, N. J. in the Silverstreak Folder. 


DAYTON STENCIL 
WORKS CO. *siic”™ 











} 
| 
| 
! 
| 
| 
| 
! 
| 
| 
| 
| 
| Adjusted instantly 
| 
) 
| 
| 
| 
| 
i 
| 
| 
! 
| 
| 


| Also Mfr. ACME No. 1—WNo. 2—SURESHOT—MIDGET—SIMPLEX 
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{2/2 TIME CARD 









































Ne A = Cul 
ae FOR 
EVERY TIME CLOCK 
=== International, Cincinnati, 
le Simplex Time Cards 
51 TIME CLOCK RIBBONS 
TIME CARD RACKS 
a oe oe 
° e Write NOW for catalog 
oras we ween and price list. 
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Strictly modern High TY, 
—" to match the 5 
nest types of Execu- 
tive Desks. 



















Striking Matching Or- 
namentation in Dull 
Brass of die-formed 
design. 


Items sold as @ set or 
separately 


Immediate Delivery. 





& Sa 


SEND FOR ILLUSTRATED CATALOG OF COMPLETE LINE 


TREND CLOCKS, ZEELAND, MICH. @ 


MATCHING DESK SETS—Clock, Humidor and 


= 


Nationally Known Manufacturers 
of Office-Desk & Wall Clocks 





Ash Tray 


with front base pencils 
istic dial. 


tray. 
* 


HUMIDOR — Walnut, 
lined with Spanish 
cedar; pat. cover 
moistener; hold over 
50 cigars. 











ROLLING STORE LADDERS 
“A” Type Ladders ° Library Ladders 


For use with Filing Cabi- 
nets and Shelving, in Of 
fices, Vaults and Store 
rooms. 












Made of Oak and Birch 
in a variety of heights 
and styles, with wheels 
and Automatic Safety 
Brakes. 








Send for Folder 
and prices 








Manufactured by 


I. D. co | I ERMA 4535 ‘owas Ave. 






















MEILICKE CALCULATORS 


Users say Meilicke See 
Calculators are a 
necessity where pay- 
roll and tax calcula- 
tions are involved. 
With a Meilicke you 
just tip a card and the 
answer you want is right in 
front of you—to the fraction. 
No levers—no machine ad- 


Lee 






justments. You just tip a card ! ia 

and save time—worry and mistakes. Meilicke Calculators 
are compact, attractive, handy. Dealers should acquaint 
their customers with Meilicke Calculators. 


Meilicke. Systems, Inc. pit Nort cum st 



















WORLD WIDE SERVICE—HIGHEST QUALITY PRODUCTS 


WRITE FOR OUR LATEST CATALOG 


Chicage Cash Register Parts Co. 


2810 W. ADDISON ST CHICAGO 18, ILL. 














PREFERENCE! 


More and more typists 
prefer NORTA, the mod- 
ern plastic type clean- 
er. No liquids to spill 
or splatter...no mess 
..+ quick, efficient and 
longer lasting. A favor- 
ite since 1924. 


THE ORIGINAL 


NO.R TA 
PLASTIC TYPE CLEANER 


Norta Distributing Co., 


DEALERS... 
WHY CARRY 


LARGE 


1123 Broadway, New York 10, N. Y 


INVENTORIES ® 


IMMEDIATE SHIPMENTS 


Made from our large stock of office equipment 
on hand at all times 


WOOD AND STEEL 
DESKS - CHAIRS - FILING CABINETS 
LEATHER FURNITURE and ACCESSORIES 


Write or call for complete information, 
prices and dealer discounts 


OFFICE FURNITURE WHOLESALE DISTRIBUTORS 


74 Broad St., New York 4, N. Y. 


Bowling Green 9-8231 


Southern Warehouse—Miami, Florida 











with office 





Have You 


a Friend_ or business acquaint- 


ance who might like to keep in touch 
equipment 
Office Appliances? If so, send us the 
name, address and business and we 
will send a sample copy with our 
compliments. 


THE OFFICE APPLIANCE COMPANY 
600 WEST JACKSON BOULEVARD, CHICAGO, U.S.A. 


by reading 
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Electric Clock—Hand- 
rubbed Walnut Case 


—receptacie Modern- 


ASH-TRAY—Solid Wal- 
nut with 4 circular 
base-rests and glass 
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COOO NEWS! 


A FULL LINE OF 


THE FAMOUS WHEELDEX 
PORTABLE CARD FILES 
NOW AVAILABLE TO DEALERS 
WRITE 


WHEELDEX MFG. CO., INC. 
40 Bank Street 
White Plains, N. Y. 





















SELLS ON SIGHT 
GREATER PROFITS FOR YOU 

Just the item needed to 
| Oo st youl 
combination Hat and Coat Rack of mod- 


igzing sales eee a 


ern design. rigid construction, and beauti- 
ful satinlike wrinkle 


stablishment needs Coaters. 


finish. Every office 


oT busine 
Immediate Delivery 
Liberal Dealer Discount 


CRAWFORD METAL CRAFTSMEN INC. 
GALION. OHIO. 


W rite or wire 





LABEL & CARD HOLDERS 


Made of Bright Finished Metal 


in Constant Use for identifying contents 
of boxes, shelves, bins and drawers. 
Available in any desired sizes. Low cost. 
Also furnishing Pricing Devices, etc. 


We also supply 
Plastic Cover Cards 
and Card Inserts 


Send for Samples. 
immediate Delivery 
Write for iMlustrated Price List 


MASTERCO SALES CO. 


Manufacturers 
1721 North Elston Ave. 





BUSINESS CHAIRS 
by B. L. Markle 


* 
IN FINISHES TO MATCH 
WOOD OR METAL DESKS. 
SWIVEL CHAIRS REGU- 
LARLY EQUIPPED WITH 
TENITE SCUFF PLATES 
WITHOUT EXTRA 
CHARGE. PROMPT SHIP- 
MENT FROM STOCK. 

- 


The B. L. Marble Chair Company 


Bedford, Ohio 














Chicago 22, Ill. 








DD <A 


RITE-RITE MFG. CO. * DOWNERS GROVE, ILL. 


SUBSIDIARY OF JOSEPH DIXON CRUCIBLE COMPANY 
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ENVELOPE DI OR 






Made of strong, durable leather Walrus-grained Masonite. Has 20 com- 
partments, marked alphabetically. 43/8’ high, %” wide, 67/8” deep 
Partitions have cut-outs for easy inspection and removal of envelopes 
Dividers made of Tek ore duravie than cardboard or fibre. No 
Retails for $5.50. 
Statement size, 8” high, 225/8” wide, 8% "’ deep 
No. 302-—Retails for $7.70. 
Shipped in individual corrugated cartons 
Send Trial Order. Regular Trade Discounts 


WOOD PROCESSORS, INC. 
120 N. GREEN ST. CHICAGO 7, tL 











WOOD OFFICE TABLES 


POPULAR PRICE RANGE 
PROMPT DELIVERY 


No. 6000.—60” x 32” —— 30” 
high; 14%” hand-rubbed top-— 
5-ply quartered oak and walnut 
veneers. Edges banded and 
shaped. Finished natural with 
heavy-bodied lacquers. 


Phone Cabinets—Typewriter Stands—Desk Trays 
Write for illustrated literature of complete line. 


NORO MFG. CO. 362 West Erie St. 


Chicago 10, Ill. 
Prompt Delivery 


on Legal Blank 
Cabinets 


ALL STEEL 


Green 
Gray 
Brown 


No 5 us Gaee 































List 
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A few of the many styles in 
America’s finest quality erasers, 
—for every erasing requirement. / 


WELDON ROBERTS RUBBER COMPANY 
Newark 7, New Jersey 








a eS 
IN STENCIL DUPLICATORS 





More Automatic Features Than 






In The Most Expensive Machines 


The sensational RUDCO Model 100 offers more 
automatic and improved features than found on 


MODEL 100 


ONLY $85. 


(Counter $10. extra) 







even the most expensive stencil duplicators. It 
has a completely enclosed cylinder with internal 
brush action—eliminating all possibility of 
messy operation. Equally important is its auto- 
matic roller action that contacts the cylinder only when 
a sheet of paper is in printing position. 

The RUDCO handles paper or card stock—post card COMPARE THESE FEATURES 
to legal size—and registration is always hair line accurate. 

The RUDCO is built for hard use—and abuse. Com- 
pare it, feature for feature, with the most expensive 


1. Fully Automatic 

2. Automatic Inking 

3. Completely Enclosed Cylinder 

1. Improved Internal Brush Action 


stencil machines in the field. You'll quickly realize that - : 
Automatic Roller Action 


here is today’s greatest buy in duplicators, regardless of 6 santas Mead 
Ball Bearing Construction 
8. Hairline Registration 
Stationers and Office Machine Dealers! 9. All Steel Frame 
10. Easy to Use 
ll. Built for Years of Trouble-Free Service 


make—regardless of model! 


Write at Once for Complete Information. . 








Superior St 18 W. 18th Street 


Illinois New York 11, N. ¥ 
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Beautiful “BANKETTE”’ Aluminum 


PERSONAL FILE 


Size: 13°x12"x5," deep. Has 2 locks. 





Keeps Personal Papers, Valuables 
Handy, Sate, Convenient! 


JUST LOOK AT THESE 
SELLING FEATURES! 


@ Streamlined Design 4 

@ 5 Storace Envelopes 7 & 4 

@ 20 Oxford File Folders : 

@ Rounded, Radius Corners SUSSESTED RETA PRICE 

@ Swivel Front for Easier Filing 

@ Quality Built for Lifetime Service 

@ Secret Chamber @ Two Difterent Locks 

@ Beoutiful Baked Enamel, Green or Gray, Hommerloid Finish 

@ Fire Resistant @ Water Repelient @ Heavy Gauge Metal 


DEALERS PRICES ON REQUEST. 
ORDER YOUR NEEDS—TODAY 


Shipman-Ward Mfg. Us., 325 N. Wells St, Chicago 10, Il. 








Easy to Set... Easy to Sell 
VARI-LINE RUBBER TYPE 


Users of rubber type like the way Vari-Line type snaps into the 
J , : * 
slots, and the way the slots snap into the holder. They quickly see +, 





the advantages of being able to space the lines, remove them, sub- 


. *e. my in ~ 
stitute others, and file the set-up slots in envelopes for future use. ~~, 
ea 


Above: Holder show- 
ing rubber-grippered 
ends into which slots 
fit. 


Belou one of the 
four popular kits— 
complete with type, & 
holders, and ink pad. 





Write jor sample of circular describing 
the entire Vari-Line line 


SUPERIOR MARKING EQUIPMENT C0. 


1800 LARCHMONT AVENUE . . CHICAGO 13, ILLINOIS 
533 MISSION STREET . SAN FRANCISCO 5, CALIFORNIA 


R. A. STEWART & COMPANY, INC. 


80 DUANE STREET ... . NEW YORK 7, NEW YORK 
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S63 loo ig 
a + RAO Quality... MORE For Your Money... 
:X'| with each of these ARMA Products 








~ = : 
- oa | 
7 ft : wi 
_--* =) = = Wu 
.. Sea 8 Ss We Hi i | 
All standard gauges and lengths Here are staples that assure more 
each length perfectly straight wit efficient machine operation. Made 
smooth, evenly-cut end of finest round wire to fit all stand- 
wires to bundle, gu ard staplers, Arma staples will not 
Also cut to special le abe “high buckle, break or jam machine 
quality wire. Write today for additional infor- 
mation. 
4 


ARMAS vo oa ae CUT WIRE CO. 


line 1112 Galveston Avenue « Pittsburgh 12, Pa. 


BOOKKEEPER’S 
RULE 


carefully selected Rock 
ots o 


GENERAL 
OFFICE RULE 


Made of carefu pond selected Rock 

ished, natural 

le, ‘4 inch 

thick. Packed 1 dos Arty 

ingle brass edge, nt cled in 
Téths the bevel. 


TYPIST’ RULE 


» 10 cho 
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Here's a Gate-Crasher 


... that gets you inside 
where the profitable 
extra business is 





it's the New Sengbusch Sanitouch Moistener 


This fast-moving $1.50 item is now available in /ustrous walnut-finish plastic, 


as well as lustrous two-tone black and grey plastic 


Attractive, sanitary, efficient, the new Sengbusch Sanitouch 
Moistener is a joy to use— there’s no obnoxious sponge odor 
or dry Just show it to Bank Tellers, Cashiers, and 
Office Managers when you call on them—watch them go for it. 

Not only do you sell quantities of Sanitouch Moisteners, 
but this little gate-crasher opens the door to attractive sales 
of other products in your line — creates countless opportuni- 


sponges 


Sanitouch Moisteners are extremely popular also as “Good- 
Will Builders” — with the donor’s name imprinted in gold 
or silver leaf. 

Go after increased sales volume this easy way. Place your 
stock orders for Sanitouch now. With your order you get an 
attractive three-color counter and window display card and 
Trial Card M-1C with your imprint, 


ties for you to promote your all-around service. 

Other Sanitouch features are: Weighted base gives stability 
that guards against upsets. Moistening ball seals opening and 
keeps the water clean and fresh. Simple quarter-turn removes 
top for easy refilling. There are no parts to wear out or break. 
Size is 33/4 inches by 2 inches. 





359 SENGBUSCH BUILDING © MILWAUKEE 3, WISCONSIN 








The CHAMP 4aé4 what if lakes to win—he pachs a 
lerrific SALES punch! 
THE 





TWO OPENINGS FOR 
USE ON SINGLE OF 







































































DOUBLE DESK 
CHAMP area 
MAXIMUM CAPACITY 
DESK TRAY — 
STREAMLINED CORNERS 
“A Better Desk Tray in Every Way” 
The name NU-CRAFT PRODUCTS 
CO. stamped on every tray is your guar- panne 
antee of quality and construction ee ee Ps 
POINTS OF SUPERIORITY 1 } 
« Const te f ne solid piece of aluminum— CUT OUT To Give ; wr \ i 
not three eces EASY ACCESS AND AVOID ' a ; 
e Rivete extra strength—not spot welded FUMBLING FOR PAPERS ' gZ , 
We elin e all danger of broken spot welds P ad 
* Made nishes to blend with every type | 
e Colors are ake n tray—not air dried = “ ' 
e Rut t rely eyeletted te tray will not : } 
scra nest furniture — ‘ . 
* Nea lesign and pleasing finishes a amen y < Nos ~~ 







FIVE FinsMes 
MAHOGANY — WALNUT — GREEN 
GRAY- SATIN FINISHED ALUMINUM 


AVAILABLE IN LETTER AND LEGAL SIZES 


NU-CRAFT PRODUCTS CO. 


163 Pacific St., Brooklyn 2, N. Y, 
TRIANGLE 5-8831 Dept. A 





makes THI HAMP a welcome addition to STURDY ALUMINUM POSTS at 
any % FOR STACKING INTO . 
— , ° TIERS 

Write today for illustrated circulars and 


information on dealers prices 
and discounts. 










complete 
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God 


bless you, 
mister 


..- thousands of Cancer patients are grateful to you! 


Cancer’s annual toll of 200,000 lives is grim proof of the need 
for your continued generosity. The money you contribute 

to the American Cancer Society helps pay for the 

development of methods of treatment which are now saving 
about one-quarter of the people who are stricken with 
Cancer... people who might otherwise have died. Your money 
supports the work of more than a thousand specialists who 
are fighting to find the cause and cure of Cancer. 

And it finances a vast education program that trains 
professional groups, tells the public how to recognize 


Cancer and what to do about it. 


ys 
a . a be 
’ WP 2s Soo 
a ce +. We 
. ae oe 
it : — 
\ * (Vin 
- UY” 
Ve 
Pt ~ 
+ a 









Your life—the life of everyone you know— 
is at stake. Your investment can mean 
health and happiness to millions. 

Thank you ...and God Bless You, Mister. 


just mail it to 


Just write “CANCER” on the envelope 
containing your contribution. It will be delivered ; 
to the American Cancer Society office in your staté. M 
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SENTRY'’S "ON-SPOT" PROTECTION 
WELCOMED IN PRIVATE HOMES 


Dealers everywhere are amazed at the accept- Sentry’s growing popularity in replacing safe 


ance of Sentry safe in farm and city house- deposit boxes. 


holds. Wherever they are advertised, Sentry’s : > > a ee : 
: Sentry’s new Vermiculite insulation doubles 


benefits have quick appeal. 

PI its heat resistance. Meddle-proof design and 
Shorter banking hours, red tape, legal re- permanent handsome appearance all help to 
strictions, high rental costs all contribute to make Sentry the best home safe value on the 


market. Tell folks about it—you'll sell ’em. 






DIMENSIONS: staid !'43fayg21" 


BRUSH-PUNNETT CO 


sentey 545 West Avenue, Rochest 





No. D 144,677, other Patents Pending 


THE COUCH WITH THE ADJUSTABLE HEAD REST 


Featuring the new “MAGIC-HOLD” 
mechanism which locks the headpiece at 
any position. 














Write Today 


IMPERIAL LEATHER FURNITURE CO. 


315 WEST 47th STREET 
NEW YORK 19, N. Y. 
_ Bom. oO. 


ww | as oe 
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aaa tanta aia 


NOW! 


add it to 


your Royal 


i <2 6 


THE 


posture chair 
with “PLUS 


design”’ 


THESE THREE HANDOWHEELS DO THE TRICK! 
Easily accessible handwheels adjust shaped backrest 
up, down, forward, or tilted as desired. Another simple 
adjustment raises or lowers Flex-spring seat on a steel 


screw stem. 


THE SNAP-ON SEAT-TOP—an innovation in chair engi- 
neering! Royal-developed to increase life-span of the 
chair's usefulness. Now seat-top can be removed in an 


instant—and replaced new at minimum cost. 
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Posture Chair 
COMPLETELY ADJUSTABLE 
> 
Exclusive Tapered Seat Design 
PLUS Exclusive Snap-on Seat-Top 


Inro THIS newest Royal Posture Chair, Royal built style, com- 
fort and true adjustability. Not content, Royal engineers added 
two unique plus features in design: They tapered the seat one 
full inch—to automatically position body-weight for firm, fune- 
tional support. And for easy, inexpensive replacement, they 
adapted Royal’s “snap-on”’ seat-top idea. 

The new chair (No. 864) is available in your choice of Royal’s 
many metal finishes and upholsteries. 


Available thru franchised dealers exclusively. 


ROYAL METAL MANUFACTURING COMPANY 


175J NORTH MICHIGAN AVENUE * CHICAGO 1 
NEW YORK . LOS ANGELES ° PRESTON, ONT. 


OFFICE APPLIANCES, May, 1949 
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A good line moves even faster 
when properly ‘pushed.’ Boost 
your sales with ready-to-run 
newspaper mats ncw available 


Ad sizes from | to 4 columns. Write for proofsheet of entire series. 
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with this modern merchandising help... 














FEATURES THAT MAKE YOU PROUD OF 
THE UNDERWOOD PORTABLE 


DUAL TOUCH TUNING 


1. To tune the touch on all keys simul- 
taneously to your own choice, use the 
“Touch-Tuning” lever, located just above 
the keyboard to the right of the machine 


2. To change single keys, or groups of 
keys, to suit an individual finger condi- 
tion; to restore “balance” to the key 
board; to maintain quality of typewritten 
work—Underwood gives you individual 
1 HA MMMeHdAd EAHA EU EA ETT key-lever tension adjustment. Of the 42 

T keys of the keyboard, 10 (the vowels 
a, e, i, o, vu and the five prominent con 
sonants s, r, t, h, n) do approximately 
70% of all writing. These may be first 
to get out of “balance’’ and show signs 
of wear. Underwood—and only Under- 
wood—offers individual key-lever ten- 
sion adjustment to compensote for this 
This adjustment can be made very quickly 
by a competent serviceman. 


STANDARD RIBBON 


Your Underwood Portabie.uses the same 
length and width ribbon as the famous 
Underwood office machine. Wherever 
you go, anywhere in the world, you can 
buy an Underwood typewriter ribbon, 
and it will fit your Underwood Portable 
...the spools are reversible too, for 
longer wear and greater economy. 


FINGER FORM KEYS 


Non-glore .. . Scientifically designed for 
finger comfort . . . concave to center the 
fingers for accurate key-stroking . . . no 
rings, no sharp prongs underneath 
protects the fingers of the youthful be 
ginner and the expert typist alike 





CARRIAGE CENTRALIZING LOCK 


Before closing the case, lift the carriage 
centralizing lock on the left hand side of 
carriage rails and move carriage to left 
to lock. Disengages corriage rack to 
prevent jarring while carrying on 
Underwood protection to give you long- 
er, trouble-free use of your Underwood 
Portable Typewriter 





DURABLE CONSTRUCTION 


Tip your Underwood on its back . . . ob- 
serve its construction . . . strong, sturdy, 
durable . . . precision-built with the care 
and pride of master craftsmanship . . . 1 
for over fifty years Underwood has been 
outstanding in its reputation for dur- 
ability. 





SINGLE, DOUBLE AND 
TRIPLE LINE SPACING 


The Underwood Portable is one of the 
few portables that has this office size 
machine feature ... this and other big 
machine features make the Underwood 
Portable a truly worthy brother of the 
famous Underwood office machine . . . 
Underwood, the standard of comparison. 





VARIABLE LINE SPACER 


A “pull-out™ type variable . . . pull out 
the left-hand cylinder knob for variable 
line spacing . . . push it in to re-engage 
normal line spacing . . . positive, accu- 
rate, one-hand operation . . . proved on 
the famous Underwood office machine, 
now available on the Underwood Port- 
able Typewriter, too. 





RIGHT AND LEFT 
MARGIN RELEASE 


The push-button release, located just 
above the keyboard to the left of the 
machine, enables you to write outside 
either margin for marginal notes . . . re- 
stores automatically to the original 
margin. 





These are only a few of the outstanding features of the 
Underwood Portable ...made by the Typewriter Leader 
of the World. For a complete demonstration of all features, 
ask your Underwood Portable Typewriter Representative, 


Portable Typewriter Division 


UNDERWOOD CORPORATION 


One Park Avenue + New York 16, New York 


This useful Demon- 
stration Sheet comes 
0 you with every 
Underwood Portable. 








With this modern mer- 
chandising help, your 
sales personnel find 

€ it easier to demon- 
strate the Underwood 
Portable. 








There is nothing to 
memorize! Nothing to 
lose! This sales help 
is in every Under- 
wood Portable. 














For more Profit, Prestige 
and Protection . . . 


SH Undeuvood 


TYPEWRITER LEADER OF THE WORLD! 


©1948 








